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How a Lumberman Built “Home Street” 


Opened up Home Addition on land I have held as acreage twenty years. Named it Home Street. Built seven- 
teen homes. Used all the slow sellers I could find in my stock. Cut up crooks into shorts and worked them in. 


Fine chance to use odd and out of date sash and doors. 


No objections from buyer. These homes are in 


factory district and are as good as the workers can afford to buy—$5,500 to $6,500. Have built and sold 


nearly 100 houses in twenty years. Make very easy terms on land contracts. 





N the above terse phrases F. J. Poole, retailer of 
lumber and building materials at Pontiac, Mich., out- 
lined for the AMERICAN LUMBERMAN a plan for the 
creation of business which he has successfully fol- 
lowed for years, and which has such unlimited possi- 
bilities that we feel justified in making it the front 

page feature this week. 

At urgent request of the editor Mr. Poole consented to tell 
the complete story, as follows: 
“I am sending you a photograph of ten houses on one side 

















“I BW 
inh 


wv TT 


Never had to take one back. 


term land contracts, especially if he is able financially to carry 
his own paper. Certainly I have found no better field into 
which I can plow my annual profits. 

“My few excursions into investment fields outside of my 
own have not been satisfactory. I believe in sticking to my 
own business and keeping all my investments in my own home 
town. Why not? Distant pastures appear greenest principally 
because of the greenhorns who have been enticed thither. 

“Second: It affords an opportunity to work off, at a profit, 
odds and ends of stock that inevitably accumulate in any yard. 
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Ten of the seventeen houses built on Home Street by Mr. Poole during the last year 


of Home Street, which street I opened up last year, on acreage 
that I have owned for twenty years. These houses I sell com- 
plete, including the lot, at prices ranging from $5,500 to $6,500. 
There are several considerations involved in my house-building 
operations. 

“First: It pays per se. If there is any demand for new 
homes in a community, I know of no safer or more profitable 
side-line for a lumberman than building houses to sell on long 


I can well remember how thirty years ago I used to con- 
gratulate myself on being in the lumber business rather than 
in the dry goods or clothing business, because there was no 
dead stock, no changing styles, no sacrifice sales in my busi- 
ness. But all that is now changed. For instance, up to ten 
or fifteen years ago, 24x30 and 24x28 were popular sizes for 
windows in our town. Now, the figures are reversed, or what 
haven’t you? Ten years ago we could not [Turn to page 39] 
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These Men 
Will Handle Your 
Orders Conscientiously 


That’s 
ganization. 
tious, 


one thing that distinguishes the D & H or- 
Every order is hz andied with a conscien- 
personal interest. D & H believe that if they 
can’t do business the way it ought to be done, they’d 
rather not do it. 


So far, the conscientious method has proved very 
successful. D & H business is growing because buy- 
ers find it pays to buy D & H Pondosa and Idaho 
White Pine, Sugar Pine and California White Pine. 


If you'd like to have your orders conscientiously 
handled and filled, try us. We believe you'll like our 
way of doing business. 


We'll appreciate an opportunity to serve you. 


DUFFY -HAMACHER LUMBER Co. 
SPOKANE, WASH. 





Here Are Values 


in BIRCH 


Our upper peninsula 
timber isyielding aboutthe 


finest Birch we have ever 
seen. It has the color, tex- 
ture and grain to satisfy the 
most exacting buyer. 
Furniture, interior trim 
and door manufactures 
who want more than aver- 
age values in Birch are in- 
vited to give us a trial. 


Let us have your inquiries. 









DILLAC-S$00 


LUMBER COMPANY 
Cadillac , Michigan 


W.L. SAUNDERS JOSEPH MURPHY CT.MITCHELL 

Vice President Treosurer 
BROWN C.A.SAUNDERS J.L.COLBY 

Secretary Sen. Mgr. Soles Mgr- 








The ‘‘AMERICAN GOPHER’’ Shovel- 
Crane Has Fewer Parts than any other 
Shovel-Crane of its Class 


It is all steel; It is mounted on a crawler tread 
mechanism of exceptional rug- 


gedness; 


It is of simple construction; 
All parts are easy to get at; 


It is the lowest priced high 
grade one yard Shovel-Crane 
on the market. 


WRITE FOR BOOKLET. 


It is a shovel, crane and dragline, 
all in one; 
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HOIST & DERRICK CO. | 
Saint Paul, Minn. 


New York ,Chicago , Pittsburgh, St.Louis, New Orleans. 
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Create More 
Interest In 
Building and 
Remodeling 


The Home Maker is a live, little monthly paper pub- 
lished by the American Lumberman for retail lumber 
dealers to use in stimulating interest in home oe 
remodeling and repairing. 

It presents your sales message in an interesting way 
and carries your name and address on three prominent 
pages. 

Dealers in all parts of the country are increasing their 
sales and profits with the Home Maker. You can do the 
same thing at a very nominal cost. 


Coupon Will Bring Sample Copy 


of the HOME 
MAKER; also full 
particulars and 
prices without ob- 
ligating you in any 
way. Pin the cou- 
pon to your let- 
,» terhead and 


MAIL IT NOW! 


AMERICAN LUMBERMAN, I 
431 So. Dearborn St., ] 
CHICAGO, ILL. I 
1 
I 


Without obligating me in any way, please send 


Sample Copy of the HOME MAKER; also prices. 
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“Sawing Alive” as a Means of Closer Utilization 


NE OF THE significant activities of the National Committee It is well known, of course, that a method of sawing has been 
(C) on Wood Utilization is its test of foreign gang saws as a devised in New England that permits the conversion of small, 
a means of utilizing top logs that cannot be profitably con- crooked logs into box lumber without first slabbing them. While 
1d verted on band saws. This experiment derives added interest from there is no disposition to anticipate the results of the experiment 
b- the fact that European lumber excellently manufactured on gang’ that the national committee is making, yet the matter of closer 


“4 saws of foreign make already has entered the American market. utilization is of so much importance to the lumber industry of 
t- Perhaps it would be easy to overestimate the importance of this the United States that the machinery manufacturers of America 
competition of foreign producers with American lumbermen, but should not hesitate to accept this implied challenge to their ability 
rf there can be no special advantage in ignoring the movement of lum-___ to meet and solve a problem that has arisen on their own soil. 
ber westward across the Atlantic in view of the importance at- Whether there is already in this country an opportunity for the 
ai tached by not only European lumbermen but European governments use of gang saws of the type being experimented with may be open 


in the possibilities of marketing a part at least of their lumber in to question in some minds. But there can be no doubt that the time 
the United States. is coming when smaller logs must be utilized. Perhaps a stage 
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already has been reached when, with proper machinery, it is prac- 
ticable to use profitably top logs of smaller diameter than can be 
converted in the customary way. The increased use of dimension 
stock, cut at the sawmill, suggests the prospect of a market for 
lumber cut from small logs. In fact, there are so many aspects to 
this question that it deserves to be kept alive. There should be no 
abatement of interest in the entry of European lumber into the 
domestic market or in the prospect of producing in this country 
from logs now unused a class of lumber comparable with that 
imported. 





“Plowing In” Profits of Business 


‘6 UT ALL YOUR eggs in one basket, and then watch the 

fp basket,” is a homely maxim that has much to commend it 

—even though it may seem to run counter to the sound 
principle of diversification in investments. ~ 

But while diverse “baskets” are often desirable for the safety 
of trust funds, or other investments made by those not in position 
to participate actively in the conducting or the control of the enter- 
prise in which they are placed, it is true that greater returns, both 
in money and satisfaction, usually are the rewards of those who 
have the vision and the courage to reinvest the profits of their busi- 
nesses in the development and expansion of those businesses, or in 
enterprises that are closely allied thereto. : 

One business, and that the one in which he gains his livelihood, 
is about all that the average man can hope to master in a lifetime. 
Even then his knowledge of it necessarily remains incomplete, but 
at any rate he is on familiar ground, and if he errs in his business 
judgments it is not from lack of information or experience upon 
which to act. 

Many—we would like to say most—retail lumbermen do realize 
from their businesses fairly satisfactory profits, taking one year 
with another, notwithstanding the jeremiads that seem almost to 
be a part of the ordained ritual wherever dealers foregather. The 
question of reinvestment of those profits, after reasonable expansion 
has been provided for—in cases where expansion is warranted by 
conditions—may not be a pressing one for most dealers; yet prob- 
ably as many lumbermen are holders of bonds or other securities 
not related to their own concerns as are any numerically correspond- 
ing group of business men. 

Certainly it would seem that the field of home building, in their 
own communities and as a logical adjunct to the business of selling 
‘lumber and materials, should enlist the interest of more retail lum- 
bermen than seem to be attracted to it. Of course, it is not here 
advocated that the lumberman shall, ordinarily, turn contractor and 
perform the actual building. There doubtless are times and occa- 
sions when such procedure is not only justifiable but advisable, but 
this article started out merely to discuss the proposition of the re- 
tail lumberman investing profits not required for business extension 
in financing the building of homes in his own community, thereby 
creating non-competitive business for himself as well as placing 
his funds where they will produce a fair return with safety. Per- 
haps instead of “homes” we should have said “a home,” if one is 
all that the funds available will permit financing. 

It may be said that investing in building and loan association 
shares will accomplish the same result, that is, help to finance the 
building of homes, and that is measurably true; but direct financing 
by the lumberman insures that his funds shall be used to bring 
business to his own yard, and also permits him to make loans up 
to any proportion of the cost that his knowledge of the factors enter- 
ing into the proposition may warrant. Thereby he may open the 
door of building opportunity to some borrower who may be a safe 
and desirable risk even though unable to meet the requirements of 
the regular loaning institutions. In other words, a loan up to 80 
percent—or for the sake of establishing the point—up to 100 percent 
of the value of the property, conceivably might, to all practical ends, 
be as good a risk as another that did not exceed 60 percent. 

By way of illustration of some of the principles here set forth 
the reader is referred to a fact-story beginning on front page of 
this issue—which, by the way brings out another great advantage 
of this form of investment, which we are greatly tempted to en- 
large upon, but this editorial already is too long. 





Community Activities Help Trade 


N A COMMUNITY where “nothing ever happens” the mer. 
J chants are not likely to do a large volume of business, pyt 
in those communities where “there is something doing every 
minute” the wideawake merchant—and merchants in such com- 
munities are apt to be wideawake—the sales opportunities for the 
lumberman multiply with the activities. Everybody has heard of 
the farmer who bought more land to raise more corn to feed more 
hogs to buy more land etc., but not every merchant is as quick 
as he might be to see how his business is linked up with the chain 
of activities that constitute the social and business life of his 
community. 

The fact is brought home daily to every person that an increase 
in the social activities of himself or other members of his family 
involves added expenditures. The first purchases necessitated may 
range from a new necktie to a new house, with a varied assort- 
ment between; and every purchase made means additional patron- 
age, increased volume and enhanced profits for the seller. 
Americans are said to be the first people in the world to discover 
or to invent the idea of creating wants in order to realize the 
profit derived from satisfying them. This American idea goes 
much farther than that, however; for the principle has to be 
applied to the increasing of wages in order to increase the pur- 
chasing power of the population. 

Another aspect of the matter of community activity that can not 
be safely ignored is the competition between communiies. Social 
and commercial activities offer attractions to enterprise of every 
description. It is with communities as it is with individuals: more 
of them rust out than wear out. If variety be the spice of life, 
certainly activity is the price of life. While every movement may 
not signify progress, it has the merit of being the opposite of 
stagnation. Where there is life there is hope, and the more of 
liveliness in a community, the greatér the hope of patronage and 
profit for the merchant. 

If things are just left to happen a few may happen all right, but 
they are much more sure to happen and to help the community if 
they are not left to chance but are initiated and directed by some- 
body who has the welfare of the community at heart. Some of the 
worst misfortunes that ever have befallen communities have come 
upon them because there was lack of foresight, enterprise and 
initiative where it should have been. Many a fine order for goods 
is picked off by outsiders who see opportunities and take advantage 
of them before the home folks have got their eyes open and their 
wits at work. Business enterprise consists essentially in the 
ability to see or to create opportunities and to take advantage of 
them first. With this conception as his guiding light the lumber- 


man will see and grasp many opportunities that otherwise might 
escape him. 


Study of Farm Construction as Sales Aid 


A men's Astoctath is made that the Southwestern Lumber- 





men’s Association has arranged for short courses in farm 

building construction at the agricultural colleges of four 
States. This is recognition of the fact that modern merchandising 
requires that the seller shall not only know the dimensions, grades 
and prices of the lumber he has to sell, but that he shall know 
enough about the major industry to which he caters to give intelli- 
gent advice and help in adapting and utilizing his merchandise. It 
is no longer assumed that the buyer knows better than the seller 
what kind of building material to buy and how best to construct 
the building he needs. 

It is not to be expected that every retail lumberman will be- 
come an authority on farm construction or on hog, cattle, sheep 
or poultry raising; but it is to his own best interests as well as 
to the best interests of his farmer customers and to the community 
as a whole that the latest sound developments shall be embodied 
in farm structures. The fact may be demonstrated in any com- 
munity that the mortality of farm animals and the wasted effort 
on the farms are more than enough, if properly conserved and 
prevented, to pay for the structures that will save the labor and 
prevent the other losses. 

The courses planned by the agricultural colleges last only two 
days on the campus, but the ideas and suggestions received during 
those two days ought to be a stimulus to further study and investi- 
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gation of the subject of farm buildings, with particular reference 
to the promise they hold out of simplifying and therefore lessening 
the work connected with livestock raisifig and diversified farming. 
In many communities and regions more hogs, more cows and more 
poultry should be raised. But in the same communities the cost 
of labor is so high as to forbid further expenditure on that account. 
Therefore, the same increase in efficiency should be made prac- 
ticable in the performance of farm chores that has been effected 
in field work by the use of larger machines and greater power. 
Without at all undervaluing the proposed courses referred to, it 
may be said that each lumberman may if he chooses go a long 
way toward equipping himself with the knowledge needed to help 
nis farmer friends without attending the courses. 
however, that the average lumberman will not of his own volition 


would at the school. 


communities. 


The fear is, 


opportunity for study as commonly defined; 
instructors can do will be to explain and to demonstrate. 
lumbermen who take the courses ought when they have returned 
home to explain and to demonstrate also to the farmers of their 
They can built in their own yards, as many already 
have built, the smaller structures. 
with nearby farmers build on their farms demonstration build- 
ings that may serve as models for the community. -The point to 
be emphasized is that the lumbermen of the country who study 
the needs of their trade and fit themselves to help their customers 
are not only keeping in step with the march of progress but they 
are sure of reaping the richest harvests. 


and initiative do the studying in his own office or home that he 
Of course, two days will allow no time or 


the best that the 
The 


Also they can in codperation 














Decline in Production and Orders 
[Special telegram to AMERICAN LUMBERMAN] 
WasuHincton, D. C., March 8.—Lumber pro- 


duction and orders declined sharply during 
the week ended March 3, according to teleg- 
raphic reports received today by the National 
Lumber Manufacturers’ Association from 649 
leading softwood and hardwood mills of the 
country. Combined figures for the week un- 
der review showed a drop of 17,000,000 feet 
in production and 37,000,000 feet in orders, as 
compared with the preceding week, while ship- 
ments increased slightly. The discrepancy in 
production and orders is partly attributable to 
the fact that there were thirty-five more mills 
reporting for the preceding week. 

The softwood mills, of which there were 
314 reporting, as compared with 359 for the 
preceding week, absorbed the losses in pro- 
duction and orders. As compared with the 
corresponding week of last year, however, 
they showed gains of 24 percent in production, 
36 percent in shipments and 18 percent in 
orders. In the hardwood group, 335 units (a 
unit is 35,000 feet of daily production capacity) 
reported appreciable gains in shipments and 
orders over the preceding week, while produc- 
tion was steady. The figures are not com- 
parable with those of last year because of the 
larger number of currently reporting units. 

The unfilled orders of 218 southern pine 
and West Coast mills at the end of last week 
amounted to 662,714,281 feet, as against 667,- 
646,778 feet for 216 mills the previous week. 
The 104 identical southern pine mills in the 
group showed unfilled orders of 239,993,721 
feet last week, as against 243,503,073 feet for 
the week before. For the 114 West Coast 


mills, the unfilled orders were 422,720,560 feet, 


as against 424,143,705 feet for 112 mills a week 
earlier. 

Altogether the 314 reporting softwood mills 
had shipments 109 percent, and orders 105 per- 
cent, of actual production. For the southern 
pine mills, these percentages were respectively 
106 and 101; and for the West Coast mills, 
98 and 95. Of the reporting mills, the 314 
with an established normal production for the 
week of 230,083,696 feet, gave actual produc- 
tion 99 percent, shipments 108 percent, and 
orders 104 percent thereof. 

{[Note: “Normal” production as now re- 
ported by all but two of the nine reporting 
associations to the National lumber trade baro- 
meter is an average of past actual production 
over a period of from two to five years im- 
mediately preceding 1928. The two excep- 
tions base reports on estimated capacity.] 

The softwood figures for last week, the week 
before (revised) and the same week last year. 
follow: Production—227,294,000 feet, against 
244,580,000 feet the week before, and 183,379,000 
feet last year. Shipments—248,291,000 feet, 
against 248,702,000 feet the week before and 
181,863,000 feet last year. Orders—239,371,000 
feet, against 278,848,000 feet the week before, 
and 201,783,000 feet last year. 

The hardwood figures for last week, the 


week before and the same week last year, fol- 
low: Production—46,343,000 feet, against 41,- 
674,000 feet the week before, and 23,234,000 
feet last year. Shipments—49,403,000 feet, 
against 47,432,000 feet the week before, and 23,- 
049,000 feet last year. Orders—49,958,000 feet, 
against 47,848,000 feet the week before, and 
21,843,000 feet last year. 

The West Coast Lumbermen’s Association 
wires that new business for the 114 mills re- 
porting for the week ended March 3 was 5 
percent below production, and shipments were 
2 percent below production, which was 119,- 
693,233 feet as compared with a normal figure 
for the week of 110,458,042 feet. Of. all new 
business taken during the week, 46 percent 
was for future water delivery, amounting to 
52,915,196 feet, of which 40,868,336 feet was 
for domestic cargo delivery and 12,046,860 
feet export. New business by rail amounted 
to 52,500,938 feet, or 46 percent of the week’s 
new business. Forty-four percent of the week’s 
shipments moved by water, amounting to 51,- 
236,626 feet, of which 37,815,999 feet moved 
coastwise and intercoastal, and 13,420,627 feet 
export. Rail shipments totaled 57,806,183 feet, 
or 49 percent of the week’s shipments, and 
local deliveries, 8,624,069 feet. Unshipped 
domestic cargo orders totaled 142,693,494 feet; 
foreign, 112,753,134 feet, and rail trade, 167,- 
273,932 feet. 

The logging: and lumber manufacturing in- 
dustries are fully as active as they were in 
March, 1927, but several other lines of work 
are not, according to the 4L employment serv- 
ice, and consequently there is more unemploy- 
ment in the Pacific Northwest than was the 
case one year ago. There is more activity in 
the western pine industry, but there has beer 
little change in the Douglas fir districts. In 
all districts of the Northwest there are more 
men than jobs. 

The Western Pine Manufacturers’ Associa- 
tion reports production for the week, from 32 
mills, as 20,539,000 feet, as compared with a 
normal figure of 27,425,000 feet, and 19,407,000 
feet for the week before. Shipments were 
slightly larger this week, but new business 
showed a notable decrease. 

The California White & Sugar Pine Manu- 
facturers’ Association reports production from 
19 mills as 10,003,000 feet, 54 percent of the 
total cut of the California pine region, as com- 
pared with a normal for the week of 8,492,000 
feet. Eighteen mills the previous week re- 
ported production as 6,475,000 feet. Ship- 
ments showed a considerable increase, and new 
business was slightly above that reported for 
the week earlier. 

The reports of the California Redwood 
Association were not received in time for pub- 
lication. 

The Northern Pine Manufacturers’ Associa- 
tion reported from 8 mills production as 6,491,- 
000 feet, as against a normal production for 
the week of 6,910,700 feet. Nine mills the 
previous week reported production as 6,624,100 
feet. Shipments showed some increase this 





week, while orders were considerably less. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reported production. from 11 mills as 
913,000 feet, compared with a normal for the 
week of 2,428,000 feet. Fifteen mills the pre- 
ceding week reported production as 1,346,000 
feet. Shipments and new business this week 
were somewhat below those reported for the 
week earlier. 

Reports from 11 hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association for the week give production 
as 3,315,000 feet, as against a normal figure 
of 3,678,000 feet. Fifteen mills the week 
before reported production as 4,720,000 feet. 
Shipments and new business showed some re- 
duction this week. 

[The barometer of the Southern Pine As- 
sociation appears on page 46.—EnpirTor.] 


[Special telegram to AMERICAN LuMBERMAN] 
Norroik, Va:, March 8.—For the week ended 
March 3, thirty-five mills reporting to the 
North Carolina Pine Association, and having 
a normal production of 8,940,000 feet, manu- 
factured 6,260,419 feet, shipped 6,812,242 feet, 
and booked orders for 6,251,000 feet. 


Southern Pine Cost Statement 

New Or.eans, La., March 5.—The Southern 
Pine Association has issued its cost statement 
for December, this being a summary of the 
average cost per thousand feet, board measure, 
of producing and shipping lumber, not includ- 
ing interest on loans or invested capital. The 
report shows the average cost of producing 
southern pine, including stumpage, in December 
was $26.55 a thousand feet. This is based on 
reports from 76 concerns operating 84 mills that 
produced 250,490,382 feet. This was $1.02 
higher than the average cost for the previous 
month, and $2.42 lower than the average cost 
during December, 1926. On a reported pro- 
duction of 3,082,429,755 feet the average cost 
for 1927 was $25.95. The cost reports for 
December cover a range from a low figure of 
$19.45 to the high figure of $78.20. Of the 
mills reporting, 37 had costs less than the 
average of $26.55. 

Louisiana Forestry Chairman 

ExvizaBetH, La., March 5.—B. F. Smith, of 
the Industrial Lumber Co., of this city, has 
been selected as State chairman for Louisiana 
for American Forest Week, April 22 to April 
29. Mr. Smith has been quite active in con- 
nection with the conservation department of 
the State and has ‘charge of the forestry op- 
erations of his own company. The chairman- 
ship of Louisiana for the observance of Amer- 
ican Forest Week was tendered to Mr. Smith 
by Col. Theodore Roosevelt, general chairman. 
Mr. Smith has accepted the appointment and 
with W. R. Hine, director of the forestry 
division of the department of conservation, will 
arrange a suitable program for the observance 
of that week. 
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Federal Restrictions on Logging 


Will you be good enough to write us if 
you have any information or have published 
anything in connection with some proposed 
legislation in the United States to regulate 
the exploitation of timber, and how far reach- 
ing such regulations will be?—INQuriry No. 
2,108. 


[This inquiry comes from Mexico. There 
have been at times, as lumbermen well know, 
proposals that restrictions be placed upon the 
use by private owners of their own timber. 
However, it is quite evident that public senti- 
ment in the United States has in‘ recent years 
at least favored codperation between the gov- 
ernment and private owners. It is believed 
that there never was in the United States a 
preponderance of sentiment in favor of com- 
pulsory legislation affecting the private ex- 
ploitation of privately owned timber. There 
has, however, been considerable legislation de- 
signed to increase coOperation in promoting 
reforestation between the Federal government 
and the States and between private owners of 
timber lands and the States and the Federal 
government. There has also been forestry 
legislation enacted in many of the States. Some 
of this State legislation has been necessary in 
order to make possible the codperation pro- 
vided for and contemplated in the Federal 
legislation. The best source of information 
covering the forestry legislation question in 
the United States is “The Forestry Almanac,” 
which is supplied by the American LuMBER- 
MAN at the publisher’s price, $2, a copy.— 
Epiror. | 


Home Building of Native Hardwoods 


I had the misfortune to lose my house by 
fire a few 


weeks ago. As I have a large 
amount of hardwood, I thought I would ask 
your opinion as to the merits of different 


woods. I have basswood for bevel siding and 
hard and soft maple for floors. What do you 
think of soft maple for flooring for second 
floors? I intend to use oak for porch floors. 
I have very fine sycamore and cottonwood that 
I thought would be suitable for outside cornice 
and trim. All of this material will be strictly 
first grade, kiln dried and dressed by a com- 
petent sash and door company. This house 
will be ten rooms, modern. I have a desire 
to build this as near as possible out of my 
own material as it would be an advertisement 
for my lumber. 

Any suggestions you could offer would be 
appreciated.—INqQuiIRY No. 2,095. 


{This inquiry comes from Illinois. While 
basswood no doubt would make handsome bevel 
siding, it is not commonly considered a durable 
wood when exposed to the weather. If care- 
fully painted, however, it doubtless would last 
many years when used for that purpose. 

Hard maple, of course, is an excellent floor- 
ing wood and this inquirer would make no 
mistake in using it for that purpose. Soft 
maple, as is commonly known, is somewhat 
softer than the hard maple; yet soft maple 
is of about the same hardness as other woods 
that are extensively used for flooring work, 
especially for bedrooms and upstairs rooms. 
In connection with the use of maple flooring, 
this inquirer might be interested in the new 
stains and colors that have recently been de- 
veloped for use on maple floors. Clippings 
of recent articles published in the AMERICAN 
LUMBERMAN covering the use of stains have 
been sent to the inquirer and he has been 
given the address of a concern that has ex- 
pended a great deal of time and money in the 
development of these stains. 

With regard to sycamore, it should be said 
that while this is a very handsome wood, espe- 
cially when quarter sawn, it would be more 
appropriately used for interior trim than ex- 
terior cornice. Oak, of course, is an excellent 


wood for almost any purpose. It not only has 
a beautiful figure, but when properly finished 
is a handsome wood, and it resists decay well. 

Cottonwood is a rather light, soft, weak 
wood and is apt to warp when exposed to the 
weather. It would be much better, probably, to 
use another wood for outside trim and cornice 
than to use sycamore or cottonwood. 

The use of native hardwoods in the manner 
proposed by this inquirer was much more 
common at an earlier period than it has been 
of recent years. The suggestion may be ven- 
tured, however, that if this inquirer is pre- 
pared to supply these woods manufactured and 
kiln dried, he might find a more profitable 
market than in offering them to his neighbors 
for general building purposes.—Epiror.] 


Tallying Flooring, Siding etc. 
Kindly advise me if you have any literature 
on tallying flooring, siding etc.; something of 
@ short cut method. What book do you rec- 
ommend for the lumber industry?—INQUIRY 


No. 2,107. 
[This inquiry comes from Ohio. In re- 


sponse a catalog of books useful to lumbermen 
has been sent. Special reference has been 
made to tables in one book showing the end 
size in inches of the various patterns of floor- 
ing together with the number of feet in board 
measure for the various lengths from 1 inch 
up by -steps of 6 inches. By an ingenious 
method the tables in this book are used to 
calculate quickly the number or board feet in 


bundles of lumber of 
lengths.—Ebiror. ] 


various widths and 


Southern Log Grading Rules 

It is our understanding that the old Harg- 
wood association ©: ( neinnati #lone with its 
rules for grading lumber, published rules ana 
specifications covering the measuring and 
grading of hardwood logs. 

If this is true and you are able to supply 
us with copy of the same, or can tell us 
where it can be obtained, it certainly will be 
appreciated.—INQuIRY No. 2,106. 

[This inquiry comes from a representative 
of a southern manufacturer of yellow pine and 
hardwoods. The inquirer doubtless has in mind 
the grading rule book of the Hardwood Manu- 
facturers’ Association of the United States. 
The latest copy of those rules in the offices of 
the AMERICAN LUMBERMAN, included rules ef- 
fective Oct. 1, 1915, and contain the log rules 
referred to. 

The Lumbermen’s Club of Memphis, Mem- 
phis, Tenn. in 1924 published “Rules for the 
Measurement and Inspection of Logs,” which 
appear to be nearly identical with those that 
were published in the booklet already referred 
to. At the annual meeting of the Southern 
Logging Association, Oct. 23, 1924, the pres- 
ident was authorized to appoint a committee 
to study the logging rules, evidently with a 
view to their revision. The columns of the 
AMERICAN LUMBERMAN contain no reference 
since that date to any action taken with respect 
to the rules.—Enrtor. ] 
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Reports from Stevens Point,! of long duration, as lumbermen 
will not study the law of sup- 
ply and demand, but rush in > ot 
and make all they can cut re- 
gardless of the result. It is 
only when they have killed the 


Wis., state that loggers have 
given up all hopes of getting 
any sndw for this season’s op-" 
erations. A large number of 
camps are broken up, taking 
their men and teams out of the 


one-half of their intended pro- 
duction. 


In 1875, M. Paulet enumer- 
ated no less than 173 different 
processes and apparatuses for 


goose that lays the golden egg) preserving wood which had 
woods, while some are still do-| that they will reflect.” been patented or described in 
ing what they can to bank - £:°< scientific works since 1700. 
what logs are skidded with 


trucks, travois and tramways. 
This is the condition through- 


out the North. 
oe s land. 
R. A. Alger & Co., of Alcona 


A new trade to 
door and blind makers is being 
developed by orders for their . ss 
| goods from England and Scot- 
This is an entirely new 


During the last few years the 


ur sash,| * 
‘ list has been largely augmented. 


The Ottawa (Ont.) legisla- 
ture is discussing the advisa- 


County, Mich., are so well sat- 
isfied with their logging rail- 
road that they contemplate 
starting another to run from 
Black River back into their pine 
lands. This concern as is gen-| 
erally known, is already oper-| 
ating a road leading from the | 
lake shore at Harrisville back | 
some six or seven miles. Their | 
locomotive makes seven trips a| 
day bringing in 16,000 feet each | 
trip, or 112,000 feet daily. 


* * * 


” | 
“IT am pleased to see,” says | 


a correspondent, “that the pros- | 
pect of so many logs being left | 


thing to our manufacturers, 
and, if these experiments prove 
successful, an extensive trade 
may be the result. 

* ‘+ * 


The snow is all gone from 
the woods in Aroostook County, 
Me.; the log crop in that sec- 
tion is very-much smaller than 
usual. 


* * * 


Williamsport (Pa.) lumber- | 
men feel a little “sore” over the 


| knowledge that they might have | 


had a full stock of logs this | 
winter as well as not. In the) 
early part of the season they | 
had snow enough to bank all 


bility of a law for the preven- 
tion of forest fires, which, it is 
estimated, annually destroy as 


| much timber as the lumbermen 


cut. 
* * * 
Florida advices state that a 
new sawmill of large size is 


| shortly to be built at Apalachi- 
|cola, in that State. 
_prietors are Starr & Emlaw, 


The pro- 
formerly of Grand Haven, 
Mich. 

* * * 

Messrs. Clark & Boyce, two 
enterprising gentlemen  for- 
merly of Lyons, Iowa, have a 
first-class circular sawmill at 


in the woods in Michigan and | they could cut, but as they took | Kildare, Tex., on the line of 


other places is going to cause | 
an advance in lumber. This is | 
very much to be desired, as it | 


has been below the cost of pro- | 


duction too long. But the ef-| will in all probability have to) Dallas, 


things rather slow and easy the | 
snow had all disappeared by | 


the Texas & Pacific Railroad, 


where they manufacture about 


the time they were ready to| 40,000 feet of yellow pine daily. 
begin hauling and now they | They market their product at 


Ft. Worth, Sherman 


fect, in my opinion, will not be | be content with not more than! and intermediate points. 
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Southern Pine Shipments Show Considerable Increase 


Southern pine bookings for the week ended March 2 
were about one percent above production, which was two 


and a quarter percent under the three-year average. Ship- 
ments were heavier than for some months, and effected a 
slight reduction in files of unfilled orders, though these 
are still large. In some sections of the middle West and 
South, the weather has not favored development of coun- 
try yard demand. The southern part of sales territory is 
still taking the best volume, orders running to lower 
grades, but yards further north are coming into the mar- 
ket. Boards and dimension continue the most active 
items, and sales do not include much of the highest grades 
of flooring and similar items. Industrials have recently 
been placing a larger amount of business. Timbers are 
selling well in the domestic market, the oil fields now tak- 
ing some, and export demand is rather good. Quotations 
show no change. 


Arkansas Soft Pine Yard Stocks Are in Good Demand 


The larger Arkansas soft pine mills are operating on a 
normal basis, but practically all the smaller plants remain 
down. The output has been running ahead of bookings 
and shipments. Stocks are therefore increasing, but they 
consist largely of finish and uppers. Common boards and 
automobile crating material have moved in good volume, 
though piece stock continues inactive. Retailers still buy 
mostly yard stock, their orders including only small 
amounts of shed items. The mills prefer holding uppers to 
making any concessions to force them on the market, and 
feel confident of a larger demand a little later in the spring. 
There is a fair call for industrial novelty and ladder items. 
The railroads are taking little except siding. Retail yard 
stocks are.strong, and the rest of the list is unchanged. 


California Pine Uppers Scarce and in Good Demand 

While the California pine mills have been operating at 
an average of 103 percent of normal since the first of the 
year, their bookings and shipments have both been about 
double their output. Inventories of Feb. 1, however, 
showed total stocks to be 3 percent larger than on the same 
date last year, but this seems inconsiderable in view of the 
fact that there had been an increase of 23.8 percent in 
unfilled orders. Though total stocks were larger, those 
of No. 3 shop and better had declined 9.5 percent, and un- 
filled orders for these better grades had increased 42.5 per- 
cent. The best demand is for uppers, and a good part of 
it comes from eastern millwork plants, ‘so that shop prices 
have advanced and are quite strong. Retailers in the 
middle West are more liberal with orders for mixed cars 
of boards, finish and moldings. In the East, bad weather 
has kept yard trade from developing. 


Inland Empire Unfilled Orders Gain; Stocks Lower 


During the first eight weeks of the year, output of Inland 
Empire mills averaged 72 percent of normal, whereas in 
the corresponding period of last year the output was only 
46 percent of normal. But bookings this year amounted to 
209 percent of the actual cut, whereas last year they were 
only 167 percent of the cut. Shipments have been running 
behind orders, so that the mills have been building up good 
order files. Unfilled orders on Feb. 25 averaged 3,102,000 
feet a mill, whereas on Feb. 26 of last year the average was 
only 2,434,000 feet, so that there has been an increase of 
about twenty-seven percent in average unfilled. Stocks at 
thirty-eight mills Feb. 1 this year totaled 880,531,000 feet, 
and those of identical mills last year totaled 976,392,000 
feet, the decrease being about eleven percent. Early gains 


Lumber Statistics Appear on Pages 46, 47 and 61; 





in middle West buying are expected, and a good deal 
stronger market will probably develop. 


Fir Output Increasing; All Markets Are Buying 


Bookings of West Coast mills have been running above 
production since the first of the year, total bookings for 
eight weeks exceeding the cut by seven percent, but in the , 
week ended March 3 bookings were five percent under 
the output. It appears that production has been increas- 
ing, as the mills feel that there will soon be a seasonal ex- 
pansion in demand. Buying in all markets was a little less 
active last wéek, but the outlook appears good. Eastern 
wholesale trade is picking up, and should soon be absorb- 
ing a larger number of cargoes. California stocks are low, 
and the yards are now more actively in the market. Prices 
in both domestic cargo markets remain firm. Rail trade is 
well sustained, with mixed loadings firm but straight cars 
of uppers being shaded a little by some mills. Logs are 
more plentiful, camp output approaching. capacity. 


‘Eastern Spruce Inactive But Prices Remain Firm 


Not many of the larger eastern spruce dimension mills 
are now sawing, and those that are now demand $40 base 
for frames, which is about $1 more than they had been 
quoting. More of the smaller plants are now starting 
operations. Random dimension from the Canadian Prov- 
inces usually sells at $33@34, though there has been an 
occasional sale for a dollar or two less. Supplies of dry 
boards are small, and prices on these are firmly maintained. 
At this season New England trade is usually dull, and 
spruce producers believe that they will have a more active 
and stronger market for their cut in the next few weeks. 


Southern Hardwood Curtailment Helps Steady Market 


Southern hardwood producers cut only seventy percent 
of normal during the first eight weeks of this year, whereas 
in the corresponding period of last year the cut was eighty- 
three percent of normal. Bookings, however, have run 
only eighteen percent above the cut this year, compared 
with sixteen percent above the larger output last year, so 
that trade is below normal for this season. Business with 
none of the larger groups of buyers is up to expectations, 
as automobile, furniture, flooring and millwork industries 
are taking only limited amounts for their everyday needs. 
Curtailment of hardwood output seems to be keeping the. 
market rather firm, but there are reports that impatient 
sellers will sometimes offer concessions, and it can not be 
claimed that prices are making a show of strength. The 
hand-to-mouth nature of recent buying has kept con- 
sumers’ stocks low, and that is an encouraging feature. 


Northern Hardwood Trade Slow in Developing Volume 
Bookings of northern hardwoods since the first of the 
year have amounted to sixty percent of output, which has 
been about three percent less than average of recent years. 
Last year’s bookings for the corresponding period 
amounted to sixty-two percent of the output. As ship- 
ments this year have exceeded orders by about two million 
feet, they have cut into unfilled order files. On the other 
hand, stocks have increased, the Feb. 1 holdings of thirty 
identical firms being twenty-one percent larger than on 
the same date last year. The increase was principally in 
green stock, as holdings of dry stuff were only about ten 
percent larger. Dry stocks of soft elm, and hard and soft 
maple were exceptions, having shown decreases, but there 
were considerable gains in holdings of green. Automobile 
and furniture plants are taking only fair amounts, and 
building trade demand has not expanded much so far, but 
prospects are considered good and prices are unchanged. 


Market Prices and Reports on Pages 71 to 77 
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National Remodeling Campaign Give 


At the Blackstone Hotel in Chicago, March 2 
was held a meeting of representatives of the major 
industries, interests and organizations, as well as 
of prominent individual concerns, which in the 
aggregate constitute the building industry of the 
United States, with the purpose of uniting on a 
cooperative basis to promote remodeling, of homes 
in particular, on a national scale. 

This meeting was called by Walter J. Kohler, 
of Kohler, Wis., representing the Plumbing & 
Heating Industries Bureau, as chairman of an ex- 
ecutive committee appointed last November. The 
lumber, industry is represented on this committee 
by A. Trieschmann, vice chairman of the Na- 


tional Trade Extension committee, and W. F. 
Shaw, of the National Lumber Manufacturers’ 
Association. G. E. Piper, 600 South Dearborn 


Street, Chicago, is secretary of the committee. 
This committee, in issuing the call for the meet- 
ing of March 2, published a statement urging the 
need of a central national cooperative agency of 
the building industry to take advantage of “a prac- 
tical opportunity for the building industry as great 
as, if not greater than, that afforded by the post- 
war development in new construction.” Continu- 
ing the committee said: 

This opportunity “lies in the fact that this 
country’s housing standard is materially below its 


You Can Lead—lIncrease Business—Profits 


Both the practicability and the profitableness 
of the campaign for promoting the remodeling 
of homes on a national scale already have 
been demonstrated by the expe- 


Lumber rience of the AMERICAN LuMBeER- __ pective benefits of such a national campaign 
Insulation MAN in its remodeling campaign are so obvious as _to need hardly more than 

launched in 1924. Lumbermen a fair statement of its aims to win approval 
Roofing throughout 


munities and thus give unity to the movement, 
making available continuously and promptiy 
to all the experience of each. 

Experience already has shown that the pros- 


have national distribution of materials and 
services used in remodeling. Each organization 
and only those contributing, should be en- 
titled to one vote in the coun- 
Ye pi headquarters, presum- Paint 
ably in Chicago, the major func- : 
tion of the central council wil! Varnish 
be to organize, en- Furniture 





the country, as 
well as merchants in other lines 
of merchandising, have indicated 
their interest in local activities 
designed to promote remodeling 
and have declared that remodel- 
ing itself increased in volume as 
interest in the movement spread 
among merchants and artisans. 
The opportunities for remod- 
eling are not confined to any one 
community nor to any section 
of the country, and the benefits 
accruing from it are realized, not 
only by the owners of the struc- 





“ tures remodeled, 
Banking but by practically 
ildi all lines of busi- 
Building ness and by the 
and Loan community as a 


whole. There are 
estimated to be more than twenty 
millions of homes in the United 
States that can be profitably re- 
modeled. All that is needed to 
get them remodeled is that wide- 
awake merchants and representa- 
tives of the industries and lines 
benefiting shall go out and sell 





liven, inspire, di- 
rect and keep active local coun- 
cils in smaller cities and com- 
munities throughout the country, 
These smaller local commu- 
nity councils will comprise in 
their membership the lumbermen, 
the electricians, plumbers, hard- 
ware dealers, contractors, carpen- 
ters, painters, brick and 
masons and others distributing 
the products and services of the 
manufacturers represented in the 
central council or clearing house. 
The local council would be self- 
governing; choosing : 
Brick 


its own officers witli 
a view to promoting 
unity of effort based Cement 
on community of in- Plaster 
terest in the remodei- 

ing of homes and other struc- 
tures. In this manner the local 
as well as the national activities 
will be raised to a higher plane, 
above individual selfishness, and 
with proper emphasis upon the 
community welfare and the pub- 
lic benefit, rather than with a 


stone 





the idea of remodeling to the 
people of the various communi- 
ties. The campaign of the 
AMERICAN LUMBERMAN already 
has made the lumber industry 
familiar with the idea; what is 


needed now is 
Carpentry 


that other in- 


ti dustries shall be 
Contr. MZ interested and 
Insurance united in a na- 


tional campaign. 

One outstanding fact in con- 
nection with the proposed na- 
tional remodeling campaign to be 
kept in the foreground is thaf no great fund 
need be raised to finance it. Primarily, the 
interest in and benefits from remodeling arc 
centered in each of the thousands of com- 
munities of the country. Some of these com- 
munities already have shown their interest; 
the function of the central council or organ- 
ization must be to enlist the remaining com- 


for it. 


munities of the 





To remodel the original (upper) house, lay the “improvement” 


(lower) over it 

To make this statement to all the com- 
country 
large fund nor a large organization, though it 
does require something in 
clearing house of remodeling ideas. 
ganization, council or clearing house should be 
composed of representatives of 
manufacturing associations, 


view only to the narrow inter- 
ests of individuals. ; 
This movement in behalf of 
remodeling deserves, and if prop- 
erly presented will have, the ap- 
proval of forward looking citi- 
izens of all classes, 
whether comprehended Gas 
in the membership of . 
local or national coun- Public 
cil. In many of its Utilities 
aspects it is educa- 
tive and elevating, calculated to 
improve housing and living con- 
ditions and to raise the stand- 
ards of home life everywhere. In its essen- 
tials, the national remodeling campaign em- 
bodies the aspirations of an intelligent citizen- 
ship to bring the conditions surrounding and 
affecting home and community life up to the 
b&st available standards. It deserves the same 
approval and the same support that it would 
claim if it were proposed purely as a philan- 
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buying power and its standard of living, as meas- 
ured in expenditures otherwise than for homes. It 
lies in the fact that the country is underbuilt, not 
overbuilt, in good homes—that a saturation point 
in attractive, comfortable, sanitary, safe and eco- 
nomically-constructed dwellings is virtually as far 
from attainment as in 1920, and in the fact that 
the, great bulk of the country’s buying power still 
resides in homes much in need of that form of new 
construction misnamed remodeling, rebuilding or 
rehabilitation.” 

The executive committee — up and presented 
at the meeting a tentative constitution and by- 
laws for the proposed organization, which was 


Renewed Impetus by Central Council 


adopted in principle. The committee also was 
perpetuated, with additional representation in its 
membership. The name of the proposed organiza- 
tion tentatively adopted was the National Home- 
Building Council. After discussion of the various 
proposals in their different aspects it was decided 
that representatives in attendance should report 
back to their principals and that they be prepared 
to attend a meeting to be called in thirty or forty 
days to perfect the organization and set it to func- 
tioning as an agency in promoting rebuilding, re- 
modeling and rehabilitation generally throughout 
the United States on a scale commensurate with 
the needs and financial means of the people. 





thropic movement or as a social experiment. utilizing 


modern facilities. 


In other words, portunities exist in every: community and they 


While the term remodeling has been used 
and may continue to be used in describing the 
projected activities, yet bet- 


Hardware terment should _ include 
: more than merely the house 
Heating itself. It should include 


the remodeling campaign should contemplate 
the remaking not alone of the homes but of 
the communities as a whole. When thus con- 
ceived, the campaign will derive such a mo- 
mentum from the unanimous support it will 
receive from the better type of citizens that 


are open to every merchant, 
tradesman and artisan. No 
extensive preparation is 
needed before starting the 
campaign; there is no occa- 
sion for delay; no_ speciai 


Plumbing 
Steamfitting 
Electricity 


flowers, 





the yard and the environ- 
ment as a whole. Trees, 
landscape and the entire picture of 
should be redrawn in 


Water Supply 


continuous. 


home and community program is that 


conformity 


with modern standards and by 


its success will be not only 


One peculiar advantage of the remodeling 
its opportunities 
now and can be realized at once. 


financing of either the remodeling or of the 
directing council is needed. Immediate action 
will be followed by immediate benefits for all 
concerned. The crop is ripe; all that is re- 


immediate but 


are here 
These op- 


quired is that it shall be harvested. 
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Trade Extension Campaign Resultful 


Heavy Demand for Services of Lumber Experts—Moisture Content to Be In- 
vestigated—Farm Construction Receives Special Study 


WasHINGTON, D. C., March 5 “Lumber 
Special” via the ~poyg-e- & Ohio Railroad 
will leave Chicago at 1:15 p. m. on May 2, 
arriving here at 8:30 o'clock the following 
morning in time for the Trade-Marking and 
Grade-Marking Conference called for May 2 
by Secretary of Commerce Hoover. The ex- 
pectation is that about seventy-five lumber- 
men, _ BS nang to attend the annual meeting 
of the National Lumber Manufacturers’ Asso- 
dates: will make the flying trip to Washing- 
ton on this train. 

The cars will be decorated with streamers 
telling all beholders about trade-marking and 
grade-marking of lumber. 

Indications are that the Hoover conference 
will give a great boost to this movement, 
which is designed to promote the production 
and distribution of “quality” lumber, backed 
by a financial guaranty. 

Reports coming into trade extension head- 
quarters of the National association from all 
sections of the country leave no room for 
doubt that the adoption of a strong resolution 
calling for 
grade - mark- 





ucts Laboratory, Madison, Wis. 


voted considerable time to an 
of the dryness of lumber as 


for measuring the moisture content. 


ness at which 
and widths apply. 


In thi$ connection a prominent architect of 
Chicago has advised central division field men 
that improper moisture content is the strong- 
est reason architects have for specifying con- 
This archi- 
tect thinks he should be able to specify mois- 
A commission 
Ohio, expressed the 
under- 
seasoned drop siding has been one of the 
principal reasons for the growing preference 
for stucco exteriors over lumber and has re- 
Ohio 


crete or steel rather than lumber. 


ture content as well as grade. 
lumaberman in Columbus, 
view that the frequent shipment of 


duced the 


market for drop siding in 
territory 


alone by millions of feet. 


Engineers of 
the laboratory during the last year have de- 

investigation 
shipped from 
the mills and in use and of practicable devices 
The sub- 
committee will consider the results of these 
studies, particularly as they relate to the dry- 
American standard thicknesses 


ture. The commission has recently advised 
eastern division headquarters that the struc. 
ture will be entirely of wood, with creosoted 
framing and Wolmanized decking in accord- 
ance with the specifications suggested. 

Farm forestry as taught in the rural scHools 
of Mississippi offers a good opportunity for 
educational work in promoting a more liberal 
and intelligent use of lumber on the farm and 
around the farm home, in the opinion of trade 
extension field men. The Mississippi State 
forestry department is placing particular em- 
phasis on forestry education, nearly every 
rural school having a special forestry teacher 
or one qualified to teach on the subject. The 
importance of timber as a farm crop is being 
emphasized all over the State and progres- 
sive lumber companies like the Finkbine and 
Eastman-Gardiner are stimulating interest by 
paying good prices for farmer-cut logs from 
second-growth shortleaf pine delivered to their 
log ponds. 

The eastern division reports that the pur- 
chaser of canned goods for a large New York 
concern states 





ing and trade- 





marking 
of lumber | 
the executive 
committee of 
the board of 
directors at its 
meeting here 
a few weeks 
ago has been 
well received 
by lumbermen, 
by distributers 
as a class and 
by large wood 
consumers and 
specify- 
ing buyers 
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extension staff 
conferences 


which will be a: 
held at the Congress Hotel, Chicago, March 
12-14, preceding the meetings March 15 and 


16 of the trade extension executive committee, 
will consider standardization items. It is 
planned to devote the entire day March 14 to 
consideration of the trade-marking and grade- 
marking program covered in the resolution 
adopted by the directors. The regional asso- 
ciation secretaries and trade extension staff 
members will participate in the joint staff con- 
ferences. 

A meeting of the Consulting Committee on 
Lumber Standards is scheduled for March 13, 
to be preceded by a meeting of the Manufac- 
turers’ Standardization Committee on Marth 
12. The Consulting Committee will take up 
a number of important matters, including the 
question of shipping weights and dryness of 
lumber, quality standardization between simi- 
larly named grades in the different softwoods, 
the status of the 7,000 Series of Moldings, 
shingles, the question of approving the rules 
of the Hardwood Interior Trim Manufactur- 
ers’ Association, consideration of changing the 
term “Vertical Grain” to “Edge Grain,” uni- 
form patterns for worked lumber and addi- 
tions to the standard nomenclature for soft- 
woods. 


Moisture Content Investigation 


The dryness of lumber subcommittee of thic 
Central Committee on Lumber Standards will 
iold a meeting March 10 at the Forest Prod- 
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Billboard designed by Genera! Outdoor Advertising Co. 


A San Francisco architect who specializes 
in residential construction expressed the opin- 
ion to a trade extension field man that no 
single act of the lumber industry will bring 
so much confidence to users of wood as grade- 
marking and _ trade-marking. Lumber, he 
added, will assume a new significance to the 
consumer as a “guaranteed’ product. A con- 
sulting engineer of the same city declared that 
this program will be especially appreciated by 
engineers. He said that American standard 
lumber, dry, grade-marked and trade-marked, 
will give assurance to the engineer that he 
can guarantee certain load factors to lumber. 


Technical Advice on Use of Wood 


The services of the eastern division of the 
trade extension department have been gladly 
accepted by the engineers of the Westchester 
County Park Commission, Bronxville, N. Y.. 
according to a report from Arthur T. Upson, 
division manager. During the last six weeks 
many requests for technical advice on the usc 
of wood have been received. The commis- 
sion is responsible for the expenditure of the 
proceeds of a $5,000,000 bond issue for pum- 
lic improvements. One of the principal jobs 
on hand at the time trade extension engineers 


established contact was the drawing up of 
specifications for a 1200-foot boardwalk at 
Rye, N. Y. Materials other than wood had 


been considered for certain parts of the struc- 
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chased by this 
company on 
the Pacific 
coast are 
received packed in wood boxes. 

“New Homes From Old Houses,” a pam- 
phlet published by the National Lumber Manu- 
facturers’ Association, is proving very popular. 
During the last ten days orders have been 
received for approximately 30,000 copies of 
the pamphlet, which deals primarily with farm 
house remodeling. About half the lumber 
retailers who are sending in orders request 
that their names be imprinted on the front 
of the pamphlet. 

“The Use of Lumber in Farm Construction” 
is the title of a forthcoming publication of 
the National association, which is to follow 
up the trade extension advertising in farm 
journals. The first part of this bulletin will 
discuss the effective utilization of lumber on 
the farm, including recommended construction 
practices, fire-retarding methods, purchasing of 
lumber, storing and handling, painting and 
finishing. The second part will consist of 
elevations and plans of recommended types 
of farm buildings, mostly supplied by the 
Department of Agriculture, while a third sec- 
tion will give a list of plans obtainable from 
various State agencies for agricultural ex- 
tension. 


Recommended Types of Airplane Hangars 
‘Plans, details and bills of material for 


recommended types of lumber airplane hangars 
“Airplane 
The new pub- 


will be described 
hangars” 


in a bulletin on 
soon to go to press. 
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lication will summarize briefly the importan: 
considerations governing airport establishment 
and the structural and service requirements for 
hangars. In the course of its preparations the 
experience of many air fields was canvassed 
and the opinion of Army and other officials 
experienced in airport operation was obtained. 
Since the design and construction of airplane 
hangars which will be economical, serviceable 
and satisfactory in appointments is becoming a 
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The New York World on. Sat- | 
urday published the following: 


eT HE castle of Queen 
Wilhelmina in Am- 
sterdam, Holland, is 
erected on 67,000 
wooden piles.” | 














matter of importance in the building industry, 
the forthcoming bulletin promises to be of 
particular and timely interest. 


Merits of Wood Over Steel 

The merits of wood over steel in lighter 
construction were the subject of study by H. 
L. Bravo, field engineer of the eastern divi- 
sion, in connection with an extensive survey 
of ship and boat building and the possibilities 
of more extended use of lumber in this field. 
One ship concern in a large eastern city using 
about 2,000,000 board feet of lumber annually 
stated that the cost of building all-steel light- 
ers is from 40 to 65 percent higher than those 
of untreated wood. He described an all-wood 
creosoted lighter launched early in 1925 as 
costing 35 percent less than all-steel would 
have cost and yet as not having required one 
cent’s expenditure to date for repairs or up- 
keep. The purchasing ‘agent of this concern 
estimated that if this same lighter had been of 
steel construction it would have been docked 
at least once a year for painting inside or 
outside. In addition to economy in initial cost, 
other merits of wood over steel construction 
were given as rapidity in repairs when neces- 
sary and as long life for wood as for steel 
at less repair expense. Old fashioned white- 
wash was recommended as an effective pre- 
servative for interiors of hulls for indefinite 
periods. As a specific instance of repair cost, 
a 90-foot all-stee] lighter newly built was 
towed from Baltimore to New Orleans and 
had to go at once into dry dock and be re- 
paired at a cost of $1,400 due to leakage of 
hull plates at the rivets. About the same 
time two 92-foot wood barges were towed 
over the same route but were placed in service 
at destination immediately without requiring 
repairs. 

Farmers Like Wood as Building Material 

The western division reports that farmers in 
the Sacramento Valley are enthusiastic users 
of wood as a building material, since through 
long years of experience it has served them 
well. Local lumber yards in the valley confirm 
the view that Phe farmer knows what he wants 
and what species will suit his various needs. 
However, extensive advertising in local news- 
papers, with exhibits and literature of sub- 
stitute materials, is beginning to have its ef- 
fect on farmer consumption. Lumber as such 
is poorly advertised, or not at all. Substitute 
people are taking advantage of farm demon- 
stations, fairs etc. This situation is begin- 
ning to affect lumber yard sales. In forty 
yards in this California section sales in 1927 
ran 45 percent substitutes and 55 percent lum- 
ber. The western division has in mind among 
other types of agricultural service to take ac- 
vantage, in so far as possible, of opportunities 
for participation in farm demonstration tours, 
county and State fairs, exhibits etc. For ex- 


ample, on March 19 the Southern Pacific Rail- 
way and the agricultural extension department 
of the University of California will start a 
14-car train through the Sacramento and San 
Joaquin valleys. This will be an agricultural 
demonstration train, with experts and exten- 
sion lecturers from the university. Plans will 
be made for adequate representation at the 
State Fair to be held at Sacramento in Sep- 
tember. 


New York State Dwellings Law 


Late reports from Albany indicate that the 
proposed new New York State dwellings law, 
the subject of recent hearings before legisla- 
tive committees at which very formidable op- 
position developed, has no chance of passage 
before the legislature adjourns on March 17. 
If enacted into law as presented by the ‘spe- 
cial commission appointed to study the matter 
and submit recommendations, the measure 
would have had immediate effect on the mar- 
ket for several million feet of lumber, and 
potentially would have endangered future mar- 
kets for billions of feet. The expectation is 
that the legislature will make an allotment of 
funds sufficient to keep the commission alive 
in order that it may make further studies in 
the light of the statements made by leading 
opponents of the measure as submitted to the 


legislative committee and to give due consid- 
eration to the many amendments which have 
been proposed. 


Joins Architectural Bureau 

Herbert L. Dodge, formerly assistant to 
the manager of the Wood Homes Bureau in 
Cleveland, Ohio, has joined the trade exten- 
sion staff of the National Lumber Manufac- 
turers’ Association as an assistant in the 
architectural and building code bureau at the 
Washington office. For two years Mr. Dodge 
was employed by J. P. Dodge, wholesale hard- 
wood manufacturer of Ashtabula, Ohio, as mill 
foreman, and for one year by Dodge Bros. 
retail yard as a salesman. He likewise has 
worked. for the Miller Construction Co., of 
Cleveland. ('@e@e@e@eaeaeaentaaaaaanaea 


To Install New Dry Kiln 


Gotpssoro, N. C., March 5.—The A. T. Grif- 
fin Manufacturing ‘Co., of this city, has just re- 
cently placed with the Moore Dry Kiln Co., of 
Jacksonville, Fla., a contract for the construc- 
tion of a new dry kiln at its plant in this city. 
This installation will be modern in every detail 
and the kilns will be equipped with four steel 
doors. Steel doors also were purchased for the 
old kilns now in operation at this plant. 


Finds Relic of Early Handicraft 


Bocatusa, La., March 5.—Few events that 
have occurred in the life of W. H. Sullivan, 
vice president and general manager of the 
Great Southern Lumber Co., since he came to 
Louisiana with the Goodyears and laid the 











Col. W. H. Sultivan, vice president and gen- 


eral manager, Great Southern Lumber Co., 

mayor of Bogalusa and leader in civic develop- 

ment, standing beside tool chest constructed by 

himself when engaged in work as a carpenter 
at the age of 16 


foundation for the “Magic City” have given 
him greater pleasure than the receipt recently 
of an old tool chest that was built by him 
when he was 16 years old. When only 14 
years old Mr. Sullivan worked as a carpen- 
ter and two years later he built for himself 
a tool chest, being possessed at that time with 
an earnest desire to excel in his chosen trade. 
At 18, he left Canada and came to the United 
States. In the years that have intervened, this 
relic of his early career was lost track of and 
it was only recently that he was advised that 
the old chest had been found stored away in 
his old home at Buffalo. 

Immediately Col. Sullivan made preparations 


for shipment of the chest to Bogalusa, where 
it arrived in good condition a few days ago 
and will be placed with the many other per- 
sonal treasures in the Sullivan archives. 

Mrs. Margaret Sullivan, his mother, is 
spending her twenty-second winter in Boga- 
lusa at the home of this distinguished lumber- 
man and his family, and she takes pleasure 
in recalling that when a boy he had but one 
ambition—to become an expert carpenter and to 
build things out of lumber. He possessed as 
fine a set of tools as any carpenter in his 
community and it was to care for these tools 
that he built this chest. Although as the years 
progressed and he forsook the carpenter trade 
to take his place as a captain of industry, a 
builder of communities and a leader of men, 
Col. Sullivan cherished the memory of this 
kit of tools and his pleasure over the recovery 
of the chest was very great. 


Think Grade-Marking Will Help 


LAKELAND, FLa., March 5.—While every one 
recognizes that Courtney Knowles, of the 
Southern Lumber & Supply Co., this city, and 
a lot of others in the territory are in dead 
earnest about pushing the idea of Florida re- 
tailers buying Florida lumber products through 
Florida wholesalers, it is known that several of 
the big mills are against it; or, perhaps, more 
correctly speaking, not now for it. In theory 
it promises well, some say, and if perfected 
would be good. But they are not inclined to be 
tied up in it. 

While the joint meeting of the Lakeland, 
Tampa and St. Petersburg districts of the Flor- 
ida Lumber & Millwork Association at Plant 
City three weeks ago voted unanimously to ap- 
prove the plan, and those present generally as- 
sured Mr. Knowles that he was on the right 
track not all of them expected to fall in with 
it. One of them later said, “Why give the 
broker 5 percent when we can save it and get 
just as good prices and service direct?” 

Mr. Knowles is laying his plans to create in- 
terest through education. He and others think 
it will be helped by grade-marking and to this 
end the activity of Secretary J. P. Williams, of 
the State association, in behalf of grade-mark- 
ing as a general practice are being helped 
along. “Bill” Snead, of the Lakeland (Fla.) 
Manufacturing Co., who presided at Plant City, 
while not enthusiastic as regards the outlook, 
is nevertheless, hopeful, and thinks that grade- 
marking will be a big influence in turning the 
trick. 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 


= 














Getting Ready for Spring 

This is how J. T. Grant, lumber retailer of 
Rolfe, Iowa, is planning and preparing for 
spring business, as shown by text of a circular 
being distributed by him, reading as follows: 

During the next month or two we will be 
having built at our yard various small build- 
ings and articles useful on the farm, such as 
portable hog. houses, self-feeders, brooder 
houses, poultry houses, hog troughs, hay racks, 
feed bunks, and so forth, such as can be easily 
hauled out with truck or team. 

The prices will be the value of the materials 
used, plus the labor of construction. We think 
you will find both prices and materials better 
than those offered by outside concerns. We 
buy our lumber in car lots as cheaply as any- 
one, our labor costs are no more, and there 
are no local freights to pay. 

If you will be needing anything in this line 
we will appreciate having your orders so we 
can have them made up and ready for you 
when you want them. This saves you time 
and bother, and gives employment to men who 
are often idle during the winter. 

Any special ideas you may have can be car- 
ried out if you will tell us what you wish. 
It’s our idea to suit your idea. 

There are many small jobs you have been 
thinking of having done, but you just don’t 
get to them. We think we can help you. We 
keep in touch with the carpenters, and can 
usually find one on short notice to do those 
little jobs, or make those little things at our 
shop that you may be wanting. Tell us your 
needs. 

We are constantly receiving and distributing 
literature on various building subjects. We 
have a lot of pamphlets on concrete work, 
shingling, roofing, fencing and many other 
things which we are glad to pass on to you. 
Maybe you will find just the help you want in 
some of them. Call on us for all kinds of 
building information. 
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Financing Homes Builds Business 


Puoentx, Ariz., March 5.—A genial person- 
ality and a lot of lumber lore are two things 
that A. S. Reed brought to Phoenix from Lit- 
tle Rock, Ark., when he opened his lumber 
yard here in 1927, under the name of Reed 
Lumber Co. 

A hobby of Mr. Reed’s is “happy homes” and 
one feature of the business policy of his firm 
is the financing of small homes on good terms. 
“We count on getting 6 percent net out of such 
investments; you can’t call that philanthropy. 
can you?” said Mr. Reed, but he admitted that 
it looked a lot like an old-fashioned Christmas 
gift when compared with bankers’ rates in the 
same State. “Anyway, it has paid in the past 
and I have great faith in it paying in the fu- 
ture. Everything depends on training custom- 
ers to be prompt in their payments. If they 
find out at the first that it’s got to be done that 
way or not at all, they’re likely to be on time 
with their money, especially if you’ve sold 
them something they really want to keep, and 
haven't sold it at too high a figure.” 

Mr. Reed is a firm believer in building and 
loan business, and one entire subdivision on 
the outskirts of Phoenix is the result of his 
farsightedness in buying up the tract of land 
on his arrival in the city. 

“I’m in the lumber business and that’s the 
only business I am in or will be in,” said Mr. 
Reed, “but this was just something too tempt- 
ing to overlook and it furnished me the basis 
for establishing my hobby in a strange town. 


I made money on the lumber and got a lot of 
pleasure out of seeing it built into houses on 
land that just makes me doubly sure on my 
investment. That seems to me as legitimate 
a way for a lumber dealer to operate on an 
80-acre tract as to put on short pants and go 
out and knock a golf ball around over it.” 

The sheds built by the Reed Lumber Co. are 
models of construction. Loading facilities are 
excellent and the stock carried includes a com- 
plete line of lumber of all kinds in unusually 
large quantities. 

A full line of builder’s hardware, roofing, 
fencing, and cement is stocked under the man- 
agement of J. R. (“Jimmie”) Harding, well- 
known among the contractors and builders of 
the Salt River valley. 

The 17th of March marks the first birthday 
of the new concern, already recognized as one 
of the leading yards in the State. 


Creates Desire for Own Home 


“Our best business stimulator in 1927 was 
a new, modern house which we built—good- 
looking enough and well built enough to create 
a great deal of favorable comment, and some 
envious desires to possess a home like it,” 





have impressed the people whom we have 
shown through the house with its many con- 
veniences and comforts. For example, author- 
ities claim that, with fairly well-constructed 
door and window frames, 40 percent less heat 
is lost through plate glass than through double- 
strength glass. Accordingly, we used plate 
glass throughout. 

“Two rooms were finished off in the base- 
ment with maple floors, to be used as children’s 
playrooms. This helps to save the rest of the 
house.” 


Dealers Are Guests at Annual Party 


Dayton, Onto, March 5.—The Dayton Sash 
& Door Co., a progressive millwork distribut- 
ing concern of this city, on Monday, Feb. 27, 
was host to the retail lumber dealers in the 
southwestern section of Ohio at an annual 
party. A luncheon was served to about a hun- 
dred dealers in the social room of the West- 
minster Church, during which there was a pro- 
gram of music and entertainment. Following 
the lunch the afternoon was spent in a general 
discussion of the Andersen standard window 
frames, a product which the Dayton Sash & 
Door Co. has distributed for the last seven 








This Week’s 


Creating Demand for Hog Houses 


Here is a very good sales-creating idea contributed by W. E. 
O’Neil, manager J. F. Anderson Lumber Co., Jackson, Minn. : 

“We put an individual hog house on our truck and attended 
six farm sales within a radius of ten miles from our yard. RE- 
SULT: We took orders for twelve houses, and expect to sell a 
great many more when warmer weather comes. The farmers ap- 
peared greatly interested, examined the sample hog house closely, 
and asked a good many questions. 
farm sales with one of these houses will pay for itself in increased 
business. We look for a good business in these houses this spring.” 


Watch for Next Week’s “Tip” 


Timely Tip 


I think that attending a few 








writes the Nehil Lumber & Supply Co., Mid- 
land, Mich. “We hope to help toward the 
realization of some of those desires.” 

The house referred to was exhibited to the 
public, but in a personal rather than a whole- 
sale way. This is to say, visitors were shown 
through principally by invitation, while the 
building was under construction, and entirely 
so after its completion and occupancy. Each 
couple taken through was given personal atten- 
tion, and thus gained a better idea of the con- 
struction and the good points of the home than 
otherwise would be possible. 

“One of the advantages in handling the mat- 
ter in this way,” said Mr. Nehil, “is that we 


years with a marked increase in volume each 
year. 

R. L. Nash, sales manager, and L. H. Brad- 
ner, Ohio representative of the Andersen Lum- 
ber Co., Bayport, Minn., manufacturer of the 
Andersen frames, told of the cooperation and 
selling aids this company is offering to dealers 
this year. 

An interesting demonstration was made by 
A. M. Holmes, general manager of the Daytor 


Sash & Door Co., showing the perfect manu- 
facture of Andersen frames, he nailing one ot 
these frames up before the audience, in seven 
minutes. 

It was unanimously agreed that this annual 


yascH 


ty wa 
structive 
cooperat! 
of the 

has been 


Hold 
VINCE 
enjoyabl 
cennes } 
Union | 
jumber 
Wabash 
precedes 
sided 0 
Osterha 
L. Kler 
short t< 
differer 
with a 
of kn 
profit 
these t 
hours, 
end. 
Simps' 
Haute 
p. H. 
Vince 
Tom 
more, 
In | 
sentat 
ton, | 
Peter 
lumb: 
Ev 
enjoy 
get-t 











fit 
i 


ve have 
Ny con- 
author- 
structed 
ess heat 
double- 
d plate 








e base- 
ildren’s 
of the 


Party 


n Sash 
stribut- 
eb. 27, 
in the 
annual 
2 hun- 
West- 
a pro- 
owing 
eneral 
indow 
ish & 


seven 


—_—— 





ich 


id- 
m- 
he 
nd 


by 
or 





Mazcu 10, 1928 


Eee 


AMERICAN LUMBERMAN 


39 





ty was another of those interesting and in- 
structive gatherings that tend to promote closer 
cooperation in the lumber industry and was one 
of the most pleasant events of the kind that 
has been held. 


Hold “Know Your Costs” Meeting 


ViIncENNES, INpD., March 5.—One of the most 
enjoyable events that has transpired in Vin- 
cennes in a long time was a banquet at the 
Union Depot Hotel on Feb. 29, at which the 
jumber dealers of Vincennes were hosts to the 
Wabash Valley lumbermen. The banquet was 
preceded by an afternoon informal meeting pre- 
sided over by G. F. Osterhage, of the G. F. 
Osterhage Lumber ‘Co., who was assisted by J. 
L. Klemeyer and Ray Simpson. A number of 
short talks were made by representatives of the 
different concerns, all of these being marked 
with a spirit of close codperation. The value 
of knowing costs and making a legitimate 
profit was brought out during the course of 
these talks. The meeting, which lasted several 
hours, was full of interest from beginning to 
end. Leading in the discussions were W. M. 
Simpson, Paris, Ill.; Louis D. Walker, Terre 
Haute, Ind.; Carl J. Wolflin, Evansville, Ind. ; 
P. H. Cox, Princeton, Ind.; Henry B. Davis, 
Vincennes, Ind.; H. L. Dix, Terre Haute, Ind. ; 
Tom Black, Sullivan, Ind., and Henry Skid- 
more, of Lawrenceville, Il. 

In addition to the towns named above, repre- 
sentative lumbermen were present from Lin- 
ton, Oaktown, Freelandville, Washington, and 
Petersburg, Ind., as well as all of the local 
lumber dealers of Vincennes. 

Every one present acclaimed the meeting an 
enjoyable event and urged that more of these 
get-together meetings be held. 


(Se aeaeeaeaeaaans 


Dairying Helps Lumber Trade 


Yertncton, Nev., March 5.—“Trouble is 
sometimes a blessing in disguise,” is the way 
H. C. Hanson, of the Citizens Lumber, Coa! 
& Supply Co., this city, explains the growth 
of dairying in his community from a standing 
start to a prosperous industry that yields a 
substantial payroll monthly and has enabled 
this lumber firm to greatly increase its busi- 
ness. 

Yerington, an alfalfa district, formerly fur- 
nished much alfalfa hay to the outside world, 
and to feed beef cattle shipped to Yerington 
for fattening. The alfalfa weevil got in, 
which caused an embargo against shipping 
the hay, and the feeders would pay only $5 
to $7 a ton for it. As San Francisco, and 
other cities offered a market for dairy prod- 
ucts Mr. Hanson and others induced the 
farmers to try dairying, with the result that 
by feeding their alfalfa hay they receive from 
$20 to $25 a ton, and have a steady market 
for their dairy products. 

This assured monthly income has made the 
farmers feel more secure of their future, with 
the result they are more easily induced to 
spend their money for improving their farms, 
and the merchants of the town have benefited 
because of the shift to the dairy business 
with its monthly checks bringing new money 
into the community. 


What Is Your Record? 


A prominent Illinois lumber dealer in a let- 
ter to the AMERICAN LUMBERMAN this week, 
speaking of business conditions, said: 

“We all think business is slow and way 
down. That kind of talk seems to be in the 
air—like a disease. I have heard it not only on 
the street but right in the lumber yards. Now, 
I just wondered how bad the condition really 
was, so on the first of March I asked the book- 
keeper to give me the total sales in January 
and February, 1927, and the same for the first 
two months of 1928. The result showed a gain 
in 1928 of more than 5 percent. 

“This convinces me that the merchants have 
enjoyed a good year and that this business has 
been above normal during the last few years. 


it out and tell the 


Every one is inclined to think that business has 
gone all to pieces when really it has only gone 
back to normal. I believe that 1928 will show 
up mighty well. I also believe that the man 
who does a good business this year will have 
to get on his toes and go after it. I believe 
the consumer has become accustomed to higher 
prices generally and the lumberman who does 
not get a fair value and honest profit during 
1928 will make a mistake.” 

What has been your experience? Have you 
checked up the books for January and Feb- 
ruary and compared the record with that of 
the same months last year? Suppose you try 
AMERICAN LUMBERMAN 
about it. 


Short Courses in Farm Construction 


Kansas City, Mo., March 6.—Plans have 
been completed by the Southwestern Lumber- 
men’s Association for short courses at State 
agricultural colleges in the association’s terri- 
tory to instruct retail lumber dealers in farm 
construction. The courses, which will each 
require two days, have been planned to be use- 
ful to the retailer in dealing with the wants of 
his farm customers. The agricultural colleges 
at Manhattan, Kan.; Columbia, Mo.; Fayette- 
ville, Ark., and Stillwater, Okla., will offer the 
courses. The dates will be announced soon. 


This Week's 
AD-IDEA 


PRINTED SALESMANSHIP 


The best piece of advertising copy, or 
“printed salesmanship,” on behalf of screen 
doors and windows that has fallen under the 
eye of this department in a long time appears 
in the March issue of the monthly house organ 
issued by the Mueller Lumber Co., of Daven- 
port, Iowa. Its strong point is that it offers a 
definite service that the home owner needs. 
Not all retailers, even in the cities, are equipped 
to promise so complete a service, but the an- 
nouncement, which appears below, may sug- 
gest some sort of arrangement with the local 
contractor, carpenter or “handy man” that will 
enable the dealer to go a little farther than 
merely to announce that he has window and 
door screens for sale. 

Each year it’s the same story. You delay 
repairing your screens and putting them in 
place. There’s the annoyance of going down 
in the cellar and bringing them up. Some are 
worn and must be repaired. Possibly they 
need painting. Then comes the irritating job 
of finding the right screen for the right win- 
dow and the back-breaking work of putting 
them up. 

Always seeking new ways of serving home- 
owners, we have instituted a service that takes 
eare of all this for you. You simply call us 
and tell us to take care of your screens. We 
send a capable man to your home. He checks 
your screens. Those that need repair are sent 
to our factory and are returned to you “just 
like new.” If they need painting—and you 
wish it done—we do this for you. 

On the date you specify every screen is put 
in place. All are in perfect repair. All fit 
neatly. There’s been no fuss and worry—no 
spoiled Sundays or holidays or evenings after 
work because you had to work on the screens 
when there were so many other things you 
would have preferred doing. And the cost of 
all this service is most reasonable. 

Although we have planned to take care of 
a large number of orders there will no doubt 
be the usual “last minute rush.” So may we 
suggest that you call us now Then when the 
first day of screen weather comes your screens 
will be all ready to be put up. 


Another Ad-Idea Next Week 














Enlists Farmers as Stockholders 


Goopinc, IpAHo, March 3.—The Farmer’s 
Lumber & Supply Co., here, is a codperative 
retail lumber business, and includes in its 
membership of eighty many farmers and ranch- 
ers. 


“We have distributed our stock in $100 lots 
to these residents of our county and can 
trace a great deal of business to the influ- 
ence of these stockholders,” says President J. 
H. Evans. “We allow our stockholders a sub- 
stantial discount on their purchases provided 
they pay cash, and yet our company has paid 
10 percent dividends for the last six years. 

“We always have a waiting list of farmers 
who want to buy one of our $100 blocks of 
stock, hence in the years we have been op- 
erating under this method we have got our 
stock into the hands of farmers who are lead- 
ers in their communities and who do us the 
most good in promoting sales. While our 
main business is lumber we also handle other 
building materials, hardware, grain, feeds etc. 


“This county ships many fancy Idaho po- 
tatoes yearly, and we also have a steady in- 
come from our chickens, eggs, turkeys, sheep 
and general farm crops. Dairying is becoming 
an important factor. 


“We are strong for a cash business—we 
don’t want notes or mortgages. We tell in- 
quirers for credit to see the banker, which 
they do, and generally we can get the cash 
for our material, and the banker can handle 
the loan easier than we could. In many in- 
stances the fellow who wants long-term credit 
really is asking you to bet that he will make 
good in his work, and that he is honest enough 
to pay you, and we don’t consider that a lum- 
berman can afford to take such a risk.” 


Lumberman Builds ‘‘Home Street”’ 
(Continued from front page) 


get enough front doors 3/0x7/0 oak veneer 
bevel plate. 

Now they are passé, as also are cross-panel 
doors and even two-panel are giving way to 
one-panel. Many new woods have been in- 
troduced. Styles of trim have been changed 
several times. And so when I build, I look 
over my dead and dying ones and make room 
for them in the workmen’s houses that I spe- 
cialize in. Maybe the purchasers think thev 
are getting something unique or the very 
latest. At any rate, they make no objection. 

“Then, too, I find it convenient to cut up 
and work in any crooked and damaged pieces, 
stock that is increasingly difficult to get con- 
tractors to take at any price since labor has 
doubled its cost. 


“Third: It gives opportunity to do my con- 
tractor friends a favor by giving them and 
their crews work when jobs are scarce, or as 
fill-ins. Frequently I am able to collect an 
old account in this way. 

“Fourth: I take pleasure in seeing my 
dreams come true. I plan the houses myself, 
seldom two alike, and never together. Then 
there is a measure of satisfaction in getting 
families settled in houses of their own that 
I get in no other way. 


“T charge for these houses regular list prices 
for the stock from yard and store and a 
percentage for supervision, so that I feel that 
i am not ‘unfair competition.’ 

“The terms of sales are usually about 10 
percent down and 1 percent of the balance 
each month, including interest. Normally, the 
deals are paid out in about twelve years. If 
a mortgage is placed on the property the carry- 
ing time is reduced about one-half. Most of 
the transactions are paid up before maturity 
in any event. We price the houses so that 
they can be sold for cash at a discount of 10 
to 15 percent, although I have never made a 
cash sale myself. I have built and sold up- 
ward of 100 homes in the last twenty years 
and have never had to take one back.” 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 











Getting Ready for Spring 

This is how J. T. Grant, lumber retailer of 
Rolfe, Iowa, is planning and preparing for 
spring business, as shown by text of a circular 
being distributed by him, reading as follows: 

During the next month or two we will be 
having built at our yard various small build- 
ings and articles useful on the farm, such as 
portable hog houses, self-feeders, brooder 
houses, poultry houses, hog troughs, hay racks, 
feed bunks, and so forth, such as can be easily 
hauled out with truck or team. 

The prices will be the value of the materials 
used, plus the labor of construction. We think 
you will find both prices and materials better 
than those offered by outside concerns. We 
buy our lumber in car lots as cheaply as any- 
one, our labor costs are no more, and there 
are no local freights to pay. 

If you will be needing anything in this line 
we will appreciate having your orders so we 
can have them made up and ready for you 
when you want them. This saves you time 
and bother, and gives employment to men who 
are often idle during the winter. 

Any special ideas you may have can be car- 


ried out if you will tell us what you wish. 
It’s our idea to suit your idea. 

There are many small jobs you have been 
thinking of having done, but you just don’t 
get to them. We think we can help you. We 
keep in touch with the carpenters, and can 
usually find one on short notice to do those 


little jobs, 
shop that 
needs. 

We are constantly receiving and distributing 


or make those little 
you may be wanting. 


things at our 
Tell us your 


literature on various building subjects. We 
have a lot of pamphlets on concrete work, 
shingling, roofing, fencing and many other 


things which we are glad to pass on to you. 
Maybe you will find just the help you want in 
some of them. Call on us for all kinds of 
building information. 


(SPP ae: 


Financing Homes Builds Business 


PyHoENIx, Ariz., March 5.—A genial person- 
ality and a lot of lumber lore are two things 
that A. S. Reed brought to Phoenix from Lit- 
tle Rock, Ark., when he opened his lumber 
yard here in 1927, under the name of Reed 
Lumber Co. 

A hobby of Mr. Reed’s is “happy homes” and 
one feature of the business policy of his firm 
is the financing of small homes on good terms. 
“We count on getting 6 percent net out of such 
investments; you can’t call that philanthropy. 
can you?” said Mr. Reed, but he admitted that 
it looked a lot like an old-fashioned Christmas 
gift when compared with bankers’ rates in the 
same State. “Anyway, it has paid in the past 
and I have great faith in it paying in the fu- 
ture. Everything depends on training custom- 
ers to be prompt in their payments. If they 
find out at the first that it’s got to be done that 
way or not at all, they’re likely to be on time 
with their money, especially if you’ve sold 
them something they really want to keep, and 
haven't sold it at too high a figure.” 

Mr. Reed is a firm believer in building and 
loan business, and one entire subdivision on 
the outskirts of Phoenix is the result of his 
farsightedness in buying up the tract of land 
on his arrival in the city. 

“I’m in the lumber business and that’s the 
only business I am in or will be in,” said Mr. 
Reed, “but this was just something too tempt- 
ing to overlook and it furnished me the basis 
for establishing my hobby in a strange town. 


I made money on the lumber and got a lot of 
pleasure out of seeing it built into houses on 
land that just makes me doubly sure on my 
investment. That seems to me as legitimate 
a way for a lumber dealer to operate on an 
80-acre tract as to put on short pants and go 
out and knock a golf ball around over it.” 

The sheds built by the Reed Lumber Co. are 
models of construction. Loading facilities are 
excellent and the stock carried includes a com- 
plete line of lumber of all kinds in unusually 
large quantities. 

A full line of builder’s hardware, roofing, 
fencing, and cement is stocked under the man- 
agement of J. R. (“Jimmie”) Harding, well- 
known among the contractors and builders of 
the Salt River valley. 

The 17th of March marks the first birthday 
of the new concern, already recognized as one 
of the leading yards in the State. ' 


Creates Desire for Own Home 


“Our best business stimulator in 1927 was 
a new, modern house which we built—good- 
looking enough and well built enough to create 
a great deal of favorable comment, and some 
envious desires to possess a home like it,” 





have impressed the people whom we have 
shown through the house with its many con- 
veniences and comforts. For example, author- 
ities claim that, with fairly well-constructed 
door and window frames, 40 percent less heat 
is lost through plate glass than through double- 
strength glass. Accordingly, we used plate 
glass throughout. 

“Two rooms were finished off in the base- 
ment with maple floors, to be used as children’s 
playrooms. This helps to save the rest of the 
house.” 


Dealers Are Guests at Annual Party 


Dayton, Onto, March 5.—The Dayton Sash 
& Door Co., a progressive millwork distribut- 
ing concern of this city, on Monday, Feb. 27, 
was host to the retail lumber dealers in the 
southwestern section of Ohio at an annual 
party. A luncheon was served to about a hun- 
dred dealers in the social room of the West- 
minster Church, during which there was a pro- 
gram of music and entertainment. Following 
the lunch the afternoon was spent in a general 
discussion of the Andersen standard window 
frames, a product which the Dayton Sash & 


Door Co. has distributed for the last seven 








This Week’s Timely Tip 


Creating Demand for Hog Houses 


Here is a very good sales-creating idea contributed by W. E. 
O’Neil, manager J. F. Anderson Lumber Co., Jackson, Minn. : 

“We put an individual hog house on our truck and attended 
six farm sales within a radius of ten miles from our yard. RE- 
SULT: We took orders for twelve houses, and expect to sell a 
great many more when warmer weather comes. The farmers ap- 
peared greatly interested, examined the sample hog house closely, 
and asked a good many questions. 
farm sales with one of these houses will pay for itself in increased 
business. We look for a good business in these houses this spring.” 


Watch for Next Week’s “Tip” 


I think that attending a few 








writes the Nehil Lumber & Supply Co., Mid- 
land, Mich. “We hope to help toward the 
realization of some of those desires.” 

The house referred to was exhibited to the 
public, but in a personal rather than a whole- 
sale way. This is to say, visitors were shown 
through principally by invitation, while the 
building was under construction, and entirely 
so after its completion and occupancy. Each 
couple taken through was given personal atten- 
tion, and thus gained a better idea of the con- 
struction and the good points of the home than 
otherwise would be possible. 

“One of the advantages in handling the mat- 
ter in this way,” said Mr. Nehil, “is that we 


years with a marked increase in volume each 
year. 

R. L. Nash, sales manager, and L. H. Brad- 
ner, Ohio representative of the Andersen Lum- 
ber Co., Bayport, Minn., manufacturer of the 
Andersen frames, told of the codperation and 
selling aids this company is offering to dealers 
this year. 

An interesting demonstration was made by 
A. M. Holmes, general manager of the Daytor 
Sash & Door Co., showing the perfect manu- 
facture of Andersen frames, he nailing one ot 
these frames up before the audience, in seven 
minutes. 

It was unanimously agreed that this annual 
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ty was another of those interesting and in- 
structive gatherings that tend to promote closer 
cooperation in the lumber industry and was one 
of the most pleasant events of the kind that 
has been held. 


Hold “Know Your Costs” Meeting 


VINCENNES, INp., March 5.—One of the most 
enjoyable events that has transpired in Vin- 
cennes in a long time was a banquet at the 
Union Depot Hotel on Feb. 29, at which the 
lumber dealers of Vincennes were hosts to the 
Wabash Valley lumbermen. The banquet was 
preceded by an afternoon informal meeting pre- 
sided over by G. F. Osterhage, of the G. F. 
Osterhage Lumber 'Co., who was assisted by J. 
L. Klemeyer and Ray Simpson. A number of 
short talks were made by representatives of the 
different concerns, all of these being marked 
with a spirit of close codperation. The value 
of knowing costs and making a legitimate 
profit was brought out during the course of 
these talks. The meeting, which lasted several 
hours, was full of interest from beginning to 
end. Leading in the discussions were W. M. 
Simpson, Paris, Ill.; Louis D. Walker, Terre 
Haute, Ind.; Carl J. Wolflin, Evansville, Ind. ; 
Pp. H. Cox, Princeton, Ind.; Henry B. Davis, 
Vincennes, Ind.; H. L. Dix, Terre Haute, Ind. ; 
Tom Black, Sullivan, Ind., and Henry Skid- 
more, of Lawrenceville, Il. 

In addition to the towns named above, repre- 
sentative lumbermen were present from Lin- 
ton, Oaktown, Freelandville, Washington, and 
Petersburg, Ind., as well as all of the local 
lumber dealers of Vincennes. 

Every one present acclaimed the meeting an 
enjoyable event and urged that more of these 
get-together meetings be held. 


Dairying Helps Lumber Trade 


Yertncton, Nev., March 5.—“Trouble is 
sometimes a blessing in disguise,” is the way 
H. C. Hanson, of the Citizens Lumber, Coa! 
& Supply Co., this city, explains the growth 
of dairying in his community from a standing 
start to a prosperous industry that yields a 
substantial payroll monthly and has enabled 
this lumber firm to greatly increase its busi- 
ness. 

Yerington, an alfalfa district, formerly fur- 
nished much alfalfa hay to the outside world, 
and to feed beef cattle shipped to Yerington 
for fattening. The alfalfa weevil got in, 
which caused an embargo against shipping 
the hay, and the feeders would pay only $5 
to $7 a ton for it. As San Francisco, and 
other cities offered a market for dairy prod- 
ucts Mr. Hanson and others induced the 
farmers to try dairying, with the result that 
by feeding their alfalfa hay they receive from 
$20 to $25 a ton, and have a steady market 
for their dairy products. 

This assured monthly income has made the 
farmers feel more secure of their future, with 
the result they are more easily induced to 
spend their money for improving their farms, 
and the merchants of the town have benefited 
because of the shift to the dairy business 
with its monthly checks bringing new money 
into the community. 


What Is Your Record? 


A prominent Illinois lumber dealer in a let- 
ter to the AMERICAN LUMBERMAN this week, 
speaking of business conditions, said: 

“We all think business is slow and way 
down. That kind of talk seems to be in the 
air—like a disease. I have heard it not only on 
the street but right in the lumber yards. Now, 
I just wondered how bad the condition really 
was, so on the first of March I asked the book- 
keeper to give me the total sales in January 
and February, 1927, and the same for the first 
two months of 1928. The result showed a gain 
in 1928 of more than 5 percent. 

“This convinces me that the merchants have 
enjoyed a good year and that this business has 
been above normal during the last few years. 


it out and 


Every one is inclined to think that business has 
gone all to pieces when really it has only gone 
back to normal. I believe that 1928 will show 
up mighty well. I also believe that the man 
who does a good business this year will have 
to get on his toes and go after it. I believe 
the consumer has become accustomed to higher 
prices generally and the lumberman who does 
not get a fair value and honest profit during 
1928 will make a mistake.” 

What has been your experience? Have you 
checked up the books for January and Feb- 
ruary and compared the record with that of 
the same months last year? Suppose you try 
tell the AMERICAN LUMBERMAN 
about it. 


Short Courses in Farm Construction 


Kansas City, Mo., March 6.—Plans have 
been completed by the Southwestern Lumber- 
men’s Association for short courses at State 
agricultural colleges in the association’s terri- 
tory to instruct retail lumber dealers in farm 
construction. The courses, which will each 
require two days, have been planned to be use- 
ful to the retailer in dealing with the wants of 
his farm customers. The agricultural colleges 
at Manhattan, Kan.; Columbia, Mo.; Fayette- 
ville, Ark., and Stillwater, Okla., will offer the 
courses. The dates will be announced soon. 


This Week's 
AD-IDEA 


PRINTED SALESMANSHIP 


The best piece of advertising copy, or 
“printed salesmanship,” on behalf of screen 
doors and windows that has fallen under the 
eye of this department in a long time appears 
in the March issue of the monthly house organ 
issued by the Mueller Lumber Co., of Daven- 
port, Iowa. Its strong point is that it offers a 
definite service that the home owner needs. 
Not all retailers, even in the cities, are equipped 
to promise so complete a service, but the an- 
nouncement, which appears below, may sug- 
gest some sort of arrangement with the local 
contractor, carpenter or “handy man” that will 
enable the dealer to go a little farther than 
merely to announce that he has window and 
door screens for sale. 

Each year it’s the same story. You delay 
repairing your screens and putting them in 
place. There’s the annoyance of going down 
in the cellar and bringing them up. Some are 
worn and must be repaired. Possibly they 
need painting. Then comes the irritating job 
of finding the right screen for the right win- 
dow and the back-breaking work of putting 
them up. 

Always seeking new ways of serving home- 
owners, we have instituted a service that takes 
eare of all this for you. You simply call us 
and tell us to take care of your screens. We 
send a capable man to your home. He checks 
your screens. Those that need repair are sent 
to our factory and are returned to you “just 
like new.” If they need painting—and you 
wish it done—we do this for you. 

On the date you specify every screen is put 
in place. All are in perfect repair. All fit 
neatly. There’s been no fuss and worry—no 
spoiled Sundays or holidays or evenings after 
work because you had to work on the screens 
when there were so many other things you 
would have preferred doing. And the cost of 
all this service is most reasonable. 

Although we have planned to take care of 
a large number of orders there will no doubt 
be the usual “last minute rush.” So may we 
suggest that you call us now Then when the 
first day of screen weather comes your screens 
will be all ready to be put up. 


Another Ad-Idea Next Week 














‘an important factor. ‘ 


Enlists Farmers as Stockholders 


Goopinc, IpAHo, March 3.—The Farmer’s 
Lumber & Supply Co., here, is a cooperative 
retail lumber business, and includes in_ its 
membership of eighty many farmers and ranch- 
ers. 


“We have distributed our stock in $100 lots 
to these residents of our county and can 
trace a great deal of business to the influ- 
ence of these stockholders,” says President J. 
H. Evans. “We allow our stockholders a sub- 
stantial discount on their purchases provided 
they pay cash, and yet our company has paid 
10 percent dividends for the last six years. 

“We always have a waiting list of farmers 
who want to buy one of our $100 blocks of 
stock, hence in the years we have been op- 
erating under this method we have got our 
stock into the hands of farmers who are lead- 
ers in their communities and who do us the 
most good in promoting sales. While our 
main business is lumber we also handle other 
building materials, hardware, grain, feeds etc. 


“This county ships many fancy Idaho po- 
tatoes yearly, and we also have a steady in- 
come from our chickens, eggs, turkeys, sheep 
and general farm crops. Dairying is becoming 


“We are strong for a cash business—we 
don’t want notes or mortgages. We tell in- 
quirers for credit to see the banker, which 
they do, and generally we can get the cash 
for our material, and the banker can handle 
the loan easier than we could. In many in- 
stances the fellow who wants long-term credit 
really is asking you to bet that he will make 
good in his work, and that he is honest enougn 
to pay you, and we don’t consider that a lum- 
berman can afford to take such a risk.” 


Lumberman Builds ‘‘Home Street”’ 
(Continued from front page) 


get enough front doors 3/0x7/0 oak veneer 
bevel plate. 

Now they are passé, as also are cross-panel 
doors and even two-panel are giving way to 
one-panel. Many new woods have been in- 
troduced. Styles of trim have been changed 
several times. And so when I build, I look 
over my dead and dying ones and make room 
for them in the workmen’s houses that I spe- 
cialize in. Maybe the purchasers think thev 
are getting something unique or the very 
latest. At any rate, they make no objection. 


“Then, too, I find it convenient to cut up 
and work in any crooked and damaged pieces, 
stock that is increasingly difficult to get con- 
tractors to take at any price since labor has 
doubled its cost. 

“Third: It gives opportunity to do my con- 
tractor friends a favor by giving them and 
their crews work when jobs are scarce, or as 
fill-ins. Frequently I am able to collect an 
old account in this way. 

“Fourth: I take pleasure in seeing my 
dreams come true. I plan the houses myself, 
seldom two alike, and never together. Then 
there is a measure of satisfaction in getting 
families settled in houses of their own that 
I get in no other way. 


“T charge for these houses regular list prices 
for the stock from yard and store and a 
percentage for supervision, so that I feel that 
i am not ‘unfair competition.’ 

“The terms of sales are usually about 10 
percent down and 1 percent of the balance 
each month, including interest. Normally, the 
deals are paid out in about twelve years. If 
a mortgage is placed on the property the carry- 
ing time is reduced about one-half. Most of 
the transactions are paid up before maturity 
in any event. We price the houses so that 
they can be sold for cash at a discount of 10 
to 15 percent, although I have never made a 
cash sale myself. I have built and sold up- 
ward of 100 homes in the last twenty years 
and have never had to take one back.” 
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The Radio and Its Potentials in Merchandising 


This Changing Age Demands That Retail Lumbermen Give Thought 
to the Possibilities of Increasing the Sales of Their Products by Air 


“I learned something of the value of a 
telephone from a contractor,’ remarked a 
lumber dealer at one of the winter meet- 
ings. “This man got hurt one winter and 
was most of a season getting over it so he 
could again carry on his business. He had 
some pretty good workmen in his employ- 
ment, but ‘they didn’t have much luck put- 
ting up a house without the boss, and the 
contractor couldn’t make much money on 
his house jobs unless he could superintend 
them. In fact he couldn’t get jobs without 
getting around over town to see people. It 
looked like a pretty slim summer for him. 

“One day as he sat in the little office 
that he had fixed up in his house he hap- 
pened to think about roofs. So, with his 
leg that was in the cast propped up on a 
chair, he reached for the telephone and be- 
gan calling people whose houses he remem 
bered needed roofing. It would be some- 
thing to do with his time, at least. Within 
an hour he had two prospects. He sent 
one of his carpenters around to take meas- 
urements, and when the prospects came to 
see him, according to arrangements he had 
made over the ’phone, he sold both jobs. 
That was the beginning of a right busy 
summer. He got samples made up for his 
office, and he made himself an authority on 
roofs. He found that just after supper was 
a good time to make his telephone calls. 
The carpenters watched for old roofs as they 
went around and supplied him with tips. 

“Of course people were sorry for him, and 
this helped him get their attention; but he 
had to make his sales on price and service, 
just as any contractor would. He got tem- 
porary loans for a few people, though he 
didn’t try to organize any formal financing 
scheme. But he could give a lump-sum 
price for the roof applied. He kept his men 
busy and made some money, and after the 
leg got well so that he could return to gen- 
eral contracting he kept up his telephone 
sales. 

He Tries the Scheme 


“Well, I thought I’d try out the same 
scheme, and I’ve been using it with farmers. 
We make a specialty of small, portable 
structures such as farrowing houses and 
self feeders that we build in the yard; and 
this is something a person can talk to a 
farmer about. I’ve sold dozens of them in 
this way. Of course I don’t often close the 
sale over the ’phone, but the farmer comes 
in to see what we’ve got. These things 
open the way for other sales; some little, 
some big. I can trace two barns, five corn- 
cribs, twelve garages or combined garages 
and machine sheds and innumerable repair 
jobs back to the telephone calls that I made 
last season. A person needs to cultivate a 
pleasant telephone manner, have something 
definite to propose to justify calling the 


man and be ready to detect signs of interest 
and to pick up other leads. Several times 
a farmer has said, ‘No, I guess I don’t need 
anything, but say, so-and-so is kind of think- 
ing about building a machine shed.’ I’ve 
found the telephone a pretty good sales- 
man. I’ve rather fallen into the habit of 
staying at the office during the noon hour 
or for half an hour after closing time every 
now and then, calling up farmers on my list. 
I keep a record of these calls so I’ll know 











A Case in Point 


An interesting example of the 
application of some of the ideas 
discussed in this article is af- 
forded by the experience of a 
well-known Michigan line-yard 
concern which has made arrange- 
ments with a radio broadcasting 
station whereby the lumber con- 
cern is putting on the air, once a 
week, a series of talks under the 
general title of “Better Homes,” 
taking up various phases of home- 
building, remodeling and home 
improvement. The co-operation 
of manufacturers of various prod- 
ucts was secured and no doubt 
they as well as the retail lumber 
concern will benefit by it. The 
full story of this interesting mod- 
ern development in lumber mer- 
chandising will be found on an- 
other page of this issue. 











just when I last talked to a man, what we 
talked about and anything I learned or 
guessed about his building needs. I never 
before could figure out any good way to 
get into personal touch with farmers. This 
seems to fill the bill.” 


Effect of Radio Advertising 


Have you been thinking about the effect, 
good or bad, that radio advertising may 
have on your business? The Southwestern 
Iowa dealers have been thinking about it, 
and seemingly they can’t quite agree 
whether they’re worried about it or not. 
It just happens that there’s a big broadcast- 
ing station in that territory, owned by a 
company that seems well started in the 
mail-order business. Maybe one should say 
mail-air-order business. We’re not especially 
familiar with the situation, but it seems 
that the company started with a single line 
of merchandise, one it has been selling for 


many years. The radio station began 
broadcasting entertainment programs and 
mixing in advertising talks about its Z0ods; 
and sales jumped enormously. The head of 
the company is quite a picturesque charac- 
ter, and he found he could get his person- 
ality over to his hearers. He began offering 
bargains in goods of other lines; foods, 
clothing and the like. These sales also grew 
in volume, until this concern is by way of 
being a huge mail order store, selling its 
goods by radio instead of by catalog. So 
far as we know it hasn’t entered the build- 
ing material field, but if it hasn’t yet it may 
soon do so. 


The Iowa dealers are thinking about this 
matter; and as we said before, they are not 
agreed about it. Some, looking to the fu- 
ture, view with alarm the advantage that 
a concern has in talking direct to potential 
customers. They know from their own ex- 
perience that if a person can get in ahead 
with a specific proposal, bearing individual 
features that other merchants are not of- 
fering, it makes hard going for competition. 
These individual features don’t have to be 
better; they need merely to be different. 
These dealers mention the fact that radio 
broadcasting is a limited affair. The sta- 
tions are few in number and likely to be- 
come still fewer. An individual retailer 
can’t Own one. He can not afford to hire 
air-advertising time; both because prices 
are too high and because his sales territory 
is limited. 


Brings Out Latent Business 


The dealers who don’t agree with these 
forebodings admit that the station in ques- 
tion has sold great quantities of goods and 
that what it has sold the local grocers and 
clothiers and drygoods men can’t sell. But 
they point out the fact that this radio adver- 
tising has seemingly brought to the surface 
a world of business that formerly was la- 
tent. For instance, the station in question 
has told its listeners about the excellent 
qualities of prunes; and as a result local 
grocers have actually increased their sales 
of prunes many times over. The same is 
true of such things as canned goods and 
overalls. They are inclined to think that 
while the station is selling some of its own 
goods it is creating a huge market for local 
dealers. It’s the old story of trade that lies 
dormant until some active agent stirs it 
into action. 

If anybody needed additional evidence 
that we’re living in a fast changing age, 
this matter of air advertising should be 
convincing. We suspect that as lumbermen 
we'll have to do some straight thinking 
about this new tool, not only to see that it 
doesn’t hurt us but also to turn its potentials 
actively to our service. Perhaps some of 
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the great trade extension efforts can devise 
ways of using it to promote more and better 
puilding. 


Conventions Then and Now 


Mentioning radio personality caused us 
to think of the widely different personalities 
of another type of broadcasting device— 
namely lumber conventions. A trade press 
man who necessarily sees several conven- 
tions in action each season soon learns 
about what to expect of a given association. 
But much as these meetings may differ in 
kind from each other, they differ still more 
from their own past. One of our friends 
designates the old days as B. V. D.; mean- 
ing, as he sees it, Before the Volstead Dis- 
aster. Well, B. V. D., the conventions didn’t 
amount to so much as business conferences. 
They probably were as good as they could 
be, for in those days not much was known 
about methods that could be systematized 
and passed from hand to hand, and not 
much was understood about the 


of the three days, tired as houn’ dawgs from 
keeping up, and they need all their know!l- 
edge of the industry to understand the 
minute discussions. It’s an educational ex- 
perience of the first magnitude for all in 
attendance. The other convention pays con- 
siderable attention to business, picking out 
the questions of greatest current interest. 
But much time is given to outside, speakers 
who discuss matters of citizenship or to 
those who entertain and amuse. Those in 
attendance go away with some new informa- 
tion about the lumber business and with a 
fresh notion of the complicated modern so- 
ciety into which they must fit their lumber 
sales. 

Which is the better? We don’t know. We 
like them both. Apparently the members 
of the different associations are well satis- 
fied, each with their own kind of meeting. 
It means to this department that business 
and the meaning of business have expanded 
enormously. It means that the details of 


things are best studied in convention and 
which can be left to individual initiative. 
So long as this department attends both 
conventions we rather hope each one will 
follow its traditional p#licies; for both ways 
are important, and both are highly interest- 
ing. 


Past Achievements Do Not Count 


Perhaps the Realm sees analogies where 
they don’t exist; but we were doubly in- 
terested at the Pittsburgh convention in 
listening to the address made by Sergeant 
Alvin York, the man generally considered 
the great American hero of the late war. 
We were interested both in what he had to 
say and in his attitude toward his war 
record. ‘He’s a big man; tall and massive. 
When he came into the banquet hall and 
five hundred men and women stood up and 
cheered, while the orchestra played, he 
looked as though he’d perish of embarrass- 
ment. When he began his speech he said 

he had been asked to say some- 





usefulness of competition con- 





ducted on mutually useful lines. 
If a dealer had a clever way of 
collecting accounts he felt that 
it was his secret and that he’d 
be silly to tell his competitors 
about it. A handful of dealers 
would congregate and listen 
with what interest they could 
muster while one of their num- 
ber read a paper about things 
they all agreed on, anyway. But 
at the banquet, with the steins 
on the table, a crowd of ten 
times or twenty times as many 
as had appeared in any conven- 
tion session would show up. A 
person would wonder where 
they’d been the previous two 
days; but when they began to 
sing he could suspect where 
they'd been. An extreme pic- 
ture, of course, but we’re sure 
that to a lot of old-timers it will 
suggest the old-time convention. 
With the passing of the years 
this has changed; and while Vol- 
steadism has done its share in 
making the change we believe 
other causes have been more 
important. The inter-relation of 
business is better recognized, 
and competition has _- shifted 
until it lies between industries 
more than it used to do. It is 
house building vs. motor car 
and so on; and dealers are find- 
ing that they must ‘pool in- 
terests and knowledge if their 
industry is to survive as a 
profitable undertaking. 








This sycamore tree stands at the entrance to Forest Lawn Memorial 
Park, at Glendale, Calif. On a tablet at the base appears, by per- 
mission, Douglas Malloch’s Poem, “Good Timber;’ which was pub- 
lished originally in the AMERICAN LUMBERMAN 


thing of his war experience; 
something he disliked to do, be- 
cause it brought back painful 
memories. So in three or four 
minutes he told, with the re- 
straint of an Official report, 
about that amazing exploit of 
capturing some thirty-five ma- 
chine gun nests. You might 
have thought he had been a 
military observer, telling of a 
small troop movement. Having 
finished this story with evident 
relief, he said, “The war’s over; 
and I have something much 
more interesting and important 
to talk about. I want to tell 
you about the war on illiteracy 
in the southern mountains.” 
Then with the keenest interest 
he told of the school he is con- 
ducting in Tennessee for young 
people of a great area who 
otherwise would have few if 
any educational’ opportunities. 
The sergeant is not letting the 
memories of distinguished 
achievements in the past stand 
in the way of present or future 
labors. This is something of a 
parable for business. The strug- 
gles of peace go on; and we 
can’t rest on past accomplish- 
ments, however important they 
may have been. 

It is interesting to see how 
the same questions, though 
often in individual form, come 
to the front in all parts of the 
country. Some of the things 
that are bothering metropolitan 








But while these things are 
well recognized by most dealers and by 
every association, the different conventions 
have different ways of functioning. We are 
thinking of two important associations that 
are near neighbors. .Their members are 
much alike and have similar competitive 
factors to meet. One convention is a thor- 
ough-going conference of business methods. 
It works hard. Members crowd the hall. 
Every outstanding problem gets an over- 
hauling. Outside speakers deal with eco- 
nomics and finance and _ transportation. 
There are prolonged discussions from the 
floor about business methods in specific de- 
tail. Trade press men emerge at the end 


commerce have been worked out to so com- 
plicated a system that hard work and hard 
study are needed if the dealer is to make 


use of the tools that are available. But it 
also means that this study needs to go be- 
yond the details of office practice. A man 


who knows only the inside of the lumber 
business does not know enough. His cus- 


dealers are showing up in the 
agricultural middle West. Financing, for 
instance. Not so long ago a mid-western 
dealer would have thought it queer if not 
downright immoral to suggest any complete 
system of financing customers. If he went 
to the bank with a customer to see if a 
loan couldn’t be arranged he thought he was 
going far enough if not too far. But the 


tomers are not controlled by his office rout- 
ine. In the big subject of adjustment be- 
tween business and the public, business has 
to do some of the adapting. Both associa- 
tions would agree to this fact; and in ‘so 
far as they do not agree in convention 
methods it is a disagreement about which 


financing plans for all sorts of other com- 
modities have become common and are 
draining off building trade into alien lines. 
Inter-industrial competition again. So the 
mid-western dealers are thinking about 
these matters. They’re probably not pre- 
pared to go as far with the matter as some 
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of their city brethren are doing, but that is 
due in large part to the fact that no such 
complete service is required for local needs. 
The pricing of houses complete is coming 
up, and the discussions of these things 
parallel similar discussions in metropolitan 
circles. The trouble with the fly-by-night 
roofer who sells an inferior roof at a high 
lump-sum price and gets out of town before 
the roof begins to roll off is acutely present 
here. And so it goes, all down the line. 
Ideas spread rapidly in these days; 
and, allowing for certain local variations, 
the basic questions of the industry are 
everywhere present. No lumber dealer lives 
to himself alone. 


Company Fosters Truck Farming 


Morenouse, Mo., March 6.—Initial plans for 
the formation of a truck growing association 
to farm a part of the land holdings of the Him- 
melberger-Harrison Lumber Co., in the vicin- 
ity of Morehouse, were made at a recent meet- 
ing attended by about 40 persons. Much inter- 
est in the possibilities of truck farming was 
shown. : 

The lumber company agreed to allow its for- 
mer employees and other residents of More- 
house, who desire, to use its lands for growing 
truck crops this year rent-free, the only provi- 
sion being that the grower pay the taxes. Any 
grower may obtain as much as five acres un- 
der the plan. The scheme was devised partly 


LE 
to give employment for former workers of the 
lumber company. 

It is expected that the Morehouse association 
will work out an agreement with an associa- 
tion recently organized at Sikeston for mar- 
keting its crop, and the enlarged acreage is ex- 
pected to help the Sikeston association in ship- 
ping in quantities. 

Another meeting will be held soon at More- 
house to work out the details of the organiza- 
tion. A committee, appointed to see the indi- 
viduals interested, will make its report at that 
time as to the acreage needed. 

At the meeting Wednesday night talks were 
made by Julian N. Friant, County Agent Scott 
M. Julian, Harry I. Himmelberger, Bryce Ka- 
wards (who presided), and a number of others, 


Estimate Form Saves Labor and Prevents Errors 


By courtesy of the Fulwider 
Lumber Co., Bloomington, Ind., 


the AMERICAN LUMBERMAN re- covers 


not only shutters but lattice and 
flower boxes. 
“Exterior Frames,” “In- 


Sheet No. 4 also 


ranging from three or four under 
some headings to a dozen or fifteen 
under others, the purpose being to 


company, said to the AMERICAN 
LUMBERMAN: 








cently was afforded opportunity to 
examine a new estimate form re- 
cently brought out by that com- 
pany for its own use, after six 
months of careful study and plan- 
ning. 

It is only stating the fact to say 
that this form is the most com- 
prehensive, convenient and prac- 
tical one of its class that has yet 
come under our notice. Our chief 
regret that it is not possible, be- 
cause of space considerations, to 
reproduce the form in its entirety, 
which comprises five “original” 
sheets, numbered 1 to 5, with. the 
same number of “duplicates,” each 
sheet measuring ten and three- 
fourths inches wide by fourteen 
inches long. The “originals” are 
printed on white stock and the 
“duplicate” sheets are of canary 
color. 

As will be observed from the 
(much reduced) reproduction of 
sheet No. 3 appearing on this page, 
the heading of each sheet carries 
the name, address and telephone 
number of the company, its slo- 
gan “A Board or a Bungalow,” 
and blank spaces for the name of 
the customer, the job, the address 
and the date. Beneath the gen- 
eral heading, are five vertical col- 
umns headed respectively, “Check,” 
“Description,” “Feet,” “Price,” and 
“Amount,” the division headed 
“Description” of course being 
much wider than any of the others. 

Sheet No. 1 contains a printed 
list of all items coming under the 
following heads: “Foundation,” 
“Brickwork,” “Lath and Plaster,” 
“Posts and Girders,” “Sills” and 
“Joists.” Under each of these 
heads are grouped the items per- 
taining thereto, with a blank line 
or two under each heading, on 
which to write any items that it 
may be desired to add. 

Sheet No. 2 contains the con- 
tinuation of the “Joists” group, 
also “Plates,” “Studs,” “Furring, 
Ribbons etc.,” “Rafters” and 
“Stair Framing.” 

Sheet No. 3 (reproduced here- 
with) covers “Sheathing,” “Wall 
Covering,” “Finish Floors and 
Ceiling,” “Building Paper.” “Roof- 
ing” and “Exterior Finish.” 

The completeness of the form is 
illustrated by the fact that under 
the continuation of “Exterior Fin- 
ish” on sheet No. 4 are included 


’ 


terior Frames,” “Doors” and “Win- 
dows.” 

Sheet No. 5 is devoted to “In- 
terior Trim,” “Main Stairs,” “Cab- 
inets, Millwork etc.” 

It will of course be understood 
by all readers that under each of 
the headings quoted are grouped 
all of the detail items pertaining 
to that particular use, these items 


include every item that should ap- 
pear on a complete estimnate form 
ior house jobs. 

These forms are bound up with 
the white or “original” sheets al- 
ternating with the canary or “du- 
plicate” sheets. They are punched 
for loose-leaf binder. 

Commenting on this new form. 
Raymond Fuson, of the Fulwider 


THE FULWIDER LUMBER COMPANY 


A Board or a Bungalow” 


Estimate for 


BLOOMINGTON, INDIANA 


Call Trree-On 


Date Sheet No. 
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= DESCRIPTION | FEeer PRICE AMOUNT 
i SHEATHING— if 
i BF i"x Roof r 
| BF i*x Storm Siding 
] BF i*x Sub Flooring ' 
\ BF I” Fuel Room yi 
i 
i WALL COVERING— 
BF 6" Bevel Siding ' 
BF 8 Bevel Siding j = 
BF 6 Drop Siding 
BF 6 Car Siding i 
M Wood Shingles ; 
| 
FENISH FLOORS AND CEILING— 
BF 4" x14" Ist Gr | 
SF %* 21%" 2 } 
BF 13-16" x 24," Is } 
BF 1316" x 24" ind Grade Red Oak Flooring . 
i BF 3%" Face B Pine Flooring { 
i BF 24%" Face B Pine Flooring 4 
BF 34" Face Neo 1 Pine Flooring 
} BF 3%” Face <o. 2 Pine Flooring 
BF 5,” Face 2 Pine Flooring i | 
BF g for Rear Porch } 
BF Ceiling for Front Porch j ; 
BUILDING PAPER— } | 
qs Root i 
sqe Walls ! j | 
Floor | ' 
i ' | 
ROOFING— . j | 
Asphalt Shingles { } | 
M Clear Red Cedar Shingles 5 to 2 I 
Slate Coated Roofing i | | 
ply R ng | 
| F by Shingle Starter | 
j LF Metal Ca u { 
LF Valley ' 
' j Le Ridze Rot } 
EXTERIOR FINISH— | | 
pes Columns Front ' 
pes Half Columns Front ] 
LF x Colurans Rear | 
| j LF . - Porch Trim i | 
LF . - Porch Trim ! 
} LF Porch Trim r 
i LF Crown Mould-Porch 
; LF Flat Mould-Porch 
' pes Porch Rail—Top and Bottom 
i LF Balusters { 
i LF Crown Mould i 
| LF Flat Mould | 
LF x - Trim { 
i ' LF . . Trim | 
‘ i LF x ‘Trim i 
i ! LF Corner Boards } £3 ana i x4 i 
; } LF ©. S. Base | 
j LF Water Table | 
| pea Cable Brackets 


Reproduction (much reduced) of an excellent estimate form 











“It had always seemed to me 
that a form could be devised that 
would shorten the estimator’s 
work and enable him to perform 
it with greater accuracy. Some 
forms of a similar character have 
been produced, but we found them 
cumbersome, with a lot of useless 
items, and some items listed in a 
way different from that commonly 
in use. 


“We analyzed the proposition 
thoroughly and brought the num- 
ber of items printed on the form 
down to the smallest number pos- 
sible, and although there are ten 
sheets (five originals and five du- 
plicates) to each estimate made, 
we were able to bring the cost 
down to that of the old stock es- 
timate forms that required only 
half as many pages. 

“A good deal of lost motion is 
eliminated by the use of this form. 
In the past the estimator would 
take off the bill of material, then 
it went to a typist to be copied, 
and came back to the estimator to 
be figured. With this new form 
the estimator takes off the bill and 
figures it in about half the time 
it formerly required, and estimates 
are delivered when promised. 

“Items that formerly were fre- 
quently omitted now appear in all 
the estimates. With a printed list 
it is almost impossible to leave 
anything out. If an estimator 1s 
interrupted and has to leave his 
work he does not need to go over 
the whole estimate to find out 
where he stopped. 


“Besides this printed form, we 
still have a blank form, identical 
in shape and size, on which com- 
plete bills that are brought in to 
us are copied and figured.” 

Mr. Fuson was willing that this 
new form should be described by 
the AMERICAN LUMBERMAN for the 
benefit of retailers who may be 
planning something along the same 
line, and while he did not say so, 
the AMERICAN LuMBERMAN feels 
pretty sure that the Fulwider Lum- 
ber Co. would be willing to send 
a satnple set of these forms iv 
any dealer really interested m 
seeing them. It probably is not 


necessary to suggest that such re- 
quests should be accompanied by 
postage—ten cents will take care 
of that item. 
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How Company Tripled Its Garage Business 


The furnishing of materials for construction 
of garages constitutes a field so large and, 
properly handled, so profitable, that no lumber 
dealer can afford to ignore it. 

The extent and fertility of this field is so 
great that it has attracted the attention and 
the sales efforts of the mail-order ready-cut 
concerns to an extent hardly rivaled by any 
other class of construction except residential. 
But that is no reason why the field should be 
abandoned, even in part, to the mail-order mer- 
chandisers. Nor is there any necessity for 
thus abandoning it, because as a matter of fact 
the local dealer has every advantage in his 
favor. 

What well-directed sales effort backed by 
advertising of the right sort will accomplisi 
in building up a lumber dealer’s garage busi- 
ness is evidenced by the experience of the 
Kurtz Lumber Co., Akron, Ohio, as related by 
W. C. Jackson of that company, to the AMEr- 
IcAN LUMBERMAN this week. 

In the first place, let this statement sink in: 
The Kurtz company tripled its garage sales 
for 1927 as compared with the previous year’s 
yolume in that category. How this amazing 


result was accomplished was told to the 
AMERICAN LUMBERMAN by Mr. Jackson as 
follows : 


“We operate our garage building business as 
a separate department of our lumber yard. In 
addition to the very satisfactory showing made 
by the garage department, in that we actually 
tripled our garage sales over those of the pre- 
ceding year, we also showed an increase in 
our lumber business as a whole of 87% percent 
over 1926. We might add that we made a net 
pront tar above the average for this district, 
and did so in the face of unfavorable competi- 
tive conditions, of the price-cutting variety, 
which conditions have existed in the Akron 
district for the last three years. 

“Reasons? It is difficult to be specific. First 
and foremost, we attribute these very satisfac- 
tory results to our advertising, the bulk of 
which has been in our daily papers. This has 
been supplemented by a partial canvass of the 








A Garage 
for That 
New Car 


That new car of yours looks | 
mighty fine now. Keep it 
| 





looking fine’ by building a 
garage right now to house 
it in. 
Every day you let it stand 
out of doors knocks many 
dollars in value off of it, 
especially during winter 
weather. | 





Come in and see us and let 
us tell you how little it will 
cost you to put up a nice 
garage. | 


(Dealer’s Name) 
Address 
Telephone 




















This new garage “ad copy,’ prepared by the 

AMERICAN LUMBERMAN, is presented for use 

of dealers, in their local newspapers or m any 
other way 


Retailer Broadcasts Weekly 


Verily, “the world do move.” One of the 
latest manifestations of that truth is the enlist- 
ment of that modern marvel, the radio, in the 
cause of Better Homes, which term compre- 
hends not only the construction of new homes 
but the remodeling and general improvement 
of those already in existence, and of course, 
the supplying of the lumber and other ma- 
terials needed for those purposes. 

The story of how the Fuller Goodman Co.’s 
branch at Iron Mountain, Mich., is effectively 
applying this new merchandising and advertis- 
ing force to the development of business in 
its trade territory was this week related to the 
AMERICAN LUMBERMAN by E. F. Brossard, lo- 
cal manager for the Fuller Goodman Co. at 
Iron Mountain, as follows: 

“We are making use of an advertising plan 
or method that we have found to be very suc- 
cessful in developing new prospects, and in- 
stilling in the minds of people the desire for 
“Better Homes. Briefly, this plan is as fol- 
lows: 

“Iron Mountain has a radio broadcasting 
station (WLBY), and we have contracted with 
the operators of this station to broadcast a pro- 
gram on Wednesday of each week between 
noon and 1:00 p. m. from October to April. 

“Before definitely arranging our programs 
we took the matter of broadcasting up with 
the various manufacturers from whom we pur- 
chase materials and commodities, asking them 


to coOperate with us. Most of them willingly 
consented to this plan. Our programs over 
WLBY are heard throughout northern Michi- 
gan and Wisconsin, and we have had reports 
that they have been heard at different points in 
Missouri, at Pittsburgh, Pa., Idaho, east to 
Maine, and in New Hampshire and Georgia. 
Therefore, the manufacturers whose products 
are mentioned will, no doubt, derive a benefit 
from these programs, as well as ourselves. On 
the other hand, this codperation from the manu- 
facturers helps to decrease the cost of this 


broadcasting. 
_ “We have selected Better Homes as the sub- 
ject of these programs and each program 


‘broadcasted is announced as the Fuller Good- 


man Co.’s Better Home Program. 
_“These programs consist of musical selec- 
tions, and a ten-minute talk on some subject 
relating to Better Homes. To date our talks 
have been on the following topics: 

1. Getting Your Money’s Worth in Roofing. 

2. New Wall Material Meets Public’s De- 
mand for Something New and Better. 

3. The Important Part That Window Frames 
Play. 

4. Saving in Fuel Through the Use of Storm 
Windows, Weatherstrip, and Insulation. 

5. New Year’s Program. Family Resolutions 
for Making a Better Home, 

6. Making Our Old Homes Modern to Cor- 
respond With Our Modern Methods of Living. 


city to ascertain what home owners do not al- 
ready have garages on their property. 

“But the money spent for advertising and 
the efforts necessary to make the canvass would 
not have produced the results that were accom- 
plished had these efforts not been followed by 
personal calls by a representative thoroughly 
competent to close sales. 

“Another very important factor was that 
convenient terms of payment are arranged, 
making possible the purchase of a garage with 
the privilege of budgeting the payments over a 
period of six to fifteen months. 

“There has been no sacrifice of quality, but 
on the other hand, quality has been maintained 
in both lumber and in constructed garages; 
and prices above those of our competitors have 
been strictly adhered to, disproving the pre- 
vailing idea that price alone can sell lumber 
in this city. 

“Friendly courtesy, service without a com- 
plaint, and a lot of hard work have con- 
tributed materially to our success in increasing 
our garage business. There has been nothing 
sensational about our methods, and the results 
obtained are only such as any other yard can 
secure by putting forth the same effort.” 


Hold Customer for the Company 


An Eastern chain yard concern, in a mimeo- 
graphed bulletin which it sends periodically to 
all employees, make the pertinent suggestion 
that when a customer of the company moves 
out of the trade territory of the yard with 
which he has been dealing, the customer’s new 
location should be ascertained, as it is possible 
that he may be moving into the territory of an- 
other of the company’s yards, in which case 
that yard can be informed of the fact, and the 
customer’s future business held for the com- 
pany. This is just another illustration of in- 
ter-yard coéperation, an important factor that 
too often is overlooked by individual manag- 
ers whose chief concern is to build up a record 
for their own yards, without overly much re- 
gard for the interest’ of the company as a 
whole. 


Selling Talks 


7. Important Factors to Adhere to When 
Building a Home. 

8. Interior of the Home. 
Rooms and Furnishings. 

9. Color Harmony in the Home. 

10. Relation of Colored Hardwood Floors 
With the Color Scheme of Your Home, 

11. General Outline of Old Homes Made 
New. 

12. Practical Methods of Exterior Remodel- 
ing to Make Your Old Home New. 

13. Practical Methods of Interior Remodel- 
ing to Make Your Old Home New. 


Arrangement of 


“We try to make these programs helpful as 
well as entertaining, and we endeavor to make 
the talks fit in with the housing conditions in 
our Own community. 

“The results of our broadcasting programs 
are better than we expected. Although we give 
the preparation of each program considerable 
time and thought, we did not realize that our 
programs would receive so many favorable 
comments. Our Better Homes programs are 
being discussed and talked about not only in 
our city, but in neighboring towns and through- 
out the farming district, and we have lined up 
some live prospects. through our broadcasting. 

“We are thoroughly convinced that if the 
modern lumberman would talk about homes 
and use modern methods of merchandising, the 
way other merchandise is displayed and adver- 
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tised, that a desire could be created for Better 
Homes.” 

Following is a typical Fuller Goodman ‘radio 
talk, slightly abridged: 

Every time a car model is changed we have 
a desire to trade our cars in for new models. 
We buy new dresses and suits several times a 
year to keep uptodate and modern. But have 
you been content to live in the same home for 
twenty or thirty years without remodeling it? 
Styles in homes change as well as in cars and 
wearing apparel. You would not be satisfied 
to walk down the street in a tight fitting suit, 
or hoopskirt; you would not be satisfied to 
go out horse and buggy riding on a Sunday 
afternoon, but you come home and walk into 
a home that was built in the 80’s and 90’s. 

I think the real reason people do not re- 
model their homes and keep them modern and 
uptodate, is because they are under the im- 
pression that the cost of remodeling and re- 
pairing runs into enormous figures. We are 
all inclined to believe that building material 
is expensive, but we ask you to compare $100 
worth of building material with $100 worth of 
any other commodity, and you. will be sur- 
prised at the amount of building material 
you will receive for your money, compared 
with other commodities. 

The real reason why it costs so much to 
remodel and repair homes is because we live 
in them year after year without putting any 
money in repairs until the home is in such a 
rundown state that it requires almost as much 
money to repair the old home as a new home 
would cost. The good housewife does not let 
her supply of groceries get so low that she 
has to buy a complete line again, or we do 


not wear our clothes until they are entirely 
worn out before buying new, but we do let 
our homes go, year after year, without 
any repairs. A few dollars invested in 
the home each year will keep it modern and 
new, and is cheaper in the end than spending 
hundreds of dollars to restore it to good con- 
dition after years of neglect. 


A few hundred dollars invested in your 
home to make it new and modern is money 
well spent. We buy a home to live in, and 
as the years go by we cherish our home more 
and more for the fond memories it holds for 
us. It is the place where our children are 
born and raised, and from there they seek 
their fortunes in the world. The home en- 
vironmeht shapes our lives and theirs, and 
helps to make us what we are. Year after 
year of living in a home makes it a part of 
us, something that will not be lost or traded 
easily. Whether our home be a humble cot- 
tage or a mansion, it is a haven of rest and 
peace to us. However, in this day, there is no 
need for a humble cottage. Good wages and 
moderately priced building material make it 
possible for even the smallest home to be 
made attractive and comfortable. With a lit- 
tle thought and planning, the out-of-date home 
and the small home can be remodeled into 
modern ones. It is not necesary to consider 
selling the old home that we have grown up 
with and that holds all our memories, and to 
build a new home. All of the old homes can 
not be sold and abandoned and new ones built 
—there are too many old homes in this coun- 
try to consider that—but what we can do is 
to remodel our hold homes into new and 


a 
modern ones that will be attractive and a 
source of pride to our communities. 

With the idea of giving information about 
remodeling and building, the Fuller Goodman 
Co. on Wednesday of each week, at this hour, 
will broadcast as its ‘“‘Better Homes Program,” 
a description of the construction of a home. 
The program will give you interesting facts 
and ideas regarding building, remodeling anq 
repairing. It will tell about the different 
kinds of materials best suited to the different 
parts of the home, and will explain in detaj) 
about each room in the home, the different 
finishes for that room, including color schemes 
for painting and decorating. 


Barge Service to Be Resumed 


MINNEAPOLIS, Minn., March 6.—Lumbermen 
in the Twin Cities and all along the river 
are interested in the announcement just made 
that barge service on the Upper Mississippi 
river will be resumed April 4 when the first 
southbound tour of the year will leave Min- 
neapolis for Dubuque, Iowa. Joint rail and 
water rates on lumber and other freight for 
shipment between Minneapolis and Chicago and 
from Chicago to Minneapolis shipments will 
go into effect on March 20, according to an 
announcement made today by the Minneapolis 
Traffic Association. The joint rates will be 
approximately 15 percent lower than all-rail 
rates and the river-rail route will offer a five- 
day service between those cities. 


Department Store Idea Governs This Yard 


PuHoenrx, Ariz., March 5.—As well organ- 
ized and departmentized a lumber firm as one 
will find anywhere, east or west, is the O’Mal- 
ley Lumber Co., of this city. Not a man hold- 
ing an important position in any department 
has served less than 


main items of the company’s interest is worth 
noticing as a prominent factor in the success 
of the business, and of the large gross enjoyed 
in accessory trade. The arrangement of the 
driveways and the placing of the loading plat- 


unloading and trailers for 
we give free service 


with rollers for 
general delivery, and 
within the city limits. Outside the limits, we 
charge a mile rate per thousand. In general, 
I take the stand that I’m in the lumber busi- 
ness, and that truck- 
ing is a separate busi- 








ten years with the 
concern, while three 
of them have been 
employed as at pres- 
ent since the O’Mal- 
ley company began 
business, eighteen 
years ago. The three 
are T. C. Robertson, 
office manager and 
head of the depart- 
ment of sales and 
estimates; S. W. 


(“Sam”) Wilcox, in 
charge of the yards 
and trucks, and John 
Ketcham, head of the 


pt RE Se 





= 


ness. 

“T have always fa- 
vored any system of 
wages that puts the 
responsibility for the 
trucks up to the driv- 
ers, and in general we 
do that; but, in par- 
ticular, it’s one of the 
problems of any lum- 
ber business, and a 
mighty tough one, to 
keep the drivers from 
shouldering a lot of 
grief onto the yard- 
man. The grocers can 





hardware and acces- 
sories department. 
And there are three 
of the O’Malleys 
“Six of us have built up the business,” said 
John O'Malley, president of the company, and 
senior of the brothers, “and the departments 
have never overlapped; we just grew.” 

The O’Malley company styles itself “A lum- 
ber company operated on the department store 
plan,” and it makes good that claim. “We 
stock a full line of everything the builder can 
possibly want,” said Mr. Ketcham, “and we 
advertise in a way to make him want to get 
it from us. Builders’ accessories constitute a 
line by itself, and to be successful it has got 
to be a complete line. On the other hand, the 
lumber yard is the logical location for such a 
business. I would say that fully 40 percent of 
our business comes to us just because we 
are primarily known as a lumber concern.” 

The hardware department occupies a large 
store room next to the office, with big show 
windows on the street. The line is confined 
to builders’ hardware and from this depart- 
ment as headquarters other accessories, such 
as paint and glass, fencing and roofing, tile 
and cement etc. are handled. 

The hardware display of the O’Malley Lum- 
ber Co. is as fine as any to be found in the 
State, and the general “playing up” of the 
various accessories as though they were the 


Store, office and main warehouse building of the O’Malley Lumber Co., Phoenix, Ariz. 


forms, every detail in fact, has been worked 
out with the various accessories in view. 

“Sam” Wilcox has an eye for order. The 
large sheds that flank the office on two sides 
and give onto two similar sheds in the next 
street, afford 800 feet of driveway. 

All lumber is laid out like toothpicks in a 
box, racked according to sizes, and made acces- 
sible by a double range of platforms, connected 
above and below with ladders at regular in- 
tervals. Everything has been planned with an 
eye to ease of handling and perfect preserva- 
tion of the stock. A final shed is about to be 
constructed, and when that is completed every 
stick of timber will be under cover. 

“I visioned the whole thing the morning I 
came here,” said Mr. Wilcox. “It’s taken a 
long time to get it all built, but we’ve never 
had to tear down. Sometimes I thought we 
ought to build faster, but I never thought we 
ought to have planned any different.” 

Mr. Wilcox has the direction of the truck 
service and his arrangement of the loading 
platforms has all been with an eye to getting a 
mixed load of accessories off with the least 
possible confusion in the general run of lum- 
ber loading. 

“We run seven trucks,” said he, “all equipped 


get away with a cash- 
and-carry system, but 
the lumber yards are 
still expected to fur- 
nish the same delivery service they did when 
the boss would sit sideways behind the old 
mare half a day to make delivery of one 1 x 12, 
and then ride home on the running gears.” 

Everything at the O’Malley plant centers in 
the head office. Mr. Robertson has grown gray 
at the long counter where he meets builders, 
architects, and the casual customer, and behind 
which sits an efficient office force. But at the 
same time he has grown plump and rosy and 
good natured. All that he has done, he has 
done easily. “We have worked out an ex- 
tremely simple plan,” says Mr. Robertson, “and 
we have been working it long enough now to 
stand back of it. When Ketcham or Wilcox 
want anything, they come to me; when | want 
anything, I go to them.” 

It’s a strong organization and when Mr. 
Ketcham and Mr. Wilcox come in at the front 
end of the office and the three O’Malleys step 
from their three dens at the rear end and all 
confront the focal Mr. Robertson in the center, 
it’s an organization that accounts for the steadv 
growth and phenomenal success of the O’Mal 
ley .Lumber Co. Besides the main establish- 
ment and headquarters at Phoenix, yards are 
operated at Glendale, Buckeye, Peoria, Tucson 
and Willcox, all in Arizona. 
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‘Lumber Clubs Active Throughout Country 


Tells of Wholesalers’ Problems 


BattriMoRE, Mp., March 5.—The weekly 
session of the Wholesale Lumber Dealers’ Club, 
(Inc.), in the Emerson Hotel last Thursday to 
hear W. W: Schupner, secretary of the Na- 
tional-American Wholesale Lumber Associa- 
tion, brought together thirty members of the 
club and their guests, and was productive of a 
discussion which served to throw considerable 
light upon the problems confronting the whole- 
saler especially. Mr. Schupner talked of the 
general scope and the immediate problems of 
his association, and told about the efforts the 
latter is making to bring the manufacturer, the 
wholesaler and the retailer closer together. He 
spoke of the fallacy of volume business, and 
showed how easy it was for a seller to become 
loaded up with a profitless business’ and who 
might be so weakened as to imperil his solv- 
ency. Mr. Schupner counseled the paring of 
expenses and the close watching of credits 
meanwhile. He also spoke of the evils of 
splitting commissions, which hit not only the 
seller but injured the producer as well. 

The talk was listened to with the closest at- 
tention, and Harry C. Burgan, of the Burgan 
Lumber Co., was called upon to respond, also 
extending a welcome to the noted visitor. 
Thomas A. Myers, of Thomas A. Myers & 
Co., the president of the club, presided. 


Central Illinois Club Meets 


Paxton, Itt., March 5.—A regular meeting 
of the Central Illinois Lumbermen’s Club was 
held here March 2, leading off with a fine 
banquet at the Middlecoff Hotel and followed 
by a short business meeting and a good social 
time. The Central Illinois club is probably 
one of the oldest clubs in the State and has 
held bi-monthly meetings and dinners ever 
since it was organized. 

The club keenly feels the loss by death of 
one of its former members, Dexter Crandall, 
of Hoopeston, and extends its sincere sym- 
pathy to his family. 


Discusses Merits of Southern Pine 
_ Sureveport, La., March 6.—The principal sub- 
ject for discussion at the regular luncheon meet- 
ing of the Shreveport Lumbermen’s Club today 
was “The Character, Composition and Strength 
of Southern Yellow Pine.” The discussion 
was opened by E. W. Thompson, jr., sales man- 
ager of the Peavy-Wilson Lumber Co., who 
made an extremely clear and interesting ad- 
dress on the attributes of yellow pine. He 
said that strength, durability, beauty and util- 
ity of the wood depend upon the arrangement 
of the microscopic cells which compose it, the 
strength depending particularly upon the dens- 
ity of the wood and the percentage of sum- 
mer wood as compared with the spring wood. 

He showed many samples illustrating this 
point, declaring that it is not necessarily the 
number of annual rings to the inch that prove 
the density of the wood. He showed two sam- 
ples, one of which, very dense and strong, 
had only five or six rings to the inch while 
another, much closer grained and_ having 
twelve to fifteen rings to the inch, was not 
dense at all, as the summer wood was not 
sharply defined. It is this dense quality that 
is helping yellow pine to regain its market 
after the trade has experimented with lighter 
woods such as fir or hemlock from the Pacific 
coast, which some dealers who have hereto- 
fore handled yellow pine exclusively have been 
trying out. In short, the heavier wood gives 
the buyer more wood for his money, more 
strength and durability. 

One aim of yellow pine manufacturers, he 
said, is to sell their product for the purposes 
for which it is best adapted, the close grained 
and dense wood for flooring, timbers, joists 
etc.; the lighter portions of the tree for finish- 
ing, ceiling, moldings etc. He also said that 


extracting turpentine does not injure wood, as 
this is nature’s provision for the protection of 
the tree and as it is drawn off the tree simply 
produces more of it. The turpentine and pitch 
or resin, found in yellow pine more abundantly 
than in other woods, serves as a preservative, 
which explains the greater lasting qualities of 
yellow pine, as well as its greater strength as 
compared with western woods. Mr. Thomp- 
son said that when the facts concerning density 
become more generally known, yellow pine 
will regain and hold its market in competition 
with the western product. 

Visitors introduced by President B. H. Bol- 
inger were George Morris, Peavy-Byrnes Lum- 
ber Co. representative at Dallas; D. B. Russell 
and A. A. Bolinger. It was unanimously 
voted to hold meetings in future every other 
Tuesday. President Bolinger announced that 
J. P. Allen, general secretary of the Contrac- 
tors’ Association of Shreveport, will be the 
speaker at the next meeting on March 20. 


Memphis Club Activities 

Mempuis, TENN., March 6.—At the regular 
meeting of the Lumbermen’s Club of Memphis, 
held last Thursday at the Hotel Gayoso, R. S. 
Scott, of the Payson-Smith Lumber Co., was 
elected to membership. S. A. Godman, presi- 
dent, presided. 

The resolutions committee was authorized 
to send telegrams to the House committee on 
agriculture at Washington urging it to recom- 
mend for passage the McSweeney-McNary bili, 
which provides for appropriations for the For- 
est Products Laboratory at Madison, Wis. 

J. H. Townshend, executive vice president of 
the Hardwood Manufacturers’ Institute, re- 
ported progress in the new conservation plan 
recently adopted by the producers. 


Birmingham Club Activities 

BirMINGHAM, ALA., March 5.—The Retail 
Lumbermen’s Club held its regular weekly 
meeting Saturday and the discussions centered 
around credits and collections. Recent awards 
of several large contracts through other than 
the retail dealers’ channels were discussed and 
steps taken to correct as far as possible the 
evil of such actions. Out-of-town dealers 
making direct sales come in for a bit of dis- 
cussion. Pleas for codperation have been made, 
and promises of help from other organizations 
have been received. Plans were also completed 
for the monthly meeting, when salesmen from 
the member yards will gather to complete a 
salesmen’s organization and form a school for 
instruction in salesmanship, as sponsored by 
the retailers. This school will take the form 
of monthly or weekly meetings for an hour’s 
discussion of the many factors entering into 
selling lumber and building material. 


Favor McSweeney Bill 


Cotumsus, Onto, March 5.—The Wholesale 
Lumbermen’s Club of Columbus at its regular 
semi-monthly luncheon and_ business session, 
held March 3 at the Neil House, adopted a 
resolution favoring the passage of the Mc- 
Sweeney bill, pending in Congress, authorizing 
necessary appropriations for the support of the 
forest experiment stations and Forest Products 
Laboratory. The resolution particularly en- 
dorsed the reforestation program of the United 
States Department of Agriculture, to insure 
adequate supplies of timber and forest prod- 
ucts for future use. 

The resolution was reported by a special 
committee consisting of Ralph R.-Adams and 
W. E. Morgan, and a copy sent to Congress- 
man John C. Speaks, who reported that he fa- 
vored the measure. 

Harry S. Stronach, vice president and 
sales manager of the Stronach Nail Co., of 
Pittsburgh, spoke on his experiences in the 
lumber business. 


Investigates New Building Code 

Cincinnati, Onto, March 6.—Bert West- 
over, special construction engineer on the trade 
extension staff of the National Lumbermen’s 
Association, was a guest of the Cincinnati 
Lumbermen’s Club at its meeting March 5 at 
the Cincinnati Club. Mr. Westover came here 
to confer with city building department offi- 
cials and to get the latest information on what 
the new building code is to say regarding lum- 
ber. He said that the new code draft would 
be ready for the city council about April 15 
and that it would differ very little from the 
old code except to be modernized and brought 
up to the standards of the Ohio laws. He said, 
however, that the building commission wou!d 
pass upon certain grades of lumber and would 
decide what would constitute No. 1 common 
and better for building work. 


The club decided to hold a Ladies’ Night 
meeting the first Monday in April at which 
the committees will report on nominations for 
the officers to be chosen at the May meeting. 
President Roy E. Thompson appointed R. E. 
Gifford, J. W. Atkinson and Hillary Sexton as 
the floor committee and J. C. West, Henry 
Winkler and Grover Jones as the chair com- 
mittee. The attendance at the March meeting 
was the best in months. Prof. Wolf Stone, 
psychologist, gave a lecture on salesmanship, 
following which he gave an analysis of the 
characteristics of a number of those present. 


To Discuss Coal Problems 


Eau Crarre, Wis., March 6.—The Western 
Wisconsin Lumbermen’s Club and the North- 
west Wisconsin Lumbermen’s Club will hold a 
joint meeting at the Hotel Eau Claire here on 
March 21 to discuss the coal situation and coal 
distribution in northwestern Wisconsin. 


The northwestern section of Wisconsin is 
going through a transition from using wood 
for fuel, to coal, and with it have come many 
difficulties in the distribution. .The main one is 
that salesmen for coal companies sell direct in- 
stead of selling through the dealers. They give 
their reason for doing this by pointing out that 
the dealers in many instances are not equipped 
to handle coal and consequently they should 
not protest when coal is sold direct. 

To smooth out the difficulties the two clubs 
have asked as their guests at this meeting, dock 
operators and shippers from Minneapolis, St. 
Paul, Duluth, and Superior, Don S. Mont- 
gomery, secretary of the Wisconsin Retail Lum- 
bermen’s Association, and F. M. Elkinton, 
traffic manager for the association. 


Club Hears Talks on Coast Woods 


BattimorE, Mp., March 5.—The Baltimore 
Lumber Sales Club entertained its members and 
friends last night at the Southern Hotel by 
giving them a dinner and two interesting talks 
about Pacific coast lumber. Those present 
numbered about 115, as complete a representa- 
tion of the lumber trade of this city as has 
come together for a number of years. 

After the dinner, which started at 6:30 
o'clock, President Arthur B. Church disposed 
of the routine business before the organization 
in short order, and then introduced F. 
Schmoe, naturalist of the Mount Rainier Na- 
tional Park, in Washington State, and C. B. 
Lee, of the West Coast Lumber Bureau. 

Mr. Schome’s talk, illustrated with stere- 
opticon views was devoted to commercial woods 
of the West Coast. 

Mr. Lee spoke principally of the much adver- 
tised supposed substitutes for lumber, of which 
he said “there is no such animal.” He con- 
firmed Mr. Schmoe’s statement that there was 
no ground for fearing a timber shortage, since 
our virgin forests, now standing, if taken to- 
gether, would make a strip seventy miles wide 
and reaching from San Francisco to New York. 


® 
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National Production, Shipments and Orders Nor 
Wasurncton, D. C., Magch 5.—The following statistics were compiled by the National Lumber Manufacturers’ Association , a 
Softwoods: Production Shipments Orders - 
Week ended 1928, Feb. 25; 1927, Feb. 26— 1928 1927 1928 1 1928 1927 

rr re Se fa cee eee ade bednen se bnse gba bere 701,569 65,118,603 67,492,359 59,396,607 67,847,472 64,976,099 

West Coast Lumbermen’s Association...........c.sceseeees 118,068,519 75,386,830 105,257,130 77,897,261 . 125,203,371 79,936, 042 

Western Pine Manufacturers’ Association............++.0++. 19,407, 16,871,000 26,304,000 247302000 ate 37 1578 ,000 Ash 

CRO DIOUUONE BONOUNNAIUN. fccccccccccctencensvesecnes 8,930,000 5,809,000 9,487,000 5,707,000 7, 196,000 Bassw0' 

Dees COPS Wee Fen oc vec che ccecesccceccsecsens 9,547,645 7,561,565 8, 7,343,741 $/411'300 6530 198 Beech 

Northern Pine Manufacturers’ Association...............++-. 6,624,100 6,226,100 7,104,400 7,451,200 8,741,000 7,268,000 Birch 

Northern Hemlock & Hardwood Manufacturers’ Association. . ee 2,794, #,000 1,632,000 2,632,000 1,970,000 2,819,000 ee 
er (Te ie i eck etigadoaneean a eee 232,624,833 79, 767, 098 225,679,449 184,729,809 252,957,143 195,303,339 oe. h 

California White & Sugar Pine Manufacturers’ Association Pe <dbeaveakes 0 Me 18,698,000 ipewn wae = 
Eight weeks ended above dates— : Tota! 

rr rr, Se A. base wince Ue died eee eee es bee be ee 549,156,708 554,546,485 546,061,153 496,229,434 5 5 36.2 

West Coast Lumbermen’s Association..............ee.eeeees 841,493,486 600,703,004 806,1 96,039 575,231,033 903, Das 119 eet et — 

Western Pine Manufacturers’ Asseciation.................-. 99,744,000 124,836,000 185,570,000 193,579,000 207,981,000 208,607,000 Gran 

Cer See «EEG, oo cccceceeceecocececenesese 68,127,000 51,513,000 56,542,000 58,636,000 485,000 66 006,000 

rn oe i ee... tc eeseccwe eet eect secteoeas 48,768,014 64,975,569 44,398,968 66,360,358 44,378, 50,573,488 The 

Northern Pine Manufacturers’ Association.................. 52,736,800 52,480,600 50,321,600 50,490,700 60,596,000 53,256,000 of tho 

Northern Hemlock & Hardwood Manufacturers’ Association 14, 502,000 _ 41, 906,000 __ 18,657,000 20,972,000 18,564,000 20;797,000 all w< 
‘Total softwoods, eight weeks...............c0cceeceeeees 1,674,528,008 1,470,960,658 1 ,702,746,760 1,161,498,525 1,886,529,577 ~ 1,577,656,663 

California White & Sugar Pine Manufacturers’ Association. . ee saves ddede Pe <<seaaceumens x RRR. - 

Hardwoods: 

Northern Hemlock & Hardwood Manufacturers’ Association— ASE 
ORO WOO oc cccvccvecccecevesescceccces TeTT TTT ee ree 4,720,000 5,054,000 2,739,000 3,008,000 2,732,000 3,632,000 FAS 
a Maaeiebbencawadaieions 47,495,000 51,969,000 30,659,000 31,709,000 28,686,000 32,430,000 Select 

Hardwood Manufacturers’ Institute— ‘ Select 
(ii a aa ee aR REL ENE eee a EP 41,674,000 12,157,000 44,693,000 14,895,000 45,116,000 16,277,000 No. 1 
cae ay OR AES TIE ROE SIROTA 201,222,000 162,590,000 212,879,000 171,852,000 236,609,000  189,188'000 No. 1 

Nos 
° No. 2 
+ . No. : 
National Analysis Hemlock and Hardwood No. 2 
WASHINGTON, D. C., March 5.—The National OsukosH, Wis., March 5.—The following figures were supplied to the Northern Hemlock 

Lumber Manufacturers’ Association issued the | & Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make ou 

following analysis for the periods ended Feb. | about one-half the total monthly shipments: Selec 

25—orders and shipments being shown as per- . Selec 
centages of production: HARDW ooD HEMLOCK No. 
Firms Cut Shipments Orders Firms Cut Shipments Orders No. 

One Week 8 Weeks Weekly average— Weekly average— Nos. 

ia " Nov 2,774,000 3,936,000 3,023,000 Nov. : 2,304,000 3,263,000 2,556,000 No. 

NO. of Ship- Or- Ship- Or- PE, wiea 3,753,000 3,334,000 3,385,000 SE densa 3,098,000 1,876,000 1,420,000 No. 

peeettetten.. ‘ein tan Gee anne Gee DR keke .. 5,945,000 3,817,000 3,460,000 wees 2,078,000 1,706,000 2,228,000 Nos. 

Setctinetn Sine 107 98 99 99 107 ae -. 6,102,000 3,938,000 3,829,000 a 1,617,000 1,744,000 2,412,000 No. 

West Coast ......112 89 106 96 107 Weekly average, year to date— bad arene, year to date— 

Western Pine... 32. 136 «172 «#4186 \209 eee . 6,024,000 3,877,000 3,645,000 1928 ..... 1,847,000 1,725,000. 2,320,000 B 

California Pines.. 18 251 289 194 195 es 6,729,000 4,125,000 4,182,000 1927 es . 2,832,000 2,668,000 2,650,000 FAS 
California Redw’d. 15 106 84 83 92 Weekly report— Weekly report— Sele 
N. Carolina Pine.. 42 88 88 91 91 Feb. 4... 20 6,098,000 4,306,000 4,225,000 Feb. 4... 20 1,944,000 1,953,000 4,679,000 Sele 
Northern Pine ... 9 107 132 95 115 Feb. 11... 21 6,026,000 3,925,000 4,847,000 Feb. 11... 21 1,436,000 1,561,000 1,515,000 No. 
N. Hem. & Hdw... 15 121 146 94 128 Feb. 18... 21 6,870,000 4,421,000 3,040,000 Feb. 18... 21 1,464,000 1,685,000 1,486,000 No. 

ee Feb. 25... 18 5,417,000 3,101,000 3,206,000 Feb. 25... 18 1,626,000 1,778,000 1,970,000 Nos 

All softwoods. 350 - aS 106 117 Nos 

N. Hem. & Hdw 65 60 = 
Hdw. Mfrs.’ Inst. - 3104 107 108 106 118 ° ° ° N 
rose a Hn North Carolina Pine Western Pine Summary No 

All hardwoods.. “102 103 98 107 No. 

All woods ..... 101 112 105 = 115 Norrotk, Va., March 5.—The North Caro- Porttanp, Ore., March 3.—The Western ; 

Forty-nine percent of cut in region. lina Pine Association makes the following | Pine Manufacturers’ Association summarizes FA 
Actual production reported made the follow- analysis of figures from thirty-three mills for | as follows report for the week ended Feb. 25, Sel 
ing percentages of normal in the periods in- | the week ended Feb. 25: Per from 32 member mills: as 
dicated : Percent Percent cent Per- N 
; m Normal Actual Ship- cent We 
1928 1927 Production— Feet output epee anes Percent Ship- a 
i 9,666,000 Production— Cars7 Feet ofcut ments Ne 
a ae Se 8 re ee 7,019,678 73 és = vi ii > 
Softwoods— Mills Wk. Wks. Mills Wk. Wks. Shi : = OnE lt a 31,550,000 toc — Ni 
‘ : 2 Shipments ...... 5,975,046 62 85 we pe ie ... 19,407,000 ‘ 
South. Pine...A 107 98 95 119 87 88 | Orderst ........ 6,368,300 66 91 106 | Shipments (car). 984 25,534,000 ws 
West Coast ..A 112 118 103 72 #%4116 105 5 : L S Gativert 720000 
Western Pine.A 32 99 72 38 50 46 jae comparel with preceding week, ge is ocal deliveries (au, : 
Calif. Pines....A 1 ) as .. | & decrease in orders of 1 percent; though that , OR 204 000 1255 
ae ees + os tt i116 id 8% $3 | week only thirty-two mills reported. Total shipments ... 26,304,000 135.54 
N. ar, Eee > = oa A. 45 71 88 . Ey is Sanee eo the amount of lum- Orders— 
North. ee e ee oe er the mills would produce in a normal work- 
7 - Cancelled 7 43 1,118,000 ° : 
N. Hem.&Hdw.A 15 71 70 on os ing day. Booked (car)..1,253 32,578,000 : 7 
All softwoods. 350 106 97 288 904 4 . ee a 720,000 d 
Harawoods— California Redwood Totel orders 33,298,000 171.58 126.59 N 
N. Hem.&Hdw.A 101 97 ais es vi he On hand end * 
Hdw. Mfg. Inst.C 310¢ 64 70 81 83 San Francisco, Cauir., March 3.—The fol- | WE iene as 3,818 99,268,000 .... wea 
er ee eee Se ee lowing information is summarized from the | - 
rood. 67 74 ° . - , “ey ee Bookings for the week by thirty-two iden 
Ail a report of the California Redwood Association | tical mills were 123.45 percent of those for the 
NE tetas 97 94 for the week ended Feb. 25: previous week, showing an increase of 6,188,- 
*Normal apadeation had been established ~ ——— Red wood White- 000 feet. 
only six associations for 1927. #Five groups. No. of Percent of wood 7Car basis is 26,000 feet. 
A Mills Feet production Feet : : : é' 
A—Normal based on actual output for pe- Production 15 8,930,000 100. 1,920,000 | *Normal takes into consideration mill ¢a- 
riods of two to five years. eae 15 9,487,000 107. 2,217,000 | pacity, number of months usually operated 

.—N E i acity. rders re- | and usual number of shifts—reduced to 4 

C= Herne Rased on erthnnted sank Couey ceived 15 —- 7,486,000 84. 1,400,000 | weekly basis which is constant throughout 

#Units of production. Orders on the year 

er 13 35,520,000 5,722,000 | vues 
Detailed Distribution of Redwood During the week production was 62 percent 
° e ° Shipments Orders of normal; shipments, 83 percent of normal, 
Oak Flooring Statistics Northern California* .... 3,078,000 2,846,000 | 2nd orders 106 percent of normal. Average 
‘ ‘ , Southern California* .... 2,061,000 1,210,000 for the per ace nagege a — * Le oeord — 
The following are statistics for the wee TE Wisiatcndecen ome . ,00 was as follows: roduction, percent; ship- 
né h DEE © oc enctucesoennes 1,631,000 1,947,000 ments, 84 percent, and orders, 65 percent of 
ended March 3, as reported by seventy-three ec cn rervereees 2°682, 000 1,466,000 a 
mills to the Oak Flooring Manufacturers’ As- me tees mepechaeany 
sociation : I! ane hind 9,487,000 7,486,000 Production is so seasonable that, ome 
Feet *North and south of line running through | two winter months, actual a ge 
ORs. . c:capickedewtasaeed ae 9,460,000 | San Luis Obispo.and Bakersfield. amounted to only 53 percent of normal, w 
OE .. vbg'e ae anes onreesben eee 10,612,000 +Washington, Oregon, Nevada and Arizona. during two peak summer months the produc- 
Ne ee go aries le ale 10,001,000 | tAll other States and Canada. -tion increased to 114 percent of normal. 
? 
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Northern Hemlock and Hardwood Monthly Report 


OsuxosH, Wis., March 5.—The Northern Hemlock & Hardwood Manufacturers’ Associa- 
tion reports as follows January production and shipments, and stocks Feb. 1: 


Statistics for January, 1928 


Unsold 

Production Shipments Feb.1 
Ash ..--eereee 473,000 362,000 4,094,000 
Basswood 4,059,000 3,346,000 19,767,000 
Beech ....+-+-+- 29,000 See = wreveces 
Birch ..--ccee 8,693,000 6,861,000 66,404,000 
HIM «--ccccese 2,606,000 2,128,000 15,051,000 
Maple .....---- 14,854,000 9,951,000 64,020,000 
EEE 300,000 214,000 828,000 
Mxd. hdwd.... 6,529,000 1,256,000 ........ 





Total hdwd..37,543,000 24,164,000 .170,164,000 
Hemlock, 1&2”.11,425,000 7,485,000 115,524,000 


Grand totals. 48,968,000 31,649,000 285,688,000 





Stock Summary, Feb. 1, 1928 
Hardwoods— 
Unsold— Dry... .103,314,000 
Green.. 66,850,000 


eee 170,164,000 


Sold, dry and green... 34,982,000 

Tite MAPEWOOES: ... cccscccsse 205,146,000 
Hemlock— 

Unsold, 1&2”—Dry . 63,354,000 

Green... 52,170,000 

po Re ae 115,524,000 

| ie 7,113,000 

Other thicknesses..... 1,006,000 
TOU =WRIOGE sc ccc cccesvcs .. -123,643,000 
ees oe eee 328,789,000 


The figures for twelve months, Feb. 1, 1927, to Jan. 31, 1928, make the following percentages 
of those for the corresponding period of 1926-1927: PRopUCTION—AlIl hardwoods, 98; hemlock, 87; 


all woods, 94. 


SHIPMENTS—All hardwoods, 95; hemlock, 97; all woods, 96. 


Hardwood Stocks on Hand Feb. 1 by Grades 


Sold 
































California Pine Statistics 


San Francisco, Catir., March 3.—The fol- 
lowing is a summary of January production 
and shipments, and Feb. 1 inventories and un- 
filled orders, as prepared by the California 
White & Sugar .Pine Manufacturers’ Assvo- 
ciation : 

January Reports for 23 Mills 

These figures cover 23 operations that repre- 

sent 75 percent of the total pine industry: 
Production Shipments 














Calif. white pine....... 35,511,426 60,014,729 
we ere 9,214,564 8,976,735 
nas case ons | chaceues 3,790,523 
WOES WHEE ce akiees 44,725,990 72,781,987 
oe eee ee eee 5,373,284 7,208,306 
Red (Douglas) fir...... 243,022 1,553,624 
All other woods ...... 844,971 3,488,405 
ry eee 5,858,788 
Total other woods.. 6,461,277 18,109,122 
Grand totals....... 51,187,267 90,891,110 
Feb. 1 Inventories and Unfilled Orders 
Unfilled 
Inventories Orders 
No. 2 shop and better— 
Calif. white pine..... 94,709,136 25,571,247 
BuUsSar PIN .6.cscsee 67,401,408 10,578,983 
No. 3 shop, mixed pine. 24,415,161 11,783,361 
No. 3 and better shop, 
white and sugar pine. .110,000 20,000 
Total uppers ...... 186,635,705 47,953,591 
Commons— 
Calif. white and 
Speer PIO .cccces 312,621,715 132,527,748 
All other woods...... 109,923,099 25,768,803 
Total lowers ..... 422,544,814 158,296,551 
Geena Totals .......« 609,180,519 206,250,142 


Box shook and cut stock 21,691,093 22,127,227 
Comparative Reports on 20 Operations 


The following comparative statistics from 20 
operations for January, 1927, and January, 1928, 
represent 63 percent of the total pine in- 
dustry: 

Percent 
1927 1928 Increase 
JANUARY PRODUCTION— 
Pine only ..... 42,497,224 44,725,990 5.2 
All species in- 
cluding pine.. 55,820,906 1 
JANUARY SHIPMENTS— 


ol 
—" 
oo 
~] 
fry 
~1 

+ 
oo 
cs 


Pine only ..... 55,576,516 68,104,019 22.5 
All species in- 
cluding pine.. 75,705,738 83,490,142 10.2 
INVENTORIES FEB. 1— 
No. 3 shop and 
WOEERE a cvccce 185,791,248 168,314,134 *9.5 
All species & 
grades ......591,016,952 609,176,829 3.0 
UNFILLED ORDERS FEB. 1— 
No. 3 shop & 
ae 30,144,602 42,975,591 42.6 
All species & 
BTREOS. occccs 143,113,249 177,259,657 23.8 


*Decrease. 














Unsold Sold Unsold 
Dry &Green Dry Green Dry & Green Dry Green 

AsH— Rock ELM— 

PAS acccvccces sevscsee 186,000 6,000 SE a ee 4,000 Bry eee 
Select & better. ......-.. 258,000 13,000 No. 1 & better 33,000 26.000 19,000 
SelectS cccccsee ceosseses 127,000 5,000 | a a ere are a” alee 
No. 1 & better.. 100,000 146,000 88,000 Nos. 1 & 2...... 20,000 ..... re eee 
No. 1 com...... 25,000 129,000 32,000 No. 2 & better 901,000 2,351,000 1,422,000 
es. 1 & 3. eu a yer tye a4 eanaee ie. : ae 100,000 RPO Ere 
No. 2 & better 50, , 22, No ES 27%, 
ee gee ast 85,000 30,000 — 7,000 = 654,000 +~—:184,000 
No. 3 & better... ........ 92,00 10,000 1,071,000 4 
No. 3 com...... 267,000 577,000 433,000 ; S.SC4,000 1,005,000 
Sort Etm— 

542,000 2,729,000 1,365,000 ne a EE 166,000 2,000 

Bass wooD— Select & better. ........ ,00 4,000 
We ewes 268,000 599,000 a ear Os cance 
Select & better. 325,000 121,000 233,000 No. 1 & better. 172,000 306,000 566,000 
ee ere 20,000 172,000 17;000 No. 1 com...... 43,000 4,0 6, 
No. 1 & better.. 1,374,000 2,810,000 2,482,000 No. 2 & better. 1,479,000 2,354,000 2,563,000 
ak 2 OPE. 6 o0n\ 833,000 1,276,000 559,000 No. 2 com...... 140,000 926,000 110,000 
ae S Seer 21,000 311,000 No. 3 com...... 1,104,000 1,003,000 1,625,000 
No. 2 & better.. 307,000 1,665,000 887,000 
Me, 2 COUR. 625: 1,727,000 1,205,000 2,052,000 2,938,000 4,886,000 4,876,000 
Nos. 2 & 3 COM... ccsccsce secesess 208,000 Harp MAPpLE— 

Ma. F OOUBs a0: 0s __ 914,000 3,045,000 2,016,000 pag oo. 112,000 1,511,000 174,000 
5,768,000 10,914,000 8,853,000 Select & better. 49,000 1,024,000 258,000 

BrrcH— rrr 4,000 Mee senneua® 
a 383,000 2,443,000 ng Mee NSS OS eae eee 12,000 
Select & better. 182,000 3,724,000 1,145,000 No. 1 & better.. 1,762,000 5,868,000 3,614,000 
ee eee 91,000 1,009,000 89,000 | No. 1 com...... 734,000 2,301,000 1,492,000 
No. 1 & better.. 2,470,000 ‘4,026,000 2,738,000 Nos. 1 & 2...... 733,000 1,746,000 1,132,000 
Wa. 2 COM. <3. 1,307,000 6,036,000 2,399,000 Nos. 1, 2&3 com. 2,034,000 2,666,000 1,277,000 
MO LM vc anc <vasneas 2,741,000 661,900 No. 2 & better... 2,066,000 8,201,000 7,584,000 
Nos. 1, 2&3 com. ........ 1,544,000 257,000 No. 2 com...... 456,000 2,762,000 1,448,000 
No. 2 & better.. 1,187,000 5,224,000 3,940,000 No, 3 & better.. ........ 2,325,000 34,000 
No. 2 com...... 1,772,000 7,096,000 3,371,000 No, 3 com...... 1,761,000 7,059,000 7,191,000 
Nos. 2 & 3 com. 247,000 Se eee oii 
No. 3 com...... 6,566,000 8,743,000 8,108,000 9,711,000 35,549,000 24,816,000 

14,205,000 43,127,000 23,277,000 Sorr MaPLE— 

Oak— = Re ee eee WE OOR 5.5.2 sex 
>) errr eyed eeccecee Select & better. pS RAPS 2,000 11,000 
Selects .....+++ e+erenee 15,000 ........ laa ae a a 16,000 1,000 
No. 1 & better.. 66,000 13,000 20,000 No. 1 & better... 156,000 189,000 141,000 
No. 1 com...... 15,000 2,000 ........ No. 1 com...... 12,000 241,000 13,000 
Nos. 5 Seer er er 9 por 000 No. 2 & better.. 36,000 977,000 924,000 
No. 2 & better.. ........ 81,000 285,000 No 2 com...... 56,000 219,000 134,000 
No. 2 ay a 15,000 ye reees 60g «NO. 3 & better.. ......., .. 0... 122,000 
Peek; BS BE WRN ec cteceues § .f Ma. 2 com... .... 341,000 294, 270,000 
No. 3 com...... "50,000 __224'000 95,000 N®- 3 com 341,00 sl 

146,000 406,000 422,000 601,000 2,039,000 1,616,000 
Hemlock Stocks on Hand Feb. 1, 1928, by Grades, Reported by 34 Firms 
1- and 2-inch 
Unsold Sold Other 

1x4-inch and wider 2x4-inch and wider Dry and Green thicknesses 
Dry Green Dry Green 1-inch 2-inch Dry Green 
i ae 773,000 1,164,000 4,835,000 9,351,000 219,000 1,147,000 469,000 70,000 
Merchantable . 2,513,000 2,794,000 7,880,000 10,133,000 417,000 587,000 295,000 136,009 
ME evan ackues 881,000 1,309,000 11,149,000 9,182,000 441,000 1,116,000 21,000 4,000 

GS Saas ee eee 4,070,000 2,591,000 21,356,000 11,284,000 947,000 2,239,000  ...... : 

Nos. 4 and 5...... 1,820,000 1,117,000 8,077,000 3,245,000 

Column totals.10,057,000 8,975,000 53,297,000 43,195,000 2,024,000 5,089,000 785,000 221,000 
Grand totals .....ccccccceseces Unsold...- 115,524,000 Sold.... 7,113,000 Other... .1,006,000 


Identical mill stocks of Feb. 1.: Thirty firms reported on Feb. 1, 1927, a total of 124,152,000 


feet of unsold hardwoods, of which 66 percent 


was dry stock. The same firms reported on 


Feb. 1, 1928, a total of 150,511,000 feet of hardwoods, of which 60 percent was dry. Total Feb, 


1 hardwood stocks were 21 percent larger than those of Feb. 1, 


only 10 percent larger. Twenty-eight identical 


103,760,000 feet of hemlock unsold, and on Feb. 


decrease having been 27 percent. 


1927, but dry stocks were 
firms reported on Feb. 1, 1927, a total of 
1, 1928, had only 75,055,000 feet unsold, the 





Southern Pine Barometer 


New Organs, La., March 5.—For the week ended March 2, Friday, 104 mills of total capacity 
of 159 units (a unit representing monthly outputof 1,500,000 to 2,000,000 feet between Nov. 1, 
1924, and Oct. 31, 1927), report as follows to the Southern Pine Association: 


Percent Percent 
3-Year Actual 


Production— Carst Feet Average Output 
Average 3 yrs...... 68,099,954 neces ee 
Co 7 er 66,579,332 97.77 .... 

Shipments* ..... 3,384 70,688,376 103.80 106.17 

Orders— ° 
Received* .... 3,216 67,179,024 98.65 100.90 
On hand end 

WEEE duces 11,489 239,993,721 


*Orders were 95.04 percent of shipments. 

tOrders on hand showed a decrease of 1.44 
percent, or 3,509,352 feet, during the week. 

¢Basis of car loadings is January average, 
20,889 feet. 

One hundred and six mills reported net 
overtime of 209 hours, which is 3.55 percent 
more than full 60-hour week basis. 





West Coast Review 


SEATTLE, WasuH., March 3.—For the week 
ended Feb. 25, 112 mills report as follows to 
the West Coast Lumbermen’s Association: 





Production ..118,068,519 

Shipments ...105,257,130 11% below production 

OVGOTE .ccscs 125,203,371 6% above production 

Shipments— 

Water delivery: Feet Feet 
DEED oa cavetvonse 28,902,771 
rere 15,008,154 

Tee wee CAB? oc 5:< 50 0 00 ce t¥ene 43,910,925 

EN 5-0 a: 'ehe-braum kore + 016 wn sachs 56,737,816 

pO Eo Re a ere er 4,608,389 
Motel sheimaments ..cccccccessoece 105,257,130 

New Business— 

Water delivery: 

PENS na ose pocves 43,458,181 
re eee re 18,772,885 
Total water (50%)....cscecccoee 62,231,066 

rae re 58,363,916 

TOGEE CEI dicc doce sicdscnedseesess 4,608,389 
Total new business.........+++. 125,203,371 

Unfilled orders— 

Water delivery: 

Domestic cargo ..... 139,856,291 
MIEPOPE. «.ccccccseses 114,276,980 
Total water ...ccecscccece ‘oaeeen 254,133,271 

Rall " bes vie « Shh ke adie inn wien ae eae 170,010,434 

Total unfilled orders........+.-+ .. 424,143,705 


Statistics—Continued on page 61 
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Well Equipped to Cater 
to Mixed Car Business 


OAKLAND, Cair., March 3.—Because of climatic conditions and ship- 
ping facilities in proximity to raw material and many other reasons, 
Oakland is one of the most rapidly growing industrial centers in the 
United States today. Citizens of Oakland take great pride in the many 
large industries that have been located in this city during the last few 
years. One of the show places of the city is the big manufacturing plant 
of the Chicago Lumber ‘Co. of Washington. 

The Chicago Lumber Co. of Washington, a Delaware corporation, 
with its plant and headquarters at Oakland, Calif., might indicate that 
its founders were attempting to mix up the general geography of the 
United States; but such is not the case. The Chicago Lumber Co. of 
Washington is the development of an idea of veteran lumbermen with 
many years of successful experience to their credit, whose object was 
to provide a service for buyers that is not equalled any place else in 
the country. 

After all, it is men and brains that build an industry. In the per- 
sonnel of this company will be found as its head S. H. Fullerton, now 
of Pasadena, Calif., but for many years of St. Louis, Mo., a man who 
for almost half a century has been an outstanding figure in the lumber 
world and is still very active, having .many and varied interests scat- 
tered over the United States. In 





addition to his lumber interests, 
he is also a banker, and is a di- 
rector and one of the largest 
stockholders of the First Na- 
tional Bank of St. Louis, his for- 
mer home. 

Then the vice president and 
general manager, the man always 
on the job, the man who has built 
the present plant and developed 
the present business, is L. V. Gra- 
ham, better known throughout a 
large part of the middle West and 
the western coast as Verne Gra- 
ham. For thirty-four years Mr. 
Graham has been associated con- 
tinuously with S. H. Fullerton, 
and he has had much experience in 
the retail, wholesale, and manu- 
facturing branches of the business. 
For a number of years he had 
charge of the Chicago Lumber & 
Coal Co.’s line of seventy-odd re- 
tail yards in Kansas, and now for 
the last few years he has been 
rapidly and actively building and 
developing the business and plant 
of the Chicago Lumber Co. of Washington in this city. 

Much has been said, and with truth, regarding the present-day highly 





General view in planing mill and dressed lumber shed of the Chicago 
Lumber Co. of Washington 


bag 





Interior of cabinet department, where all machinery is of the latest 
and best and cach unit is independently electrically driven 


te 





——— 





The great covered loading tram alongside plant of the Chicago Lumber 
Co. of Washington, Oakland, Calif. 


competitive conditions in marketing lumber products, the increased effi- 
ciency of transportation facilities, and the modern trend in all retail 
business in the lumber industry 
or otherwise to carry small stocks 
and buy more frequently. This 
means mixed car business, and 
mixed car business to the nth de- 
gree is a specialty of the Chicago 
Lumber Co. of Washington. It 
has one of the finest plants in the 
country for the refining of lumber 
products, the manufacture of 
moldings, doors, sash, frames, 
built-in fixtures, kitchen cabinets, 
either stock items or custom made, 
and with a milling-in-transit rate 
from a select territory, including 
many manufacturers of California 
white and sugar pine, redwood, 
and all California woods, as well 
as the water rate on Douglas fir 
from the Northwest, and also with 
a line of imported hardwoods, this 
company can give service unex- 
celled on mixtures of the various 
species, as well as the many items 
that might be turned out by the 
most complete of factories. 

Anyone who thinks it is an idle 
boast to say that the Chicago Lum- 
ber Co. of Washington is in a position to outdo the best of them on 
the real mixed car business, need only write for one of the attractive 
price lists issued by this company to be convinced as to the items that 
it is steadily in a position to furnish. And past experiences of many 
buyers will prove that not only can this company take and fill these 
orders, but it takes a pride in filling them in an incredibly short time. 

The retail branch of this company, due to expansion, found it neces- 
sary to build a special retail yard during the last year so that branch 
of the business would not interfere with the wholesale department. The 
latter has built up a business in practically every State in the Union, 
and its business on moldings alone is of impressive extent. Each year 
since the formation of the company has seen extensive additions to the 
plant, which is equipped with all the most modern planing mill and 
woodworking machinery, electrically driven. It is a plant that is built 
for the purpose of giving the maximum amount of comfort and con- 
venience to the workmen, being roomy, with high ceilings, lots of light 
and air. 

A novel feature of this plant is electric dry kilns for further reducing 
the moisture content of some of the lumber used in particular classes 
of millwork. 

As said before, this plant is one of the show places of Oakland’s in- 
dustrial district. There are 5% acres of plant under roof on a plant 
site comprising 10% acres. Across the top of the main plant building 
is a 540-foot sign with 5-foot letters facing Fourteenth Street, one of 
Oakland’s main thoroughfares. 

The entire organization is developed with the merchandising idea of 
giving unusual service to buyers of. lumber and millwork. Because ot 
his extensive experience in merchandising these products, both wholesale 
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and retail, Mr. Graham is very familiar with 
the wants of the dealers. With his vision he 
planned a plant which would make it possible 
to cater intelligently to this particular trade. 
In his organization he has built the same way, 
and in this organization he has as his assistant 
general manager, in charge of the sales in the 
wholesale department, Ed. A. Horr, whose 
long experience, both in the middle West and 
on the Pacific coast, has made him a valuable 
addition to the Chicago Lumber company’s 
orce. 

' The local sales department is under the di- 
rection of H. H. Laws. 


Assembling Fir Car Material 


SeaTrLE, Wasu., March 3.—L. P. Carroll, 
president of the Pacific Car & Foundry Co., 
Seattle, announces that the assembling of ma- 
terials has begun for the construction of 1,000 
refrigerator cars, at a, cost of $3,100,000, and 
will occupy about two months. The contract 


‘will require about 10,000,000 feet of the best 


grade of fir lumber and approximately 6,000 
tons of steel. Most of the construction will 
take place in the Renton plant of the company. 
The cars are being built for the Pacific Fruit 
Express, and are to be delivered in San Fran- 
cisco by Sept. 1. The Pacific Fruit Express 
has let a similar contract for 1,000 refrigera- 
tor cars to the Pullman Car & Manufacturing 
Corporation. 





On Fes. 1 there were 66 wood vessels, ag- 
gregating 28,564 gross tons building or under 
contract to build in American shipyards for 
private shipowners, compared with 62 vessels 
of 29,608 gross tons on Jan. 1. 


Romance and Sentiment in Wood 


The more than two thousand persons who 
registered at the annual convention of the Wis- 
consin Retail Lumbermen’s Association and who 
had the opportunity of visiting the splendid ex- 
hibits that were made there, went away con- 
vinced that Cinderella had arrived, for Cin- 
derella attended this and other retail conven- 
tions, this particular Cinderella being the “Cin- 
derella of the Woods,” representing the ro- 
mance of hard maple. They were made to 
realize that in no other basic industry has na- 
ture been so generous in her breadth of op- 
portunity for publicity and exploitation as she 
has been to the lumbermen through the natural 
sympathetic and sentimental appeal of wood 
itself to the human desire for the products of 
nature. Many lumbermen have failed to real- 
ize that their product embodied so much of 
the beautiful and have been content to stress 
only the thought of the- usefulness of lumber 
and even in this connection have been slow to 
study its virtues for proper exploitation against 
the encroachments of substitutes. 

More than thirty years ago the subject of 
revealing stains for making readily apparent the 
inherent refined loveliness of hard maple was 
under discussion by officials of the Wisconsin 
Land & Lumber Co., of Hermansville, Mich., 
pioneer manufacturer of IXL rock maple floor- 
ing. It has required a third of a generation 
for the seed then sown to mature, and the al- 
luring loveliness of hard maple to be developed 
through the completion of the revealing hard 
maple stains and finishes. 

Without knowledge of the Wisconsin Land 
& Lumber Co., twenty years ago the Marietta 
Paint & Color Co., of Marietta, Ohio, began 


intensive research work on the subject of hard 
maple finishes, this being a hobby of the presi- 
dent of that company, C. J. La Vallee, whose 
statement that “hard maple transcends all other 
woods in comparison” is indicative of the emo- 
tions of a lover of wood. Two years ago the 
possibilities of the commercial application were 
developed when the Wisconsin Land & Lum- 
ber Co. and the Marietta Paint & Color Co. 
were brought together. Then did the romance 
of hard maple become a real story and through 
it an avenue has been opened for the redemp- 
tion of all species of lumber, which now is 
and more and more will become, a commod- 
ity of combined beauty and virtue in utility, 
the commonplace cloaks having been discarded 
for garments of beauty and refinement. 

An enthusaistic lover of beauty in wood has 
expressed this thought in this way: 

“The Prince of the Age (color), whose ar- 
rival now is generally heralded, found Cinder- 
ella in the commonplaces and Cinderella’s slip- 
per (the new Marietta acid reactive stains and 
finishes) has attained its profoundly beautiful 
fitting in the ‘revealing of hard maple’ as the 
sister in the kitchen and commonplace uses, 
where her sturdy utility was always conceded 


_as most efficient. Other wqods can wear these 


particular finishes, but none so fittingly ex- 
quisite as hard maple.” In this manner has the 
dull prose of lumber lore been awakened by 
romance and sentiment injected into the history 
of wood uses and the arrival'‘of “Cinderella of 
the Woods” has been proclaimed. 

The way in which the Wisconsin Land & 
Lumber Co. displayed this Cinderella of the 
Woods at some of the retail conventions is 
illustrated in its announcement on page 6 of 
this issue. 


Newsy Paragraphs From the West Coast 


To Wholesale Yellow Fir 


Eucene, Ore., March 3.—Rufus F. van 
Deinse and Paul van Deinse have formed a co- 
partnership at Eugene, under the name of the 
Van Deinse Lumber Co., with offices in Suite 
208 Tiffany Building, for the wholesaling of 
yellow fir, being attracted to that location by 
the fact that contiguous to Eugene is what is 
said to be the largest solid body of standing 
timber to be found on the face of the globe. 
Rufus F. has been identified with the lumber 
business on the Pacific coast in various capaci- 
ties ever since he left the service in 1919. Paul 
was, until recently, sole proprietor of the Gor- 
don Hollow Blast Grate Co., Greenville, 
Mich., where he was also one of the directors 
of the Commercial State Savings Bank, the 
largest bank in the county. 


Pacific Inspection Bureau Annual 


SEATTLE, Wasu., March 3.—As shown by the 
annual report of F. W. Alexander, secretary- 
manager of the Pacific Lumber Inspection Bu- 
reau, that organization during 1927 issued 95,- 
964 certificates on 4,455,000,000 feet of manu- 
factured lumber, logs and bolts. The bureau 
inspected a total of 75.8 percent of all lumber 
shipped by water during the year; of export 
91.4 percent was inspected; of Atlantic Coast 
92 percent, and of California shipments 59.6 
percent. Complaints were less than during the 
previous year. In 1926 there were shipments 
to fifteen countries, and from nine countries 
there were fifty-two complaints involving about 
8,000,000 feet; in 1927 there were twenty-seven 
complaints from fifteen countries involving 6,- 
759,000 feet out of total inspected shipments of 
1,776,000,000 feet. From the Atlantic coast 
came five complaints involving 125,000 feet out 
of a total of 1,419,000,000 inspected. From 
California there were fifty-three complaints on 
a total of 935,000,000 feet, and of that total 
only 464,000 feet was found to be below grade. 

The bureau has secured four new members— 
Frost Snyder, of the ‘Clear Fir Lumber Co., 
Tacoma; C.. H. Watzek, Crossett-Western 


Lumber Co., Wauna, Ore.; Thorpe Babcock, 
North-Western Lumber Co., Hoquiam, Wash. ; 
L. J. Simpson, Coos Bay Lumber Co., Marsh- 
field, Ore. These additions raise the member- 
ship to a total of 255. There was a payroll of 
$1,415,000 for an average of 734 men per month 
during 1927. 

Officers were elected as follows: 

President—C. W. Stimson, Stimson Timber 
Co., Seattle (reélected). 

First vice president—O. M. Clark. 

Second vice president—William Donovan, sr. 

Third vice president—A. J. Hendry. 

Fourth vice president—W. H. Turner. 

Fifth vice president—A. A. Scott. 

Sixth vice president—L. J. Simpson. 

Secretary-manager—F. W. Alexander. 

Treasurer—C. E. Hill. 

Secretary British Columbia division—R. H. 
H. Alexander. 

Trustees—P. J. Brix, D. L. Cameron, L. L. 
Chipman, O. M. Clark, R. W. Condon, Neil Coo- 
ney, William Donovan, sr., A. J. Hendry, W. 
Yale Henry, J. A. Humbird, Frost Snyder, C. 
H. Watzek, T. D. Lewis, H. J. Manley, A. WwW. 
Middleton, W. H. Peabody, J. H. Prentice, F. 
H. Ransom, A. A. Scott, C. W. Stimson, J. W. 
Thompson, W. H. Turner, Thorpe Babcock, L. 
J. Simpson, H. J. Mackin. 


Plans for American Forest Week 


SEATTLE, WAsuH., March 3.—Preparations for 
the State-wide observance of American Forest 
Week, April 22-28, are being made by George 
C. Joy, State supervisor of forestry, who is 
now making up the executive committee. His 
list is not yet complete, but among those who 
have been asked to serve, and who have ac- 
cepted, are: W. G. Weigle, supervisor Sno- 
qualmie national forest; Maj. C. S. Cowan 
(secretary), chief fire warden Washington For- 
est Fire Association; C. S. Chapman, Weyer- 
haeuser Timber Co.; Hugo Winkenwerder, 
dean college of forestry University of Wash- 
ington; Howard J. Perry; Prof. Steffan, Wash- 
ington State College; Mrs. Josephine Corliss 
Preston, State superintendent of public in- 
struction. The children of the public schools 
in every part of the State will be given a lead- 
ing part in the various local programs. 


Hollow Spruce Mast 121 Feet Long 


SEATTLE, WasH., March 3.—A hollow spruce 
mast 121 feet long, made from sixteen pieces 
of selected spruce, has been completed by the 
Lake Union Drydock & Machine Works, for 
use in a yacht being constructed at San Pedro, 
Calif., for A. E. Lippman. Notwithstanding 
the large proportions of the mast, its weight is 
only 3,000 pounds. 


Birchwood Industry for Alaska 


Sewarp, ALasKA, March 3.— According to 
The Gateway, arrivals from Anchorage report 
that the Dollar interests are progressing with 
their plans to establish a birchwood industry 
in that district, and the statement is made that 
quite probably initial work may begin the 
coming summer. 


Wood Boxes Protect Contents 


BELLINGHAM, WaAsH., March 3.—As_ was 
noted in a report in the Feb. 25 issue of the 
AMERICAN LUMBERMAN, J. J. Donovan, of the 
Bloedel Donovan Lumber Mills, this city, had 
written to Rear Admiral Philip Andrews of 
the United States Navy, calling his attention to 
the difference in the condition of articles re- 
ceived from the admiral’s office that had been 
packed in wood and in fiber containers. A 
gavel shipped in an all wooden box was re- 
ceived in perfect condition, while the bookends 
came in fiber boxes that were badly broken up. 
In remitting for another pair of bookends, Mr. 
Donovan directed the attention of the admiral 
to this fact and in acknowledging this remit- 
tance Admiral Andrews wrote to Mr. Donovan 
as follows: 

I have yours of Feb. 9 with the enclosed 
check for $10 for another pair of bookends 
which will be sent you this time, I hope, prop- 
erly packed. In regard to the Douglas fir, 
day after tomorrow a navy transport arrives 
from the West Coast with a very large amount 
of Douglas fir for the Constitution for differ- 
ent purposes. 
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Tenor of Hardwood Reports Favorable 


Production Curtailed; Business Quiet 


Mempuis, TENN., March 6.—While sales of 
southern hardwood have been below normal 
for this season, all producers in the South are 
keeping production below sales and shipments. 
In the face of a most favorable winter, op- 
erators have kept down production. Consum- 
ers have been slow to come into the market, 
and it is thought that within a very short time 
now many industries will be seeking various 
popular items and that prices will strengthen. 

The best demand is from the automobile 
industry, sales to this group being close to 
normal, Furniture demand has been practi- 
cally nil. While there is a fair demand for 
furniture, it has not been heavy enough to 
force buyers into the market. Demand from 
retailers has already started to pick up. The 
building activities in many large cities is be- 
coming active. The flooring plants will soon 
feel better demand from the building trades, 
as will the interior trim plants. Demand from 
the box and crating industry has not been 
good. The export market has not been good, 
but foreign buyers now in the United States 
have placed some nice business. Weather con- 
tinues fair, any logging is going along at a 
rapid rate. 

Stanley Lloyd and Thomas Duncan, of 
Lloyd Duncan & Co. (Ltd), Liverpool, Eng- 
land, spent this week and last in Memphis 
visiting exporters. They report conditions 
abroad as fair and expect a slight increase 
in the importation of American hardwoods. 
they will sail next Saturday from New York 
for Liverpool. 

Ralph Hunt, of Hunt Bros. & Co., Liver- 
pool, England, is in Memphis visiting export- 
ers. He expects to sail for home on Saturday 
March 17. 

Buyers Taking Little Flooring 

Boston, Mass., March 6.—There have not 
been any more startling fluctuations in the 
hardwood flooring market, but buyers are not 
convinced that it is yet stable. First grade 
t#x2%4-inch plain white oak flooring may be 
had for $81.50. Several manufacturers are 
asking more. Retailers are more easily inter- 
ested in second grade, as some sellers will 
cut $1 from the Oak Flooring Exchange quota- 
tion of $72, and $70 is reported to have been 
accepted. Third grade from some really good 
mills can be bought for $49.50. Maple floor- 
ing is not receiving much attention. The 
+#x2%-inch first grade is now $77@82. First 
grade birch flooring is offered down to $71, 
and one well known Canadian manufacturer is 
quoting over $80. 


eli Mienmnet of AR Ran 


Loursvitte, Ky., March 6.—Although hard- 
wood prices are not showing any material im- 
provement, there is a very fair general de- 
mand, with some inquiry for practically every- 
thing in the hardwood lists. Veneers and 
plywoods are more active, some good sales 
having been made to the furniture, radio and 
phonograph trades of late. Walnut, gum, oak, 
ash, maple, elm and poplar are all showing 
some movement, along with sycamore, cy- 
press etc. Automobile buying has been good. 
The building trades have not taken so much 
material yet. Furniture business is better. 
There has been a fair export demand, and a 
fair volume of rush order business from 
domestic buyers. Dimension stock producers 
have been complaining regarding low prices. 
Prices of inch stocks at Louisville: Plain 
sap gum, FAS, $53@55; common, $39@40;: 


quartered sap, $60 and $47; plain red, $100 
and $56; quartered red, $100 and $58. 
selects, 
No. 2, $40@45. 


Wal- 
$160@165; No. 1, 
Poplar, FAS, $87 


nut, FAS, $245; 
$90@95: 


@95; saps and selects, $65@75; common, 
$46@50. Quartered white oak, FAS, $110@ 
125; common, $60@65; plain red, $75@90; 
common, $48@59; plain white, FAS, $80@95; 
common, $55@62. 

E. B. Norman & Co., Louisville, have dis- 
continued producing hardwood dimension stock 
at the St. Landry (La.) mill. A hardwood 
flooring department is now being installed 
there and it will be in operation sometime in 
April. E. B. Norman, head of the company, 
is spending a couple of months at the mill. 


Log Shortage Curtailing Output 

BrooKHAVEN, Miss., March 5.—The hard- 
wood market is holding up fairly well, but 
prices seem inclined to slide off just a little, 
despite the fact that production is still far be- 


Quotations Accepted More Readily 


E.xins, W. Va., March 5.—A number of 
lumber manufacturers unite in saying that busi- 
ness is about on a par with that for January 
and February. There is a better demand for 
low grades than for the more expensive items. 
There has not been any general change in price, 
Inquiries are undoubtedly more numerous and 
first quotations are being accepted more read- 
ily. In some sections of the State, mills have 
not enough dry stock to take care of presen: 
demand. There is a good export call for what 
are known as chestnut panels. Some produc- 
ers reported an increasing interest in both hem- 
lock and spruce, which have been in extremely 
poor demand in recent months. 


Although at Weston last Friday there was 
a meeting of the committee recently appoimted 








lumbermen have all felt the reaction. 


termining factor. 


come back. 








Poor Lumber and Friendship 


‘Too much attention has been paid for several years to price in buying 
lumber and not sufficient attention to quality and actual value,” says E. W. 
Thompson, jr., sales manager of the Peavy-Wilson Lumber Co. (Inc.), 
Shreveport, La., in a letter to the AMERICAN LUMBERMAN in which he sug- 
gests two good mottoes for lumbermen to bear in mind. These are: 


“Poor lumber never made a friend for lumber.” 
“Poor lumber never made a friend for a lumberman.” 


Elaborating this thought of price buying, Mr. Thompson says: ‘This 
policy has not helped lumber to gain prestige with the building public and 
People are too prone to try something 
else as a substitute for lumber and we think lumbermen largely are to blame. 
Price should never be used as a gage of value. 
We have seen retail lumber yards installed in small towns 
surrounded by small mills cutting inferior timber, and whose methods of manu- 
facture and drying were imperfect, but these retail yards by handling and 
pushing quality lumber have been able to control the majority of the local 
lumber business although local requirements in lumber formerly were filled by 
the small mills surrounding the town.” 

Mr. Thompson believes that a price for quality lumber can always be 
justified and businesses are built up by satisfied customers who continue to 


Quality is the only real de- 














low bookings. Shortage of logs in this sec- 
tion is going to curtail production very sharply, 
as the mills can not pay present prices for logs 
and break even on today’s lumber market. 
Cypress is quiet, except 4/4, No. 1 and 2 com- 
mon, which items are in good demand. Cy- 
press stocks are not heavy, but are well assort- 
ed. Ash is quiet, but stocks are very low. 
There is a good demand for soft elm in 8/4, 
and stocks are low. Red and sap gum items 
have not been in demand, except at reduced 
prices, so there has been a falling off in sales. 
Magnolia and soft maple have been in excel- 
lent call, but stocks are very low. Oak items 
have not been in demand, except at reduced 
and improved sales have resulted. Poplar con- 
tinues extremely firm and sales, particularly of 
4/ and 5/4 2-A and 2-B common, have been 
very heavy. Stocks of poplar are very low, 
though production has been rather heavy. 
Sycamore has been inactive. Sales of tupelo 
have cleaned out practically all stocks, both 
green and dry, unsold dry stocks being only 
about 10 percent in excess of one month’s pro- 
duction. Export demand for hardwoods is 
very good. 


For Current Market Prices on Hardwoods See Pages 72-73 


to consider the proposal of the Baltimore & 
Ohio to increase milling-in-transit lumber 
rates, no definite action was attempted in view 
of the fact that a number of members of the 
committee were unable to be present. A move- 
ment is on foot now to invite all lumber manu- 
facturers in the northern West Virginia area 
to a future meeting. Another meeting was 
scheduled to be held on Tuesday, March 6, at 
Clarksburg. 


Small Orders Placed Frequently 


CINCINNATI, Onto, March 5.—Business has 
been quiet, but fairly steady and prices as 4 
rule have been well maintained. Here and 
there a complaint would be heard of conces- 
sions. Orders are small, but frequent repeat 
orders show that while auto factories and 
body builders are opposed to carrying heavy 
inventories, they are willing to buy as they 
need stocks. Orders for ash, oak, hard and 
soft maple and poplar predominate, coming 
principally from auto builders and body fac- 
tories with a few from the cabinet trade and 
panel trades. Furniture orders are coming in 
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slowly, some black walnut and sap gum being 
pought, largely in mixed carlots. Flooring 
factories are taking some oak and maple. Ex- 
port trade is also showing signs of life and 
it is expected there will be a fair business 
from the United Kingdom after the Easter 
holidays. There is keen competition from 
producers of southern Europe and Russia for 
oak and walnut orders. However, a number 
of inquiries are being received. 

Some retail yards are beginning to build 
up stocks, but they are buying sparingly. The 
same is true with the wood using industries. 
All are placing small orders for rush ship- 
ments. In Cincinnati and vicinity building is 
expected to be active, and already a number of 
large contracts are in the hands of archi- 
tects. Last week there have been signs of 
revival in southern pine, and millwork, dimen- 
sion, sheeting and flooring inquiries have been 
frequent, with a fair run of sales. Heavy tim- 
bers are expected to move freely, as well as 
common building items. 

James A. Van Arsdale, formerly with the 
M. B. Farrin Lumber Co. and the Fagan 
Lumber Co., has joined the sales forces of the 
J. C. West Wholesale Lumber Co. and will! 
have charge of the Detroit territory. 

Charles W. Tunis, president C. W. Tunis 
Lumber Co. and former president Cincinnati 
Lumbermen’s Club, underwent another opera- 
tion last week and was reported to be in a 
serious condition. 

W. C. Steele, of the W. C. Steele Lumber 
Co., treasurer Cincinnati Lumbermen’s Club, 
is also under the weather this week and has 
been ordered to remain at home under the 
care of his physician. 


Poplar Continues Market Leader 


Macon, Ga., March 5.—Poplar is still the 
strong item in hardwoods. The demand for 
gum—sap and red—is about the same as dur- 
ing the previous two or three weeks. But the 
most encouraging feature of the situation is 
that all mills appear to be curtailing produc- 
tion. Heavy rains during the last few days 
have interfered with logging operations, espe- 
cially in the lowlands, whence a great amount 
of fine hardwood timber was pulled out during 
the unprecedented dry weather of last year. 
While these operations have been slowed up, 
there appears to be an ample supply of logs 
at the mills and ready to be shipped in. Manu- 
facturers and wholesalers are taking a more 
optimistic view of the hardwood situation this 
week than at any time since Jan. 1. 


Volume Small But Exceeds Output 


AtLanta, Ga., March 5.—There was a de- 
cline in hardwood orders for advance needs 
last week, volume being only slightly above 
output, which was about 30 to 35 percent be- 
low capacity as weather is unfavorable for 
loading. Numerous small orders for Nos. 1 
and 2 common are being booked while little 
demand is reported for FAS. Shipments about 
equal cut and, though yard stocks of FAS are 
sizable, few mills report a surplus of common. 

Southeast furniture manufacturers are plac- 
ing fewer orders, and little furniture demand 
comes from the North. Primary takings are 
Nos. 1 and 2 common red and sap gum, with 
a few small orders for common oak and poplar. 
Automobile demand is smaller, but some No. 
1 and select white ash, 12/ to 16/4, is being 
taken, with some FAS ash and No. 1 maple 
and elm. Southeast retailers seem to have 
ample stocks of oak flooring. Flooring mills 
are running steadily, but buying only for 
current wants. Industrial inquiry for mapie 
flooring is good, but few sales are reported. 
Millwork shon items are fair. 

Another geod market for southern hard- 
wood is created in Atlanta with the starting 
of production March 3 at the new plant ot 
the Atlas Furniture Manufacturing Co. With 
the early starting of production at the $2,500,- 
000 plant that Chevrolet Motor Co. is_con- 
structing here, which includes a large Fisher 
body unit, Atlanta will become a really im- 
portant consumer of southern hardwoods. 


Changes in Laurel’s Hardwood Realm 


Laure, Miss., March 5.—Beginning March 
10, the plant of the Eastman-Gardiner Hard- 
wood Co. will be down for a period of from 
four to six weeks for some repairs and im- 
provements. The mill of the Pascagoula Hard- 
wood Co. is now running and putting into stock 
some excellent bandsawn hardwoods. Effec- 
tive immediately, the sales of the Eastman- 
Gardiner Hardwood Co. and the Pascagoula 
Hardwood Co. will be taken over by Eastman, 
Gardiner & Co., with J. A. LaCour, formerly 
of Memphis, in charge of the hardwood sales. 
John W. Bailey, vice president of the Eastman- 
Gardiner Hardwood Co., will, as in the past, 
have charge of operations at the Eastman-Gar- 
diner Hardwood Co. plant and manufacturing 
and shipping will be maintained under the 
same high standard as in the past. This mill 
has made an enviable reputation for its stock. 
I. R. Anderson will be in charge of operations 
at the Pascagoula Hardwood Co., and the 

nanufacture and shipments of this stock will 
be brought to the same high standard. 


News of Buffalo Trade 


BurraLo, N. Y., March 6.—Henry Adema., 
secretary White Pine Association of the Tona- 
wandas, was in New York for several days 
last week to appear before the Trunk Line 
general committee in opposition to the railroad 
proposal to increase the transit charge from 
a minimum of $3.60 to $6.30. 


A. Conger Goodyear, president Great South- 
ern Lumber Co., has been named as the Bui- 
falo chairman of the General Leonard Wood 
$2,000,000 Memorial Fund, which is designed 


to provide funds to bring about a cure of 
leoprosy cases and eventually wipe out the 
scourge. The Buffalo quota in the campaign 
1s $35,000. 

Francis O’Donnell, member of the firm of 
O’Donnell Bros., Medina, N. Y., has been ap- 
pointed chairman of the Orleans County Lum- 


‘ber Dealers’ Association. 


Charles E. Marsh, representative of the Red 
Cedar Shingle Bureau, Chicago, has been in 
the Millard Fillmore Hospital here for the 
last week, and is now convalescing from a 
severe cold. 

G. W. Allport, of the oak flooring depart- 
ment of the Long-Bell Lumber Co., Kansas 
City, is calling on its eastern representatives 
and is expected in Buffalo this week. 

P. A, Albertson, sales manager Pelican Bay 
Lumber Co., Klamath Falls, Ore., and Nelson 
W. Marshall, Chicago representative, are visit- 
ing the trade here this week. Another visitor 
was H. O. Geary, representing the Sugar Pine 
Lumber Co., Fresno, Calif. 


Inquiries Are Increasing 


JACKSONVILLE, Fia., March 5.—The_ hard- 
wood market seems to he looking up, with 
inquiries increasing in volume daily. The ex- 
port business is showing some improvement, 
so domestic users should soon sense the situa- 
tion and try to get their requirement filled. 
Buying for spring delivery should start soon. 
Reports indicate that none of the producers 
are overstocked. Ash is moving much better 
of late, mostly for export. Poplar, too, has 
shown some improvement. Other hardwoods 
are moving better and in a way that is really 
encouraging to the manufacturers. 


Review of Eastern Events 


Enjoying Vacation in Florida 

Syracuse, N. Y., March 5.—Friends of Or- 
‘ville H. Greene, president of the Wilson & 
Greene Lumber Co., are calculated to turn 
“sreen” with envy after receiving postcards 
from him showing the East View Jungle Hotel 
and Country Club at St. Peterbsurg, Fla., 
where Mr. Greene and his wife are spending a 
month. Reports indicate that they are thor- 
oughly enjoying life at this beautiful resort. 


To Distribute Philippine Mahogany 


Boston, Mass., March 7.—Included in the 
cargo of the Japanese steamer Belfast Maru, 
now at the Tidewater Terminals (Inc.), Bos- 
ton Army Base, unloading freight from Ori- 
ental ports, is the first really large lot of 
Philippine mahogany to come to Boston, and 
stated to be the forerunner of many other big 
shipments. The consignment amounts to 600,- 
000 board feet, and is billed to the Jones Hard- 
wood Co., of this city, for distribution. There 
have been hitherto a number of small lots of 
Philippine mahogany shipped into the local 
market as experiments, and now that a demand 
has been established it is the announced inten- 
tion of the Jones Hardwood Co., coéperating 
with the Cadwallader-Gibson Co. and Russell 
& Co., of Manila, P. I., as shippers, to send in- 
creasing amounts here to compete with African 
and Mexican mahogany as well as with the 
popular domestic hardwoods. 

According to Gardiner I. Jones, of the Jones 
Hardwood Co., prominent in the activities of 
the Massachusetts Wholesale Lumber Associa- 
tion (Inc.), these woods from the Philippines 
are shipped directly from Manila to Boston for 
distribution all over the eastern part of the 
United States and as far west as Chicago. They 
are cut in modern band sawmills, the equal of 
the best in this country. The lumber comes from 
the famous trees which abound in the islands, 
many of them 90 feet tall below ‘their lower 
branches and with a butt diameter of 5 feet. 

It was further stated at the offices of the 
Jones Hardwood Co. that the lumber now be- 


ing warehoused at the Army Base, South Bos- 
ton, where it will await grading and sorting 
processes, is sent here to meet a growing de- 
mand throughout New England. Even after 
being hauled 12,000 miles from Manila to Bos- 
ton it still can be laid down cheaply enough 
to compete to advantage with other similar 
woods. The cheaper cost of labor in the Phil- 
ippines is one reason given by Mr. Jones for 
his contention that this wood sells for consid- 
erably less than other mahogany of its class 
and quality. 

The available supply, coming from large vir- 
gin forests, runs into billions of feet many 
times over, assuring a constant and depend- 
able source for generations to come. It comes 
here in the form of sawed lumber and veneer 
flitches, the pieces averaging 16 feet in length 
and varying in thickness from 4/4 to 16/4. 
This wood is now entering into the manufac- 
ture of piano cases, doors, plywood panels, 
motorboats, talking machine and radio cab- 
inets, caskets, and many other lines of the 
woodworking trade. Nearby instances of where 
this wood is used to advantage include the 
Roxbury Latin School, finished in “Philippine 
walnut,” and the postoffice in the Little Build- 
ing, where “Philippine mahogany” was used. 


Acquire Space for Storage Yard 


New York, March 5.—The latest firm to ac- 
quire space at Port Newark, N. J., is Albert 
& Kernahan (Inc.), which has just obtained a 
tract of land 200 x 600 feet, lying between the 
property occupied by the Franklin Lumber 
Co. and Sears, Roebuck & Co. The Newark 
concern acted in conjunction with Bates, How- 
ard & Patterson. The yard wifl enable Albert 
& Kernahan to distribute Pacific coast products 
direct from shipside and will permit of carry- 
ing a reserve stock of something like 4,000,000 
feet of lumber. The purpose of the extra 
storage facilities is to promote economical dis- 
tribution. The new yard will supplement the 
firm’s hitherto extensive operations in Newark 
proper. 
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Most Successful North Dakota Convention 


See Necessity for Meeting the New Competition and Commend Activities of 
Organizations Working for Advancement of State’s Industries 


Farco, N. D., 


annual meeting 


March 5.—The 
of the North Dakota Retail 
Lumbermen’s Association, held here last Wed- 
nesday and Thursday (a brief telegraphic re- 
port of the first day’s proceeding appearing on 
page 64 of the March 3 issue of the AMER- 
ICAN LUMBERMAN) was characterized as one 
of the most successful ever held by the asso- 


twenty-first 


ciation and the general tone was optimistic for 
Ap- 


dealers 


the lumber business in North Dakota. 
proximately 300 retail and wholesale 
and salesmen were in attendance. 

The program included 


a well balanced group 
of addresses, which 
were inspirational and 
practical, a dominant 
note being discussion 
and consideration of 
the increasing competi- 


tion which is coming to 





F. P. LAVELLE, 
Fargo, N. D.; 
Elected President 





dealer in such sta- 
ples as are handled by 
the lumbermen, from 
those industries which 
deal in so called luxur- 
ies, such as radios, mu- 


the 


sical instruments and 
other things of this 
type. 


Discussions included consideration of the va- 
rious problems confronting the lumbermen of 
the State. Among the more important of these 
is the lien law, which some members urged be 
stricken from the statutes and another law be 
introduced. No definite action was taken on 
this, however. 

Recent decision of the State tax commis- 
sioner to enforce an old statute relative to 
merchants and dealers filing inventories with 
their tax returns, also came in for considerable 
debate. It was decided, however, that the lum- 
bermen will continue their previous policy of 
providing these inventories, which according to 
members, complies with the old law. 

Election of Officers 

At the Thursday afternoon session officers 
were elected as follows: 

President—Floyd P. Lavelle, 
ager William H. White & Met 
Co., Fargo, N. D 

Vice president—H. H. 

Treasurer—J. A. Peterson, Peterson Lumber 
Co., Fargo, N. D. (reélected). 

Secretary—H. L, 


general man- 
‘ulloch lumber 


France, Gackle, N. D. 


Sherwood, Sherwood Lum- 
ber & Fuel Co., Fargo, N. D. (reélected). 

Mr. Lavelle succeeded Hal. S. Dobler of the 
Dunham Lumber Co., Bismarck, as president. 
Mr. Dobler was named chairman of the execu- 
tive committee, which has the following mem- 
bers also: Iver Roadson, New Rockford, N. D., 
and E. B. Murphy, Jamestown, N. 

In welcoming the lumbermen to Fargo, 
Mayor J. H. Dahl pointed out that the lumber 
business, “by its very nature is of the utmost 
importance to our State and our respective 
communities and we appreciate the honor of 
being able to entertain such a valuable and 
constructive force.” 

The annual address of retiring President 
Dobler, pointed out that lumbermen know that 
great opportunities lie in North Dakota and 
that effort properly applied will bring satis- 
factory results in the lumber business as well 
as every other business. 





Speaking on “What Is Your Prosperity Cost- 
ing You?”, Rev. D. T. Robertson, pastor of 
the First Presbyterian Church, Fargo, cited 
the danger of turning one’s back on the real 
wealth of life, which money can not buy, in 
the effort to gain material wealth. “Too many 
men,” he said, “are confined within a 10-foot 
square of office, so absorbed in gaining money, 
that they have lost all taste for music, art, and 
literature, and their once large circle of friends 


has dwindled to nothing. Money is but a 
‘buy’-product. It can buy things, but it can 
not give the power to enjoy them. It is not 


money that creates this havoc, 
tude toward it.” 


Advantages of Reroofing 
During a 


but man’s atti- 


reroofing demonstration, F. J. 
Parker, representing the Red Cedar Shingle 
sureau, Chicago, said that there are six prin- 
cipal advantages of reroofing with new red 
cedar shingles, over the old wood roof, these 
being: 

1—Saves labor and expense of removing the 
old shingles or roofing. 


2—Avoids litter and dirt, and the trouble 
and cost of cleaning them up. 


—Retains protection for house while job 
is in progress. 
4—Increases insulation against heat and 
cold. 
5—Adds vastly to home comfort. 
6—Effects great saving in fuel bills. 


Reshingling was cited by Mr. Parker as a 
plan for developing new business for the lum- 
ber dealer, who finds business slack at certain 
periods. The service offered by the bureau, 
under its reshingling plan, helps dealers in mov- 
ing shingles from their yard stock. A field 
man is offered in initiating a reroofing cam- 
paign, either for all yards collectively in a city, 
or for an individual yard. 

The importance of coal to the lumber busi- 
ness was discussed by Thomas Lowe, St. Paul, 
who was not scheduled on the program,. but 
who quoted figures on the industry, which 
showed lumbermen that this branch of the 
dealers’ business is worthy of consideration. 

Mr. Lowe declared that a survey of the sales 
of the average lumber yard of the Northwest 
showed that coal represents 33.4 percent of 
the total business done by the yard, topping 
other lines carried by percentages ranging from 
4 to 31. Lumber sales make up 29 percent; 
cement, 10 percent; shingles, 3 percent; brick, 
2.2 percent; roofing, 2.3 percent; and posts, 
2.1 percent. 

“Tt will be seen from this,” Mr. Lowe said, 
“that coal, far from being a side line, is be- 
coming a dominant factor in the lumber busi- 
ness of the Northwest. Because of this, the 
lumber dealer should pay more and more at- 
tention to the fuel end of his business. He 
should also give. a great deal of attention to 
the value of informing himself on house heat- 
ing problems. He should know furnaces and 
he should know coals.” 


Appeals for Aid in Campaign 


An urgent appeal was made to members of 
the association to give their support to a $50,- 
000 advertising campaign, to be staged during 
the next three years, by the Northwestern 
Lumbermen’s Association, by W. H. Badeaux, 
Minneapolis, secretary of the organization. 

A new competition is confronting the lum- 
ber dealers of not only the northwest, but of 
the entire United States, he said. The con- 
sumer today is being made the victim of 
chance and gamble and the new high powered 
salesmanship and advertising have launched 
a struggle for the consumer’s dollar. If we 
are to meet this competition successfully, if 


’ others, 


we are to get our share of the consumer’s dol- 
lar, we must conduct an advertising campaign 
that is big enough and effective enough to 
overcome the hokum that is being spread over 
the country by other business interests, 

There are 6,000,000 people in North Dakota, 
South Dakota, Minnesota, and Iowa. We pro. 
pose to reach 4,000,000 of these to tell them 
the story of lumber. Seventy-three percent 
of the people in those four States are farmers, 
our figures show. Through the farm papers, 
newspapers and other publications, we will 
show them how they can increase the produc- 
tion on their farms by erecting buildings 
which will protect their stock and make it 
possible to get the most from their chickens, 
hogs and other livestock. 

In closing Mr. Badeaux urged lumbermen to 
support the Great Lakes-St. Lawrence water- 
way project. As an illustration of what this 
waterway would mean to the farmer, Mr 
Badeaux declared that Liverpool now is the 
basic point for wheat prices. We will sup- 
pose, he said, that the price per bushel of 
wheat is $1.20. The farmer shipping his wheat 
to Fargo or some other market in North 


Dakota does not pay the freight to Fargo, 
but to Liverpool. In other words he gets 
about 40 cents net out of the $1.20. If the 


basic point for wheat prices were established 
in Chicago or Buffalo, N. Y., the net would be 
raised from 40 cents to 90 cents and the 
farmer would not pay freight to Liverpool, 
but to Chicago or Buffalo. 


Mr. Badeaux’s talk opened the Thursday 
morning’s program. The evening of the first 
day session was devoted to a theater party, 
smoker and Hoo-Hoo concatenation, eighteen 
persons being initiated into the latter organiza- 
tion. Two reels of movies, one of Col. Charles 
A. Lindbergh’s trans-Atlantic flight and the 
other on how to use fuel, were shown, as com- 
pliments of the Northwestern Fuel Co. 

O. C. Lance, secretary of the Northwest Coal 
Dealers’ Association, spoke briefly of his asso- 
ciation, urging lumbermen, who handle coal, to 
become affliated with the association in order 
o “place the coal business on the same plane 
with other industries.” 

He stated that while 
the coal business is just 
as essential as many 
due to lack of 
organization, it has not 
been recognized as such. 

The Thursday after- 
noon session was taken 





H. L. SHERWOOD, 
Fargo, N. D.; 
Reélected Secretary 





up with election of offi- 


cers and routine busi- 
ness. The annual ban- 
quet, staged for the 


lumber dealers by sales- 
men in this territory, 
was given at the Wal- 
dorf Hotel and closed 
the convention. 

J. Adam Bede, Duluth, former congressman 
from Minnesota and noted as a lecturer and 
pioneer of the “north woods,” was the prin- 
cipal speaker at the banquet, speaking on the 
changing world, and how to meet the many 
problems to be solved. 


Resolutions Adopted 


The association went on record as favoring 
the Great Lakes-St. Lawrence waterway, a 
resolution pointing out that the association is 
making splendid progress in its efforts to bring 
this project to a reality, and commended the 
services being given by W. L. Harding, Des 
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Moines, lowa, president of the association. 

’ The four railroads, serving North Dakota— 
Northern Pacific, Great Northern, Soo line, 
and Chicago, Milwaukee & St. Paul,—were 
commended for their work in advancing the 
interests of agriculture, and the Agricultural 
Credit Corporation was cited as being of “tre- 
mendous assistance in helping the railroads to 
carry on their livestock programs.” 

Another resolution commended the work of 
the Greater North Dakota Association, stating 
that this organization in “carrying on its broad 


program of State development, serves as a 
correlating force in State development mat- 
ters,” and “that the advertising and publicity 
effort to interest the people of other States in 
North Dakota is showing results.” 

The resolution said also that the association 
is correlating such work by many institutions 
and organizations and is directing these activi- 
ties along lines recommended by the North 
Dakota Agricultural College. 

Another resolution commended the North 
Dakota Agricultural College, which, it said, 


“is rendering a tremendously important serv- 
ice to agriculture, North Dakota’s basic in- 
dustry, in its training of young people, scien- 
tific research, extension work, and supplemen- 
tary service.” The resolution especially com- 
mended the college for its work in promoting 
the regional economic conferences. 

Mr. Badeaux was commended for organiza- 
tion of the forthcoming advertising campaign 
and the association endorsed the drive, which, 
it is believed, will be of tremendous value to 
the northwest lumbermen. 


South Dakota Dealers See Good Times Ahead 


| Efforts to Build a Better State, Agriculturally, Cited as Lumbermen’s Opportunity 
—Salesmanship and Closer Contact With Customers Urged 


[Special telegram to AmericAN LUMBERMAN] 


Sioux Fairs, S. D., March 7.—The open- 
ing session, Wednesday, of the eleventh annual 
convention of the South Dakota Retail Lum- 
bermen’s Association, in the minds of C. H. 
Entsminger, of Chamberlain, president, and 
Karl J. Benz, of Sioux Falls, secretary-treas- 
urer, ranked among the most profitable meet- 
ings the association has had in many years. 

With some 400 members in attendance, the 
convention gave its close attention to several 
enlightening addresses which emphasized a par- 
ticularly close relation between the farm and 
lumber business and sounded a note of better 
times not only for the lumber dealers of South 
Dakota, but for business generally through- 
out all of the agricultural Northwest. 


“You,” said Charles F. Collisson, feature 
writer and lecturer of the Minneapolis Tribune, 
in speaking to the South Dakota lumbermen, 
“are the most direct beneficiaries among all 
of the business men who share in this farm 
prosperity. The family and the cow and the 
sow and the little hen must all have their 
shelter, long before they can begin to furnish 
the farmer with the means to buy a motor 
or.” 


President Entsminger in the course of his 
annua! address said: 


To use the radio expression, we have been 
“standing by” waiting for better conditions on 
our farms, and more satisfactory prices for 
our agricultural products. We have been stand- 
ing by, but a most hopeful sign is that we 
have not been idling away our time. I believe 
that for the last two years the lumbermen of 
this State have been thinking, thinking as 
they have never thought before and along dif- 
ferent lines. With our backs to the wall we 
have faced conditions fully realizing that our 
business existence was at stake. We have 
fought through and conquered many adverse 
conditions, and have emerged from the experi- 
ences realizing that we have new and different 
problems for 1928, and with a better knowl- 
edge of how to solve them. 

Many of you have already heard of “the 
new competition,” Mr. Entsminger continued. 
Included in this “new competition” is the item 
of buildingg for small farms, he explained. 
Thousands of dollars are being spent to divert 
this legitimate business into channels leading 
away from the local lumber dealer. It forms 
one of the new problems for immediate solu- 
tion. Through a closer contact with our cus- 
tomers, salesmanship and a proper use of our 
mailing lists, this kind of competition can be 
met, and is being met by many dealers to the 
decided advantage of their customers. 

Modernizing of Salesmanship 

Another problem which seems to be calling 
for its share of attention at this time is sales- 
manship. Salesmanship does not present a 
problem which is new, since the lumber dealer 
has always had to face the task of selling a 
fair share of material in his particular 
locality. This question was recently asked of 
a man who was in general charge of a line of 
lumber yards: “In the management of your 
yards, what problem is giving you, the great- 
est concern at this time?” His answer was 
“Salesmanship.” A further conversation with 


this man revealed that that which was 
actually giving him his greatest worry was 
the indifference shown by his managers to the 
many changes that have come into the lum- 
ber business, and his inability to impress upon 
them the necessity of modernizing their sales- 
manship. 

A new competition is facing us, President 
Entsminger said in closing, using new and 
ever changing meth- 
ods which require of 
us not only modern 
methods of manage- 
ment, but an intelli- 
gent and aggressive: 
salesmanship. It has 
been said that South 
Dakota was redis- 
covered in 1927. We 
have at least had an 
awakening, and I be- 








Cc. H. ENTSMINGER, 


Chamberlain, S. D.; 
Reélected President 


lieve that we are en- 
tering upon an era 
of advancement un- 
equaled in the his- 
tory of our State. 
Let us as representa- 
tive business men re- 
discover ourselves 
and so adjust our 
policies that we may 
not be found “stand- 
ing by.” 


During Mr. Collisson’s forceful address he 
made a strong plea to the lumbermen to get 
behind the organized efforts of the State agri- 
cultural college extension forces, the cow test- 
ing associations, boys’ and girls’ clubs, pure 
bred sire campaigns, the work of the Agricul- 
tural Credit Corporation of Minneapolis and 
all the other movements in the State to “build 
a better South Dakota.” Then he added: 


I don’t pretend to know much about the lum- 
ber business, or how to sell or advertise your 
product or run a lumber. yard All I ever 
learned about lumbering in my youth down on 
the Mississippi was that a log raft is a mighty 
good place to go fishing for cat fish, and a 
lumber yard is the best place I know of for 
Playing hookey from school. .Yet with all 
that handicap, let’s see if I can not tell you 
a way to increase your sales, and ,send the 
pine planks and dimension stuff and barn paint 
flying faster out of your yards and into the 
country. Whatever else’ may be said for other 
forms of farm relief, we know that there are 





KARL J. BENZ, 
Sioux Falls, S. D.; 
Secretary-treasurer 


certain methods of farming, certain ways of 
making the farm pay that we know will work. 
These things have been proved practical by 
the experience of thousands of farmers in the 
Northwest right on their own farms during the 
last half dozen years, particularly in the dairy 
districts of southern Minnesota and Wiscon- 
sin, America’s dairy leaders. We know, for 
example, that we have had few “busted” banks, 
few frozen credits or bankrupt farmers and 
no hard times in the land of the kine and the 
swine, the wool and the bull, the honey bee, 
the hennery and the “hennery” Ford in Min- 
nesota or Wisconsin. The fact is, our agricul- 
ture in the Northwest is on the right path, the 
cow path to prosperity. It is principally in 
our exclusive grain growing sections that we 
have had our difficulties. 


Hard Work Is South Dakota’s Salvation 


South Dakota land is just as good as it ever 
was, raising just as much corn and hogs, no 
matter what the size of the old mortgage, 
plastered on in boom times, may be. But we 
can not make it raise twice as much by act of 
Congress. The only things that will raise acre 
yield are cultivation, fertilization, livestock, 
the manure spreader and perspiration. “In 
the sweat of thy face shalt thou eat bread” 
was written in Genesis, and it is just as good 
farming doctrine here in your modern garden 
of Eden as in the old one. We want you lum- 
ber dealers to give to agriculture in your com- 
munity your own genius for leadership and or- 
ganization. We want to enlist you in this 
cause, not as an act of charity or benevolence, 
but as enlightened selfishness, building up 
your own business. 

The first step toward farm improvement is 
more and better livestock—and the first thing 
livestock needs is shelter. Here we have the 
direct connection between this campaign for 
farm development and your own business. 
You are the first and most direct beneficiaries 
among all the business men who share in this 
prosperity. The family and the cow and the 
sow and the little red hen must all have 
shelter, long before they can begin to furnish 
the farmer with the means to buy a motor 
car. We want you to get behind the cow test- 
ing associations, which weed out the unprofit- 
able loafer cow and give the high producer 
her due credit. The boys’ and girls’ club 
work needs the support of every business man. 
If you want to help and to have a lot of fun 
besides, just foster these splendid junior or- 
ganizations. 

Wednesday morning being spent in registra- 
tion and in visiting the building material ex- 
hibits in the Coliseum, the first business ses- 
sion of the convention was called to order at 
2 o'clock by President Entsminger, the program 
opening with several vocal numbers by the 
American Legion Auxiliary Quartet, of Sioux 
Falls. R. B. Montgomery, president of the 
Chamber of Commerce, gave an_ address of 
welcome, followed by the president’s talk, 
and the secretafy-treasurer’s annual report. 
“Squeal’ French, of the French Lumber Co., 
Hawarden, Iowa, gave a short humorous talk 
entitled “Yaps and Yarns,” and W. F. Shaw, 
manager of the central trade promotion divi- 
sion of the National Lumber Manufacturers’ 
Association, Chicago, outlined the work of the 
organization and urged all members of the 
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State group to join, saying that “There is need 
for greater unity in the lumber industry.” 


CLOSING SESSIONS 


[Special telegram to American LumMBERMAN] 
Fats, S. D., March 8.—Following a 
buffet luncheon, during which members, sales- 
men and visitors from nearby States mingled 
and discussed the retail lumber business from 
many angles, the eleventh annual convention of 
the South Dakota Retail Lumbermen’s Asso- 
ciation occupied its closing session with the 
election of cfticers, committee reports and an 
open-forum discussion led by Robert Burns, 
of the Rebert Burns Lumber Co., Mitchell, 
= DvD. 

C. H. Entsminger, of Chamberlain, was re- 
élected president and George Liebenstein, of 
Millbank, was chesen to succeed Peter Wick, 
of Dell Rapids, as vice president. Max Nobis, 
of Mitchell, T. E. Andeberg, of Aberdeen, and 
Tom Montgomery, of Winter, were elected as 
directors. The office of secretary-treasurer 
now held by Karl J. Benz, of Sioux Falls, will 
be filled at the direction of the board. 

C. J. Blanchard, of the West Coast Lumber 
Bureau, in a chart talk during the morning ses- 
sion stressed the necessity of every lumberman 
being a better merchandiser and knowing con- 
struction principles in every detail. Not that 
his ideas should conflict with those of the con- 
tractor, but that he should be able to make 
valuable suggestions and be in position to give 
comparative figures on heat loss and costs of 
various types of construction and materials. 

A. M. Freeman, an attorney of Sioux Falls 
and author of an amendment to the State law 
relative to mechanics’ liens, explained the law 
as it stands. The discussion involved the tech- 
nical points of the law and was of much in- 
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terest to the South Dakota lumbermen. 

L. J. Sharp, of Sioux Falls, trust officer of 
the Security National Bank, in discussing the 
“Functions of a Modern Trust Company” ac- 
quaintec the lumbermen with some of the legal 
requirements in connection with probating 
estates to the extent that they might affect the 
credit of prospective buyers. After listing 
several demands the South Dakota law re- 
quires to be first paid by the estate of the de- 
cedent, Mr. Sharp said: 

So while a man of limited means might be 
considered worthy of a fair extension of 
credit, we always should keep in mind the 
fact that in the event of death there would 
be claims automatically created, such as fu- 
neral expenses, doctor bills, administration 
costs, all of which would come in ahead of 
the claims which had been created earlier. 
Mr. Sharp warned against the extension of 
credit to a man because he is the son or the 
only heir to a large fortune and quoted the 
“spendthrift trust’’ in substantiation of this 
precaution. 

One of the two addresses made Thursday 
afternoon was delivered by Harry L. Gandy, 
executive secretary of-the National Coal Asso- 
ciation, Washington, D. C., on “Bituminous 
Coal and South Dakota.” Mr. Gandy told the 
lumbermen that about 525,000,000 tons of bi- 
tuminous coal is mined annually in the United 
States, and that this volume is far in excess 
of the volume of all the material removed in 
the construction of the Panama Canal. 

I suspect, he continued, that if I were to 
pause at this point I should hear some one 
say he has been reading in the newspapers 
that there are too many mines and too many 
miners. Undoubtedly this is true, but that 
problem is not peculiar to the coal industry. 
In fact, that’s a very general problem in life. 
The stores of the city of Sioux Falls, as at 
present manned and equipped, could do a 


great deal larger volume of business than 
they now do. The plant which furnishes the 
lights for this building and other buildings 
in this city unquestionably has excess eg. 
pacity over the greatest peak load ever placeq 
upon it. 

In this constant shouting of too many 
mines and too many miners there has been 
much of propaganda on the part of a labor 
organization that would like to dominate 
the bituminous industry as well as on the 
part of certain Government officials who have 
looked longingly at coal as providing an op. 
portunity for further expansion of Wash- 
ington bureaucratic activities. With the pi- 
tuminous coal industry, as with the light 
plant at Sioux Falls, it is that excess of 
capacity over normal loads that speaks for 
security. Economic conditions take care of 
the number of grocery stores in Sioux Falls 
and economic laws also in the end will dic. 
tate the amount of productive capacity in the 
bituminous industry in excess of the ordi- 
nary requirements. While an economic situa- 
tion might be changed temporarily by legis- 
lation, over a long period the resultant evils 


from legislative muddling are sure to be 
worse than those primarily sought to be 
cured. 


The speaker thought economic forces will 
result in some operators and some miners seek- 
ing other lines of activity, but there will con- 
tinue to be as much coal produced as the con- 
sumers will require. 

D. H. Raben, of the Raben Lumber Co. Ar- 
mour, spoke on “Small Farm Buildings.” R. EF. 
Lee Rainey, of the Red Cedar Shingle Bureay, 
Chicago, was confined to his hotel room by 
illness and could not make his scheduled ad- 
dress on “Cover the Old Roof With Red 
Cedar Shingles.” 

This evening the members of the association 
were guests at a banquet of the Tri-State 
Association of Building Material Salesmen. 


Southwestern Ontarians Show Progress 


\\ tNpDsoR, Ont., March 5.—Under the ener- 
getic guidance of Chairman H. S. Ludlam, of 
Leamington, and Secretary M. R. Bogart, of 
Chatham, the Southwestern Ontario Retail 
Lumber Dealers’ Association held a splendid 
meeting here last Thursday, with thirty-seven 
dealers present. At 10 o'clock a meeting of 
the directors took place, and at 11 o'clock the 
general meeting was opened at the Prince Ed- 
ward Hotel. 

_ Secretary Bogart in his report outlined prac- 
tical developments in connection with many 
matters of importance. 

There had been no complaints by members 
in connection with unethical sales by whole- 
salers direct since the last meeting. 

Attention was drawn to the importance of 
watching anti-wood shingle by-laws and reg- 
ulations whenever proposed in a dealer’s com- 
munity. Mr. Bogart advised all dealers to 
emphasize the fact constantly that the new 
5/2 vertical grain clear red cedar shingle is 
as nearly fireproof as anything on the market 
except tile, slate or asbestos. 

An unprecedented desire on the part of all 
branches of the trade for codperation was 
clearly evident this year. Dealers who held 
aloof in férmer years were now getting to- 
gether and forming local organizations, while 
the different branches of the industry were 
also coéperating in joint conferences. 

The London branch of the Southwestern as- 
sociation was making good progress. Exchange 
of credit information had brought its mem- 
bers together in the first place and they were 
now developing other lines of codéperation. 
One of their first steps was to decide upon a 
trucking charge outside of the city limits. 
Printed cards announcing this policy were 
on display in each office. 

The Kent County group of retail lumber 
dealers organized Feb. 23, had adopted stand- 
ard sales terms and was making a careful 
study of standard price lists and other im- 
portant matters. 

The Southwestern association is to organize 
other local groups, one at Comber, one at 
Glencoe, and possibly one in the northwestern 
section of the district. 

Secretary Bogart referred with gratification 
to the reduction in the sales tax and suggested 


the advisability for some dealers to take out 
a tax license only for their mills. 

At the suggestion of the Kent County group, 
the secretary asked the meeting to consider 
the advisability of requesting the Ontario Re- 
tail Lumber Dealers’ Association to prépare a 
standard credit application form, if it was 
found that such a form could be devised in a 
manner which would permit of its being reg- 
istered and thus furnishing the dealer with 
a lien upon the property. 

Mr. Bogart concluded his report with the 
following piece of advice: “This being the 
first meeting of the new year, let us adopt 
for our 1928 slogan the phrase ‘Tighter Cred- 
its—and Don’t Cut Prices.’” 

The meeting was then thrown open for gen- 
eral discussion and the first subject was the 
approaching conference between manufacturers, 
wholesalers and retailers. There was some 
difference of opinion as to the probable out- 
come of the conference. A few retailers were 
of the opinion that there were many people 
in the trade who would always sell wherever 
they could. J. L. Naylor, Essex, voiced the 
feeling of the majority present when he drew 
attention to the decided improvement in the 
attitude of the different branches of the trade 
to one another that had already developed from 
association work. He emphasized the fact 
that the manufacturers and wholesalers were 
the ones who had invited the trade to hold this 
conference and he was hopeful of excellent 
results from it. 


Secretary H. Boultbee, of the Ontario Retail 
Lumber Dealers’ Association, reported that the 
recommendation of the Kent County dealers in 
connection with a credit application form was 
already under consideration by his association 
as a result of an address by Andrew Wise, of 
St. Catharines, at the annual meeting. At an 
early date he hoped to-have a draft application 
form, which would be submitted to a capable 
lawyer. 

J. D. Branch, of Walkerville, introduced a 
discussion in regard to the recent customs 
tariff changes on fir doors imported from Unit- 
ed States West Coast points. There was a 


long discussion of this subject, and at the con- 
clusion, a telegram was sent to Premier Mack- 
enzie King, at Ottawa, protesting against the 
increase in duty on fir doors, on four grounds, 
namely : 

(1) That it had been made by order-in-coun- 
cil instead of by amendment of the customs 
act, and therefore was beyond the power of 
the department; (2) That it was a discrimina- 
tion in favor of a small group of eastern 
Canada manufacturers of fir doors who were 
illogically situated for economic production; 
(3) Against the department determining a 
“fair market value” in the United States, that 
was contrary to the evidence obtained by Ca- 
nadian Government auditors; (4) Against the 
uncertainty caused by departmental rulings 
changing the duty. 

The telegram concluded by stating that it 

was important to retail lumber dealers that 
they should know exactly what the duty would 
be over a continued period. 
Secretary Bogart then reported that prepara- 
tions were well under way for the annual 
cruise and annual meeting of the Southwestern 
association, which will take place on the 
steamer Hamonic on May 7, during a trip 
from Sarnia to Windsor. 

Harold O’Brien, Chatham, gave a brief sum- 
mary of the tobacco situation in southwestern 
Ontario, and there was a warm discussion of 
this subject. 

Secretary Bogart read an interesting analysis 
of many replies received from a questionnaire 
on re-roofing which he had sent to the mem- 
bers. 

This was followed by a good address by 
R. E. L. Rainey, field secretary of the Red 
Cedar Shingle Bureau, who gave an illustrated 
talk on the use of wood shingles in re-roofing 
and side wall remodelling over old stucco and 
other kind of walls. At the conclusion of Mr. 
Rainey’s address he answered a large number 
of questions submitted by the dealers present. 

The meeting then adjourned and nearly every 
dealer present spent the remainder of the after- 
noon in visiting the building show at Conven- 
tion Hall in Detroit. 
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What the Associations Are 
Planning and Doing 


March 12—Potlatch Timber Protective Association, 
Eilers Building, Spokane, Wash. Annual. 


March 13—Roofer Manufacturers’ Club, Ralston 
Hotel, Columbus, Ga. 
March 14-15—Central & Northeastern Iowa Lum- 


yermen'’s Association and Northwest Lowa Lum- 
bermen’s Association, Fort Des Moines Hotel, 
Des Moines, lowa. Joint annual meeting. 


March 15—-Seuthern Sash Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga Special meeting. * 

March 15-16-——Trade Extension Executive Commit- 
tee, National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. 

March 16-18—Lumbermen’s Club of Arizona, Phoe- 
nix, Ariz. Annual. 

March 19-21—Amierican Veneer Package Associa- 
tion, New Orleans, La. 

March 21-22—North Carolina Pine Association, 
Monticello Hotel, Norfolk, Va. Annual. 


March 21-22—Southeast Missouri Retail Lumber 
ealers’ <Association,. Idan-Ha Hotel, Cape 
Girardeau, Mo. Annual. 

March 26—-East Texas Mill Managers’ Association. 


Monthly meeting. 

March 26—-Louisiana Retail Lumber Dealers’ As- 
sociation, New Orleans, La. Annual. 

March 26-28—Southern Pine Association, Roosevelt 
Hotel, New Orleans, La. Annual, 

March 28-29—-Wisconsin Commercial Forestry Con- 
ference, Milwaukee, Wis. 

March 31—Appalachian Hardwood Club, Asheville, 
nN. C. Regional meeting. 

April 9—Texas Line Yard Retail Dealers’ Associa- 
tion, Rice Hotel, Houston, Tex. Annual. 


New Orleans, La. 


April 10-12—Lumbermen’s Association of Texas. 
Rice Hotel, Houston, Tex. Annual. 

April 11-12—-National-American Wholesale Lumber 
Association, Ambassador Hotel, Atlantic City, 
N. J. Annual. 

April 11-13--National 
Manufacturers, Congress 
nual. 

April 19-20—Hardwood 
Congress Hotel, Chicago. 

April 19-20-—Millwork Cost Bureau, 
tel, Chicago. Annual. 

April 24-25—-Arkansas Association of Lumber Deal-~ 
ers, Marion Hotel, Little Rock, Ark. Annual. 

April 24-26—-National Association of Railroad Tie 
Producers, Arlington Hotel, Hot Springs, Ark. 
Annual. 

April 27-28——National Association of Wooden Box 
Manufacturers, Hotel Senator, Sacramento, 
Calif. Pacific Coast group meeting. 

May 1-2—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 


Box 
An- 


Association of Wooden 
Hotel, Chicago. 
Manufacturers’ Institute. 
Annual. 

Congress Ho- 


May 3-4—General Standardization Conference, 
Washington, D. C. 

May 4-5—National Committee on Wood 
tion, Washington, D. C. Annual. 
May 7—Southwestern Ontario Retail Lumber Deal- 
ers’ Association. Annual meeting and cruise. 
Sarnia to Windsor and return, via Steamer 

*‘Hamonic.” 

8-10—Associated Cooperage 
America, Hotel Jefferson, St. 
nual. 
15—Appalachian 
Ohio. Bi-monthly 


Utiliza- 


Industries of 
Louis, Mo. An- 


May 


May Hardwood 


meeting. 


Club, Cincinnati, 





Hardwood Institute Plans 

Mempuis, TENN., March 6.—The first an- 
nouncement of the recommendations of the 
new conservation committee to be composed of 
both hardwood producers and consumers will be 
made at the sixth annual meeting of the Hard- 
wood Manufacturers’ Institute, which is to be 
held in Chicago on April 19 and 20 at the 
Congress Hotel, according to J. H. Townshend, 
executive vice president, who is now organiz- 
ing this new committee. It is proposed that the 
committee hold its first session in Chicago the 
early part of the convention week. A large 
number of reservations for this convention 
have already been made and it is felt certain 
that it will be one of the best attended meet- 
ings of hardwood producers ever held. A large 
number of consumers will also be present. The 
program will be announced within a few weeks. 


Wholesalers’ Golf Tournament 


New York, March 6.—During the conven- 
tion of the National-American Wholesale Lum- 
ber Association at Atlantic City, April 11-12, 
there will be the usual social features to be in- 
terspersed with the important business pro- 
gram. The banquet will be held on Thursday, 
April 12, and on the evening of April 11 a din- 
ner-dance will be tendered to the members and 
guests. These functions will be up to the usuai 
National-American standard. A golf tourna- 
ment will be held on April 13, the committee 
in charge of these arrangements being A. E. 
Lane and Russell Bickford, New York, and 
J. A. Finley, Philadelphia. 


To Discuss Millwork Publicity 


ATLanta, Ga., March 5.—Instead of holding 
the first 1928 meeting at New Orleans, La., as 
had previously been planned, directors of the 
Southern Sash, Door & Millwork Manufactur- 
ers’ Association decided last week to meet in 
Atlanta, and also to convene for only one 
day instead of two, on March 15. Headquar- 
ters will be at the Ansley Hotel, and the entire 
day will be devoted to business discussions, 
with the poss#bility of a night session also, 
according to C. B. Harman, secretary-manager. 

This meeting is to be one of particular im- 
portance due to the fact that there will be a 
report by the publicity or advertising commit- 
tee relative to the proposed millwork adver- 
tising campaign the association hopes to con- 


duct in the South. There wall also be a re- 
port by the catalog committee, and a discus- 
sion of the new catalog the association plans 
to issue this year, while the matter of the pro- 
posed national conference looking toward in- 
ducing the Federal Trade Commission to issue 
rules and regulations for the industry will also 
be considered. 


Southern Pine Tentative Program 


New Or.eans, La., March 5.—Problems of 
improved manufacture and service to lumber 
buyers will be given consideration by leading 
producers of the South at the thirteenth an- 
nual meeting of the Southern Pine Associa- 
tion to be held’at New Orleans, March 26, 27 
and 28. Announcement of a tentative pro- 
gram to be followed was made today by H. C. 
Berckes, secretary-manager. The economic 
outlook for the southern pine business during 
the summer and winter months is to be taken 
up, according to Mr. Berckes. Studies of 
wood-using industries and how longleaf and 
shortleaf southern pine may be used to advan- 
tage will be conducted. Fabrication of southern 
pine, retail lumber dealer codperation, grade- 
marking of lumber, and southern forestry 
are important items on the program. 


Eastern New Mexicans Organize 


Rosweti, N. M., March 5.—At a gathering 
of lumbermen here on Feb. 24, the Eastern 
New Mexico Lumbermen’s Association was 
formed. A large delegation was present and 
the program consisted mainly of informal 
talks and discussions on the problems of lum- 
bermen in this section of New Mexico. Officers 
were elected as follows: 

President—C, J. Stillwell, Kemp Lumber Co., 
Roswell, N. M. 

Vice Presidents—G. W. Carr, Portales; J. B. 
Morris, Carlsbad; K. C. Childers, Albuquerque. 

Secretary—J. H. Mullis, Pecos Valley Lum- 
ber Co., Roswell. 

Among those present at the meeting were: 

From Albuquerque, K. C. Childers, and C. I. 
Speight, respectively secretary and jocal man- 
ager of the Lone Star Lumber Co; from Clovis, 
John Sorrows, manager of the Lone Star Lum- 
ber Co., Ridge Mayes, of the Long-Bell Lum- 
ber Co., and Milton Brown, of the Kemp Lum- 
ber Co.; from Portales, G. W. Carr, Carr Lum- 
ber Co., S. B. Fletcher, Kemp Lumber Co., and 
A. D. Ribble, Portales Lumber Co.; from Fort 
Sumner, M. P. Carr, Carr Lumber Co., and G. 
A. Fuller, Kemp Lumber Co.; from Elida, S. 


Reduce Your Cost 


Have your lumber kiln dried, cut to size 
and lengths, rough or dressed at the mill 
where your lumber is produced. We _ will 


Save you— 


Freight, 

Kilning and shrinkage, 
Your Waste, 
Investment charges, etc. 


With the latest kiln and milling equipment 
in cutting out furniture in the white, believe 
it is well worth your while to consider if 
possible. your supplementing at least a por- 
tion of woodwork coming to 
knocked down, ready for completion at your 


your you, 


factory. 


Send us a list of your standard sizes and 
ask for prices for comparison with your pres- 
We might save you some money 
Let us see if 


ent cost. 
in Quartered and Plain Gum. 
we can reduce your cost. 


HaRowooo Co 


LACE, CHICAGO 
3-10-28 











Business Cards of Wood 


Sections of wood about 1/64 of an inch thick cut | 

across the grain. Beautiful in finish and supris- | 

ingly flexible and durable. A most interesting | 

novelty for the lumber salesman. 
Write for samples. 


CARDS OF WOOD, Lowville, N. Y. | 
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G. Bridges, Kemp Lumber Co.; from Carlsbad, 
L, L, Felix, Groves Lumber Co., and J. B. Mor- 
ris, J. B. Morris Lumber Co.; from Artesia, 
Mr. Clow, Kemp Lumber Co., and Mr. Barrett, 
Big Jo Lumber Co.; from Hagerman, J. V. 
Brown, Kemp Lumber Co.; from Dexter, E. L. 
Love, Triangle Lumber & Hardware Co.; from 
Roswell, C. J. Stillwell, Kemp Lumber Co., and 
J. H. Mullis, Pecos Valley Lumber Co. C. H. 
Letton, of the Thompson & Letton Lumber Co., 
Elida, sent a message, but was unable to be 
present. 
Canadian Association Activities 

Toronto, Ont., March 5.—At the annual 
meeting of the Laurentian Forest Protective 
Association, (Ltd.) held in Quebec City, H. 
Sorgius was elected president, and J. V. Per- 
rin, vice president, with the following direc- 
tors: R. P. Kernan, W. P. Grant, W. McE. 
Bodwen, J. A. Bothwell, Frank W. Clarke, 
Col. R. R. McCormick, A. P. McKinnon, 
W. M. Dobell, J. R. Wallace, and V. E. John- 


son, 
The annual convention of the Canadian Pulp- 








890,000,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT. All the merchantable 
dead timber standing or down and all the live tim- 
ber marked or designated for cutting on an area 
embracing about 67,400 acres in Township 15 8., 
Ranges 29, 30 and 31 E.; Township 16 S., Ranges 
29, 30, 31 and 32 E., and Township 17 8S., Ranges 
29, 30 and 31 E., W. M., Silvies River watershed, 
Malheur National Forest, Oregon, estimated to be 
770,000,000 feet B.M., more or less, of western 
yellow pine and 120,000,000 feet B.M., more or less, 
of Douglas fir, western larch, white fir, lodgepole 
pine and other species of timber, the cutting of 
other species than western yellow pine to be optional 
with the purchaser. The cutting of government tim- 
ber at an average rate of 60,000,000 feet annually 
will be permitted. 


STUMPAGE PRICES. Lowest rates considered $2.80 
per M for western yellow pine, $1.05 per M for 
Douglas fir and $.55 per M for other species. Rates 
to be readjusted on a date approximately three 
years from beginning of cutting and at three-year 
intervals thereafter. 


DEPOSIT. $25,000 must be deposited with each bid to 
be applied on the purchase price, refunded, or re- 
tained as liquidated damages, according to condi- 
tions of sale. 


CONDITIONS. Each bidder must submit with his bid 
a statement of his financial resources, including the 
funds available for use on this project, and, before 
final award, the person or company submitting the 
most acceptable bid will be required to show that he 
bas immediately available or will have available as 
needed sufficient funds to provide the improvements, 
equipment and working capital necessary to enable 
him to meet the requirements of the agreement. 
The manufacture of the timber in or near Burns, 
Oregon, will be required. itions are given 
in full in the prospectus and sample contract. 


FINAL DATE FOR BIDS. Sealed bids will be re- 
ceived by the District Forester, Portland, Oregon, up 
to and not later than 2:00 p. m., June 1, 1928, and 
will be opened immediately thereafter. 


The right to reject any and all bids reserved. 


Before bids are submitted full information concern- 

character of timber, conditions of sale, deposits, 

and the submission of bids should be obtained from the 

District Forester, Portland, Oregon, or the Forest Su- 
pervisor, John Day, Oregon. 














HOTEL CHASE 





The Center of Social Activities 


Kingshighway at Lindell Blvd., 
opposite Forest Park. 


500 Rooms with Bath—Single or en Suite 
$3.50 and up. 


HOTEL CHASE, St. Louis 


Frederic C. Skillman Geo. T. Thompson 
Managing Directors 











wood Association was held at the Ritz-Carlton 
Hotel, Montreal, recently, officers elected for 
the ensuing year being as follows: 

President—Angus McLean, Bathurst, N. B. 

Vice presidents—Armand G. Auger, Quebec, 
P. Q.; James Thompson, Toronto, Ont.; Ralph 
P. Bell, Halifax, N. S. 

The Lake Erie branch of the Ontario Retail 
Lumber Dealers’ Association has arranged to 
hold a meeting March 14 in the Battersby 
Hotel, Simcoe, Ont. President F. B. Van 
Dusen, of the Ontario Retail Lumber Dealers’ 
Association, will attend the meeting, and it is 
expected that several matters of importance 
will be dealt with. 


Norfolk Wholesalers Organize 

Norrotk, Va., March 5.—The Norfolk 
Wholesale Lumber Dealers’ Association re- 
cently has been organized here with the fol- 
lowing officers : 

President—M. McKann. 

Vice president—F. F. Priest. 

Secretary-treasurer—J. R. Urquhart. 

Directors—J. C. Addington, C. R. Dalton, N. 
Bundy, Paul Murray, and L. Daugherty. 


This association has been. formed for mu- 
tual good, to create a feeling of good fellow- 
ship among the wholesalers, more carefully 
supervise credits, adjust complaints and to look 


ar, 
after any other matters affecting the local 
wholesale lumber industry that may arise 
Charter members of the association are: Dal. 
ton Lumber Co., Addington-Beaman Lumber 
Co., M. McKann & Co., Elizabeth River Lum- 
ber Co., J. R. Urquhart (Inc.), Daugherty. 
Hubbard Co., Bundy Lumber Co. and Murray 
Lumber Co. An effort will be made to induce 
all the wholesalers in Norfolk and vicinity to 
become members of the association. 
BBL A@G@G“A@2G@: 
Hoo-Hoo Officers Appointed 
St. Louis, Mo., March 6—Appointments of 
Hoo-Hoo officers were announced at Interna- 
tional headquarters here today as follows: 
Harry A. Hollowell, Hollowell & Co., Vice. 
gerent Snark for Cincinnati, Ohio. 
Jud Yoho, Yoho & Hooker, Vicegerent Snark 
for Youngstown, Ohio (reappointed). 
Harold E. Leake, Vicegerent Snark for 
Canton, Ohio (reappointed.) 
W. C. Graf, Fruit Growers Supply Co., Vice- 
gerent Snark for Susanville, Calif. 
See aeaeaeaeaaeaaa 


Wooden Box Makers’ Annual 
Announcement is made by the National As- 
sociation of Wooden Box Manufacturers, Chi- 
cago, that it will hold its twenty-ninth annual 
convention on April 11, 12 and 13 at the Con- 
gress Hotel, Chicago. 


Philadelphia Exchange in Annual 


PHILADELPHIA, Pa., March 5.—The forty- 
second annual meeting of the Lumbermen’s 
Exchange, representing the unified strength of 
Philadelphia’s various lumber organizations, 
with a capital investment exceeding $40,000,000, 
was held last Thursday, in the Exchange rooms 
in the Packard Building, followed by a ban- 
quet in the evening at the Bellevue-Stratford 
Hotel. 

One hundred and seventy-three corporations, 
firms and individuals were represented at this 
meeting, at which time the activities and prob- 
lems of 1927 were surveyed, and plans made 
for the coming year. Officers were elected as 
follows: 

President—J. A. Finley, J. A. Finley Lum- 
ber Co. 

Vice president—Horace B. Wilgus. 

Treasurer—Charles P. Maule. 

Secretary—John H. Lank. 


Mr. Maule was reélected for the twenty-sixth 
consecutive time. Secretary Lank has acted as 
secretary for the last twenty-three years. 
Charles F. Kreamer, Ben T. Hazard and Ed- 
ward J. Doering were elected directors suc- 
ceeding John H. Derr, J. Elmer Troth and R. 
Wyatt Wistar. The following auditors were 
nominated and elected: John I. Coulborn, Wil- 
liam C. McBride, and Herbert P. Robinson. 
E. B. Malone was reélected trustee of the re- 
lief fund. 

Thomas R. Marshall, retiring president, in 
his address stressed the importance of the ex- 
change to the membership, and particularly the 
work of the credit bureau, which if properly 
utilized would prevent many losses througn 
delinquent debtors. There is need for an cr- 
ganization such as the exchange, which is alert 
to safeguard and promote the interests of the 
local lumbermen. 

In his annual report, George Butz, jr., chair- 
man of the forestry committee, urged members 
to encourage the use of lumber and the utili- 
zation of non-agricultural land for the grow- 
ing of timber. 

Chairman Frank K, Gillingham, of the credit 
bureau, reported that more than $23,000 had 
been collected through its offices, which rep- 
resented about 25 percent of the total amounts 
involved. 

W. D. D. Smith, of the railroad and trans- 
portation committee, commended the railroads 
upon the manner in which they handled freight. 
Five years ago, he stated, the 2,300,000 freight 
cars moved an average of 22 miles a day 
whereas during 1927 the average increased to 
more than 30 miles a day. Mr. Smith recom- 
mended the adoption of the Foss-Parker bill 


which seeks to promote the unification of car- 
riers engaged in interstate commerce. 

Respect was paid to the memory of the fol- 
lowing exchange members who died last year: 
Burrell I. Patterson, F. C. Snedaker, John T. 
Riley, Earle W. Conrad, William L. Ludascher, 
F. R. Babcock, B. Franklin Betts and James 
W. Oakford. 

One hundred and fifty attended the annual 
banquet held on the roof of the Bellevue- 














J. A. FINLEY, 
Philadelphia, Pa.; 
Elected President 


T. R. MARSHALL 
Philadelphia, Pa.; 
Retiring President 


Stratford Hotel Thursday night. Following 
the address of welcome by retiring President 
Thomas R. Marshall, the newly elected direc- 
tors were introduced and brief talks given by 
the new vice president, Horace Wilgus, and 
the president-elect, J. A. Finley. 

Charles P. Maule, having just completed 
twenty-five years as treasurer of the exchange, 
was presented with a handsome watch by his 
associates. The presentation committee con- 
sisted of William C. McBride and Frank K. 
Gillingham. 

Harold Lord Varney, Government labor 
counsel and widely known lecturer, spoke on 
“Safeguarding American Ideals.” He paid a 
significant tribute to trade organizations, and 
then described from first-hand knowledge the 
methods employed by the Communist party of 
Russia in planting seeds of propaganda in 
America. 
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The Things I Think 


| don’t suppose these blooms of ours 

Are really any better flow’rs 

Than those that grow across the way— 

I don’t suppose that day by day 

Our weather’s any better here 

Than somewhere else that’s somewhere near. 
But rose or lily, near or far, 

I thank the Lord I think they are. 


I don’t suppose that girl of mine 

(The one in school, the one who’s nine) 
Is any smarter than the rest— 

I don’t suppose the boy is best 

At playing first, and all of that. 

And yet, whatever they are at, 

Although they mayn’t lead, it’s true, 

I thank the Lord I think they do. 


I don’t suppose that this old town 
(Just take the country up and down) 
Is any better than a lot— 

I don’t suppose that there’s a spot 
That someone doesn’t brag about. 
Yes, many a fellow thinks, no doubt, 
My town’s no better town than his. 
I thank the Lord I think it is. 


I don’t suppose this queer old earth 

Is very much, or life is worth 

The trouble, like some people claim— 
I don’t suppose in any game 

That men are ever really fair, 

Or women ever really care. 

But let me put it here in ink: 

I thank the Lord that’s what I think. 


Between Trains 


Ausurn, N. Y.—It isn’t far from Burling- 
ton, Iowa, to Auburn, N. Y., if you know a 
warm welcome awaits you. It was our third 
time with the Auburn Kiwanis Club, and they 
came again, and brought their gang with them. 
Of course, Dr. Purington, who isn’t a lumber- 
man but is a fine enough fellow to be one, was 
responsible for our coming, having prescribed 
us on the two previous occasions. A large 
number of people who live in Auburn were not 
present tonight, being locked up in the Auburn 
penitentiary. They were the only residents of 
Auburn not present, however, and were prob- 
ably better off where they were, as far as our 
part of the program was concerned. 

BrowNsviLLE, Pa.—One of the railroads 
wanted to build a $400,000 terminal in Browns- 
ville, but perhaps you have noticed that our 
smaller cities find it hard to think collectively. 
So tonight enough of the aldermen stayed away 
trom a council meeting to prevent a quorum, 
and so Brownsville will have to worry along 
with what it has for another year. 

But that has nothing to do with the warmth 
of the welcome extended to us by the Rotary 
Club, for we are not a terminal, nor a public 
improvement, heaven knows, and, even if we 
were, we imagine we would have been wel- 
come to the Rotarians, though we might have 
been given a cold shoulder by the aldermen, 
none of whom is a friend of ours. 

_ The Rotarians laughed uproariously at our 
jokes; and yet we wish we were as funny as 
the Brownsville depot. 


CincINNATI, Onto.—Cincinnati, the only city 
that ever built a railroad, one of the foolishest 
things a city ever attempted, and one of the 
wisest a city ever did, is about to take an- 
other forward step, by becoming not only a 
gateway in location but a gateway in fact. 
Cincinnati has long been a gateway between 
the South and the North, but the gateway has 
been about as wide as an alley gate, where what 
was needed was a triumphal arch. 

For many years, in fact, for 


very many 


year§, Cincinnati’s terminal and transfer facil- 
ities have been exceptionally inadequate. Now 
Cincinnati is to have a union ‘depot and ter- 
minal, seven American railroads having agreed 
to guarantee the bonds, and within the next 
five years a total of $35,000,000 to $40.000,000 
will be spent in providing it, besides other 
millions that some of the roads will have to 
spend to connect up with it. 

The agreement was signed July 14, a sig- 
nificant date, we reminded the Cincinnati Real 
Estate Board in annual banquet tonight, for 
it is the anniversary of the fall of the Bastile 


and the liberation of France—and now of the 
liberation of Cincinnati. 
We See b’ the Papers 
We don’t know who won the war, but we 


know who is paying for most of it. 

One difficulty is that the finger of suspicion 
is not pointed at guilt but at success. 

There isn’t so much difference between Cal 
and Al, and yet there’s a lot of difference. 


A politician is a man who, when you ask 
him a question, says, “Well, yes, and no.” 

Speaking of well known logging roads, there 
is the Hemlock Branch of the Lehigh Valley. 

Chicago is 91 years old, so it must be its 
second childhood that is to blame for every- 
thing. 

The government is always telling the farmer 
how to get rid of pests. Why not do some- 
thing for us office men? 


Jim Reed has thrown his hat into the ring, 
and also a gair of boots, a bottle of vitriol, 
a two-bitted ax, and a double-barrelled shot- 
gun, 

After calling on President Coolidge, Emil 
Ludwig announced that he would write a book 
on the human side of President Lincoln, and 
nobody will be surprised at that. 


“We are rich in dairy products,” says John B. 
Miller, president of the Southern California 
Edison Co. to Forbes, “and our fruit and nuts 
are, of course, famous throughout the world.” 
Now remember, Jack, you said it about your- 
selves, we didn’t say it. 

The “Committee on Coal and Giant Power,” 
one of our funniest “committees,” by the way, 
says the management of coal mines belongs to 
“the public, the technical men, and_ the 
workers.” Evidently the owner of a coal mine 
has about as much to say about its manage- 
ment as the fellow who owns his own home. 





Some Folks 


Some folks meet me with a frown, 
Mighty fine folks, too; 

But that day the market’s down, 
And the world looks blue. 

You can’t blame the folks who wear 
A frown, such days as those; 

3ut I never anywhere 
Have seen one on a rose. 


Some folks dodge me on the street 
When I’m out of dough, 
But, so many calls they meet, 
You can’t blame them though. 
It’s a tough old life to log, 
And even love will bend; 
But I never knew a dog 
To turn against a friend. 


Some folks can’t forgive a fault 
When a fault they see. 

Some men aren't worth their salt, 
Some men such as me. 

Folks are right—they can’t afford 
To take a chance with men. 

But it always seems the Lord 
Will try you once again. 


_ able, 





Deliver Durability and 
Beauty In Every 
Home 


Today home building service is a lot dif- 
ferent than it used to be, for builders are 
closely comparing values of various build- 
ing materials. Lumber 
merchandisers know 
that it is not hard to 
“land the order” when 
they recommend the 
use of beautiful, dur- 
easy - working 





lumber. 

Your customers will 
appreciate the natural qualities of Arizona 
White Pine finish, siding, flooring, shiplap, 
mouldings, dimension, etc. This lumber is 
truly the Pick of the Pondosas and is a 
big favorite with builders, carpenters and 
dealers. 

“Pep Up” your sales with a car or two 
of this lumber soon. 


* ££ £6 #6 °° *& 


A Surprise for You 


Thousands of people have spent their 
vacations traveling among the wonders and 
enjoying the beauties of the Grand Canyon 
of the Colorado. Many of them had no idea 
that within a few miles were thousands of 
acres of the finest quality Arizona White 
Pine trees. 

Lumber dealers! Plan to spend your va- 
cations in Arizona this year. There’s many 
a pleasant surprise in store for you here in 
the Southwest. 


* ££ + + HS & 


If you haven’t already told us to put 
your name on our mailing list to receive 
stock lists, prices, etc., do it now! This 
will not obligate you in any way but it will 
afford you an opportunity to obtain somes 
good values in lumber. 


southwest Lumber 


sales Corporation 
451 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 
Arthur A Hood. Pres. J.ARobison, Secy: 


WG. Ramshaw, VP RF. Lilley, Treas. 
on Selling Entire Qut, +4 Ce 
c sree senate a 
a 
Floss «ate Standard. Ariz. 
Annual Capacity 300 Million feet 
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NOTES FROM 











Plans for Wood Utilization Annual 


The annual meeting of the National Com- 
mittee on Wood Utilization is scheduled for 
Friday afternoon, May 4, and Saturday morn- 
ing, May 5. Secretary of Commerce Hoover, 
chairman of the committee, will open the 
Friday session, while W. B. Greeley, vice chair- 
man, will preside at the half-day session on 
Saturday. 

Representatives of the several interested 
groups, producers, distributers and consum- 
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ernWoods 


We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 

BIRCH - SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fir” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


“vis ~=6—)MW Lumber Co. 


WIS. 


Nort 
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A Brand to 


Tie to- 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage. 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1331 Monadnock Block 















Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 

Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
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ers, will discuss their particular interests in 
the program of the national committee. 

Following as it will the grade-marking and 
trade-marking conference called by Secretary 
Hoover for May 3, the meeting of the com- 
mittee is expected to have a rather full at- 
tndance of members. 

Secretary Hoover has announced the ap- 
pointment of the following new members of 
the committee: Ned G. Begle, president, 
Berst-Forster-Dixfield Co., New York City; 
J. C. Carlin, chief chemist, Tennessee Prod- 
ucts Co., Nashville; Henry A. Gardner, di- 
rector, Institute of Paint and Varnish Re- 
search, Washington, D. C., and F. E. Schmitt, 
managing editor, Engineering News-Record, 
New York City. 

Mr. Beagle’s wide experience as an oOp- 
erator of several wood turning plants will be 
invaluable to the committee, it is pointed out, 
since it is now actively engaged in the study 
of hardwood utilization with particular refer- 
erence to small dimension stock. For years 
Mr. Carlin has devoted his time to wood 
ehemical problems and he will be a valuable 
addition to the committee’s chemical group, 
which is soon to release a manual on the pro- 
duction of wood chemicals, a field in which 


* technical data have been lacking. 


Action on McNary-Woodruff Bill 


The House committee on agriculture has re- 
ported in modified form the McNary-Woodrutt 
bill for, acquisition of land for the protection 
of the headwaters of navigable streams, re- 
forestation etc., reducing the authorization 
carried by the bill from $40,000,000 to be ex- 
pended in an eight-year period to $4,000,000 
to be expended during the next two years. The 
action of the House committee was not unex- 
pected by those who recall that the same thing 
happened when the measure was last actively 
up for discussion. It was then indicated that 
President Coolidge and Gen. H. M. Lord, di- 
rector of the budget, favored the principle of 
the bill, but so large an authorization was not 
in accord with the President’s financial pro- 
gram. 

It is expected that should the House pass 
the modified bill and the Senate agree to it 
rather than see no legislation go through at 
this session that the director of the budget 
will transmit to Congress a supplemental esti- 
mate of $1,000,000, on the theory that the agri- 
cultural appropriation bill carries $1,000,000 for 
such purchases of land and the action of the 
House committee was intended to provide a 
total of only $2,000,000 for each of the next 
two fiscal years. 

There is more than a possibility that the 
Senate will not concur in the action of the 
House and that a compromise may be agreed 
to in conference providing for a larger outlay 
than the $2,000,000 a year proposed by the 
latter body. 


House Hearings on Forest Research Bill 


The House committee on agriculture las¢ 
Friday concluded hearings on the McSweeney- 
McNary forest research bill. The long list of 
witnesses representing all sections of the coun- 
try and a wide diversification of interests were 
well received by the House committee, as they 
had been by the Senate committee earlier in the 
week, and by President Coolidge and Budget 
Director Lord. In fact, no opposition to this 
measure, which would provide a comprehensive 
plan of forestry research, was developed in 
the hearings. The need of more complete and 
systematic knowledge which will insure more 
efficient handling of the forests, continuous 
productivity and better utilization of forest 
products was strongly emphasized in the hear- 
ings. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 


said that the people of the country prefer to 
rely upon private enterprise as far as possible 
for the permanent solution of the forest prob. 
lem, and that the lumber and wood using jp. 
dustries have responded substantially in recent 
years to the urge for better forest management 
and more economical wood utilization. He de- 
clared continuous progress in this direction is 
possible only to the extent of codperation of 
the users of forest products and the general 
public. 


The forest industries have shown a satis. 
factory willingness to codperate with the pub- 
lic agencies, said Mr. Compton. They have 
accepted the challenge to greater progress in 
the utilization of forest products, and in the 
replacement of the forests, based on the pledge 
of public coéperation. There is no type of 
public coéperation, unless possibly it is in the 
protection of the forests from fire, which is 
more indispensable than this field of funda- 
mental forestry research. To solve the prac. 


tical problems in wood utilization, timber 
growing and forest land management, facts 


are essential. The research authorized by the 
McSweeney bill will produce them. 


Lewis E. Pierson, president of the Chamber 
of Commerce of the United States, submitted a 
plea for the enactment of the McSweeney bill 
as a forward step in the promotion of a na- 
tional forestry policy. He emphasized the 
point that the growing of trees by private en- 
terprise must be on a business basis or it can 
not succeed. 


Research is furnishing the information es- 
sential to practical forestry operations and 
to founding new science for the utilization of 
wood, said Mr. Pierson. Yet forestry research 
has lagged far behind that in other industries 
and the contributions to existing knowledge 
in forestry have been made by many different 
organizations. Investigations in the broader 
phases of the problem are beyond the scope of 
private organizations. Research is necessary 
to produce more and better timber. This ac- 
tivity is indispensable to the progress of 
forestry and the welfare of industries de- 
pendent upon the forests. 


To Broadcast Forest Week Message 


President Coolidge has consented to broad- 
cast an American Forest Week message on the 
evening of April 23 between 8 and 8:30 o'clock 
from Station WRC, Washington. All of the 
stations of the National Broadcasting Co. will 
he connected in a widespread hook-up to carry 
the President’s address. In addition some 250 
radio addresses are already planned for 
American Forest Week, April 22-28, from 
stations in all parts of the country. 

Besides making a financial contribution, the 
National Lumher Manufacturers’ Association 
is preparing an illustrated booklet as its usual 
publication contribution to American Forest 
Week. It will be in the form of a pictorial 
folder, with explanatory text, and will tell 
the story of wood from the seedling to the 
finished commercial product. The committee 
will give this folder wide distribution. The 
National association’s pamphlet “Our American 
Forests” will also be distributed by the com- 
mittee. In addition, Franklin W. Reed, the 
forestry investigator of the National associa- 
tion, recently engaged to make a survey of 
industrial reforestation, will contribute a se- 
ries of articles for general publication dealing 
hroadly with State and regional reforestation 
from the industrial point of view. 

The American Forest Week Committee is 
arranging an international exchange of speak- 
ers with Canada. W. B. Greeley has definitely 
consented to deliver an address at Toronto 
April 25, while Col. Theodore Roosevelt, 
chairman of the American Forest Week Com- 
mittee, is tentatively scheduled for Ottawa. 
Charles Stewart, Canadian minister of the in- 
terior, will speak in Washington on the same 
date and Sir Henry Thornton, head of the 
Canadian National Railways, in Detroit. The 
Detroit meeting is being arranged by the Cham- 
ber of Commerce, R. FE. Danaher, vice presi- 
dent of the National Lumber Manufacturers’ 
Association, cooperating. 
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[BUSINESS CHANGES, INCORPORATIONS, 








Business Changes 


ARKANSAS. 
Co. changing 


Forrest 
name to 


City—Forrest 
Arkansas 


City Box 


Trim Co. 


Fort Smith—Barton Lumber Co. succeeded by 
Barton & Kellog Lumber Co. 

CALIFORNIA. Palmdale—J. K, Drinnon, who 
recently sold his lumber yard in Gallup, N. M., 
has purchased the Gregg-Marshall yard here. 


COLORADO. Craig—Craig Lumber Co: 
Lindas Lumber Co. 

GEORGIA. Macon—City 
by Central City Lumber Co. 

ILLINOIS. Chicago—Englewood 
Co. changing name to Englewood 
< 


sold to 


Lumber Co. succeeded 


Top & Panel 
Dowel & Panel 


‘0 
Herrin—Winchester Lumber Co. sold to Robert 
Stotlar. 


INDIANA. Cedar Grove—L. J. Brown & Son 
succeeded by Alfred C. Brown. 
IOWA, Ottumwa—L. T. Crisman Co, succeeded 


by Crisman Mill & Construction Co. 
Whittemore—J. J. Elbert yard taken 
Whittemore Lumber Yard. 


KANSAS. Eureka—Teegardin 
to Houston-Doughty Lumber Co. 


over by 


Lumber Co. sold 


MICHIGAN. Hartford—Hartford Lumber & 
Coal Co. sold to A. M, Manning. 


MISSOURI. Norborne—Atlas Lumber Co. 
to La Crosse Lumber Co. 


MONTANA, 


sold 


Boyd—John Normile succeeded by 


s. P. Wilson in general merchandise and lumber 
business. 
NEW YORK. Baldwin and Freeport—Ross 


Lumber Yards have been sold to 


OKLAHOMA. Muskogee—Union 
sold to Commercial Lumber Co. 

Salt Fork—Foster Lumber Co. succeeded by F. K. 
Nesselrode. 

Tonkawa—The Cragin Lumber Co., Fullerton- 
Stuart Lumber Co. and Thompson Yards (Inc.) 
have sold their yards to the Foster Lumber Co., 
Rock Island Lumber Co, and the Pickering Lum- 
ber Co, 

PENNSYLVANIA. 
Son (Inc.) sold plant 
Lumber Co. 

TEXAS. Fort Worth—Cooley & Stuckart Lum- 
ber Co. succeeded by Cooley Lumber Co. 

San Angelo—J. N. Adams Lumber Co, succeeded 
by Tom Moore Lumber Co. 


UTAH. Brigham—Merrill 
name to Merrill Lumber & 

WISCONSIN. Krakow—Krakow Lumber & Feed 
Co. sold to Brezinski Bros. 


New Ventures 


ALABAMA. 
opening wholesale lumber 


ARKANSAS. Fort Smith—Barton-Kellogg Lum- 
ber Co. opening a new lumber yard at 920 S. 
D St. 


CALIFORNIA. Corona del Mar—Palisades Lum- 
ber & Supply Co. opening retail lumber business. 

North Hollywood—James Cronin has opened a 
new lumber yard. 

Pacoima—Brown Lumber Co. recently opened by 


Henry Bruning. 
Lumber Co. 


Pittsburgh—Morris Walsh & 
to Sandusky Cooperage & 





Lumber Co. changing 
Hardware Co. 


Birmingham—Thomas Lumber Co. 


business. 


R. N. Brown and Maxwell Price. 
San Diego—Hersum Lumber Co. recently began 
business. 


COLORADO Hudson—cC. H. Richardson to es- 
tablish a new lumber yard. - 


FLORIDA. Leesburg—Lady Lake Packing Co. 
will install an outfit for the manufacture of orange 
boxes. 

Perry—Wilson Lumber Co. 
mill operation. 


GEORGIA. Ocilla—Lacy L. Sutton, of Douglas, 
is interested in establishing a turpentine still here. 


ILLINOIS. Chicago—L. M. Brigham Lumber 
Co. recently began business at 844 Rush St. 


MARYLAND. Hancock—John T. Mason and 
T. Bridges will install a fruit package factory. 


MISSISSIPPI. Heidelberg—Cooper & Moréland 
will install a hardwood sawmill. 

Jackson—Trenton Lumber Co. recently pur- 
chased sawmill, planing mill, dry kilns and other 
mill supplies of the Carpenter Lumber Co., of 
Carpenter, Miss., and also timber holdings of that 
company. 

Jackson—East Side Lumber Co. opening retail 
lumber and building material business on Brandon- 
Gulfport Highway. 

MISSOURI. St. Louis—Hopkins Lumber Co. 
opening wholesale lumber business at 1101 Edward 
Terrace, 

NEBRASKA. Alliance—Davidson Lumber Yard 
recently opened. Address P. O. Box 1266. 

Herman—Jos. Harrison has started a retail lum- 
ber business. 

NEVADA. 
open, 

NORTH CAROLINA. Murphy—Crown Veneer 
plant is the name of a new industry established 
here by O. J. Coffin; will cut veneer panels from 
yellow poplar. 

NORTH DAKOTA. 
recently began, 


has started a saw- 


Gardnerville—Verdi Lumber Co. will 


Crosby—Range Lumber Co. 


OKLAHOMA. Enid—Antrim Lumber Co. is en- 
larging its plant. 

Jay—W. W. Jornagin will open a branch here. 

OREGON. Donna (P. O. Mohawk)—C. K. Clen- 


denin has started a sawmill. 
Portland—Wilson Roofing & Shingle Co. recently 
began at 1340 Commercial St. 
PENNSYLVANIA.  Lititz—aA. 
started a retail lumber 


TENNESSEE. 


F. Hackman 
business. 


has 


Memphis—Chickasaw Furniture 


Manufacturing Co. has begun operation. 
TEXAS. Abilene—Totten Lumber Co, recently 


began a retail business. 


Pecos—Panhandle Lumber Co. recently began a 


retail business. 

WASHINGTON. Everett—L. F. Fisher igs en- 
gaging in the sash and door business at 2007 
Hewitt Ave. 


WISCONSIN. Clintonville—Service Lumber 


Yard is a new concern here. 

Madison — Yawkey-Crowley Lumber Co. will 
open a store for retailing building material and 
lumber. 

White Lake—One unit flooring mill has been 
started by Yawkey-Bissell Lumber Co. 

. 
Incorporations 
CALIFORNIA. San Bernardino—Bear Valley 


Milling & Lumber Co., 


COLORADO. 
ware Co., 


incorporated. 


Denver—Hooper Lumber & Hard- 
incorporated; capital, $50,000. 





Denver—Conejos County Lumber Co., incorpor- 
ated; capital, $50,000. 

Denver—Wallis & Walling Lumber Co., incor- 
porated; capital, $25,000. 


CONNECTICUT. New Haven—Woodfloors 


(Inc.); capital, $25,000. 

ILLINOIS. Barrington—Lageschulte & Hager, 
incorporated; capital, $100.000. 

INDIANA. Hemlock—Hemlock Lumber Co., in- 
corporated; capital $15,000. 

LOUISIANA. Hammond—Fruit & Vegetable 


Package Co., incorporated. 
New Orleans—F. B. Williams Cypress 
corporated; capital, $250,000. 
MASSACHUSETTS. East Hampton—East Hamp- 
ton Lumber & Coal Co., incorporated. 


Co., in- 


Great Barrington—Tacoma Lumber Co., incor- 
porated; capital, $15,000. 
Worcester—L. Rocheford & Son, incorporated; 


capital, $150,000, 
MISSOURI. Kansas City—Dierks-Peters Lum- 
ber Co., increasing capital from $50,000 to $100,000. 
St. Louis—J. K. Gruner Co. increasing capital 


from $25,000 to $50,000. 

NEW YORK. Brooklyn—S. Priceman, incor- 
porated; capital, $50,000; 278 Thatford Ave.; old 
concern. 

Brooklyn—Baumel & Baumel, incorporated; 


capital, $5,000; address 635 E. 53rd St. 

Brooklyn—W. D. Kelly Co., incorporated; capital, 
10,000 shares, no par value; address Robert L. 
Cookingham, 2418 Kenmore Place, Brooklyn; will 
do business in New York County. 

Jamaica—Lindwill Lumber & Builders’ Supply 
Co., incorporated; capital, $10,000. Address Walter 
Will, 140 111th Ave., Jamaica, 


OHIO. Toledo—Lumbermen’s Savings Associa- 
tion, incorporated; capital, $500,000; to act as 
building and loan association to aid dealers in 
financing eonstruction. Address 338 North Erie St. 

OREGON. Kerry—W. J. Kerry .& Co., 
porated; capital, $5,000; lumber, towing and 
ging. 

PENNSYLVANIA. 
Co., incorporated; 

TEXAS. Electra—Sumner-Colley 
incorporated: capital, $75,000. 

Dallas—Lyon-Gray Lumber Co., increasing cap- 
ital from $500,000 to $750,000. 

WASHINGTON. Tacoma—Saxton Lumber Co. 
increasing capital from $20,000 to $40,000. 


BRITISH NORTH AMERICA 


ONTARIO. Timmins—Mattagami Timber 
granted provincial charter; capital, $40,000. 

Toronto—Scarboro Lumber Co. granted charter: 
capital, $40,000; lumber, timber, hardware and 
building materials: 45 Scarboro Ave. 

Windsor—W. J. McKee (Ltd.), incorporated; cap- 
ital, $60,000; old established lumber and wood- 
working business. 


New Mills and Equipment 


FLORIDA, Miami—General Industrial Corpora- 
tion has purchased the plant and holdings of the 
Roman Mfg. Co. here and is changing name to 
Tropical Furniture Co.; improvements and enlarge- 
ments, including installations of machinery for 
manufacture of bedroom and dining room furni- 
ture. 

FEORGIA, Tifton—Wilder Lumber Co. instal- 
ling planer and erecting two-story yard buildings. 


MISSISSIPPI. Lexington—G. D. Thornton, of 
West, Miss., erecting planing mill here. 


NORTH CAROLINA. Lenoir—Foard Mfg. Co. 
installing woodworking plant for manufacture of 
dowel pins. 

Rutherfordton—Builders’ Supply Co. will put in 
plant for manufacture of millwork. 

Rutherfordton—J. L. Hamrick Lumber Co., of 





incor- 
log- 
Kingston—Ruggles Lumber 
capital, $150,000. 


Lumber Co., 


Co., 








Hardwoods 
OAK Blain and Quartered 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 


























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made fron. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 


Plant: 
Newberry, Mich, Grand Rapids, Mich. 
































Yellow Pine 


Timbers, Lumber N! 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 




















FRANK PAYNE 


| 
WHOLESALE 
| 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. | 

















=> 


= 


R 


Sp 1X ON LU 


= 





Manufacturers 


Short Leaf Pine and Hardwoods 
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Caddo River 


Lumber Company 
KANSAS CITY, MO. 


Yetiow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


We Solicit 
Your Patronage 


R. A. Long Bidg., 

















Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 
BRANCH OFFICES 


415 Lexington Ave. 
1518 Fisher Bldg. 
I., 


Eastern Tennessee 


a., 1629 Land Title Bldg. 
, 525 Maccabees Bldg. 
, Tithe & Trust Bldg. 














ake ALWAYS IN THE 
MARKET TO BUY— 


Long Leaf and Short Leaf Sizes, 
Boards, Roofers and Flooring 
Short Leaf Finish. 


1x4 K.D. B & Better 
Rough Short Leaf 


Oregon and California 
White and Sugar Pine 














Send us your Stock and Price Lists. 


Chas. F. Felin & Co., Inc. 


Old York Road & Butler St., PHILADELPHIA, PA. 
























































Stowers Brand 


SOFT TEXTURED 
TENNESSEE MOUNTAIN 


Oak Flooring 


Srowers LUMBER 


Pa \Y) bem Oey 


HARRIMAN, TENN. 


Manufacturers 


Ellenboro, N. C., is installing equipment in new 
plant here for manufacture of lumber; will also 
operate a planing mill. 


OHIO. Utica—Darling & Marts have just com- 
pleted building a new sawmill and warehouse; 
mill is motor driven. Address P. O. Box 334. 


TEXAS. Sherman—Interstate Cotton Oil Re- 
fining Co. will build addition to be used for manu- 
facture of wooden boxes and crates; cost $40,600 
to $50,000; machinery ordered. 


VIRGINIA. Stuart—W. B. Blackard putting in 
small plant for manufacture of children’s chairs, 
rockers, folding card tables, etc. 


WASHINGTON. Addy 

ing a tie mill here. 
Kekoa—Whitman County Lumber Co.® will add 

planing mill to logging and sawmill business. 





Ed. O. Leaf is establish- 


ber Co. destroyed by fire; 


loss by fire, 


Co., loss by fire. 


loss by fire, 


Casualties 
San Diego—Plant of Clark Lum- 
loss $5,000. 


Independence—West Side Lumber Co 
$50,000. 


CALIFORNIA. 


IOWA. 


KENTUCKY. Louisville—Embry Lumber Co 
loss by fire, $14,000. “— 
MINNESOTA. Foxhome—Lampert Bros. Lumber 


MISSOURI. Mansfield—Shipp Lumber Co., logs 
by fire, $10,000. 

NORTH CAROLINA. Weldon—Plant of Wil. 
liams Lumber Co. damaged by fire. 

OREGON. Pedee—Crayton 


Creek Lumber (Go, 
sawmill destroyed by fire. . 
WASHINGTON, Montborne—Montborne Mill Co 
$150,000. " 








NECROLOGICAL RECORD OF THE WEEK 








ORLANDO D. HASKETT, 59 years old, one 
of the best known individual lumbermen in 
Indiana, and president of the O. D. Haskett 
Lumber Co. of Indianapolis, was found dead in 
the offices of the lum- 


ber company shortly 
after noon on Sunday, 
March 4. Death was 
due to heart disease. 
in the opinion of the 
coroner. Mr. Haskett 
was former president 
of the tetail Lumber 





THE LATE O. D. 
HASKETT 





Dealers Association of 
Indiana. a member -of 
the national organiza- 
tion, a past president of 
the Indianapolis Board 
of public safety and 
the Indianapolis Cham- 
ber of commerce. 

Mr. Haskett had gone 
to the office about 10 
o’clock in the morning, 
though it was not his 
usual custom to go on 
Sunday. Nothing was 
thought of his absence until a friend called 
and said he had made an appointment to meet 
Mr. Haskett shortly after dinner at his home. 
Members of the family asked him to go to the 


plant and try to locate Mr. Haskett. The 
friend was unable to gain entrance to the 
office until the man in charge of the boiler 
room was summoned to the door. They 


searched the building and finally found the 
body lying face downward on the floor in a 
toilet room adjacent to the office. He ap- 
parently had fallen forward, his head striking 


the wash basin and a deep cut had been in- 
flicted above the right eye. He had been 


dead about three hours, the coroner said. 
Funeral services were held March 7 at a 
mortuary parlor, with the Rev. Edward H. 
Kistler of the Fairview Presbyterian church, 
of which Mr. Haskett was a member, in charge. 
The Masonic lodge also took part in the rites. 


Mr. Haskett had been engaged in the lum- 
ber business since about 1890, the last 25 
years in Indianapolis. Born of Quaker parent- 
age in Hamilton County, Indiana, Oct. 31, 
1868, he completed the work of the common 
schools in that vicinity and then attended 
Union High academy, an institution of Quaker 
denomination at Westfield, Ind. He entered 
the lumber business with his brother-in-law at 
Westfield, where he remained for three years. 
In 1893 he entered business for himself at 
Cicero, Ind., and conducted the business there 
nine years. Later he spent some time in the 
production end of the lumber business in Mis- 
sissippi. He settled in Indianapolis in 1903 
and established the Adams-Carr Co., now 
known as the Adams-Rogers Co. After re- 
maining at the head of this company six years 
he became connected with the Burnet-Lewis 
Lumber Co. and in 1914 established the O. D. 
Haskett Lumber Co. 

Mr. Haskett was president of the Indian- 
apolis Chamber of Commerce in 1914 and 
served as a member of the board of directors 
six years. He was president of the Greater 
Indianapolis Industrial Association, president 
of the Associated Employers in 1922 and 
president of the Indianapolis Optimists Club in 
1919, a director of the National City Bank and 
memberships in a number of clubs and fra- 
ternal orders. 

Mr. Haskett married Miss Elma 
Westfield in 1890, who survives, with one 
daughter, Reba E. Haskett. Mr. Haskett was 
in good health about ten days ago, according 
to a physician, who was called to the office 
shortly after the body was found. 

The news of O. D. Haskett’s death was re- 


Talbert at 








ceived with deep grief by the many warm 
friends he had made in the lumber industry, 
One who has known him long and intimately 
said upon hearing the sad news: 

“O. D. Haskett was one of the kindliest of 
men. He was always thoughtful of his friends, 
He had the happy faculty of doing the kind, 
courteous thing when a friend came to town, 
inviting him to lunch and visiting with him. 
He was one of those dependable men, whose 
word was as good as a bond. He loved hig 
country and he was anxious to do his part in 
the upbuilding of the community. He loved 
children, was interested in other folks’ wel- 
fare. He will be greatly missed in his own 
city of Indianapolis and lumbermen through- 
out the United States, who knew him, will re- 
get to learn of his passing. 

“It should be said that he was gq staunch 
defender of the lumber business—he believed 
in it. He loved his business, but he wanted it 
to be of a helpful sort so that others, doing 
business with him, might appreciate that what 
they bought of him was bought on an honest 
basis with his character behind it.” 


Ss. F. CARTER, aged 70, formerly a well 
known east Texas lumberman, and president 
of the Second National Bank of Houston, died 
Thursday, March 1, after an illness of some 
weeks. Mr. Carter was born in Alabama in 
September, 1857, the son of J. Q. A. and 
Mildred Richards Carter. The family moved 
to Texas in 1858. It was at Galveston that Mr, 
Carter first became associated with the lumber 
business, as bookkeeper with a Beaumont con- 
cern. From that job dated his career as a lum- 
berman. In 1906 he disposed of all his lumber 
holdings and founded the Lumberman’s Na- 
tional Bank of Houston, now the Second Na- 
tional Bank. In 1910 Mr. Carter built the 17- 
story Carter building, and in 1925 five addi- 
tional stories were added. A light tower on 
the top of the building, now known as the 
Second National Bank building, is one of the 
landmarks of the Houston vicinity. In Janu- 
ary, 1882, Mr. Carter was married to Miss 
Carrie E. Banks, Galveston, who survives with 
four children and nine grandchildren. 


MRS. E. J. BANNISTER, wife of the former 
president of the Long-Bell Lumber Co., died 
last Sunday, March 4, at the Bannister coun- 
try home, La Cima Farm, near Kansas City, 
Mo., after an 8 months’ illness from heart dis- 
ease. Mrs. Bannister was born near Ironton, 
O., April 25, 1869. Her maiden name was 
Edith Nevius. When still a girl she moved 
with her parents to Hackett, Ark., where Mr. 
Bannister met her and where they later were 
married. Shortly after their marriage they 
moved to Kansas City. Mr. Bannister ob- 
tained work with the Long-Bell Lumber ‘Com- 
pany, rapidly rising to position of president. 
He left the company in August, 1923. Besides 
her husband, Mrs. Bannister is survived by a 
daughter, Mrs. Ed C. N. Brown, a son, E. J 
Bannister, three sisters and one brother. 


GEORGE SCHNAUS, 73 years old, well 
known manufacturer at Jasper, Ind., died at 
his home in that city on Tuesday, Feb. 28, 
death being due to a stroke of paralysis. Mr. 
Schnaus was born at Celestine, Ind., and moved 
to Jasper when a young man. In 1891 he 
formed a partnership with Alois Schaaf and 
purchased the Jasper Planing Mill Co., which 
later was incorporated as the Schaaf & 
Schnaus Manufacturing Co. <A _ short time 
ago the name of the company was changed to 
Jasper Cabinet Co., the concern manufacturing 
furniture. Mr. Schnaus was the vice _ presi- 
dent of the company. He was widely known 
to the lumber, furniture and veneer trade of 
Indiana and other states. Four children and 
fourteen grandchildren survive him. 


JESSE W. PARRISH, aged 50, for 20 years 
manager of the east side branch of the Peter 
Vredenburgh Lumber Co., Springfield, Ill., died 
Feb. 29 in St. John’s hospital, Springfield, after 
a brief illness of pneumonia. He was a native 
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of Green Bridge, near Edinburgh, and for a 
few years was secretary of the Trutter Coal 
Co. at Pleasant Plains, before moving to 
Springfield where he joined the Terry Lumber 
Co., which later became a unit of the Vreden- 
purgh company. His widow, his parents, a 
prother and two sisters survive. Vredenburgh 
offces in Springfield were closed the after- 
noon of the funeral as a mark of respect to 
the veteran employee. 


OLIVER M. ZEIS, retail lumberman of Chi- 
cago, died suddenly on Wednesday, March 7, 
while at a meeting of the board of directors 
of the Marquette State Bank. Mr. Zeis had 
peen ill at his home for several months but 
had apparently sufficiently recovered to attend 
the board meeting, though still in weak condi- 
Mr. Zeis was 58 years old and had been 


tion. 3 - : ; 

in the lumber business in Chicago for more 
than thirty years. At the time of his death 
he was head of the O. M. Zeis Lumber Co. 


at 64th Street and Irving Ave., and made his 
home at 7130 Normal Boulevard. 


PETER BERGER, one of the most active 
business men in his section, and a well known 
lumber man, died recently at his home in Sala- 
monia, Ind. He was born in Pennsylvania in 
1865 and settled in the county where he died 
when about 2 years old. He was engaged in 
the lumber business for 35 years, having at 
various times owned a number of sawmills in 
that section of the State. He kept several 
erews busy hauling logs to his mill at Sala- 
monia. The wiGow and one son survive. 

J. C. KEMME, vice president of the Willing- 
ham Sash & Door Co., Macon, Ga., is believed 
to have shot himself, dying on Tuesday, Feb. 
28. Continued ill health was given as the 
probable cause for the act. Mr. Kemme was 
51 years of age and had been a resident of 
Macon for twenty years. For three years he 
had been in ill health and had undergone nine 
operations during that time. Mr. Kemme is 
survived by his wife and one sister. 


DANIEL McKINNON, a resident of Aber- 
deen, Wash., for 30 years, died last week in a 
Seattle Hospital, at the age of 68. Mr. Mc- 
Kinnon had bten with the Bay City Lumber 
Co. in Aberdeen since 1906, being employed as 
head filer. He had at various times been inter- 
ested in shingle mills on Grays Harbor. Mr. 
McKinnon was a pioneer member of the Aber- 
deen Lodge of Elks and funeral services were 
held from the Elks Temple, Aberdeen. 





William L. McCormick of Tacoma, Wash., sec- 
retary of the Weyerhaeuser Timber Co., died 
Feb. 28 at the winter home of the McCormicks 
at LaJolla, Cal. Mrs. McCormick was a native 
of Illinois and she and Mr. McCormick were 
married at Portland in 1910. She is survived 
by her husband, one daughter, one sister and 
one brother. 

DEXTER CRANDLE, manager of the 
Hoopeston Lumber & Coal Co., of Hoopeston, 
Ill., died at a hospital in Chicago on Feb, 2 
Mr. Crandle was active in the work of the 
Illinois Lumber & Material Dealers’ Associa- 
tion and was well known in the trade. 


JOHN McMILLEN, aged 69, a retired lumber 
dealer of Nelsonville, Ohio, died at a Colum- 
bus, Ohio, hospital March 4 following a long 
illness from uremic poisoning. He is sur- 
vived by his widow, four sons and three daugh- 
ters. 





WILLIAM WATSON, for many’ years con- 
nected with the Huntsville (Ont.) Lumber 
Co., died on Feb. 27 after a brief illness. He 
had been a resident of Huntsville for more 
than forty years. He was born in Ireland and 
for a brief time lived at Collingwood, Ont. He 


Den 


had served on the municipal council and was 
prominent as an Odd Fellow and Orangeman. 


‘limber Land Sales 


JACKSONVILLE, FLA., March 5.—An- 
nouncement has been made of the sale of the 
timber holdings and mill of the Reid Lumber 
Co., located at York, Fla., near Ocala, to the 
Long Leaf Lumber Co. of Florida, a Texas 
concern that has for several years been doing 
business in- that State and Louisiana. P. E. 
Hammons is president and T. Frank Meagher 
is vice president and general manager. 


JACKSONVILE, FLA., Mar. 5.—Report of 
the purchase of the Union Cypress Co. hold-’ 
ings at Hopkins, Fla., near Melbourne by the 
McGowin-Foshee Lumber Co., has been con- 
firmed. W. E. Foshee of Montgomery, Ala., 
will be in charge of the operation, which will 
resume cutting at once after about two years 
of idleness. 


BOONE, N. C., March 5.—The Tri-County 
Lumber Co., successor to the Cherokee Lumber 
Co., which has some of the finest timber hold- 
ings in this section, will begin operations in 
the near future in the Beech Creek region on 
a timber stand estimated at 50,000,000 feet. A 
survey of the right of way from the timber 
lands to Butler, Tenn., is now being made. 
The band mill at Shulls will be moved to But- 
ler as soon as the survey is finished. W. S. 
Whiting of Shulls Mills, an official of the Tri- 
County Lumber Co., has just gperfected ar- 
rangements in Baltimore for the resumption 
of operations. It is estimated it will take 
twenty years to cut all the timber. 


SEATTLE, WASH., March 5.—A tract of 
10,440 acres of Quinalt Indian timber cruised 
at 85,000,000 feet, has been sold by the gov- 
ernment to the Aloha Lumber Co. at the ad- 
vertised price of $2.50 per thousand for live 
and dead cedar, spruce, fir and white pine, and 
at $1 per thousand for hemlock and all other 
varieties. 


Trouble and Litigation 


ATLANTA, GA., March 5.—Two decisions of 
considerable importance to lumber firms lo- 
cated in the states having workmen’s compen- 
sation laws were handed down recently by the 
Georgia State supreme court, their importance 
being due to the fact that each decision estab- 
lishes a precedent that will have considerable 
bearing on similar cases. 

In the first case referred to, an employee of 
an Augusta, Ga., firm was accidentally killed 
outside the State, and objecting to the pay- 
ment of the claim for this reason the insur- 
ance company brought suit to determine the 
validity of the compensation act. The de- 
cision of the Georgia supreme court was that 
the act is valid and constitutional, and that 
the insurance company is liable for this claim. 

In the second case an employee of the Sa- 
vannah Lumber Co., Savannah, Ga., was acci- 
dentally killed some time ago, and his widow 
allowed compensation for 350 weeks at $14.63 
per week. At the end of 161 weeks the Integrity 
Mutual Casualty Co., Chicago, which was car- 
rying this insurance, became insolvent and 
payments stopped. Objecting to paying the 
claim itself the Savannah company permitted 
suit to be brought, and the decision of the 
Georgia supreme court was that failure of 
the insurance company paying the claim makes 
the company for which the claim was being 
paid liable. Hence, the lumber concern must 
pay the additional 169 weeks still due. 

The Georgia law requires any employer of 
five or more persons to carry compensation in- 
surance, and is similar to other laws of this 
nature. ; 





(Continued from page 47) 


Census Bureau Delivered Prices 


Wasuincton, D. C., March 5.—The Department of Commerce has secured through the bu- 
reau of the census the following prices, per thousand for lumber items and per hundred square 
feet for shingles, as the average paid Feb. 1, by contractors for material delivered on the job, 


these being selected from the complete list: 


No. 1 Dimension, 
S1S1E, 2x4—16’ 
Southern Douglas 
nine fir 
Waterbury, Comm. ...6..0.0%< $70.00 $48.00 
wee Welwer, BGO... .... «+0000 ae: 65.0 
Poughkeepsie, N. Y........... coe 43.00 
OSS 3 ee 38.00 42.00 
a SS eee 41.00 45.00 
TE aca c esata hoa 45.00 ee 
oN ae 37.50 45.00 
Tounpatown, Chilo ~.. ......00% 63.00 63.00 
a a Se eee 48.00 48.00 
Terre Haute, Ind...........06 50.00 50.00 
BES weeeee, Wik. 6. oc csccacsas 34.00 43.00 
BS a eee 39.50 46.50 
eS: SaaS 48.50 48.50 
S&S eee wie 43.00 
ee > eee er res 43.00 
Ban, Antonio, TER... vce cwne ce 49.00 axial 
Los Angeles, Calif....... “wen reat 33.50 


Flooring, 1x4” Shingles, Extra 
Common 10 to 16’ Clear, 16”, 5/2 
Boards Southern Douglas 
1x6” yy fir Red 
No.1 “C"e.g. No.2v.g. cedar Cypress 
$38.00 $ 85.00 $ 70.00 $ 5.60 veae 
55.00 80.00 100.00 7.50 $12.00 
38.00 85.00 sees 6.50 nee 
35.00 85.00 75.00 5.50 
40.00 85.00 80.00 5.00 
50.00 85.00 a 6.00 ste 
50.00 oe 72.50 san ain 8.80 
65.00 eye 90.00 7.50 
45.00 72.00 +e 5.60 matana 
ore 100.00 90.00 6.00 6.00 
48.00 80.00 iia 5.00 = igi 
42.50 moons 61.50 4.60 “ae 
52.50 80.00 me 5.50 uch a 
36.00 one 72.00 4.50 
38.00 tae 80.00 5.50 ants 
55.00 Ter’ 6.50 6.50 
32.50 57.50 3.80 208 


Turnover 
and good profits 


Wholesalers and retailers 
who are handling Brown’s 
Supercedar will tell you they 
are making a profit on closet 
lining for the first time. 
Super quality. Super pack- 
age. No claims for damage 
orshortage. No depreciation 
in warehouse. 


Write for samples, 
circulars and brices. 


(x0: MEMPINS & 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 

















Scores of Firms Use 
LANGE Glass Edgers 


UMBER companies, planing mills, sash and 
door factories, etc., are using Lange Glass 
Fidgers to lower their production costs, get re- 
pair work done more quickly, and save money 
on grinding, smoothing and polishing edges 
and bevels of plate glass for doors, shelves, show 
cases, furniture, auto bodies, etc. We'd like to 
send you a list of Lange Edger users in your 
line, and tell you how you, too, can use thes: 
famous Edgers to advantage. Coupon below 
brings list of users and complete catalogs. Mail 
it today. 


Henry G. Lange Mach.Wks. 


166 North May Street, CHICAGO 
Dependable Since 1882 
Henry G. Lange Machine Works, 
166 No. May Street, Chicago 
Send us your sae ye catalog of Lange Glass Edgers 


and full {nformation about your machines, per your 
offer in American Lumberman. 
Name 


Addr 
City 








State. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 














CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 





u 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, coliect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 


Special department handling export lumber shipments 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors Panama- Pacific GRAND ad a 4 
nt en 


international! Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS AND DROP FORGINGS. Daily fac- 


tory capacity 3500 Axes & Tools 


Bowsces 5 
c 


Put 
“Come on Home” 


in your 


Home Town Library 














“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?— anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Armericanfiumberman 


431 South Dearborn Street, 
Chicago, Ill. 








(If you prefer, and will send us the names 

and addresses with order, we will send the 

books for library and high school direct, 
| with a letter from us saying they are a gift 
from you ' 
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News Notes from Amfic: 


Tacoma, Wash. 


March 3.—Dr. C. A. Schenk, forestry expert, 
was principal speaker at the regular meeting 
of the Tacoma Lumbermen’s Club at the Win- 
throp Hotel yesterday afternoon. Dr. Schenk 
advocated a new plan for the perpetuation of 
American forests, especially the forests of 
the Pacific slope.’ His scheme attacks the 
problem on its economic side. He declared 
that the rate of growth of trees makes it 
economically impossible for private interests 
to practice commercial reforestation at a 
profit. He advocated Government aid by put- 
ting the national credit behind the movement. 
“We can supply the lumber for the world and 
there is an ample market if we have the 
goods,” the speaker declared. “But we have 
no sustained forestry here as they have in 
Europe. In Europe it is done either by feud- 
alism or socialism. Here we must do it 
economically. The only solution I can see is 
cheap money Capital will not invest in tim- 
ber at present because the return is too low, 
aml the rate of growth makes it impossible 
for this return to be increased. Let the United 
States give the lumber operators national 
charters, as are given national banks, let the 
Government guarantee lumber bonds and lend 
money at 2% percent, and the operator can 
then cut just enough to equal the annual 
growth, thus maintaining the timber assets in 
perpetuity, and the problem is solved.” The 
club adopted a vote of thanks for his pre- 
sentation of the idea. 

Cc. E. Dant, of Dant & Russell, Portland, was 
a guest at the meeting and congratulated Ta- 
coma on the acquisition of the shipping line 
to the Orient. “Tacoma has more behind it to 
furnish cargo for a steamship line than any 
city in the Northwest,” he said. “You are 
the Lumber Capital of America and you have 
your wheat, your flour and your copper. Even- 
tually you will have your own steamship lines 
to every part of the world.” 

President E. W. Demarest announced the 
appointment of two new committees. One 
will investigate the proposal made at last 
week’s meeting for the construction of a 
model house in Tacoma showing the advan- 
tages of wood construction. This committee 
is composed of John Dower, chairman; Paul 
H. Johns and W. R. Ripley. The other 
committee will work for the establishment in 
Tacoma of the headquarters of the new West 
Coast Lumbermen’s Association, and make ar- 
rangements for the entertainment of Col. W. 
B. Greeley, the secretary-manager, on his ar- 
rival here from Washington. This committee 
is composed of Ernest Dolge, J. G. Dickson 
and Frost Snyder. 

Organization of the State Log Patrol, cov- 
ering the territory around Tacoma, Olympia, 
Shelton and Vashon Island, was announced 
here this week. The organization was com- 
pleted by Tacoma lumber interests to reduce 
the depredations of log pirates in southern 
Puget Sound and to salvage logs lost from 
tows. E. J. Murnen, of the Weyerhaeuser 
Timber Co., was named president of the patrol; 
J. C. Buchanan, North End Lumber Co., vice 
president, and Roy J. Sharpe, Mountain Lum- 
ber Co., secretary-treasurer. The board of 
trustees includes the officers and George D. 
Newbegin, Cascade Timber Co.; Ralph L. 
Dickman, Dickman Lumber Co.; C. L. Spencer, 
Buckley Logging Co., and Dan O’Leary, Mud 
say Logging Co. W. B. Craw, formerly a 
police captain at Everett and later associated 
with Port Gardner patrol of Everett, was 
named manager of the new organization. The 
formation of the State patrol completes a 
chain of similar organizations covering north- 
ern waters from Grays Harbor to Olympia. 
The Tacoma organization will soon meet with 
the other patrols to link up the interests of 
all the organizations and formulate plans for 
concerted effort along the same lines. 


Steamship rates on lumber are showing 
signs of strength. The Japanese lines are re- 
ported as asking $9.75 for March and April 
charters. Intercoastal lumber space is tight 
and full cargoes are going at $13.25, which is 
above the informal conference rate. Australia 
is back in the market and full cargoes are 
quoted at $13, and parcel shipments at $14. 

Cargo shipments of lumber over the Ta- 


coma docks during the last week: From the 
McCormick, Shaffer and Baker docks anq 
Portacoma piers, 4,540,000 feet; Defiance Lum- 
ber Co., 700,000 feet, and St. Paul & Tacoma 
Lumber Co., 2,300,000 feet—a total of 7,540,000 


feet. Destinations: Atlantic coast, 2,210,000 
feet; California, 430,000 feet; Japan ana 
China, 4,050,000 feet; Europe, 400,000 feet; 


South Africa, 250,000 feet; South America, 
west coast, 100,000 feet, and Alaska 100,000 
feet. Other than lumber: The Atlantic coast 
took 920 bundles broom handies and 550 doors. 
Europe took 500 doors. South Africa took 
7,000 doors, 300 bundles broom handles and 50 
tons veneer. South America, west coast, took 
750 tons box shook. 

January cargo shipments of lumber from 
Tacoma totaled 41,841,997 board feet, of which 
20,709,710 feet went to domestic buyers and 
21,132,287 feet to foreign countries. The Orient 
was the heaviest purchaser, taking 16,196,251 
feet, while the Atlantic coast was second with 
15,619,633 feet. Box shook cargo shipments 
totalled 1,500 cubic tons, of which 934 tons 
went to foreign markets, and 566 to domestic 
ports. The number of doors shipped was 
25,160, of which 7,655 went to foreign coun- 
tries, mostly to the United Kingdom, and 
17,505 to domestic ports. 


Seattle, Wash. 


March 3.—In the fir rail trade there is an 
increasing demand for mixed cars, with as- 
sortments hard to pick up. Prices are still 
tending upward, but are not yet at a level 
satisfactory to the mills. Local dealers re- 
port that drop siding is not plentiful. Inter- 
coastal business is still in the dumps, on ac- 
count of lack of demand—a situation which 
it is confidently expected will soon improve. 
Some lumber is reported unsold on the docks, 
with holders glad to let go at a concession 
from the going rate of $21.50 and $22.50. When 
spring opens along the Atlantic coast, it is 
believed demand will quicken. Space is tight, 
and the conference rate is fixed at $12.50 for 
March, $13 for April and $14 for May. Cali- 
fornia is unchanged. Trade is expected to in- 
crease in volume soon after the tax readjust- 
ments ending Feb. 29. Offshore trade is sub- 
stantially the same both as to volume and 
price. Logs on Puget Sound are in good sup- 
ply, with the market apparently barely steady 
at $13, $19 and $25. Concessions of $1 on the 
prices of Nos. 2 and 3, reported in British 
Columbia and along the Columbia River, are 
not being made in this market. 

R. L. Hennessey, sales manager Mumby 
Lumber & Shingle Co., with headquarters at 
Bordeaux, Wash., is making a business tour 
that will require thirty days and will take 
him to Denver, points in Texas and Kansas 
City. He will return by way of Minneapolis. 

The United States Foreign Trading Corpora- 
tion, New York, has opened offices in the 
Skinner Building, with R. W. Adair as rep- 
resentative. The business has been handled 
by the Skinner & Eddy Corporation, which 
is now retiring from the lumber trade. 


Los Angeles, Calif. 


March 3.—Southern California demand is 
slightly better and prices are a little firmer. 
Most lumber yards kept their stocks low until 
after March 1, because of the annual tax as- 
sessments. Demand, both wholesale and re- 
tail, should now begin to pick up. Stocks at 
the San Pedro docks are well below normal, 
the total being slightly above 12,000,000 feet, 
but most of the items are undesirable. There 
is a very small amount of 1x6-, 2x6- and 2x4- 
inch common fir, and these items are firm. 
February cargo arrivals in southern California 
approximated 95,000,000 feet, about 15,000,000 
feet less than for the same period last year. 

Harry Lake, of the Garden Grove Lumber 
Co., Garden Grove, has been elected a district 
director of the California Retail Lumbermen’s 
Association. 

The Tropical Hardwood Co. of Los Angeles, 
is installing one of Moore’s cross circulation 
internal fan kilns. The kiln building will be 
constructed of concrete walls having an air 
space built in. The roof will be of tile and 
re-inforced concrete"beams. The kiln is being 
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ica's Lumber Centers 


equipped with Moore’s fireproof metal dry kiln 
doors. The feature of the new kiln is that 
wide hardwood boards can be piled solid on 
kiln trucks, leaving no vertical flues in loads, 
thereby increasing holding capacity of loads 
and reducing stacking costs. The kiln will be 
used for seasoning tabasco mahogany, Spanish 
cedar, walnut and other valuable woods em- 
ployed for fine cabinet work. The drying con- 
ditions of temperature and humidity are auto- 
matically controlled, insuring high quality of 
well seasoned lumber. This installation is 
the first of Moore’s modern type kiln placed 
in the southern California section. The kiln 
will be the same as new kilns now used by the 
Pacific Lumber Co., Scotia, the Hammond Lum- 
ber Co., Samoa, and several other modern mills 
and furniture plants in Oregon. 


Aberdeen-Hoquiam, Wash. 


March 3.—Alex. Polson, president Polson 
Logging Co., returned Feb. 26 from Washing- 
ton, D. C., and reported that it was doubtful 
whether any action would be taken on the 
proposed tariff on shingles during the present 
session of Congress. During Mr. Polson’s stay 
in Washington, he and Mrs. Polson, and Sen- 
ator Mark Reed, of Shelton, Wash., were hosts 
in the Presidential suite of the Hotel Willard, 
at a dinner party given for the Washington 
delegation in Congress and other Washing- 
tonians in the national capital. 

The holdings of the defunct Washington 
Door & Manufacturing Co., consisting of two 
door plants in Hoquiam, have been acquired 
by a new company to be known as the Durable 
Door Co. The personnel is made up of E. W. 
Daniels, of the Knox & Toombs Co., Hoquiam; 
A. R. Wuest, Harbor Plywood Co., Hoquiam, 
and W. H. Abel, Montesano. For some time 
the plant at Sumner and 20th Street has been 
operated by trustees, who have been success- 
ful in paying off all the indebtedness. The 
trustees acted without remuneration. Both 
plants will be operated by the new company. 
‘New machinery will be installed in the plant 
at 28th Street, which has been idle for some 
time. 

The Harbor Airways Co. has been organized 
by a group of Aberdeen and Hoquiam young 
men belonging to the Active Club, for the pur- 
pose of opening a factory here for the build- 
ing of airplanes. 


Portland, Ore. 


March 3.—Orders for lumber are being re- 
ceived in more liberal amounts. Returning 
to its former level, existing before the break 
three months ago, the intercoastal lumber 
rate has been set at $14 for May loading by 
lines in the general conference. The March 
rate is $12.50, and the April rates is $13. 
Restoration of the rate is said to be due toa 
general improvement in the intercoastal lum- 
ber market. Inquiries for May space give 
promise of considerable volume. 

A saving of 24 hours on shipments from 
Oregon will be made possible, it is announced, 
by shortening the schedule of the Red Goose 
fast freight train of the Great Northern rail- 
Way on its eastern end. This time saving 
will be effected on all shipments to or beyond 
Sioux City. The Red Goose train runs from 
the head of the Lakes to Sioux City and han- 
dles eastbound coast business from Willmar, 
Minn, 

Installation of the Weyerhaeuser sawmill at 
Longview, Wash., is rapidly progressing, the 
machine shop being already occupied, and the 
first story of Mill No. 1, the Douglas fir mill, 
being completed. A shed 990 by 100 feet has 
been completed, and two electric cranes have 
been installed. Piling is being driven for the 
50 dry kilns. Construction of docks and power 
Plant will be done during the summer. Work 
has not yet started on the cedar mill. Ma- 
chinery for the mill will begin to arrive in a 
few months. It is also reported that prepa- 
rations have been made for logging on the 


east watershed of the Cowlitz River, where 
railway extensions have been made. A camp 
of 85 men has been maintained there. About 


320 men are engaged in construction at the 
mill site, 


The Doernbecher Manufacturing Co., of 
Portland, is remodeling its ten old dry kiln 
rooms into Moore’s improved charge system of 
kiln designed for drying hardwood lumber. 
The kilns are being equipped with automatic 
temperature and humidity recorder controllers. 
The Doernbecher company is a large user of 
Oregon hardwood, employing principally alder, 
maple and ash, produced at its sawmill at 
Coalco or secured from small sawmill op- 
erations in various parts of the State. The 
remodeling of the dry kilns will increase dry- 
ing capacity and furnish the additional dry 
lumber requirements of the expanding busi- 
ness of the Doernbecher plant, which is the 
largest furniture manufacturing establishment 
in the West. It has also made other improve- 
ments and rearranged its office, to get more 
floor space for its display room. It has also 
rearranged its machinery and added some 
new equipment to increase manufacturing 
facilities and secure straight-line factory 


production. 
Bend, Ore. 


March 3.—The Brooks-Scanlon Lumber Co. 
began operation on capacity basis March l, 
with the start of the gang saw on day and 
night shifts. Operation on a 6-day week 
schedule was resumed Feb. 1, after a 4-day 
week had been run for two months. The gang 
saw has not been in operation since the mid- 
dle of last year. The fourth Brooks Scanlon 
Lumber Co. logging camp was opened last 
week. 

The Shevlin-Hixon Co. plant will be in oper- 
ation at almost capacity by the middle of 
March. The company will operate the gang 
saw on only the day shift for the present. 


Duluth, Minn. 


March 5.—A broader inquiry was noted for 
all grades of northern pine in the last ten 
days, and shipments of mixed carlots have 
shown improvement. The market remains 
firm. Box manufacturers are in the market 
for supplies. Operators generally reported 
small stocks of lower grades. Bookings of 
lots of No. 2 and better northern pine were 
reported for prompt shipments to middle 
West and eastern foundries for pattern mak- 
ing. Shipments of lath have been going for- 
ward more freely to the Chicago district. Buy- 
ers for Northwest railroads are still looking 
for ties, which are stiffer than they have 
been in some time. Operators have also been 
finding a ready market for piling and mine 
timbers. 

Members of the Duluth Hoo-Hoo Club will 
hold a meeting at the Androy Hotel, Hib- 
bing, on March 23, when they will be guests 
of the Remington Lumber Co., of Hibbing, 
at a banquet. The Duluth Hoo-Hoo are ar- 
ranging to hold a concatenation at the Spauld- 
ing Hotel, Duluth, on April 27. Preparations 
are being made to initiate a large class of 
kittens. 

Forest Service officials have announced that 
four fire lookout towers have been ordered 
for strategic points in northern Minnesota. 


Spokane, Wash. 


March 3.—The prospects for a good con- 
struction year throughout this district are 
brighter than at this time last year. Lum- 
bermen generally are optimistic over the out- 
look for the Northwest. 

Last Tuesday the Spokane employes’ wood 
promotion committee was organized at a meet- 
ing at the Davenport Hotel, presided over by 
R. L. Bayne, of the educational committee of 
the Spokane Hoo-Hoo Club and addressed by 
George Pearson, of Bend, Ore. Dick Gerke, 
grader at the McGoldrick mill, was chosen as 
chairman and seven other men, representing 
the employes of other companies here, as 
members. The committee was pledged any 
necessary assistance by the Spokane Hoo-Hoo 
Club. Mr. Pearson was the speaker at the 
meeting of the Spokane Hoo-Hoo Club yester- 
day and spoke briefly of the experience of 
the employees at Bend. 

A retail yard department in charge of A. 
M. Paulsen is being opened by the Hedlund 
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Box & Lumber Manufacturing Co. at’its plant 
here. Mr. Paulsen is a retail lumberman of 
long experience with the lumber department 
of the Anaconda Copper Mining Co. He comes 
here from Missoula. The new mill of the 
company south of Republic, on the Great 
Northern Railway, is nearing completion. 

The Emerson mill, at the mouth of the Spo- 
kane on the Columbia River, started operations 
the first of the month. It has several million 
feet of logs on hand, cut from the Colville 
reservation. The Lantzy sawmill, on the west 
end of the Spokane reservation, is just finish- 
ing a cut of several million feet. Both of 
these mills ship from Creston, trucking the 
lumber by motor to that point. 

The Humbird camps in the Grouse Creek 
region, north from Sandpoint, will open about 
March 25, with the starting of the Humbird 
logging road. At the same time, two of the 
Wayne and Pierson camps in the same dis- 
trict, supplying the new Rogers mill, are to 


open. 
Houston, Tex. 


March 6.—Export business in pine is in good 
shape, demand for sawn timbers and ship 
decking strong. The latter item has advanced 
$15 in the last two weeks. Manufacturers say 
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ship decking is hard to produce, and that there 
is little profit in it even at the advanced 
price. The best domestic demand perhaps is 
for 1-inch and 5/4. There is good demand for 
1x4-inch flooring of all grades, but a poor de- 
mand for 3-inch. Yard stocks generally are in 
good call. Demand for car materials has 
fallen off. 

The executive committee of the Lumber- 
men’s Association of Texas met again Tues- 
day at the Lumbermen’s Club for further con- 
sideration of the program of the annual 
convention at Houston, April 10, 11 and12. One 
of the most attractive entertainment features 
will be a boat trip from Harrisburg, a suburb 
of Houston, to Sylvan Beach, where a seafood 
dinner will be given the delegates by John S. 
Bonner, of the Humble Oil & Refining Co., for- 
mer lumberman. 

Interest in boating and boat building is 
growing in Houston and vicinity, and the first 
Houston motorboat show will be held early in 


ese Pittsburgh, Pa. 


March 6.—Rather severe weather in the 
Pittsburgh district has operated as a slight 
check to improvement in lumber business. 
The increased activity in hardwoods has been 
pretty well maintained generally, with a con- 
tinued improvement in the industrial demand. 
Appalachian oak in the top grades continues 
to move fairly well, but there is not much 
demand for lower grades, the accumulation of 
which at some mills is said to be the largest 
in their history. Par- 


Pe 
has accepted a position with the Antrim Lum. 
ber Co., St. Louis, as purchasing agent for its 


i Kansas City, Mo. 


March 6.—The lumber market has been quiet 
for the last two weeks. Industrial demang 
has been in fair volume, and lumbermen are 
looking for more business in that line than 
they had last year. They are also taking as a 
good sign the large increase in building per. 
mits here last month over February, 1927, 

Joseph W. Paddock, of New Orleans, La. 
representative of the Southern Pine Associa- 
tion, attended the meeting of the officers of 
Kansas building and loan associations at To. 


Norfolk, Va. 


March 5.—There has been a noticeable im- 
provement in demand for North Carolina pine, 
a large variety of items being purchased, 
Some mills find business quiet because they 
are asking higher than prevailing prices, but 
just as soon as Other mills sell up, prices are 
going to advance rather rapidly. The pros- 
pects are rather bright, judging from the 
number of inquiries. If good weather in the 
North and South continues, spring activities 
should begin ahead of time. Most buyer 
nowadays want quick shipment, and the mills 
can certainly give them this service. 

There has been a slight increase in sales of 
4/4 edge No. 2 and better band sawn, also in 





ticular activity is re- 





ported in poplar, with 
dry stock in fair sup- 
ply only. The demand 
is chiefly for No. 2A 
and No. 1 common pop- 


lar in 4/4 and 8/4 
thicknesses. Red, sap 
and tupelo gums in 


southern hardwoods ap- 
pear fairly active, es- 
pecially in the better 
grades, with prices firm. 
Red gum is moving in 
good volume. Fir is 
moving in only fair 
volume. Western hem- 
lock is coming into 
more general use on 
the eastern market. 
Southern pine dimen- 
sion is moving in rea- 
sonable volume, al- 
though weather condi- 
tions are interfering 
with a normal demand. 
Some dealers report the 
Carolina pines selling 
particularly well — un- 
questionably better 











than at this time last 
year. Prices on south- 
ern pine are reported 
somewhat erratic just 
now, varying $1 to $8. 


Tradition has it that this old grist mill, built of hewn logs, located at 
Lincoln, R. I., was erected before this nation was born and since then 
it has been continuously owned by the Moffett family 





Idaho white pine, Pon- 
dosa pine, and California white and sugar 
pines are reported very irregular. Placing 
of orders is largely contingent upon availa- 
bility of stocks, the mills being in a mood to 
take a price on items in which they are long. 
The lower grades show some strength, owing 
to the fact that stock is scarce. 


The firm of Picket & Volk, wholesale lumber 
dealers, who have been in business in Pitts- 
burgh for eight years, is gradually closing up 
its business, and E, H. Picket, head of the 
firm, is now in charge of the Pittsburgh office, 
just established, of Robert R. Sizer & Co., 
New York, at 613 Empire Building. The per- 
sonnel of the Sizer company’s representation 
here is that of the Picket & Volk company. 


St. Louis, Mo. 


March 6.—The Holekamp Lumber Co. an- 
nounces that it has acquired the yard of the 
Taylor Lumber Co, at Gray’s Summit, which 
it will operate in future. Other Holekamp 
yards are at Kirkwood, Webster Groves, Old 
Orchard, Maplewood, Affton, Chesterfield, Mo., 
and 6945 Fyler Avenue, St. Louis. 

The Hemphill Lumber Co., manufacturer of 
cypress and hardwoods, has removed its gen- 
eral sales offices to Kennett, Mo., where its 
mill is located. 

John H, Balster, until recently with the J. C. 
Halsema Lumber Co., of Jacksonville, Fia., 


good circular sawn edge and stock widths 
mixed. Prices show little change. Edge 4/4 No. 
3 has also been moving well. No. 2 and better 
4/4 stock widths, band sawn dressed, have 
been very active, and there has been an im- 
provement in demand for good circular sawn. 
Satisfactory prices are being secured. Good 
circular sawn rough finish is likely to ad- 
vance, for there is not much available. No. 3 
4/4 stock widths have been more active, al- 
though prices are rather low. No. 2 and 
better dressed 5/4x10- and 12-inch, also 4- 
and 5-inch, has been in good demand and 6/4 
stock widths, rough, are active and scarce. 
More inquiries have been received for rough 
No. 2 and better bark strips, but miscuts have 
been very quiet. 

Sales of 4/4 edge No. 1 box, kiln dried 
rough, have shown a slight increase. Stock 
widths are getting scarcer in either kiln or 
air dried. More good air dried is expected on 
the market soon, and its price is stronger than 
it was thirty days ago. No. 1 4/4 stock box, 
kiln or air dried, continues in good demand, 
but mills refuse to sell ahead, as they expect 
early advances. Edge 4/4 No. 2 box continues 
very quiet. No. 2 4/4 stock box has shown 
some improvement in demand, but 5/ and 6/4 
have been slow. Box bark strips, 4/4, are 
slow and keen competition has lowered prices 
50 cents during the week. 

There has been an increase in demand for 
shed stock, although flooring is not as active 
as thin ceiling, bark strip partition and 
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dressed 4/4 finish and 5/4 stepping. Prices 
show quite a variation as mills are rather 
eager to move manufactured lumber quickly. 
Kiln dried roofers in 6- and 8-inch widths are 
more active. Air dried are not moving very 
priskly, but producers are not willing to book 
far ahead. Rains have held up operations. 
The 6-inch air dried are being generally 
quoted at $8 f.o.b. cars Georgia main line 


rate. 
Macon, Ga. 


March 5.—Roofer demand appears a little 
better, but there has been no noticeable ad- 
vance in price. The principal movement is to 
the East, but there is a considerable amount 
of stock being consumed locally. Bad weather 
has caused curtailment of production during 
the last few days. 

Considerable improvement was noted this 
week in the longleaf market. Railroads that 
started to cut their forces a couple of weeks 
ago are now working their crews full time, 
especially in the shops. This means a bet- 
ter market for the longleaf, especially in the 
larger sizes. Sales by mills in southwest 
Georgia and southeast Alabama are said to 
be close to, if not equal to, the production. 


Jackson, Miss. 


March 5.—There was a slight increase in 
volume of orders last week. This section en- 
joyed good weather, and production and ship- 
ments were good. Shipments for February 
were a little ahead of production, and some 
mills have heavy export shipments to make. 
Demand for export items continues very 
strong. Shed stock items are not in as much 
demand as they were, but none of the mills 
have reported any surplus dry stock. The 
mills generally report that flooring items are 
moving satisfactorily, and that 3-inch B&better 
flooring, which has beer a little sluggish, has 
gained strength. No. 1 ceiling is in strong 
demand, but B&better grade is not moving so 
well. There has been noted a slight advance 
in No. 3 ceiling, and demand is very strong. 
B&better finish seems to have picked up a bit, 
and some mills have considerably reduced 
stocks. Dimension manufacturers of north 
Mississippi remain optimistic as the demand 
from automobile concerns for their output, 
especially of No. 3, is heavy and orders are 
being received in nice volume. Many small 
operators of that section, who had been closed 
down, operated full time last week. 

R. F. Hammatt, manager California Red- 
wood Association, San Francisco, was a visitor 
to Jackson last week. 


Tampa, Fla. 


March 5.—The fact that lumber led the list 
of exports from the port of Jacksonville dur- 
ing February and that there has been a marked 
increase in shipments through Tampa since the 
first of the year is taken to be decidedly in- 
teresting. The total out of Jacksonville for 
last month ran to 2,942,000 feet valued at 
$126,430, as compared to 1,570,000 feet in Janu- 
ary, worth $73,971. This is the largest lumber 
movement through Jacksonville in two years. 
All of it went to foreign ports, and takes no 
account of the consistently heavy coastwise 
shipments by both service steamer lines and 
mill owners in various parts of the State. 

The Tampa port situation was greatly re- 
lieved by a recent ruling of the railroads to 
allow seven days unloading time. In addition 
to many cargoes for coastwise points the last 
few days have seen heavy shipments go out 
for many foreign countries, including France, 
Italy, Spain, England and Germany. Other 
destinations were Argentina, West Indies, 
North and South Africa, Cuba, Newark, N. J. 
and New York. 

Nathan Mayo, the Florida commissioner of 
agriculture, tells of finding a small mill near 
Bushnell cutting ash for auto bodies and air- 
planes in Europe. It is a new enterprise re- 
ported without the names of owners being in- 
cluded. 

In the program of work for the present year 
by the Florida State Chamber of Commerce 
these items are included: “Support of the State 
forestry board, the American Forestry Associa- 
tion, and the Florida Forestry Association, in 
their educational program for forestry de- 
velopment and forest fire prevention; Sponsor 
the enactment of legislation so to apportion 
the tax burden that owners of land suited for 
reforestation purposes would be encouraged 
to devote it to the production of forest crops.” 


Atlanta, Ga. 


March 5.—Retdilers in the Southeast having 
purchased their wants for the next few weeks 
are less active in the pine market. Whole- 
salers and mill representatives report northern 
bookings less than since mid-January, but 
state inquiry promises larger retail buying. 
Orders, however, still slightly exceed the cut, 
which is curtailed by bad weather. Primary 
takings are No. 2 common, with some call for 
Nos. 1 and 3, but little demand for Bé&better. 
Industrial inquiry is picking up, especially in 
the textile field in the Southeast, but sales are 
still inactive except to railroads. Roofer de- 
mand continues fair in northern and eastern 
centers, with prices still holding to the $18 
and $19 level for No. 2 common and better 
Georgia roofers. The best yard demand is for 
shortleaf framing and boards, which are active 
in the larger southeastern cities. 


Shreveport, La. 


March 5.—Very little pine business has 
been coming here from Kansas City section, 
but there is a scattering of orders from nearly 
all sections, heaviest in the West, and grad- 
ually diminishing toward the East. Texas and 
Oklahoma are buying heavily. Early improve- 
ment is expected in demand from the North 
and East. The outlook is regarded as favor- 
able, with prices likely to hold the present 
average level through the early spring season. 
Production has been slow, on account of wet 
weather the last two weeks. Logging by team 
is difficult. Shipments are moving well, in 
spite of the weather, as the mills are deter- 
mined to give good service. Hardwoods are 
a little weaker, demand being rather slow. 

A. J. Peavy, head of the Peavy-Byrnes Lum- 
ber Co., has been named chairman of a special 
committee of the Shreveport Chamber of Com- 
merce to inaugurate immediately a campaign 
looking to the reélection of Randle T. Moore 
as a director of the Chamber of Commerce of 
the United States, 

C. C. Sheppard, general manager Louisiana 
Central Lumber Co., Clarks, La., has been 
nominated for vice president of the Louisiana 
Manufacturers’ Association. 


Birmingham, Ala. 


March 5.—Inquiries from the eastern and 
northern markets have been rather slow, and 
offered prices are far from satisfactory, too 
many being based on December lists. A lim- 
ited amount of business was placed. Export 
schedules continue to bring good prices, and 
many mills, especially those near the coast, 
have turned to this business. Complaints 
from the wholesale trade have been numerous. 
Badly mixed orders have predominated and 
mills have been slow to accept these. Too many 
profitless sales have been noted. Requests for 
quotations carry as many as twenty items a 
car. 
point to permit a satisfactory market for 
yard and shed stock from larger mills. There 


.are too many cars of lower grades, and too 


few of higher, so that many cars have gone 
on demurrage, and sales are being forced at 


low prices, so that yards are becoming 
crowded. 
February building permits passed the 


$2,250,000 mark. When city improvements 
are added, the total for two months amounts 
to about $7,000,000. Large quantities of wood 
are to be used in highway work also. Ma- 
terial for a new Louisville & Nashville tunnel 
is being quoted on for quick delivery, among 
the items being more than 1,000,000 feet of 
12x12’s and about five hundred pieces of piling. 

For the first time since end-matching of 
pine started, offers of No. 3 common end 
matched, kiln dried, have been made at an 
average of $17, compared to $15@16.50 for 
plain end. The process of refining lower 
grades seems to have been established in this 
section, and demand for end-matched is on the 
increase. Calls were numerous for No. 3 
flooring, and sales of 1x4- and 1x6-inch 
brought better than last week’s prices. Boards, 
8- and 10-inch, especially in No. 3 common, 
were in demand, and sales of 8- and 10-inch 
were satisfactory. While 12-inch widths were 
slow, 6-inch were quite active. No. 3 S48 
1x6-inch, sold at $15.50, and S2S&CM at $14.50. 
Some mills secured up to $18 for 1x6-inch 
droppings of good quality. There were few 
calls for No. 2 S4S air dried 1x8-inch and 
wider. Large offerings of No. 1 and C caused 
a further decline in 6- and 8-inch, and rough 
finish fared no better. The 1x6-inch and wider 
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sold as low as $30, and i1x6-inch and wider 
No. 1 and C down to $27.50. Many yards now 
buy their trim ready-cut, so take less random 
trim. Stocks of shortleaf dimension of the 
“peckerwood” kind advanced an average of $1 
last week, and then lost 50 cents. Sales of 
18-foot and under were noted as low as $17.50, 
delivered on job or to yard. Rough green 
boards remained at $18, mill base. Small tim- 
bers were slow. A limited number of sales of 
green lath were made at $3.60, delivered. Kiln 
dried stocks and No. 2 were inactive. 


Beaumont, Tex. 


March 5.—Buying of pine the last week has 
been rather slow. Stocks. continue badly 
broken, and mills are holding steadily to cur- 
rent price lists. Eight and ten-inch No. 2 
shiplap and 6-inch No. 2 center matched are 
decidedly scarce. While a few pine mills are 
still on a 5-day basis, 90 percent are running 
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full time in efforts to replenish their stocks. 
Buying by all industries using hardwoods 
seems to be a little more extensive. While 
furniture factories are taking only in lim- 
ited quantities, millwork plants are taking 
more than they have been in recent weeks. 
Automobile factories are taking limited quan- 
tities of magnolia and gum. Cypress continues 
in fair demand from factories and retail trade. 
Bad weather has slowed up hardwood logging 
operations, but not enough to materially re- 
duce mill production. Most hardwood mills 
in this section are operating full time. 

Local steamship agents were informed Fri- 
day of a reduction from $11 to $10 a thousand 
feet in steamship rates on lumber from Gulf 
ports to Antwerp, Rotterdam and Hamburg. 

President Ben S. Woodhead, of the Beau- 
mont Lumber Co., will be an honor guest and 
principal speaker at the annual “get-together” 
banquet of the Shreveport (La.) Traffic Club 
in the ballroom of the Washington Hotel, 
Shreveport, Friday evening, March 16. 


Warren, Ark. 


March 5.—The Arkansas soft pine No. 2 com- 
mon yard stocks have continued to show the 
strength recently developed. Demand gen- 
erally is somewhat better, but prices have not 
gained much. Dealer orders are mostly for 
mixed cars, but some straight cars of yard 
items are being bought. Piece stuff is quiet, 
ag are uppers both in finish and finish products. 
Orders call for quite limited quantities of these 
items. Small, mixed lots of moldings are being 
taken. Industrial buying is about of the same 
volume as in the last few weeks. Car mate- 
rial is moving in limited quantities, occa- 
sional straight cars being mostly of siding. 
Production has been normal, and good weather 
has enabled mills to maintain log supplies. 
Small mills are down. Shipments have been 
in line with new business. At some mills, 
bookings have exceeded production, but gener- 
ally have been below. 


Laurel, Miss. 


March 5.—The soutnern pine market is ex- 
tremely quiet. The mills are all running full 
time, and business is coming along normally 
for this season. Bé&better finish is moving a 
little slowly, while other items seem in fairly 
good demand. Prices showed no change last 
week, and are no better than they have been 
for the past sixty days. 

Thursday, March 1, marked the opening of 
an intensive drive by five of Laurel’s major 
industries to reduce accidents among em- 
ployees. The “Big Five” are Eastman-Gardi- 
ner & Co., Wausau-Southern Lumber Co., 
Pascagoula Hardwood Co., Gilchrist-Fordney 
Co. and the Marathon Lumber Co. The con- 
test now is the most important ever conducted 
along these lines by the Laurel lumbermen, 
and is the most representative, as it is the 
first time that all the large lumber mills have 
taken part. 

Joe Rumble, formerly connected with the 
shipping department of Gilchrist-Fordney Co., 
has joined the sales department and will have 
Mississippi as his territory. 


Brookhaven, Miss. 


March 3.—Orders for pine last week showed 
@ very material pick-up but were about ten 
percent under production. Prices are very 
largely responsible for the reduced volume, 
mills here endeavoring to get a price com- 
mensurate with value, while mills in other 
sections are selling at a lower level. Numer- 
ous interior orders have been returned as 
unacceptable by mills in this section. The 
export market is extremely firm, an extra large 
volume of business being booked. Weather 
has continued excellent. Pine timber and spe- 
cial cutting are still in strong demand both 
from the interior and for export. There is 
now out an inquiry from one concern for 
1,733,000 feet of special cutting in longleaf. 

Stocks of 3-inch pine flooring are very low, 
especially in rift grades, and sales have been 
in excess of production. Stocks of 4-inch 
flooring are much better assorted in both flat 
and rift, and sales are hardly keeping up with 
production. There has been a much better 
market for drop siding, sales bringing stocks 
rather low. The Bé&better has been moving 
in good volume. Sales of ceiling, %x4-inch 
partition and bevel siding have been small, 
but there has been more %x6-inch Bé&better 
square edge siding sold. Orders for pine mold- 
ings have been in fair volume, and mills are 


i 
sold well ahead, Car companies and indug- 
trial users have been taking large quantities 
of B&better and No. 1 and C finish. 

No. 2 common fencing and boards continys 
rather firm, with practically all widths from 
4- to 10-inch oversold. Only in 12-inch No, 
2 boards is there any surplus. No. 2 common 
5/ and 6/4 has been selling in good volume 
and stocks are low. Sales of No. 3 fencing 
and boards have been in fair volume, ana 
about keep pace with production. Stocks are 
very low in shortleaf, but fairly heavy in long- 
leaf, particularly in 6-, 8- and 10-inch widths, 
Continued cold weather is retarding the growth 
of truck crops, and shipments of containers 
are being held up. The export market is mak- 
ing a heavy call for box shook for quick ship- 
ment. 

Dimension continues to sell in good volume, 
and large inquiries are received, but a big vol- 
ume of business has to be declined due to 
low and badly assorted stocks in all grades 
of both longleaf and shortleaf. 

Lath orders take care of production of Nos. 
1 and 2 but prices are low. Very little busi- 
ness is done in pine shingles at this season. 


Jacksonville, Fla. 


March 5.— Manufacturers and wholesalers 
are enjoying a fairly satisfactory business, 
and reports show that conditions in the con- 
suming sections are such as to give hopes of 
improvement. Orders keep the mills active, 
but basis of operation is below normal. 

The pine mills report a good volume of busi- 
ness in the larger timber cuttings and export 
stocks. However, they are not getting the vol- 
ume of shed stock orders that is wanted, and 
that business is not at satisfactory prices. 
Railroad orders are in fairly good volume. but 
competition has caused prices to suffer. There 
being no telling just what smalier ope:acors 
will ask, larger mills are forced to take low 
prices. 

The cypress mills are getting a fair volume 
of business. Most orders are for shed stocks, 
and are keeping planing mills busy. These 
orders call for a general assortment. Cheaper 
grades of finish, along with some common, 
predominate in orders. “C” is in good demand, 
along with some “D” and No. 1 common. No. 
2 common is a very good mover, being used 
for sheathing. No. 3 common and box is sell- 
ing for cheap sheathing. Demand for B&better 
grades is somewhat slow, although there are 
some orders. Tank, of course, is moving 
steadily, for although there is some to offer, 
it is mostly green. The tank and vat manu- 
facturers have put in a steady demand for 
thicker tank and FAS. The market for cypress 
lath seems better, although the price of $4.50, 
mill, is not especially attractive. 


Minneapolis, Minn. 


March 6.—Because of the late winter, in- 
quiries are not developing into orders as rap- 
idly as the manufacturers, wholesalers and 
retailers might desire. It is a fact, however, 
that there has been an improvement in busi- 
ness. There have been increasing inquiries 
in the northern hardwood division. Sash and 
door mills still are delaying stocking up. Re 
tailers of the smaller communities believe 
that as soon as the outlying country roads 
open up, inquiries will take the form of 
orders. Posts and poles are expected soon 
to be in greater demand than for two or three 
years. The northern pine manufacturers are 
expressing satisfaction with volume of busi- 
ness. The industrials continue to be the best 
buyers of pine. Shingle manufacturers and 
wholesalers are still marking time, although 
there is an improvement in business. That 
the farmers of the Northwest are turning 
their attention more and more to repairs, al- 
terations and new construction is evident 
from statements of visiting lumber retailers 
this week. Another source of new business 
this year will be resort construction. There 
are numerous outstanding resort areas in the 
Northwestern States. Lumber retailers in 
these areas say that they have a substantial 
amount of business on the books for delivery 
as soon as roads make that possible. J. L 
Foster, of the Watertown Sash & Door Co. 
of Watertown, S. D., when in the Twin Cities 
last week said that the returns from South 
Dakota crops have been large, and that there 
will be heavy construction work on farms this 
year. With a good crop this year, the lum- 
ber trade will double that of 1927, according 
to Tom Kelly, of the De Graff Lumber Co., of 
DeGraff, Minn. 

Announcement is made that the Capital City 
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Lumber Co.’s retail yard has been discon- 
tinued, and that the mill work factory oper- 
ated in connection ,with the yard will be 
closed with the completion of contracts. 


Boston, Mass. 


March 6.—Most departments of the lumber 
market are marking time. Eastern spruce 
frames are steady at $40 base, and narrow 
random continues $33@34. All northern and 
eastern boards are very scarce and firm. Some 
1%-inch eastern spruce lath have sold at $8. 
The best red cedar shingles are firm, although 
trade is quiet. There is a fair business in Pa- 
cific coast fir and hemlock. Southern pine 
flooring is quiet at easy prices. Oak flooring 
would probably be more active if.- retailers 
could be convinced that prices have now at- 
tained stability. Sales of 8-inch air dried roof- 
ers are being made at $29@29.50. Concessions 
from the “regular” prices of Idaho white pine 
are still reported. . 

There is every indication that this will be 
an active building year in the metropolitan 
district, and also in some other sections of 
New England. There has been very little snow 
this year, so there has been a substantial vol- 
ume of winter construction work. Decidedly 
more residential building is now under way in 
Boston suburbs than is usual at this season. 

Ralph Sawyer, of the Palmer & Parker Co., 
is preparing to sail for Africa in May to buy 
mahogany logs. Mahogany trade has been 
quiet and prices are unsatisfactory, partly due 
to a S¥ongly competitive n.arket and partly to 
the recent popularity of walnut. 

Carlos Ruggles, head of the Carlos Ruggles 
Lumber Co., Springfield, Mass., is now on the 
Pacific coast, where he plans to remain until 
spring. Mrs. Ruggles is with him. 

George R. Todd, of William Curtis Sons Co., 
recently left Boston on a trip to the Coast, 
where he plans to visit many large mills. 


Albuquerque, N. M. 


March 5.—The Breece sawmill emptied its 
log pond and shut down Friday night for 
three weeks to clean the pond and overhaul 
machinery. C. O. Breece is here from Grants 
for the two weeks logging is suspended, and 
in company with his father, Col, Geo. E. 
Breece, paid his first visit to the all-steel, elec- 
tric mill at Alamogordo. That mill is running 
twelve hours a day, as is the Albuquerque 
planing mill and box factory. 

Promise of a good apple crop in New 
Mexico is encouraging for box shook demand. 

Charles Proebstel, president Santa Fe 
Builders’ Supply Co., Santa Fe, N. M., and 
chairman of the New Mexico Game & Fish 
Commission, spoke at the annual banquet of 
the Albuquerque game protective association 
Thursday evening on “Policies of the Game 
Department”; and Kenneth J. Baldridge, also 
a member of the commission, spoke on “Shot- 
guns.” 

L. B. Acison, manager of Acme Lumber Co., 
left Friday evening for a short visit at his 
old home in St. Louis, Mo,, and at Indianapolis, 
Ind., whence he will drive home a new 
Graham 2-ton truck needed as additional de- 
livery equipment. 


New York, N. Y. 


March 6.—Eastern Canadian spruce has 
stiffened considerably in price in the last week. 
Good stocks are scarce and, with mills cur- 
tailing shipments, a serious shortage seems to 
be developing. The entire market has stiffened, 
with the exception of North Carolina and 
southern pine flooring, and these items are 
nothing like as weak as they were a short 
time ago. Other items in southern lumber 
have rallied of late, and the market seems in 
fairly good condition. ‘Give us good weather 
in the next few weeks, and the market will 
develop all right,” said a leading wholesaler 
today. 

James R. Gibson has joined the business of 
his father, R. V. Gibson, veteran white pine 
distributer, Young Mr. Gibson spent six 
months in the Idaho mills, after a college 
career, to prepare for his entry into the lum- 
ber trade. 

Prof. Samuel Record, of Yale University, 
will deliver the second of a series of lectures 
on the hardwood forests, at the meeting of the 
Nylta Club next Friday night. There will be 
five lectures in the series, for which Prof. 
Record divided the country into sections. 

Prof. George A. Garrett, of Yale, spoke be- 
fore the club last Friday night on “Veneers 


and Plywoods.” He traced the history of 
Plywoods back to the ancient Egyptian civili- 
zation and brought it up to date. 

The Loggins-Campbell Lumber Co. has re- 
cently been incorporated, with offices at 11 
Broadway. T. H. Loggins and J. A. Campbell, 
of New York, and C. J. Williamson, of Jack- 
sonville, Fla., are the stockholders. Mr. Log- 
gins was formerly New York representative 
for Daugherty, McKey & Co. and the Standard 
Lumber Co. Mr. Campbell was formerly a 
manufacturer at Valdosta, Ga. 

Edward Hamilton, president Hamilton Lum- 
ber & Millwork Co., Paterson, N. J., has been 
selected to direct a New Jersey home owner- 
ship campaign. Another object of this cam- 
paign will be to induce owners to “keep the 
dwelling structure in a good state of repair.” 


Milwaukee, Wis. 


March 6.—The trade in Milwaukee district 1s 
taking an active interest in the lumber mar- 
ket, although a cold snap last week slowed up 
business. Retailers are in the market every 
day and their purchases are sizable but call 
for delivery as soon as possible. Some are 
putting in stocks for spring business while 
others are playing the market more closely. 
Industrial customers are using a good quan- 
tity. Prices on all softwoods are strong, and 
southern pine common showed indications of 
becoming firmer. It would not be surprising 
if some West Coast items advanced. 

Hardwoods are not moving very well here. Nei- 
ther furniture nor automobile plants are buy- 
ing, though they have been making inquiry. 
Basswood continues the most active item in 
the northern list, and holds up well. Birch is 
encountering strong competition from south- 
ern gum. 

Ben F. Springer, president Wisconsin Retail 
Lumbermen’s association, addressed a sales 
conference held by the Fuller-Goodman Co. on 
Tuesday and Wednesday at Oshkosh. Mr. 
Springer was on the program Wednesday and 
talked on “Creative Merchandising and Selec- 
tive Selling.” 

The Paine Lumber Co., of Oshkosh, Wis., has 
announced that all departments will operate 
on Saturday mornings so that working hours 
will be increased to 45 a week. During normal 
times, the company operates 55 hours a week. 

W. J. Hubbard, Shorewood, who is associ- 
ated with the Winegar-Gorman Lumber Co., 
wholesaler, has been appointed a member of 
the Wisconsin State Highway commission. 


Astoria, Ore. 


March 3.—February coastwise shipments 
from Astoria district to California showed a 
material increase. The foreign movement 
slackened somewhat, and intercoastal business 
showed a steady improvement. The volume 
handled over Astoria terminals picked up 
somewhat. 

W. H. Nelson, traffic manager Port of As- 
toria, is making a vigorous effort to inaugurate 
a system of statistical records. New customs 
regulations and increasing laxity of ship 
masters in filing manifests have made avail- 
able statistics extremely unreliable, as not all 
shipments are included in totals reported. 

Spring logging operations in the lower 
Columbia River district are extremely active, 
due to the shortage in logs and the active de- 
mand for them despite the weakness of the 
lumber market. All logging camps were in 
active operation by the middle of February. 
The Crown Williamette Paper Co. opened up 
its very large operations in Astoria district 
after a shutdown of several years while log- 
ging was concentrated on the Washington side. 


New Orleans, La. 


March 6.—Local trade in pine is reported 
dull, with residence work at a minimum, spe- 
cial bills being the most important business. 

Directors of the American Pitch Pine Co. 
are to hold a meeting during the week of 
March 12. 

Hardwood trade was reported slack. Export 
demand for oak and gum dimension, which had 
been good, has fallen off. The total movement 
has shown no gains and no items are outstand- 
ing in present trading. 

The SouthWestern Hardwood Manufacturers’ 
Club, originally expected to meet on March 14, 
may delay the session until toward the close 
of the month in order to tie in with the Chi- 
cago meeting of the Hardwood Manufacturers’ 
Institute. The club is expected to forego the 
April meeting, in view of the institute session. 
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WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 
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Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today tor rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any timeon ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street; CHICAGO 
Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 
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Made especially for the 
Sash and Door Trade 
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duct of exceptional merit. Write for our 
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1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for | 
moulding, lumber bills, car freights, car invoices, ya 
inventories, odd sizes, etc. Has a table for determinin; 
the list of new mouldings, a table of prices on door a 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price tpaid, bound 
in leather, $8.50. AMERICAN LUMBE , 481 8, 
Dearborn 8t., Chicago, Ill, 








E. H. Fluke, of M. A. Disbrow & Co., mill- 
work manufacturers, Clinton, Iowa, made a 
business trip to Chicago this week. 


H. B. Jamison, of the East Oregon Pondosa 
Sales Co., Kansas City, Mo., stopped over in 
Chicago March 6 en route East on company 
business. 


L. L. Barth, senior vice president of the 
Edward Hines Lumber Co., left March 3 for 
several weeks’ rest and recuperation in Hot 
Springs, Ark. 


M. L. Hansen, of the A. W. Lammers Co., 
spent last week visiting the sash and door fac- 
tories located along the Mississippi River in 
Illinois and lowa. 


L. S. Tuttle, of the L. S. Tuttle Lumber Co., 
Minneapolis, Minn., when in Chicago last week 
expressed himself as optimistic over spring 
prospects for business. 


A. J. Gram, president of the Gram-Willis 
Lumber Co.. is receiving the congratulations 
of his friends in the trade over the arrival at 
his home on March 1 of a 7-pound boy. 


D. V. Swearingen, president of the Big Four 
Lumber Co., returned this week from a busi- 
ness trip to Kansas City, St. Louis and sev- 
eral other important lumber centers. 


David Hart, of the Waukegan Lumber & Coal 
Co., and Roy Tinsley, of the Grand Avenue 
Lumber & Supply Co., both of Waukegan, Ili., 
were in Chicago March 6 on business. 


Harry E. Christiansen, general manager of 
the General Lumber Co., Milwaukee, Wis., was 
in Chicago last week and stated that the de- 
mand for northern hardwoods was rather quiet. 


Z. H. Nelson, sales manager of Jackson & 
Tindle, Buffalo, N. Y., was in Chicago this 
week getting a line on the local northern hard- 
wood situation. He was accompanied by Mrs. 
Nelson. 


Herbert Vanlandingham and J. W. Aron- 
son, of the Edward Hines Lumber Co., have 
been in the South for the last ten days visit- 
ing several of the southern pine operations in 
Mississippi. 


C. L. Lindner, vice president and general 
manager of the Henry D. Davis Lumber Co., 
Portland, Ore., spent most of last week in 
Chicago conferring with W. J. Cook, eastern 
representative for the company. 


Frank R. Ritter, direct representative for the 
International Lumber Co. at Cleveland, Ohio, 
spent a day in Chicago this week conferring 
with E. W. Kettlety, manager of the Chicago 
office. Mr. Ritter reported business in north- 
ern pine opening up in good shape. 


E. J. Hurst, general sales manager of the 
J. J. Newman Lumber Co., Brookhaven, Miss., 
spent several days in Chicago this week sizing 
up the southern pine situation in local terri- 
tory. He reported that the company is enjoy- 
ing a good business at satisfactory prices. 


A. W. Lammers, of the A. W. Lammers Co., 
and Mrs. Lammers, planned to leave the end 
of the week to spend a few days at Stillwater, 
Minn., visiting the former’s parents, Mr. and 
Mrs. George A. Lammers, Mr. Lammers, sr., 


being identified with several prominent lum- * 


ber manufacturing concerns. 


George S. Cortis, Chicago representative of 
the Von Platen-Fox Co., Iron Mountain, Mich., 
spent a couple of days last week at the com- 
pany’s northern operations getting a line on 
stock conditions. He reported plenty of snow, 
with logging operations being conducted on a 
normal basis. 


E, J. Hubbard, Wisconsin representative of 
the Winegar-Gorman Lumber Co., and presi- 
dent of the Village of Shorewood, a suburb 





of Milwaukee, has been appointed a member 
of the Wisconsin highway commission by Goy. 
Zimmerman, and was present at the meeting 
of the commission on March 5. . 


Elmer Noel has been appointed manager of 
the East Washington Avenue retail yard of the 
Yawkey-Crowley Lumber Co. in Madison, 
Wis. He was for a number of years associ- 
ated with the Spahn & Rose Lumber Co. in Dn- 
buque, lowa, and for two years has been with 
the Yawkey-Crowley organization. 


L. J. Pomeroy, Chicago manager for the 
Landeck Lumber Co., announces that August 
C. Ebenreiter has again become connected wit 
the company as a salesman. Mr. Pomeroy re- 
turned March 6 from a three weeks’ vacation 
with his family at Biloxi, Miss., and reports 
having had a most enjoyable trip. 


W. R. McMillan, manager of the Chicago 
office of the Hammond Lumber Co., returned 
last week from a business trip to several im- 
portant eastern consuming centers. He report- 
ed that while January volume in the East was 
fairly satisfactory, there was a slight lull in 
the demand for West Coast woods in February. 


Among the prominent northern hardwood 
representatives who visited Chicago during 
the last week were Otto C. Scherzinger, Knee- 
land-McLurg Lumber Co., Phillips, Wis.; 
Hugh Hazen, Bissell Lumber Co., Ladysmith, 
Wis.; H. W. Maffett, Maislein-Dawson Lum- 
ber Co., Sheboygan, Wis., and James R. An- 
drews, Escanaba, Mich. 


P. A. Bloomer, general manager of the 
Louisiana Longleaf Lumber Co., Fisher, La.. 
and chairman of the Southern Pine Associa- 
tion committee to investigate moisture defects, 
was in Chicago March 6 for the purpose of 
delivering an address on moisture in lumber 
before the annual meeting of the American 
Railway Engineers’ Association. 


The Allis-Chalmers Manufacturing Co., of 
Milwaukee, Wis., announces that in order to 
more effectively serve its eastern trade in con- 
nection with motors, pumps and Texrope 
drives, E. D. Hill will be located at 42 Church 
Street, New Haven, Conn. The sales will be 
under the direction of A. F. Rolf, manager of 
the company’s New York office at 50 Church 
Street. 


Frank H. Campbell, merchandising service 
representative of the Pacific Lumber Co. of 
Illinois, was in Chicago over the week-end, 
having come in from St. Joe, Mo., for a con- 
ference with Peter C. McNevin, of San Fran- 
cisco, general manager, and Frank R. Adams, 
of Chicago, sales manager. Mr. Campbell re- 
cently has returned from a visit to the Ha- 
waiian Islands and is now on one of his pe- 
riodical swings across the continent, helping 
the sales representatives of the company build 
up more business for redwood and especially 
the products of the Pacific Lumber Co. 


Peter C. McNevin, general manager of the 
Pacific Lumber Co., with headquarters in San 
Francisco, was in Chicago last week, accom- 
panied by his wife. While here Mr. McNevin 
conferred with Frank R. Adams, sales man- 
ager of the Pacific Lumber Co. of Illinois, and 
with other sales representatives of the com- 
pany. Mr. McNevin expressed himself as 
being highly pleased with the way in which 
the sales of his company are increasing 
throughout the entire territory east of. the 
Rocky Mountains, and he was confident that 
1928 will be a better year for the entire lum- 
ber industry. 


Col. S. O. Johnson, of San Francisco, Calif., 
was a Chicago visitor during the week and 
from this city went to St. Paul to confer with 
some large timber owners in fhat city. Col. 
Johnson is preparing to leave in a short time 
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for a trip to Spain. He expects to tour that 
country by automobile and will make a special 
study of the hardwood timber, of which there 
is a large acreage in that country. Col. John- 
son is a keen student of the timber industry, is 
a firm believer in practical reforestation and 
has made some distinct contributions to that 
subject as a result of a close study of forest 
conditions and forestry policies in France and 
Europe. 


H. D. Mortenson, president of the Pelican 
3ay Lumber Co., manufacturer of the weil 
known light and soft-textured “Pelican” Cali- 
fornia white pine, of Klamath Falls, Ore., 
spent a few days in Chicago this week in the 
course of an extended trip for the purpose of 
looking after business interests in the middie 
western and central States. Mr. Mortenson 
was accompanied by his wife, and while on 
this eastern trip they found time to call on 
some of their old friends. Mr. Mortenson 
says that he notices improvement in business; 
everybody in the sections he has visited is busy, 
and building operations are on a large scale. 


Now Connected with Shingle Firm 


NortH Tonawanpba, N. Y., March 5.—An- 
nouncement was recently made by the Weather- 
best Stained Shingle Co. (Inc.), of this city, 
of the appointment of John W. Cobey as assis- 
tant sales manager, traffic service, succeeding 
Robert B. Green... Mr. Cobey has had a number 
of years’ experience 
both in traffic manage- 
ment and in sales work. 
For five years he was 
connected with the 
Peter Kuntz Co., of 
Dayton, Ohio, his du- 
ties consisting of pur- 





JOHN W. COBEY, 
N. Tonawanda, N. Y.; 
Assistant Sales 
Manager, 
Weatherbest Stained 
Shingle Co. 





chases of building ma- 
terial, traffic and orde* 
departments and lum- 
ber sales. He was em- 
ployed for one year by 
the Crowell Publishing 
Co., of New York City, 
to conduct a shipping and office routine sur- 
vey. For ten years he was connected with the 
National Cash Register Co., of Dayton, Ohio, 
as traffic manager, and just prior to his appoint- 
ment as assistant sales manager of the 
Weatherbest Stained Shingle Co., Mr. Cobey 
was employed for a year by the Hammond 
Lumber Co. to make a traffic survey in con- 
nection with its new warehouse at Riverdale, 
Ill. Mr. Cobey has many friends among lum- 
her dealers in the central States, as well as 
among members of railroad traffic clubs. , 


Spot Loading to Command a Premium 


In a market letter sent out to its sales con- 
nection, a prominent West Coast wholesale con- 
cern comments on the fact that the shingle 
market is much stronger, with indications point- 
ing to a decided advance in prices. In this 
connection it says: 

We wish it were possible to give some simi- 
lar optimism regarding the fir market, but 
we can see little change in fir prices. We 
are buying straight cars of uppers a little 
cheaper than we were a month ago, although 
many mills have not changed their prices and 
are not selling at the lower figures. The 
manufacturers feel that March and April will 
see latent demand manifested, with the result 
that prompt shipments and spot loading will 
command a premium. We want to reiterate 
that any decline in prices has been on straight 
ears of uppers moving on long rates. Nearly 
all of the mixed car shippers are oversold on 
most items and are not in position to make 
immediate shipment on the average mixed car. 





—d 


Appointed Representative in Oregon 


SEATTLE, Wasu., March 3.—The Hyman- 
Michaels Co., of Chicago, has ‘appointed the 
Hofius Steel & Equipment Co. of Oregon, 


Portland, Ore., as its representative in that 
State, and will distribute its entire line of new 
and relaying rails, cars, logging equipment and 
machinery through this concern. The Hofius 
Steel & Equipment Co., of Seattle, represents 
the Hyman-Michaels Co. in Washington, Idaho 
and Montana, and is also representative for 
Lima locomotives, Kalamazoo Railway supplies 
and the McMyler-Interstate crane. 


Resigns as Assistant Sales Manager 


Mempuis, TENN., March 5.—S. A. McKin- 
ney, who has been connected with the Hyde 
Lumber Co., this city, for the last three years 
as assistant sales manager, advises that he has 
tendered his resignation to become effective 
March 15, at which time he will assume the 
position of sales manager of the Mobile River 
Saw Mills Co.. of Mt. Vernon, Ala. Prior 
to connection with the Hyde company, Mr. 
McKinney spent several years traveling North 
Carolina and Virginia territory, as well as 
New York and Pennsylvania, for various hard- 
wood manufacturers, having begun his career 
in the lumber industry in 1914 with the Phil A. 
Ryan Lumber Co., of Lufkin, Tex. 


SAESRBEBEZOBAAAAAAAES: 


Record February Contract Total 


Building and engineering contracts awarded 
during February in the 37 States east of the 
Rocky Mountains amounted to $465,331,300, 
according to the F. W. Dodge Corporation. 
The above figure was the highest February 
contract total ever recorded for the 37 States. 
It was 9 percent ahead of the January, 1928, 
total and was 18 percent over the record for 
February of last year. The territory covered 
included approximately 91 percent of the total 
construction volume of the country. 

Four districts made new high totals for the 
month of February, the new records being 
reached by New York State and northern New 
Jersey, middle Atlantic States, the central 
West and Texas. The New England States 
had a total which was next to the largest 
February on record. 

Last month’s contract total for the 37 States 
included the following items of note: $238,- 
985,100, or 51 percent of all construction, for 
residential buildings ; $59,980,200, or 13 percent, 
for public works and utilities; $57,695,400, or 
12 percent, for commercial buildings ; $35,413,- 
700, or 8 percent, for social and recreational 
projects; and $34,881,300, or 7 percent, for 
industrial buildings. 

The February contract total brought the 
amount of work started since the first of this 
year up to $892,500,000, this being a gain of 
15 percent over the amount started in the first 
two months of last year. 

New work contemplated during the last 
month in these States amounted to $947, 003,400. 
This figure shows an increase of 5 percent 
over the amount reported in the preceding 
month and was 50 percent ahead of the amount 
reported in February, 1927. 


Hymeneal 


TAYLOR-PATTILLO, Miss Mary Jimmie 
Pattillo, daughter of Mr and Mrs. S. J. Pat- 
tillo, recently became the bride of Ashby Tay- 
lor, the wedding occurring at the home of the 
bride’s parents in Atlanta, Ga. S. J. Pattillo, 
father of the bride, is one of the pioneer lum- 
bermen of the Southeast, and is president of 
the S. J. Pattillo Lumber Co., of Atlanta, oper- 
ating one of the largest lumber yards and mill- 
work plants in that section. Mrs. Taylor’s 
brother, John Ray Pattillo, also has been 
prominently identified with the lumber busi- 
ness in Atlanta for a number of years with 
the S. J. Pattillo Lumber Co. 
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Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





FRED H. BURNABY FRED L. LEIDINGER 


INLAND EMPIRE 


LUMBER Co. 


White Pine—Pondosa Pine 
Spruce—Fir and Larch 
Pacific Coast Products 


Telephone Central 5691 


Suite 1026 CHICAGO 


Conway Building, 





WHITE STAR | LUMBER COMPANY 


Bidg., 
Randolph. _ fin — ieee. Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales A nts for Redwood Manufacturers’ Co., and 
“T_F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingies 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





KILN DKILL AND AIR ORIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
ite Sulphur, 


* Werepresent Nicola Pine Mills, Ltd , Merritt, B.C. 


Paul Miller Co., *° 3y,i25s"— 


Telephone, Main 0276 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 
High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 = 2251 So. Loomis St., CHICAGO 





Every Lumberman 
Should Have This Book 


= “Tote - road 





and 





ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man. w:th the 
lumber business, It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form, 

No book of verse 
will afford a lum- 
berman or logge” 
greater joy. or serve as a more v elcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, gola 3tamped. and witr eilt top. 
The illustrations = 4 J = ag SS 
series of oil paintings by ver Kemp, e 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
421 &. Dearborn St.. CHICAGO, ILL. 


TOTE-ROAD 


Trail,” the new vol- 
AND TRAIL 


“s 
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DOUCLAS MALLUCH 
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WEEDS— 
mean FIRES !!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 


application a year sufficient. 
Send in a trial order today! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 


50 Gallons, $50.00 


Freight Allowed East of Mississippi 
Booklet mailed on request. 


Department R 
SPRINGFIELD, 











Coupon Books 


SAVE 


Labor and Money 


Our facilities enable 
us to give exception: 
ally prompt service 


FOR SAMPLES ANB PRICES 
WRITE TO 


SOUTHERN COUPON CO.’ SIRMINGHAM, ALA 


P.O. BOX 346 








Hotel 
Empire 


Broadway at Sixty-Third Street 


NEW YORK CITY 
M. P. MURTHA, Gen. Manager 





A NEW fourteen-story fire-proof 
structure containing every mod- 
ern convenience and “Servidor” 


service. 
RATES: 
Room, private toilet, - - $2.50 
Single Room with bath, - - 350 
Double Room with bath, - - 5.00 


The location is unique: 
Subway, elevated, street cars, buses, all at door 
Finest parking space in the city 























New Type of Shay Geared Locomotive 


A new type of Shay geared locomotive, 
known as the “Pacific Coast,” has been de- 
veloped by the Lima Locomotive Works (Inc.), 
of Lima, Ohio. The first Shay geared locomo- 
tive was built at Lima over fifty years ago by 
a Michigan lumberman to meet the unusual 
hauling conditions encountered in the logging 
industry. In the last half century the Shay 
geared locomotive has been constantly im- 
proved, the most notable changes being the 
application of superheaters, cast steel truck 
frames, heavy girder main frames, improve- 
ments in boiler and engine construction, and 
improved driving mechanism. Following its 
usual construction policies, the Lima Locomo- 
tive Works has incorporated in the new type 
of locomotive many new departures from 
earlier Shay construction, and in the develop- 
ment of the new design the needs of lumber 
operations were constantly kept in mind. 


The “Pacific Coast” Shay was built at Lima 
in October, 1927, and exhibited at the Pacific 
Logging Congress held in Tacoma, Wash., last 
November, at the close of which it was de- 
livered to the purchaser, Bloedel, Stewart & 
Welch, at Menzies Bay, B. C., where it is now 
in operation. The principal dimensions of the 
“Pacific Coast” Shay are given in the follow- 
ing table, together with similar data for the 
standard 70-3 locomotive for comparison: 





Shay Geared Shay Geared 
“Pacific Coast” 70-3 
No. of trucks. .3 3 
Cylinders .....3—13”x15” 3—12”"x15” 
Boiler pressure.200 lbs. 200 lbs. 
Driving wheels.12—36” dia. 12—36” dia. 
Tractive power.38,200 Ibs. 30,350 lbs. 
Weight in work- 
ing order.....181,000 lbs. 173,000 lbs. 
Firebox lengt 
and width...894”"x44%”"” 724%"x44%"” 
Grate area.....27.75 sq. ft. 22.53 sq. ft. 
Wheel Bases : 
THUGE cccooce  O* Ye 
Engine .....30’ 8” 29’ 8” 
Engine and 
tender ....41’ 2” 7 3° 


Fuel capacity..1200 gal. oil 


1200 gal. oil 
Water capacity.3000 gallons 


3000 gallons 


The weights shown above are comparative, 
similar construction equipment being used on 
the two types. The increased size of the 
cylinders on the “Pacific Coast” Shay provides 
a tractive power of 38,200 pounds, which is 25 
percent more than the rated tractive power of 
the standard 70-3. On the “Pacific Coast” type 
the cylinders and bottom bracket are fastened 
securely to the heavy girder frame, providing 
an engine and cylinder support entirely inde- 
pendent of the boiler. One of the accompany- 
ing illustrations shows the bottom bracket in 
place and also shows the casting on the top 
girder of the frame to which the cylinders are 
bolted. 

In order that the steam bracket might be 
eliminated, several problems in design were 
involved. These were the type and arrange- 


very nicely with the general design of the 
new type Shay. All three cylinders are made 
from the same pattern and are interchangeable. 
The steam supply and exhaust lines are made 
of tubing which is run through suitable cast 
elbows which are connected to the steam and 
exhaust openings in the cylinders. The elbows 
are shrunk on the tubes and welded in Place, 
making a very workmanlike and secure job. 
An expansion joint is placed in the steam line 
directly ahead of the cylinders. 


Another improvement is a more simple type 
of connection between the locomotive an@ 








Bottom bracket in place on “Pacific Coast” Shay 
locomotive, showing casting on top girder of 
frame to which cylinders are bolted 


tender. This arrangement also provides a 
safety bar, which is common practice on large 
rod locomotives. Jacking lugs provided under 
the bottom girder of the main frame facilitate 
repairs to the. engine, since only simple block- 
ing will be needed to apply the jacks. The 
fire door hole in the backhead is welded in- 
stead of being riveted. This practice has been 
followed on larger locomotives and is a means 
of reducing maintenance to a minimum, Con- 
trol of the dampers in the firepan is accom- 
plished by means of a lever on the fireman’s 
side, within easy reach of the fireman. The 
quadrant around which the operating lever 
moves is notched so that the selected damper 
opening is secured, yet it can be easily and 

quickly changed when desired. 
The cab turret and valves supplying steam 
to all auxiliaries are located directly in front 
of the cab. This loca- 











tion provides plenty of 
room for a man to do 
work on the turret or 
valves. Extension han- 
dles are brought into 
the cab and neatly ar- 
ranged on a bracket, 
each handle properly 
labeled. On account of 
the increase in tractive 
power of over 25 per- 
cent the “Pacific Coast” 








New design of Shay geared locomotive, known as “Pacific Coast,” 
developed by Lima Locomotive Works (Inc.), Lima, Ohio 


ment of the cylinders, the means for supplying 
live steam and conducting away exhaust 
steam, and means for securing the cylinders 
to the frames of the locomotive. Inside ad- 
mission piston valves are used, whereby the 
usual maintenance troubles incident to the use 
of outside admission valves have been elim- 
inated. With inside admission valves the valve 
stem packing is subject to exhaust steam 
pressure, whereas live steam at full pressure 
is against the valve stem packing with outside 
admission valves. This is usually the source 
of considerable maintenance. 


The cylinders used on the “Pacific Coast” 
Shay are so arranged that the steam supply 
and exhaust pipes are easily applied and fit in 


Shay will deliver more 
drawbar pull than the 
standard 70-3. A com- 
parison of hauling ca- 
pacities of the ‘Pacific 
Coast” and the 70-3 Shay is shown in the fol- 
lowing table, these figures being for various 
grades and based on a rolling resistance of 8 
pounds a ton: 


Hauling Capacity in Tons of 2000 Lbs. 


Grade “Pacific Coast” 70-3 
“oe 3020 1890 
%o 
1% 1268 990 
1%% 910 708 
2 702 542 
2% % 565 433 
3% 468 358 
4% 341 256 
5% 262 192 
6% 206 149 
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q This Week’s Lumber Prices 








SOUTHERN PINE 


Following are f.o.b. mill prices as reported from Kansas City, Mo., for the week ended March 8: 


Plooring | 
1x3” E.G.— | oy rough: 
B&better ...... 59.57 | Mr  owieewee 36.00 
Pe Bisceneueee 43.25 | ixge -Riteaae 42.09 
ea 37.25 | 1x5 and 10”.. 50.63 
1x3” F.G.— Serer 57.0 
B&better ...... 38.48 6/4 & 8/4 x 4, 
ll Kohinkexen 31.30 | rr 
et ee 25.31 | 6/6 & 8/4x10 & 
ix4” E.G.— Pee grr .00 
B&better ...... 60.57 | B&better Surfaced: 
re 36.47 | el EA 44.17 
Seopa 31.25 | 1x6” tenga 45.71 
1x4” F.G.— ES 46.23 
B&better ...... 39.93 ins and 10”.. 54.75 
No. 1 siden a —~ 2: eee : 60.94 
a © vacesces - 23.04 | Eytet, 6 & 8”. 58.90 
Ce | 5/4x10 & 12”..69.51 
5x4” B&better. 31.60 | ~~ = 8/4x4, 6 
ae cocwnde ee 30.02 | d 8” 1.41 
i eee voc wane |} 6/488 /4x16 & 6.46 
rop Siding | eee eee . 
ix6” B&better ..37.35 | © Purfaced 
EE wit eawns 37.50 
NO. 1 ccocccccce 34.97 1x6” 37.50 
a -S sctaen eos 24.19 | ixé and io”. ” 44°50 
» oe artition 2 | 1xl2” ....... 51.55 
1x4” B&better.. 39.9 he 
Caps B&better— 
Rough heart, 14”, | 1%, 1% & 2x4 
20’, and under 53.00 eres 72.2 


Following are f.o.b. mill sales prices made 








Casing and Base Shipla 
B&better: No. 1, ae se - 31,92 
4 and 6” .... 54.69 Se caveaus 36.25 
5 and 10” ... 56.63 | No. -s »o20 to 207): 30 
Fencing, 518 1x10” a Rae .03 
No. 1— No. : , call lgts.): 
ET hud aon 29.91 1x ecodevce BTe 
Be cla tienntea 35.60 1x10” é0s0ie0 ae 
No. x. call lgts.): Shortleaf D : 
eVaerue 8.58 S1S1E 
1x6” an bine 19.67 We... dean 
”~ a. call lgts.): 2 eee 24.49 
cae euas 13.89 aS pscce Se 
1x6” Diaacatiishesd 14.00 | See 23.73 
Boards, 818 or S28 | 9x 6”, 10-7) 3080 
No. 1— Oe saps 21.80 
Se 4 deena 33.37 o> ene 22.32 
1x10” ....... 39.18 18&20’ 23.96 
Se khewiwe 48.09 ek en re 24.00 
-~, x fall 10 to a 3,E5 = geal 23.03 
eee ae 21.1 eee 
into” <i ane 21.71 18&20’ 26.86 
SEES” 6 2stspee 24.61 2x10”, 10’ .. 25.00 
No. 3 (all lgts.): aa tsewe 26.50 
_ eae 16.80 re 27.00 
We Sausece 16.97 18&20’ 24.58 
SE 2 ewtaee EUSe |} SuGR",. 220 0s 27.14 
No. 4, all widths | | eee 28.27 
and lengths . 9.75 | 18&20’ 32.39 


in Shreveport (La.) territory during the period 











Longleaf Timbers 

‘she 8181E No. 1 Sa. E&S 848, 

° _—e ’ n naer: 

2x4”, 10" 1... 20.06 rigteoreee, 
ga 21.00 mR tera 
ee sees Se - .s000e0 Oe 

2x 6”, 10’ ..... 17.81 Plaster Lath 
12’ 17.97 No. ie 3”, ee 2.73 

PA adobe . No. 2, %”’ 4’. 1.42 

pe eee 18.73 

° 18&20’ 20.01 Car Material 

sgt | Se 18.84 | (All 1x4 and 6”): 
| gee 18.83 B&btr, Bt 18’ 39.23 
re 19.85 0 and 20’ 36. 5? 
18&20’ 20.25 | j§§§ 8 wescoe 

2530". 32 neces 18.36 12 and 14’ 39.65 
ate ee S606) 3 vases 
18&20’ 18.00 b & mul, 33.25 

2x18", 10° ...0 19.76 | No. 1, Toand 20’ 35.00 
ap aaa 20.14 | No. 2? Random. 232.60 
| ee 23.58 Car Sills, 848 
18&20’... 27.00 | Up to 10”— 

No. 3— . 34, OP De’ sedans £6.08 
I Ban's 14.03 ste se eens . 
EP na alates 12.00 ba - » . 48.00 

” Oo eoce e 
outs” -+- 14.50 | 38 to 40°... 53.00 

yy |, 12.33 | Sq.E., up to 20’ 47.01 

6 ak 10 os. occa 12.78 22 to 24’ 53.00 

12’ and longer.. 12.00 26 to 28’ 54.69 


ended March 2: 








Plooring | Drop Siding, No. 117 Casing & Base, | Dimension S1S1E Dimension 81S1E Plaster Lath, 34”"x4’ 
1x3”, E.G.— | 1x6” B&btr ... 38.50 ,  BeBtr. ee | Long- Short- Long- Short- | No. 1 ...eseee- 2.50 
B&btr sap ..... 58.25 | No. 1 .... 34.25 | 284" (nee eee cers e+ | leaf leaf leaf leaf MO, DB sttsacces. a 
1x3”, F.G.— Ma 8 .... 3600 | Sears teo*s*s B90 | No. 1—2x4” No, 2—2x4” Car Material 
B&btr. sap ..... 7.75 | ponaom Poncing, S18 x5&10” .....-. : 10’ ... 27.50 25.75 10’ ... 23.00 21.75 14-6" 
SF T ae 34.00 | , Roofers & C. M., 12’ 25.50 25.00 12’ ... 21.75 21.00 | No, 1, 12ait .. 34.00 
 h pee 1.25 | No. 1, 1x4” 32.75 1x6” | 16 1... 27.50 26.75 16’ ... 23.00 19.75 or 18’. 35,00 
ixd”, EG | 1x6” SS Oe ee sare: 35.25 18&20’, 30.25 28.00 18&20’. 28.75 25.50 10 ‘or 20°. 34.75 
B&btr sap ..... 59.25 | No. 2, 1x4" 18.00 | No, 2 .ssesees 18.75 |  22&24’. 35.25 32.00 | 2x6”— Random 
tae... .. 41.50 | 1x6” .. 19.25 | NO. 8 seceseees 14.75 2x6”— 10’ ... 20.75 17.75 length. 35.50 
ix4”, FG | No. 3, 1x4” .... 13.00 | poaras, 18 or S28 | 10’ --- 23.25 24.00 12’ ... 20.50 18.00 | No. 2, Random. 23.00 
B&btr sap ..... 37.75 | x6” .... 14.50 | _— 12’ ... 25.00 22.00 - 2.00 18.00 
7 No. 1 | , 18&20’ 2 No. 1 Longleaf 
No. 1 & Geceece 34.25 | Finish, B&Btr., ix 8”. rém 31.00 iv’. 25.25 24.00 &20’. 23.00 0.50 Timbers 
BO © csecneess Se | ”’ ‘s i 18&20’. 28.50 24.00 | 2x8”— ’ 
| | 1x10 - CEM... 37.00 | 22824’. 34.25 12’ 18.50 Sa. _ F al & Und. 
Ceiling | 106” ..cccccces 41.75 | 1x12”, rdm... 47.75 | » g” pee er eT 16’ : ** 91:00 | . 8” & und..... 27.75 
5x4” B&btr . 29.25 | gc acd a wee 42.25 | No. 2— | x 7 23.00 18&20". 28.00 91.75 axialo” ae ris 
Me. Bun Be | EE so oevecscee 44.25 | 1x 8”, rdm... 22.00 12’ . 25.50 ‘ st yO he giles 2.25 
No, 2.... 19.25 | 1x5&10” .....-. 61.25 | 1x10", rdm... 22.00 cee ol PO. 0.50 
. X12” owe eens 75 | 1x12", 10- 16". 26.25 ror" ‘ , 6x12/12x12 .... 41.00 
peste, BA gg | ene 6a 02 RED | TELE aad hs | BBE” BD ss | ag --. ae00 goa | SSeS 222: in 
Shiplap, Random pets ° DB he 4 12’ ... 30.00 26.00 18&20’. 24.50 Ne. 1 Shortleaf 
PEPOET a go | Liewieteda*' <<. 800 | huge, Mimscs BEE | 1 $389 FRGD | axtaeet” 740 PT | 5, ERM na 
Ni Yoo Se P pe? a x20’ y % x12”"— q. y 
nice. 37-5) | winish, C, Surfaced = = -'1x12", rdm... 18.50 | 9.15» —7-——S 8” and und... 26.00 
1x10” 22.25 | ee cncconceas 37.00 | No. 3 Random 12’ ... 36.00 31.00 12’ . 23.25 21.75 ax4&10" 5x10/10 
No. 3, 1x 8” . - one ! DE. GLesectinge 37.00 | Dimension 17. 44.50 33.25 10 «cc BOO BE.30 T + BBO cccovccscs -00 
1x10” 17.50 | 1x5&10” ....... 4 Se eres 15.25 18&20’. 44.00 33.75 isa20" 28:00 26:00 | 3&dxi2"". 11.22, 34.75 
1x12” 22: 18.76 | 1x12” ........: 64.50 | 2x6” ....... wee 14.75 22&24'. 47.25.00. 22&24’. 32.50 32.00 | 6x12/12x12 .... 30.26 
WISCONSIN HEMLOCK ENGELMANN SPRUCE WEST COAST LOGS 
The following are f. o. b. mill prices: Prices f.0.b. Chicago on kiln dried Engel- [Special telegram to AMERICAN LuMBERMAN] 
mann white spruce boards, S4S, D&M, shiplap, Portland, Ore., March 6.—Log market quota- 
No. 1 Hemlock Boards, S1S— drop siding, ceiling and standard patterns in | tions: 
8’ 12’ 14’ 16’ lengths 6- to 16-foot, containing not more than Fir, yellow: No. 1, $22.50; No. 2, $17; No. 
1x 4” ....++.$27.00 $28.00 $28.00 $29.00 | 10 percent of shorts nor more than 50 percent , $12. 
3 eee 29:50 30.50 30.50 32.00 | os 46-£00t: ' Fir, red: Ungraded, $15@15.50. 
2 ee 31.50 32.50 32.50 34.00 * pavetter Noi No.8 Ne3 Cedar: $15 
1x10” ....0. 32.50 33.50 33.50 35.00 4/4 5/4 6&8/4 4/4* 4/4* 4/49 Hemlock: “Cngradea, $11 sn $12. 
eat 33.50 34.50 34.50 36.00] yg» $46 $82 $82 $53.00 $40.00 $33.00 Spruce: , $25; No. 2, $19; No. 3, $13. 
For merchantable S1S deduct $3 from price oe | os 82 82 54.00 40.50 35.00 ere 
of No. 1; for No. 2, deduct $5. Se sass 4 $3 $3 54.88 44 aged Everett, Wash., March 3.—Log Ranga 
For shiplap or flooring, add 50 cents to er . ° Fir: No. 1, $25; No. 2, $19; 3. 
prices of No. 1 boards. 12” ..... 91 95 85 a 00 47.00 35.00 Cedar: ohes of shingle Tech on only 5 lum- 
Crating stock, Sl or 28, 6” ané wider, 6’ *For 5/, 6/ or 8/4 in No. 1, add $10 to price | ber logs, $29. 
and longer, No. 2, $26.00; toe 3, $22.50. of 4/4 in same width; in No. 2, add $6; in Hemlock: No. 2, $14; No. 3, $12. 
aa No. 3, add $5. Spruce: $1 higher than fir. 
No. 1 H ock, S1S1E— ne 
8’ 10’ 14’ 16’ Random Widths, 6- hea’ ~ cantee ten oti 50; Vancouver, B. C., March 3.—Latest log mar- 
9 ee $30.00 $31.00 $29.00 $31.00 ask bedi 4, f/t $31.50; 5/4, $ / ket quotations are as follows: 
2x 6” ...+... 2700 28.00 28.00 30.00 | 8/4, $42.52, $95.50; other thicknesses, $29.60, | Fir: No. 1, $22; No. 2, $16; No. 3, $11, 
lt. sxewees 29.00 32.00 32.00 33.00 For all se stock, add $3.50 0. 2, $6.95. eet ces eth. $23; No. 2, $15; 3, $7. 
” c -foo o. 1, . 
Se adkvakes 30.00 33.00 33.00 34.00 Spruce Spruce: No. 1, $28; No. 2, $18; No. 3, $11. 


No. 2 hemlock, ro ugh, 6’ and longer, 2x4” 


and wider, $22.00; 1x4 and wider, $22.00. 
on. No. 2 dimension, deduct $4 from price 
of N 





SOUTHERN PINE TIES 


New York, March 5.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 


All 8’ 6”"— oP Heart 
Se ee $1.35 $1.65 
WE svuscesee Hcshsletessonnve 1.25 1.55 
 sthvcdsnsekacdvanawceees os eee 1,25 








WEST COAST SPRUCE 


[Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., March 6.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— — 
es 65.00 err . 
1x4—10” .. 54.00 if. se eeees : aay 

Bevel siding— be ” cccccvee SEED 
Se” -cweneae Se: SEE os been cone 3.25 
exe” jw ccces 28.00 Green box Imbr. 16.00 








WESTERN PINES 


[Special telegram to AMERICAN LuUMBERMAN] 


Portland, Ore., March 6.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, 


S28: 

0. 2 No. 3 
sé and 6/4......... $52.00 $40.00 $34.00 
BIE woveriisardecerss 60.00 48.00 34.00 


Above shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add $5. 
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DOUGLAS FIR 


[Special telegram to AmerIcAN LuMBERMAN] 
Portland, Ore., March 7.—F.o.b. mill prices 
©n actual sales of fir, March 3, 5 and 6, direct 
and wholesale, reported by West Coast mills to 
the Davis Statistical Bureau, were as follows: 


Vertical A een <b> 


Bébtr. Cc D 
1x4” $34.2 25 $34. 00 $29.00 Bate 
a ARS a a 25 ee 
ae 35.00 

Plat Gente Floo 
BNL ia he wet eede 24.25 19.50 
1x6” +. veda 30.00 26.75 
Mixed Grain Flooring 
” veerrn sateen wins 4 $15.75 
Ceiling 
te ard aia aed 24.25 19.50 
ar”. 6 tue Camwines ate 24.00 18.25 
Drop Siding, 1x6” 
106 a awa 28.75 24.75 ae 
an) So 0d oc ose kek 28.75 25.25 eantees 
A ee eh GaR i oon pi ee 15.50 
Pinish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
TS OEE ee $39.75 $43.00 $50.75 





x6” 1x8” 1x10” 1x12” 
OS eee $17.75 $15.75 $18.25 $20.00 
Ae 11.50 11.75 11.75 13.25 
een 7.00 7.75 7.75 a 
D on 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No 2” thick— 
ot sie 00 $16. 00 $17.50 $18.25 $18.25 
6”. 15.00 15.00 16.50 17,00 17.00 $20. 00 $21. 50 
8”. 16.25. 16.00 16.75 17.50 17.75 19.25 21.50 
10”. 17.00 17.00 17.75 17.75 18.00 20.00 21.50 
12”. 17.00 17.50 17.75 18.50 18.50 20.50 23.50 
2x4”, 8’, $15.50; 10’, $16.25; 2x6”, 10’, $13.25 
Random— 2x4” 2x6” 3x8° 23x10° 3x13” 
No. 2....$11.75 $11.25 $11.50 $10.75 $10.00 
me Sscce OO 6.2 bikrga ee nen 
Wo 1 Common Timbers 
3x3 to 4x12*° to 20’, surfaced........... $19.00 
a oe Sree” OP Oe. Me, oo eusesecnes 17.50 
5x5 to 12x12” to 40’, surfaced........... 18,25 
Pir Lath 
SM a as am a as ace ae wah wie ood 2.25 
B&better, Flat Grain Car Siding, 9 or 138’ 
Maes she chen ORs aes eer wa ered ae $31.50 
TS sclera dlin ak Gig nhh we dea aes ae 37.75 
Duluth, Minn., March 5.—Following are 
prices on northern white pine f. o. b. Duluth: 
COMMON BOARDS AND FENCING— 
10 &12 ft 14 ft 16 ft. 
a A. 2 eer $43.00 $43.00 $49.00 
a eacaedxen 46.0 46.00 48.00 
Sf ae 50.00 50.00 48.00 
DE. uf saw ae ow 58.00 56.00 53.00 
Se ‘eeewvawad 73.00 69.00 69.00 
2 ere 34.00 34.00 40.00 
De atuceses 36.00 36.00 39.00 
ee ava banes 40.00 39.00 38.00 
Pe vteveeka 42.00 40.00 38.00 
ae” opvscant 48.00 43.00 42.00 
ek i ee wececees 26.50 26.50 27.50 
SE ere erp 29.50 29.50 30.50 
Me tases 32.00 32.00 32.00 
ee” sceaneed 33.00 32.00 32.00 
ee” 6nsseenns 34.00 33.00 33.00 


For all white pine No. 1, 2 and 3, add $1; 
1x4 & wadr., 6 to 20’, No. 4, $26.00; No. 5, $18. 
For 81S or 82S add $1. For resawing add 


$1. S4S, D&M, drop siding etc., add $1.50. 
No. 1 Prece Sturr, S1S1E— 
10’ 12’ 14’ 16’ 18&20’ 
a oP $33.50 $32.50 $31.50 $31.50 $33.50 
2x 6” $1.50 30.50 30.50 30.50 32.50 
me SB” 4ce Se 33.50 31.50 31.50 33.50 
2x10” .- 37.50 37.50 37.50 35.50 37.50 
2x12” . 38.50 38.50 38.50 36.50 38.50 
No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
SIDING 4- AND 6-INCH, 4- TO 20-FrooT— 
wenway 
Bé&btr. Cc 
| eee eee. $41. 50° $36.50 $27. 00 $17 00 +4 00 
a ssueeae 46.00 41.00 31.00 20.00 35.00 





RED CEDAR SHINGLES 


Seattle, Wash., March 3.—Eastern prices per 
thousand, four or five bunches, f.o.b. mill: 


Pirst Grade Stock 
Standard Rite-Grade 
Extra clears, 6/2....$2.05@2.15 $2.10@2.15 
Extra stars, 5/2..... 2.20 25 
BECTA GIORER .cccccce 2.25@ 2.45 2ANM2RO 
De, OIE cocctcce 2.95 @ 3.00 3.05@3.10 
ee Ais. o'er gaia 2.95 @3.00 3.45 
DIE .cecesese 3.90@4.00 4.00@4.10 
EE an einaae wedded & 9.00@9.25 
Dimensions, 5”, 5/2.. 3.00@3.05  ....cee0. 
Becond Grades, B. C. Stock, at 
Standard ttle ; 
Com. —, ctieewdaa et $3.05 
6/2 85 i -: eee 3.30 
' |e ‘ 00 @1.19 Eurekas ......- 3.90 
Com, clrs.. 1. 50@1 1.75 Perfections 4.10 








GULF COAST CYPRESS 





St. Louis, Mo., March 5.—Current quotations 
on Gulf coast red cypress f. o. b. S uis: 
Factory No.1 
Tank Selects Shop Box 
ee ee $ 95.50 54.50 $44.50 $27.50 
ED Sia eatieaae 100.5 60.50 51.50 28.50 
eee 117.50 67.50 58.50 28.50 
RRR 127.50 74.50 65.50 23.50 
SEED is: 8 one Gone 139.00 93.00 82.00 ee 
Be 2s evasneewe 139.00 93.00 82.00 
BE ara gaia ee 146.00 98.00 $7.00 
Common Rough— | 
No. 1 No. 2 No. 3 | 
OO re eee $52.75 $40.75 $29.60 
SEE cn icant dp Saewiatae ae 62.75 50.75 33.50 
Finish Ss2s— 

Heart Cc D 
1x4—10” .$ 94.00 $ ge. +4 $ 80. 50 $74.50 $67.50 | 
1x12” .... 104.00 95.5 0.50 84.50 77.50 
1x14” - 111.00 105. 80 100. 50 93.60 ... 
1x16” 117.00 110.00 105.50 98.50 
Bungalow Bevel Siding— 

A B C&Btr. 
ET 0) iiptarer a at eeu aA $44.50 $39.50 $37.50 
PE (nc taawe Sac ceaan we 53.50 48.50 45.50 
x8” aia ee ee 64.25 59.25 56.25 
Bevel ing— 
A B Cc D 
| gare er ee $44.25 $39.25 $35.25 $27.25 





POPLAR BEVEL SIDING 


Louisville, Ky., March 6.—Poplar siding de- 
mand is very fair. 





add $15 


changed: 

, FAS Select No. 1 No, 2 | 
G-inch........ $50.00 $38.00 $28.00 $22.00 | 
Gimeh ....:< 50.00 36.00 26.00 22.00 
SIME ...ccce 50.00 35.00 24.00 18.00 

NORTH CAROLINA PINE 


Norfolk, Va., March 5.—Below is a recapitu- 
lation of typical items reported during the 


period Feb. 11 to Feb. 29, inclusive, showing | 


average prices on lumber actually sold f.0.b. 
Norfolk, Va., Macon Ga., Philadelphia, Pa., 
New York City and Boston, Mass., 


these fig- | 


ures representing sales made from ‘twenty-two | 


different members of the North Carolina Pine 
Association: 


Edge, 4/4— 


Nor- Phila- New 
folk delphia York Boston | 
No. 2 and better. $668 69 $49.19 $50.94 “7 94 
NM oh a ts ale age eb einne 0.45 34.95 36:70 37.70 
ice a a es alae 33:00 27.50 29.25 30.25 
ee ices seemed 19.00 23.50 25.25 26.25 
No. 2 and better— 
SP tinker aan meee 44.99 49.49 61.24 52,24 
I ual incu Side rica we 48.21 52.71 54.46 55.46 
SD onén cae ¢eenedee 51.68 56.18 57.93 58.93 
Se cababevenbscuws wen aes owe cece 
No. 3— 
ere ee 32.54 37.04 38.79 39.79 
St vecknsaauwaed ead 33.00 37.50 39.25 40.25 
Dt cnbdhinbdtebaee kee tee ia ns emae 
STE che valine terse ORD 46.12 50.62 52.37 53.37 
No. 1 box— i 
eT rrr 7 ond sn ee 
EY <4 a toesk cole cam emi a 25.90 30.40 32.15 33.15 
ED sas tie We tee hacia s 27.75 32.35 34.00 35.00 
ERED oncccvccvccceve 27.73 32.23 33.98 34.98 
Edge No. 2 and better— 
el weeeneeaaw oo cam 9.89 54.64 56.39 57.39 
GPS. Lexeneaveavenn? 54.52 659.27 61.02 62.02 , 
Nos. 1 and 2 bark 
— "— |e 29.39 33.89 35.64 36.64 
Box bark strips.... 16.11 20.61 22.36 23.36 
No. 1 pine lath..... 4.91 vee aes case 1 
Dressed— 
Flooring— 
B&Btr or No. 2 and 
better, B46" .ccees 43.49 46.74 47.99 48.74 
BS” ae Wael. «sisacs 42.87 46.12 47.37 48.12 
No. 1 common, 2%”. 38.93 42.18 43.43 44.18 
3° and wider.....-> 35.48 38.73 39.98 40.73 
Factory flooring, 2” iat “ey 
Bark strip partition 36. 77 39.77 40.77 41.62 
Box bark strips 
(Dressed or 
Resawn) .....-. 17.22 20.72 22.22 22.97 
Roofers 
No. 1— 
ET © aes cia a aidiuketia 26.97 30.47 31.97 32.72 
ET as satin eevee ee 27.05 30.55 32.05 32.80 
 Kcudest eae eel 27.63 31.13 32.63 33.38 
De. 22 xdede apmaiin 29.01 = " 34.01 34.76 
Air Dried Roofers, D&M { 
Sr cverscaveuanen vi8. 18 '$26. 68 rwita 38 8 $28.08 
a” cccteteeeamewie 8.74 26.64 27.84 28.64 | 
 wasaaveseeaws isis 27.05 28.25 29.05 
BEE « sneuéisbansnws 19.22 27.12 28.32 29.12 


Local prices continue un- | 


NORTHERN HARDWOODS 


P Following are prices of norther 


b. Wausau, Wis.: 


n hardwood, 


AsH— 

FAS Sel. No.1 No 
4/4 +8, 85.00 $ 70.00 § 58.00 $ 38.00 § 104 
5/4 ... 100.00 85.00 65.00 0.00 = 20-09 
6/4. 110-00 95.00 65.00 40: 00 20.09 
8/4 ... 115.00 100.00 75.00 45.00 ~* 
Bass woop— 
4/4... 72.00 62.00 47.00 31.00 
5/4... 72.00 62.00 47.00 32.09 sate 
6/4... 75.00 65.00 52.00 35.00 24°99 
8/4... 82.00 72.00 58.00 35.00 24°99 
10/4 90.00 80.00 65.00 45.00 ‘ 
12/4 100.00 90.00 75.00 55.00 ae 


Key stock, 4/4, $75; 
FAS, $90; No. a $70. 


1x4-inch 


5/4, $80 or on grade: 


No. 1 face clr. & btr. ° " 

inch, $75. , 9: 
BircH— 

4/4... 86.00 66.00 44.00 28.00 19 
5/4 91.00 71.00 52.00 34.00 20:00 
6/4 96.00 76.00 58.00 36.00 20.09 
8/4 101.00 81.00 70.00 44.00 21109 
10/4 . 110.00 100.00 90.00 60.00 x 
12/4 115.90 105.00 95.00 60.00 = 
3/4 80.00 65.00 40.00 25.00 

5/8 77.00 62.00 35.00 25.00 


For 10- inch & wdr., 
for 5-inch & war., 


red, add $15. 


add $30; 8-inch & war. 
8-foot & lgr., add 


“Price of 4 & 6-foot lengths, $28. For sel. 


Rough birch, 1x4-inch, two face clear, $80; 
| one and two face clear, $65; 1x5-inch, two face 
| Clear, $90; one and two face clear, $70; run of 


pile, $68. 
Sort Etm— 
4/4 65.00 55.00 45.00 24.00 
5/4 70.00 60.00 48.00 30.00 
6/4 80.00 70.00 8.00 28.00 
8/4 85.00 75.00 63.00 35.00 
10/4 90.00 80.00 73.00 40.00 
12/4 95.00 85.00 78.00 45.00 
Rock EtmM— 
4/4 70.00 45.00 25.00 
5/4 75.00 0.00 28.00 
6/4 75.00 50.00 28.00 
8/4 80.00 60.00 35.00 
10/4 95.00 75.00 50.00 
12/4 ... 105.00 85.00 55.00 
*Bridge plank. 
Sort MAPLE— 
4/4 62.00 52.00 42.00 24.00 
5/4 70.00 60.00 50.00 33.00 
6/4 80.00 70.00 58.00 30.00 
8/4 85.00 75.00 62.00 34.00 
Rep Oak— 
4/4 100.00 80.00 65.00 40.00 
5/4 105.00 85.00 70.00 42.00 
6/4 . 110.00 90.00 75.00 45.00 
8/4 . 115.00 95.00 80.00 50.00 
Harp Mapie RovuGH F.Loortmne Stock— 
No. 1 No. 2 
com. com. 
| ee oe ee $40.00 $30.00 
Dy An boas bale eee ee 43.00 33.00 
Harp Marpie— 
Sel. No. 1&Sel. 


FAS 6”&wdr. 6”&wdr. No. 2 


4/4 -$ 68.00 $ 52.00 $ 42.00 $ 30.00 
5/4 75.00 65.0 45.0 33.00 
6/4 80.00 70. 00 58. 00 33.00 
8/4 88.00 78.00 65.00 34.00 
10/4 103.00 93.00 78.00 45.00 
12/4 _.. 108.00 95.00 83.00 650.00 
14/4 ... 135.00 125.00 110.00 60.00 
16/4 160.00 145.00 130.00 60.00 


Add for straight FAS, 
aes 10-inch and wider, 330; 


21.00 
22.00 
22.00 
23.00 


19.00 


$10; 8-inch and wider, 
‘12-inch and wider, 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 


of 12-inch and wider, 4/4, 


10 percent; 


bey 2 

3.00 
3B. 00 
30.00 
35.00 
40.00 


5/, 


No. 3 
$1 


19.00 
22.00 
22.00 
25.00 


Nos.1 & 2 
$ 85.00 


90.00 
95.06 


and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
BercHo— 
FAS Sel. No. 1&Sel. 
5/8 No. 2 com. & better. .... 
41/4 ...$ 55.90 $40.00 $35. 00 
5/4 ... 60.00 50.00 40.00 
6/4 70.00 60.00 50.00 
8/4 80.00 nee 60.00 
EnNp Driep WHITE MApLeE— 
FAS and 
Nos.1 & 2 
ES SER es $110.00 
S| ECR AEE PO ee 115.00 
a oui ces thee wee ae 120.00 
Oe vdeetns ca ataanwdaes 130.00 


105.00 





RED CEDAR SIDING 


[Special telegram to American LuMBERMAN] 
Seattle, Wash., March 3.—Prices for mixed cars, new bundling, 8- to 18-foot, f. o. b. mill: 


Bevel Siding, 44-inch 


Wwidth— Clear “A” se a 

GAMOM 2... cc ccces $24.00 $21.00 $17.00 
OO 26.00 23.00 20.09 
Ceinch ......-.00- 28.00 25.00 20.00 





Clear Bungalow 
Pe  vcncndeneetee enka knee $42.00 
SD incebcdwctesaceegus eee 52.00 
RD. ccteckct adheres crane 65.00 


w Siding 
%-inch %-inch 


$35.00 
40.00 
50.00 
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No. 3 
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) 20.00 
20.00 


| 22.09 
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24.00 
24.00 


| Srade; 


0; 1x5. 


19.00 
20.00 
20.00 
21.00 


& war. 
T., add 


‘or sel. 


T, $80; 
vO face 
run of 


21.00 
22.00 


35. 00 
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OAK FLOORING 


wing are average carlot prices, Mem- 
so ivase, obtained for oak flooring during 
the week ended Feb. 25, as reported by the 
Flooring Manufacturers’ Association: 


Oak 
. So ty x16" Se %x1%” 
td. wht. eeese 
it atd. red... 82.36 cove Ve $54.05 
and atd. w&r. 67.79 <n 54.52 61.95 
ist pln. wht... 75.66 $66.51 59.61 52.76 
ist pin. red... 72.72 63.37 65.15 49.38 
ond pln. wht... 64.31 55.96 42.54 38.78 
ond pln. red 64.65 54.70 40.93 40.62 
grd W&r ..--+- 40.90 38.58 33.16 28.75 
Fourth ....--- 17.43 15.93 siaee sone 
W%ex2” Y%xle” x2” fexl'” 
ond atd. w&r iam oo% 57.00 eee 
ist qtd. wht. “$ 67.57 $66.19 64.9 wot 
1st pln. r 65.35 68.32 60.00 ee 
and pin. wht. 54.49 53.28 54.88 eeee 
ond pin. red. 59.35 53.82 61.17 eae 
grd W&r «..-+- 0.79 one — cove 
Fourth ....--- 13.00 ee ooee 





HARDWOOD FLOORING ~ 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ow Association, averaged as follows, f. 0. b. 
cars flooring mill basis, during the week ended 


h 3: 

“i sera Bera Me 
1 rst Secon r 

week” .$70.78 $60.12 $41.80 


~ PHILADELPHIA PRICES 


Philadelphia, Pa. March 5.—Wholesale 
prices secured from "authoritative sources ex- 
clusively for the AMERICAN LUMBERMAN are 
as follows: 

Southern Pine, Merchantable—1905 


(Dock Delivery, vanes 





issis ——~ a 
Southern maine 

Florida Florida Georgia 

ET on sh awed ora 41.00 $44.50 $54.50 
SE « ccamens aekg 40.00 42.50 50.50 
ES RE 41.00 44.50 50.50 
OES _ eer 50.00 52.50 55.50 
BEE oo wssmaes 48.00 49.50 53.50 
io ae gd eas 60.00 64.00 62.50 
0 57.00 61.00 60.50 
EE side cw caie aia a one 67.50 70.50 
OE _— a 64.50 68.50 
DE 226 6K6%4:6 ecce 82.50 
OT  —=— ee 76.50 


Lengths 22 to 24 feet, add $ 
Each 2 feet additional, add Fi. 00 to 32-foot 
price. 
Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x23,-inch Pace 
(Rail Delivers) 
Bé&btr. ht. rift.$82.00 No. 1 sap flat. .$42.50 


B&btr. sap rift. 70.00 No. 2 sap .- 29.00 
Deetr. GO. .ccs os 00 = 38=No. - a 4. or 19.00 
Air Dried Mo. 2 Comm 
1x6”, %x5%... $26. 50 x10”, %x mom - $29.00 
1x8”, ¥%x7%.... 27.50 1x12”, %x11%.. 29.50 
Shortleaf Dimension, 84S, %4-inch Scant, 
10- to 16-fo 
ery ere $29.50 
EE. sas a delete aia a Se passecews 31.00 
a n<esonenee 27.00 
North Carolina 00 
No. 2&btr. No. 3 No. 4 
eee BE scsscce $67.00 $63.00 si at 
awe” GE wsecesen 49.00 eo de ae 00 
Kiln Dried North Caro 
1x6”, %x5%... oe 60 1x10”, %x ge ~ 332. 50 
1x8”, x7%.... 31.50 1x12”, %x11%.. 33.50 
tg-inch thic , $1. more. 
Rea Cedar ae Siding 
ff ae | gp ereriogiaat pet ere $40.00 
3S A eee Se eee 60.00 
ee, GHD n.cb6ceb avn nweacvuctseveess - 65.00 
Maple Flooring f.0.b. Philad 
- jz? 1yyx2% 
MFMA First grade.........e- 77.00 $85.00 
MFMA Second grade.......... 68.00 77.00 
MFMA Third grade........... 48.00 55.00 
Pondosa Pine Dressed 
Cc D No. 2 No. 3 
=a $ 67.50 $57.50 $44.25 36.75 
eee” soeseawas 72.50 62.50 41.25 38.25 
ee <sucmawes 72.50 62.50 41.25 38.25 
Se” - tegen cays 82.50 72.50 41.25 38.25 
BOE inh eine garg 97.50 87.50 44.25 39.25 
137 and up... 102.50 igh 48.25 43.25 
Lath, 4-foot N 
sn matiibigta ates > H c.i. f. aT? 00 delivered 
RS 5. c.i.f.— 5.75 delivered 





BLACK WALNUT 


Cincinnati, Ohio, March 5.—The following are 
today’s prices on American black walnut f. o. b. 
Cincinnati: 
sah® 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 


a Selects, 4/4, $160; 6/4, $165; 6/4, $170; 8/4, 


No. 1, 4/4, $92.50@95; 5/4, $105; 6/4, $115; 
8/4, $130. 


Chgo. Clev. 
FIGURED RED GUM 
Quartered 
Plain 

A 

4-4 113.00 
No. 1 com. & 
4-4 63.50 ese 

RED GUM 

FAS 

4-4 101.75 

5-4 101.50 

6-4 104.00 

8-4 102.25 a 
No. 1 & sel. 
4-4 55.75 

5-4 62.25 

6-4 62.25 

8-4 65.25 

Plain 

Fas 

4-4 89.00 eee 
No. 1 com. & sel. 
4-4 54.25 

5-4 57.50 

6-4 60.00 
No. 2 com. 

4-4 33.50 

SAP GUM 

FAS 

4-4 61.75 

5-4 62.50 

6-4 65.25 

8-4 70.25 

No. 1 com. 

4-4 48.87 

5-4 50.25 

6-4 51.25 

8-4 53.75 

Pla 


or —— - 17” 
ras 18” é wider 


FAS 
4-4 57.00 
5-4 61.50 
6-4 64.75 
8-4 69.25 








Chgo. Clev. 
SAP GUM 
in—Contd. 
No. 1 com. & sel 
4-4 41.75 ee 
5-4 46.00 oe 
6-4 46.75 
o. 2 " 
4-4 26.25 
0. 3 
4-4 23.50 
BLACK GUM 
Qua 
FAS 
4-4 51.50 ° 
No. 1 com. & sel 
4-4 41.50 ° 
Plain 
FAS 
4-4 50.00 
No. 1 com. & 
4-4 37.25 
TUPELO 
Plain 
FAS 
4-4 44.00 
No. 1 com. & sel. 
4-4 35.00 ee 
WHITE OAK 
Quartered 
FAs 
4-4 127.25 145.50 
5-4 138.50 170.75 
6-4 148.25 sane 
8-4 154.75 . 
No. 1 com. sel. 
4-4 75.75 
5-4 79.50 
6-4 88.75 
No. 2 com. 
4-4 44.25 ° 
Plain 
FAs 
4-4 83.25 108.25 
5-4 105.00 125.75 
6-4 108.00 130.2 
8-4 141.50 132.00 
No. 1 & sel 
4-4 58.00 71.50 
5-4 65.25 eee 





SALES PRICES OF SOUTHERN HARDWOODS 


In summarizing Chicago/Cleveland average hardwood prices obtained during the week ended 
Feb. 28, Chicago has been used as an equalizing point for “Southern” producing territory, and 
Cleveland for “Eastern” territory, the division between 
being a line following the Chicago & Eastern Illinois to Evansville, thence following the Louis- 
ville & Nashville to New Orleans, La., all points west of this line being “Southern” territory. 
From the f. o. b. destination price, freight from shipping point to destination based on stand- 
ard weights is deducted, and freight from Chicago/Cleveland added, so that the result will be 
f. o. b. mill price plus freight to Chicago/Cleveland. Averages thus obtained follow: 


“Southern” and “Eastern” territories 








Chgo. Clev. Chee. Clev. Chee. Clev. 
WHITE OAK POPLAR COTTONWOOD 
Plain—Contd. in—Oontd. Box boards, 18-17” 

No. 1 com. & sel. No. 2 com. 4-4 73.00 oe 
<a. ie 4-4  .... 40.75 | Box boards, 9-12” " 
<< 2 as 0. 2 4-4 "00 : 
No. 2 com. 4-4 37.00 44.00 | FAS, 18” and wider’ 
4-4 44.50 55.75 0. 2 4-4 63.00 ,. 
No. 3 fig. 4-4 25.75 31.00 | Fas 
4-4 29.50 ASH 4-4 56.00 
RED OAK in CHESTNUT 
ua: Fas Pla 
AS 4-4 81.00 rrr FAS 
4-4 106.25 eee 5-4 89.50 sees 4-4 95.00 
No. & sel. 6-4 98.50 106.50 5-4 ea 108.25 
4-4 71.00 a 8-4 100.25 saeal  . os 109.00 
5-4, 18-18 > Sp aoe 
0. le jo ° oeeoe 
4-4 88.25 5-4 58.75 se © bemahohuedl 
Plain 8-4 66.00 5-4 < 62.00 
FAs SOFT MAPLE. 6-4 = 3... 62.00 
od gets soos | ace onl emus “” 
- x 36. - . . Sound 
6-4 87.25 13450 | 6-4 <... $8995 | gq. 4050 
8-4 soe 150.95 8-4 78.50 103.00 2 ie 45.75 
No. 1 & sel. ‘o. 1 com. & sel 6-4 45.75 
4-4 58.75 65.25 it 43.50 PA 8-4 48.75 
6-4 67.00... 58.50 73.50.) pag Basswood 
wi cont 6 SHARD MAPLE 15.75 
4-4 42.00 46.50 | 4-4 og, 86.50 — Jom oom... 
RED & WHITE OAK 7 oom ’ ; 
Sound quvear ‘4 Kr 56.25 SYCAMORE 
4-4 31.95 8-4 3.78.75 AS 
POPLAR BEECH 5-8 44.00 
Plain FAS 0. 1 com. & sel 
wae 87.50 102.00 | sa See os eau 
5-4 ... 116.75 | No. 1 com & sel = om foot 
| eee on 4-4 46.75 4-4 49.50 
Bape ane ease rn ri eim aponaaell 
Saps & sel. ‘ 8-4 66.00 .... 4-4 68.75 laa 
- 66.50 wees | No. 1 com. & sol. No. 1 com. & sel. 
No. 1 com. & sel. 8-4 52.00 iaea 4-4 = 47.75 on 
,. ues 64.50 0. 2 com. BIRCH 
No. 1 com. 4-4 26.50 .... | FAS 
d oy 51.50 8-4 29.50 ::.. 4-4 100.00 





sale prices, 





No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


4/4 5/4&6/4 
ee ei ee tre 
ND. 5d 6 ateie.ce 105 10 110@115 
No. 1 com 80@ 188 85@ 90 
No. 2 com 45@ 50 54@ 59 
Sound wormy. 43@ 45 52@ 57 


QUARTERED Rep OAkK— 


actos vos $110@115 
No. 1 com.. 60@ 65 
No. 2 com.... 40@ 45 


PLAIN WHITE AND RED OAK— 


i. SRS $105@110 $115@120 
ee, ere 70@ 75 75 80 
No. 1 com 60@ 65 70 75 
No. 2 com 45@ 50 50@ 55 
No. 3 com.... 22@ 24 223@ 25 
Sound wormy. 46@ 48 60@ 62 
Basswoop— 
see $ 70@ 72 $ 70@ 75 
No. 1 com.... 53@ 55 58@ 61 
No. 2 com 28@ 31 33@ 38 
CHESTNUT— 
Pe steer en on $ 90@ 95 $105@110 
No. 1 com.... 55 60 60 65 
No. 3 com 20 21 21 22 
Sd. wormy and 

No. 2 com. 29@ 31 33@ 35 
No. 1 common 

& better, 

sound wormy 35@ 38 40@ 42 

BrrceH— 
| a Pr $100@110 $105@115 
No. 1 comm 

and sel. 65 70 ba 75 

No. 2 com.... 33 35 40 
BrecH— 

iE se Kau wees $ 60@ 65 $ 65@ 70 

No. 1 com.... 40@ 43 45@ 48 

No. 2 com.... 25@ 28 28@ 30 
PoPLAR— 

Panel & No. 1, 18” & 

WH ce ccee 135 $150 
Barre 105 120 
Saps & Sel. 80 95 
Pea 63 68 
am, 8 Acsse $ 38@ 41 44@ 46 
WD Bekins 26@ 28 28@ 30 

MAPLE— 
SHEE a0c0ceue® $ 70@ 75 $ 75@ 80 
No.1 common 

and sel. .... 46@ 51 58@ 63 

No. 2 com.... 34@ 36 40 


APPALACHIAN HARDWOODS 


Cincinnati, Ohio, March 5.—Average whole- 
carlots, Cincinnati base, 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OAk— 


on Ap- 


8/4 
$155 @165 


$125@135 
90 


$115 @120 
65@ 70 


21@ 
35@ 


42@ 


$110@120 


70 
40 


$ ing 75 
45@ 5v 
30 


$160 


80 
57 
27 
65 


85 
79 
43 


22 
37 


44 


75 
42 


33 





WEST VIRGINIA WOODS 


Philadelphia, Pa., March 5.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $135@140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85. 


ut: FAS, 4/4, 538090; 5/ and yn 
ety Common, 4/4 » $55@57; 5/ and 6/4, 
rt! wormy, 4/4, ‘$4 0@ 42. No. ® 


@62 
4/4, $28@30 
Fas 1 Ore S215@390; 5/ and 6/4, 


er + 
Clear sa -inch a uP; “6, vat 3 ae 
‘om 


$13 
pas BES #989100; 8/4, SD0@ I 10. 
4/4, seses: / and 6/4, $70@75; 8/4, $78@ 80. 
common, 4/4 43 45; 5/ and 6/4, 
$49; - 4, $51@54. No. 2—B common, 4/4, $30; 
6/4, $32@33; 8/4, $34@36. 


Oak: FAS, 4/4, $110@ 116; ia ont 6/4, 
120; BA} $120 @1 125. Comm d select, 
60@62 5 6/ and 6/4, $65 @ 67. 60; 8/4, $70 
7B. mmon, act, $45 @ 47. 50; 5/ and 
6/4, $470 50. 8/4, $50@55 


ea3e 


Oak: FAS, 4/4, $115@120: 5/ and 6/4, 
$125@130; ert, $136@ p140. Common and select, 
4/4, 70@75 4 A £7590: 4 $80 

o. 2 common, s*/* z 0@bs / and 6/4, 3 SO 


58; 8/4, $60@63 


CHICAGO BUILDING PERMITS 


Following are comparative building permit 
totals for February: 











Permits Feb.,1927 Jan., 1928 Feb. 1928 
BER vccces 110 91 102 
Offices 

& Hotels .. 10 4 9 
Residences 507 252 431 
Halls & 

Churches. 3 3 
Theatres .... ala i ose 
Apartments . 378 248 220 
Stores & 

Offices .... 3 2 2 
Stores & 

Halis ..... ae 13 
Stores & 

Apartments 2 18 
Stores 

Residences. 28 10 37 
Miscellaneous 3 7 3 

Totals 1,052 632 810 
| swe aren 1,029 612 798 

a 23 2 12 
ane St... 84 


34,128 21,617 25,8 
Cost ..ccceee $34,977,900 $27,091,400 $23,256,300 
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Attract Trade = ~= 
With This Lumber N 


_The lightness, softness and whiteness of Craig Mountain Pondosa 
Pine will appeal to carpenters,contractors and builders in your com- 
munityand thus helpyou win trade. Few woods work as well as does 


‘Quality PON. DOSA PINE 


A. is es to anes and baa to saw and nail. It paints well and 
stains uniformly. Craig Mountain lumber is accuratel d 
carefully handled and loaded. — 





Why not try a mixed car? 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 


E. H. Van Ostrand, Pres. W. C. Geddes, V. Pres. & Gen. Mar. 
SALES REPRESENTATIVES: 
G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
R. D. Hunting Lumber Co., Merchants Bank Bldg., Cedar Rapids, lowa 
Alex W. Stewart, 931 Lumber Exch. Bldg. 
Minneapolis, Minn. 
D. Clinton Van Ostrand, P. O. Box 99, Omaha, Nebr. 
W. H. Lewis, 406 Chamber of Com Bldg., Denver, Col. 





























ee 
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QUALITY” OAK f KILMOTH” Closet LING 





“KILMOTH ” 
Closet Lining 


Manufacturea from 
Tennessee Aromatic 
Red Cedar in 3/8 x 2, 
2% and 3% inch 


widths. 


Quality OAK FLOORING 


lives up to its name in every way—the finest quality 
Southern Oak, uniform in milling and grading. It’s the 
kind of flooring builders want and therefore sells quickly 
for dealers. Try some and see for yourself. 


Order in carlots or L. C. L. to suit your requirements. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 














RECEIPTS AND SHIPMENTS 


Chicago receipts and shipments were pr 


ported as follows by L. C. West, Stati re 
Board of Trade: — 


RECEIPTS FROM FEB. 1 TO MARcH 3, INC 





Lumber Shi 
0 ee 362,797,000 33,822,000 
BD Sasa qoeesicwlin te dcaceale acute 356,120,000 25,133,009 
ree eee 6,677,000 ~ 8,689,000 
RECEIPTS FROM JAN 1 TO MARCH 3 
Lumber Shin 
oe se De 598,121,000 0,999.60 
I chi desde elie Soman adele 605,600,000 45,374,000 
Increase 5,6 
OEE a ee ,619, 
eee Zohteeee: -* scecs ‘ = 
SHIPMENTS FROM FEB. 1 TO MARCH 3, IN¢c, 
Lumber Shingles 
EE ee ee ee 121,712,000 28,195,000 
BE: 6c ridieiaaeaw abe’ 149,995,000 21,743,000 
ree me ee 6,452,000 
ee eee eee pk ee ees a 
SHIPMENTS FROM JAN. 1 TO MARCH 3 
Eumber Shingles 
SE vidi rene cade Len 207,385,000 46,290,000 
De ashi anensdee dbase 252,133,000 42,590,000 
NE ih ienticn panel 3,700,000 
GE: aseweecwe eS | re “3 





For Editorial Review of Current Market Con. 
ditions See Page 33 


NORTHERN PINE 


MINNEAPOLIS, MINN., March 6.—North- 
ern pine is moving in satisfactory volume, 
slightly under that of the preceding week, due 
largely to colder weather. Industrials are the 
principal buyers. Prices are unchanged, 


BUFFALO, N. Y., March 7.—The northern 
pine market is rather quiet, no doubt because 
of the weather, but some dealers already re- 
port an increased inquiry. Small lot. buying 
and quick shipment are the rule, with most 
concerns carrying light stocks. 


EASTERN SPRUCE 


BOSTON, MASS., March 6.— Business in 
eastern spruce frames is not active, but 
enables the few large dimension mills now 
sawing to maintain base at $40. An increas- 
ing number of small mills are now. starting. 
Demand for Provincial random is moderate but 
offerings are light and the market is perhaps 
a shade firmer. Dry boards are very scarce 
and firm. Lath are moving rather slowly but 
manufacturers insist on stiff figures. Quota- 
tions: Dimension, rail shipments, 8- to 20-foot, 
8-inch and under, $40; 9-inch, $41; 10-inch, $42; 
12-inch, $44. Provincial random, 2 x 3- to 2x7- 
inch, $33@34; 2x8, $37@38; 2x10, $38@39. 
Covering boards, merchantable, D1S, 5-inch 
and up, 8-foot and up, $34@35; matched, 
clipped, 8-, 10- to 16-foot, $37@38. Furring, 
1 x 2-inch, $33@33.50. Lath, 14-inch, $7@7.35; 
15-inch, $8. 


HARDWOODS 


CHICAGO, March 7.—Northern hardwood or- 
ders are being received in fair volume. Auto- 
mobile body plants are taking 8/4 and thicker 
hard maple and elm, and the interior finish 
interests are buying select and better birch. 
Furniture factories are placing some orders for 
Nos. 1 and 2 common grades. Flooring maple 
is moving in good volume. Dry mill stocks 
of most items are short, and prices are firm. 
In southern hardwoods the most active item 
is sap gum which is moving in fair quantities 
to industrial consumers. 


ST. LOUIS, MO., March 5.—Orders for 
southern hardwoods are improving a little, 
although the demand is still below that of 
the same time last year. Low grade box fac- 
tory stock continues to move most freely and 
thick gum, elm and maple meet a fair call 
from the automobile body trade. Planing mills 
are placing occasional orders for FAS sap 
gum, and oak flooring is in a little better 
demand but brings low prices. The list is 
generally firm, 


CINCINNATI, OHIO, March 5.—Market con- 
ditions in southern hardwoods are about un- 
changed. Orders are mostly in single carlots 
for immediate shipment. Business comes prin- 
cipally from auto factories and body builders, 
with occasional sales to furniture factories, 
radio plants, the panel trade and flooring 


MakcH 10, 1998 
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plants. Weakness is noted in sound wormy oak; 
sound wormy chestnut; low grade poplar and 
the two top grades of maple. 
to firm with sales light. 


HOUSTON, TEX., March 6.— Hardwood’ 
prices have fallen back to the level maintained . 


pefore the little spurt around the first of the 
year. All items are slow. There is some 
movement of sap gum and oak for flooring. 


MINNEAPOLIS, MINN., March 6.—The 
most important development in the hardwood 


market here last week was an increase in’ 


inquiries. There has been a slight improve- 
ment in wholesale business. 


BUFFALO, N. Y., March 7.—The hardwood 
demand has been about steady lately, no large 
amounts being sold as a rule. 


put they are not following these up with many 
orders. The automobile plants- have not been 
as. busy lately as they were expected to be. 


Various woods are selling, but mostly in small, 


lots. 


FIR, SPRUCE, CEDAR 


CHICAGO, March 7.—Fir demand has im-' 


proved slightly during the last few days. 


February volume was rather disappointing ° 


compared with the amount of business placed 
during January. However, prospects seem 
brighter, and a good volume of buying is 
looked for in the early spring months. Coun- 
try yards are in the market for fair quantities. 
Railroad inquiries for repair material have 
been rather numerous within the last week. 
Stocks of Engelmann spruce in Canada are 
much depleted and it is difficult to fill orders 
for anything but badly mixed cars. Prices are 
firm. 


SEATTLE, WASH., March 3.—Rail trade is 
active, buying harder on account of difficult 
mixtures, and prices are a shade stronger. 
Other fir markets are substantially unchanged. 


NEW YORK, March 5.—Demand for fir 
recently showed a decided spurt. There has 
been no increase in prices due to the in- 


creased freight rates, though shipments are 
curtailed and there is decidedly less lumber 
on docks and in storage than there was even 
a month ago. Prices on No. 1 common, c.i.f. 
New York harbor, range: 2x3-inch from $28 
for 10-foot to $31 for 18-foot; 2x12, from 
$27.75 for 10-foot to $33.75 for 18-foot. 


BALTIMORE, MD., March 5.—Weather is 
poor and building inactive, so that the market 
is narrow. But fir producers turn more and 
more to the East, and are making determined 
efforts to widen this market. The resultant 
competition with eastern woods prevents an 
important marking up of quotations. Stocks 
here are ample. 


KANSAS CITY, MO., March 6.—Demand for 
fr has been holding up fairly well, and the 
market continues to show a little gain in 
strength. City yards have been buying a little 
heavier, mostly in the common grades. 


LOS ANGELES, CALIF., March 3.—The 
Douglas fir mills of the Northwest report con- 
ditions quite satisfactory, sufficient business 
coming in to hold prices firm. Railroad busi- 
ness is active and Atlantic coast demand is 


good. Retail lumber yards here are now 
actively buying. Stocks are low and prices 
are firm. 


CYPRESS 


ST. LOUIS, MO., March 5.—Inquiries for 
yellow cypress are in about the usual volume 
for this season. Some business is being placed 
by city yards; by the coffin trade, wanting No. 
1 cypress, and by glass interests, wanting No. 
2 cypress. Shop and select move in fair 
volume to sash and door concerns. Prices are 
unchanged. Business in Gulf coast cypress 
has shown a general betterment since the 
price reductions went into effect. 


HEMLOCK 


NEW YORK, March 5.—Demand for all 
hemlock lumber is picking up very slowly, 
with retailers buying sparingly and wholesal- 
ers carrying limited stocks. Western lumber 
continues to be in better demand than eastern, 
but restrictions on the use of hemlock are a. 
big drawback. 


Gum is steady. 


Prices are firm. 


r Some_indus-~ 
trial plants are beginning to make inquiries,” 
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Anyone can buy ‘machinery. 


Anyone can have the desire to render full value 
in his products. 


But the ultimate performance must be left in 
the hands of the men who make an organiza- 
tion. These men must have trained minds and 
they must have skilled hands, hands that can fit 
a saw or a knife, that can tie a bundle, or touch 
the lever that places a mighty timber where it 
should be, without mishap or mistake. 





7BN'/ O17 DNDN DNDN! 


NATALBANY men are fitted by skill and ex- 
perience to produce lumber as it should be, and 
they have been drilled in the NATALBANY 
doctrine that the customer must receive just 
exactly what he orders. 


DZ BNI/BN/ BN BNI BNA BNI/ V/V/V 


We know that we can safely leave the reputa- 
tion of NATALBANY in their hands, and that 
they will produce lumber that is as safe as buy- 


ing ‘sterling. 


Mills 71-72-73 on the Illinois Central Speedy Mainline 


NATALBANY 


LUMBER COMPANY, LTD 
OF FICE 


LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 
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A “Complete Supply” of Hardwoods from the 
Pearl River Valley Lumber Company, Canton, Miss. 
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Gasoline-Operated 
Locomotive Cranes 


IRE hazards are practically eliminated. 
Operating expenses reduced to a 
minimum. No fires to bank; no worry 

about coal and water; no boilers to reflue. 


Fuel costs stop when the crane is idle. 
Operated by one man. Plenty of power 
for every operation — traveling, hoisting, 
booming, swinging. 

Equipped with the famous ORTON 
power-applied clutches. Fast, full-revolving 
swinging on roller-bearing wheels operat- 
ing between large-diameter turning rails, 
an exclusive ORTON feature. Operating 
levers banked in the front of the roomy, 


all-steel cab, giving easy operation and a 
clear view of the work. Simple, compact 
and well-balanced design, the result of a 
quarter century of experience in the manu- 
facture of cranes. 


Built in seven sizes, handling capacities 
from 5 to 30 tons on 28- to 60-foot booms, 
and mounted on standard or special gauge 
car bodies, to suit any requirement in lum- 
bering operations. 


Write for Catalog 51, which gives infor- 
mation on complete line of ORTON ma- 
terial handling equipment. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 
Representative in Principal Cities 





RTON 


Cranes, Shovels & Buckets 








BOSTON, MASS., March 6.—Scarcity of dry 
lumber and very firm prices are the features 
of native hemlock. Clipped boards, eastern 
lengths, are very firm at $32 and the random 
easily command $30. For northern lengths of 
clipped boards most sellers ask $32. Small 
mills are now sawing. Specialists in Coast 
lumber report a fair trade in western hemlock, 


prices being slightly firmer because of stronger 
cargo rates. 


WESTERN PINES 


CHICAGO, March 7.—Demand for Idaho and 
Pondosa pines is rather light, although re- 
tailers are placing some orders for early spring 
requirements, and indications are that the 
volume of buying will increase toward the 
end of the month. Pondosa No. 2 common, 1x 
12-inch, is scarce at most mills. Prices remain 
unchanged. Sash and door factories are in 
the market for California white pine, stocks 
of which are becoming broken, No. 1 shop being 
particularly scarce. Prices are steady at the 


recent advance. Since the first of the year 
there has been a good demand for Nos. 4 and 6 
boards in Arizona white pine, and some of the 
Southwest mills are getting short on these 
items. 


SAN FRANCISCO, CALIF., March 5.—There 
has been a sustained demand for pines, especi- 
ally upper grades, with all grades showing 
slight price advance. Shop is decidedly strong, 
being quoted at $43.50 at the river. Rail ship- 
ments have increased. Domestic business as a 
whole is better than normal. Exports have also 
increased, Retailers here report some improve- 
ment in a bad market. 


NEW YORK, March 5.—Prices on Idaho are 
steady. Demand and inquiries have increased, 
but business is not yet up to forecasts. Pon- 


dosa prices are even steadier than Idaho. ~ 


Shipments of Pondosa are not as heavy as at 
this time last year. C&Better Idaho is quoted 
$75.50 for 1x4-inch; No. 1, $52.50; No. 2, $42.50; 





No. 3, $37.50. C&Better, Pondosa, $77.50; No, 2, 
$43.50; No. 3, $36.75. Idaho 1x12-inch, $105.59: 
Pondosa, 1x12-inch, $107.50. ’ 


BUFFALO, N. Y., March 7.—Western pines 
sales are rather small, as bad weather has 
checked buying. Industrial plants are either 
holding off or taking only small lots, 


KANSAS CITY, MO., March 6.—Demand for 
western pines continues good, with finish, 
boards and moldings in best demand, and some 
small dimension wanted. There is a fair de- 
mand from industrial consumers. 


LOS ANGELES, CALIF., March 3.—Prices 
in general are unchanged, with white pine shop 
a trifle firmer. Export business is very quiet, 
Retail stocks here are low and considerable 
activity is expected during the next two weeks. 
Prices are likely to advance. 


REDWOOD 


CHICAGO, March 7.—The volume in February 
was about equal to the same month last year, 
according to local distributers of redwood, ard 
the first few days in March have witnessed a 
normal demand. Retail yards are placing or- 
ders for immediate needs and specify prompt 
shipment. Mill stocks are well assorted as a 
general rule, and prices are firm. 


SAN FRANCISCO, CALIF., March 5.—There 
is a slight increase in demand for redwood, 
which was already good. Eastern and export 
shipments both showed a healthy upward slant. 
Prices are firm and steady. Inquiries indicate 
a further increase in eastern trade, and foreign 
business is also improving weekly. Retailers 
here report business somewhat better. 


LOS ANGELES, CALIF., March 3.—The red- 
wood market, both retail and wholesale, is 
firm. Stocks are fair in all grades, and pros- 
pects for future business are good. Orders re- 
ceived during the last month were below pro- 
duction, as was to be expected. 


SOUTHERN PINE 


CHICAGO, March 7.—Retailers are taking 
more interest in southern pine and placing or- 
ders for the more popular items of boards and 
finish. Industrial trade is also more active. 
Several railroads have inquiries out for car 
repair material. Prices hold on a steady basis. 
Among the scarce items on the list are 2x4- 
inch dimension. 


ST. LOUIS, MO., March 5.—Trade in south- 
ern pine continues on the same basis as in 
the last few weeks, and prices rule no 
stronger despite the general scarcity of dry 
stock. Retailers are placing orders for mixed 
cars to fill in their yard supplies, but indus- 
trial plants are not going heavily on crating 
stock. Uppers are relatively inactive. 


KANSAS CITY, MO., March 6.—Southern 
pine mills have been getting fewer orders from 
retailers in the last week, though demand 
from industrial consumers is running along 
well. The weather is held responsible for the 
lull in demand, as retailers in the rural dis- 
tricts have not been able to move out much 
stock. 


HOUSTON, TEX., March 6.— The best de- 
mand is for inch and 5/4 Stocks. There is a 
good demand for 1x4-inch flooring of all three 
grades, but a poor demand for 3-inch stock. 
All items of yard stock are moving well. Car 
materials are off a little. Timbers are active 
and there is a fair demand for oil field sup- 
plies. Export is fair to good. 


BOSTON, MASS., March 6.—Demand for 
southern pine is still quiet and local whole- 
salers are offering some concessions. Many 
dealers are in a conservative frame of mind, 
but their stocks are light. A large volume of 
building is in prospect. Flooring is dull and 
being pushed hard at modest prices. Quota- 
tions: B&better rift, 1x 4-inch, $68@81; C rift 
$51@73; B&better flat, $46@50.50. There is 
very little current business in B&better 11/16- 
inch partition at more than $44. 


SHINGLES AND LATH 


CHICAGO, March 7.—White cedar shingles 
are in good demand with mill stocks becoming 
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depleted. Prices have advanced 15 to 25 cents, 
present quotations being: Extras, $4.75; stand- 
ards, $3.75; sound butts, $3. There is some 
demand for northern pine and hemlock lath at 


steady prices. 


SEATTLE, WASH., March 3.—Royals are 
showing great strength at prices 25 to 50 
eents higher than last week’s. Few perfec- 
tions are being made, and the market is rising; 
XXXXX are steady and unchanged; clears 
and stars are easy. The shingle cedar log 
market is tight. 


MINNEAPOLIS, MINN., March 6—There 
has been some movement of jackpine lath, but 
only small amounts are available. Northern 
pine lath are moving more ffréely. Balsam 
lath are unobtainable. Prices are steady. 
There is a steadier market for red cedar 
shingles, although trade still is light. Some 
wholesalers are doing a better business, how- 
ever. Prices are up slightly. 


KANSAS CITY, MO., March 6.—The shingle 
market is quiet, and prices show no change, 
clears being generally held at $2.20, and stars 
at $2@2.05. Southern pine, western pine and 
redwood lath are in good demand. Siding de- 
mand has picked up a little. There have been 
no change in prices. 


NEW YORK, March 5.—Improvement in de- 
mand for spruce lath continues. Wholesale 
stocks are dwindling, and arrivals are light. 
Latest quotations 1%-inch by vessel, $7.25 to 
$7.50; by rail, $6.50 to $6.75. There are still 
ample wholesale stocks of shingles but de- 
crease in shipments and other conditions have 
brought about steadier prices. Red cedars, 
f.o.b. New York rail rate, extra clears (Amer- 
ican), $4.12; (British Columbia), $4.26; 
eurekas, $5.27 and $5.97; perfections, $6.28 and 
$6.38; royals, $12.91 and $13.41. Prices on 
water shipments average from 20 to 30 cents 
less. 


HOUSTON, TEX., March 6.—No. 1 lath are 
more active than formerly, and their price is 
up slightly. No. 1 are quoted at $2.60, and No. 
2 at $1.75. Shingles are in poor demand at the 
following prices: Extra clears, $2.20@2.25; 
extra stars, $2@2.05. 


BOXBOARDS 


BOSTON, MASS., Mar. 6.—The boxboard 
trade is looking up a little. Stocks of dry box 
lumber are considerably lighter than they 
were a year ago, and production this winter 
has been restricted. Prices have grown ap- 
preciably firmer since last fall. Desirable 
round edge white pine boxboards, inch, are 


$27@ 30. 
CLAPBOARDS 


BOSTON, MASS., March 6.—Demand for 
clapboards is still rather listless. Retail 
stocks are generally light. Offerings of east- 
ern spruce and native white are very small 
and quotations are firm. Plenty of red cedar 
and redwood are offered at attractive prices. 


Lumber Production Index 


With 1919 representing 100, the Monthly In- 
dex of the Department of Commerce credits 
lumber production with 124 in January of this 
year, compared with 118 in December and with 
123 in January, 1927. 


Waste Prevention Contest Entries 


Wasurincton, D. C., March 6.—The seventh 
annual National waste prevention contest, 
entries for which closed March 1, developed 
many entries of practical value, but the total 
number of entries was not as great as in pre- 
vious years. Most of the entries received per- 
tain to machines, devices and attachments 
which have practical application. There were 
very few this time of the “idea” type. Nearly 
all of the entries have been in actual use for 
some time, and officers of the mills in which 
they are installed state that the devices are of 
Practical value. Announcement of the prize 
winners will be made in May, following the an- 
nual meeting of the National association. 
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FRAMES 

You Buald Business 
Your average builder 
will order his whole bill 
of materials from you 
if you have built con- 
fidence by selling him 
exceptionally good 
merchandise, ‘like An- 


dersen Genuine White 
Pine Window Frames. 














Send the coupon below for 
full information about An- 
dersen Frames and Ander- 
sen sales plans. 








ANDERSEN LUMBER COMPANY, Box Number 1103, Bayport, Minnesota. 
Without cost or obligation to me please fill my requests as checked in squares below: 
1] Have your representative call. 


(] Send portfolio of sales plan and 
selling aids. 


(JI handle Andersen Frames. 
0) I donot handle Andersen Frames. 
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Strong and Light 
They Sell on Sight 


Babcock Spruce Ladders outsell other lad- 
ders because they meet buyers’ requirements 
unusually well in that they are strong, yet 
light and easy to handle. 

Ask the next ladder prospect who comes 
in what points he wants in a ladder and then 
write for the BABCOCK catalog. We know 
that strong and light Babcock Spruce Ladders 
will be just what he wants. 


Remember We Pay the Freight. 
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BABCOCK CO., Batu, n. y. 
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LUMBER TRANSPORTATION 











Inquiries and Orders for Freight Cars 


In the latest issue of the Railway Age ap- 
peared notices of inquiries and orders for 
freight cars as follows: 


INQUIRIES—Fruit Growers Express, 1,200 steel 
underframes; North American Car Co., 300 
live poultry cars; St. Louis-San Francisco, 250 
underframes; Western Union, 5 steel under- 
frames and trucks for 50-ft. box cars of 40 
tons’ capacity. 


OrpEeRS—Pacific Fruit Express, 1,000 refriger- 
ator cars from Pullman Car & Manufacturing 
Co., and 1,000 from Pacific Car & Foundry Co.; 
American Smelting & Refining Co., 60 steel 
gondola cars of 30 tons’ capacity from Koppel 
Industrial Car & Equipment Co., Booth & 


Flinn Co., Pittsburgh, Pa., 32 gondola cars 
from Bethlehem Steel Co. 


Oral Argument and Hearing Dates 


WASHINGTON, D. C., March 6.—Division 4 of 
the Interstate Commerce Commission will hear 
oral argument beginning at 9:30 a. m. April 4 
in Investigation and Suspension Docket No. 
3,033—-Lumber from points in Arkansas and 
Oklahoma on the Kansas City Southern Rail- 
way and connecting lines to St. Louis, Mo., 
group points—and Docket No. 20,434—South- 
ern Pine Association vs. Christie & Eastern 
Railway Co. et al. 

Hearings have been assigned as follows: 


Docket No. 20,372—Cady Lumber Corpora- 
tion et al. vs. the Apache Railway Co. et al. 
April 9 in the House chamber, Capitol Building, 
Phoenix, Ariz. Examiner McGrath. 

No. 20,539—Hammond Lumber Co. et al. vs. 
Southern Pacific Company et al. April 23. 
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The Stevens Room Rates 


Number of Rooms SingleRate Double Rate 
201 $ 3.00 

822 

976 

201 

207 

358 

135 

57 

43 
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Michigan Boulevard, 
7th to 8th Streets 





THE STEVENS IS THE LARGEST HOTEL IN THE WORLD 


omeweeeeen 


iAw eae ewe em ew 


The STEVENS is 
Chicago Headquarters for Lumbermen 


“Bigger, better, beautiful—three words so 
often misapplied but which rightly fit The 


PAUL KENDALL, 
Advertising Manager, Long-Bell Lumber Company, 
Kansas City, Missouri. 


Breakfast 45c 


Breakfast60cand75c Luncheon 85c Dinner $1.50 


Luncheon $1.25 
A la carte service at attractive prices is available in 


Centrally located, Hotel La Salle, under Stevens management has for many 
years been recognized as the standard of excellence in modern hotel service. 


HE STEVENS 


THE WORLD’S GREATEST HOTEL 
CHICAGO 


3000 
Outside Rooms 


3000 
Private Baths 









Fixed-Price Meals 


JAPANESE LUNCH ROOM 


Luncheon 65c Dinner $1.00 
COLCHESTER GRILL AND OAK ROOM 
Sunday Dinner $2.00 


MAIN DINING ROOM 
Dinner $3.00 per person 


all restaurants at all meals. 


Ernest J. Stevens, 
Vice President and Manager 











Room 237 Merchants Exchange, San Frap. 
cisco. Examiner McGrath. 


No. 20,097—Big Lakes Box Co., et al. vs, 
Southern Pacific and others. April 24, San 
Francisco. Examiner McGrath. 

No. 20,155—The California Pine Box Dig. 
tributers et al. vs. Southern Pacific et 4) 
April 25. San Francisco. Examiner McGrath 
The latter hearing will include such Portions 
of Agent Countiss’ Fourth Section Application 
No. 349 as seek authority to continue charging 
for the transportation of lumber and relateg 
articles taking the same rates from the 
Truckee and Coast groups as defined in H. g, 
Toll’s eastbound tariff I. C. C. No. 1189 to 
points in New Mexico and Texas rates that are 
lower than those maintained from Ogden ang 
Salt Lake and other intermediate points of 
origin. 


Vacates Order of Suspension 


WASHINGTON, D. C., March 6.—Division 3 of 
the Interstate Commerce Commission hag 
handed down an opinion in Investigation and 
Suspension Docket No. 2,962, finding that the 
proposed cancelation of through routes, joint 
rates and transit arrangements thereunder on 
lumber and related articles from stations on 
the Blytheville, Leachville & Arkansas South- 
ern Railroad to western points in connection 
with the Missouri Pacific is justified. The 
orders of suspension are vacated and the pro- 
ceeding discontinued, as of March 10. 


To Discuss Transit Car Problems 


WASHINGTON, D. C., March 6.—A conference 
of representatives of the lumber industry and 
the railroads will be held in the Union Sta- 
tion Building, Chicago, March 14 at 10:30 a.m. 
to discuss remedies for the transit car evil. 
Officials of Trunk Line Executives’ Associa- 
tion, Southern Freight Association and West- 
ern Traffic Executives’ Association will repre- 
sent the railroads. The lumber industry will 
be represented for the manufacturers by Wil- 
son Compton, Edward Hines, A. G. T. Moore, 
A. A. Adams, F. M. Ducker, A. G. Kingsley, H. 
J. Hollands, W. T. Hancock, A. M. Foote and 
W. F. Shaw, and also J. H. Townshend and 
W. W. Wherity, for the hardwood manufac- 
turers; retailers—L. P. Lewin, F. L. Lowrie, 
Adolph Pfund and Frank Carnahan; whole- 
salers—W. W. Schupner and Dwight Hinckley. 


Drop in Revenue Freight Loadings 


WASHINGTON, D. C., March 7.—Loading of 
revenue freight for the week ended Feb. 25 
totaled 869,590 cars, according to reports filed 
today by the car service division of the Ameri- 
can Railway Association. This was a decrease 
of 18,301 cars below the preceding week due 
to the observance of Washington’s birthday, 
with decreases being reported in the total load- 
ing of all commodities except grain and grain 
products, coal and coke, which showed in- 
creases. The total for the week of Feb. 25 was 
a decrease of 49,268 cars below the same week 
in 1927 and a decrease of 43,345 cars compared 
with the corresponding week two years ago. 

Coal loading totaled 173,462 cars, a decrease 
of 28,295 cars below the same week in 1927 
and 7,008 cars below the same period two 
years ago. 

Grain and grain products loading totaled 
45,987 cars, an increase of 2,800 cars over the 
same week last year and 6,194 cars above the 
same period in 1926. In the western districts 
alone, grain and grain products loading totaled 
32,428 cars, an increase of 5,448 cars above the 
same week in 1927. 

Forest products loading totaled 65,077 cars, 
2,719 cars below the same week last year and 
8,925 cars below the same week in 1926. 


(SS 222022202252 


To Withdraw Routing Restrictions 


MEMPHIS, TENN., March 6.—Routing restric- 
tions via the upper Ohio River crossings on 
forest products from the Southwest to points 
in Chicago and other territories, will be with- 
drawn by carriers, according to announcement 
made by the Southern Hardwood Traffic Asso- 
ciation. The carriers, following a conference 
of the legislative committee of the Central 
Freight Association held in Chicago, will peti- 
tion the Interstate Commerce Commission to 
withdraw these restrictions and present routes 
will prevail. The traffic association had these 
restrictions suspended some time ago. 

The. tariff restriction in question sought to 
eliminate rates on lumber published in Agent 
Johnson’s Tariff 110 Series from all points in 
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the Southwest to points in Indiana taking the 
Chicago rates and all points in Illinois, Wis- 
consin, Minnesota, and west thereof via the 
upper Ohio River crossings, including Evans- 
ville, Ind., and east thereof. The restrictions 
would have prevented transiting at Evans- 
ville, Louisville, and other points which would 
have seriously handicapped a large number of 


shippers. 


Proposed Line to Tap Virgin Timber 


PoRTLAND, ORE., March 3.—The Linn County 
Logging & Lumber Co. has applied to the In- 
terstate Commerce Commission for permission 
to construct standard-gage railroad from 
Albany to Foster, to tap timber in the water- 
shed of the South Santiam River and its prin- 
cipal tributaries, including the middle Santiam, 
Quartzville and McDowell creeks. The road 
will from an outlet for timber covering an 
area of about 950 square miles, with an esti- 
mated stand of 20,000,000,000 feet. The main 
line from Albany to Cascadia will be 40.60 
miles. Extending from this line, like fork 
prongs, are to be feeder lines, with a 5-mile 
branch running up McDowell Creek, an 8-mile 
branch up the middle Santiam toward the 
Quartzville country and a branch extending 
south and east to’ Sweet Home, 14 miles. 
Among large timber tracts that will be tapped 
through this arrangement are those of Louis 
Hill, the Weyerhaeuser Timber Co., the Conti- 
nental Timber Co. and the Dollar Co. 





Want Better Dimensioned- Plans: 


New York, March 5.—The Eastern Mill- 
work Bureau (Inc.) is back of a movement 
whereby notice will be served on architects, 
general contractors and owners that trim manu- 
facturers will not figure woodwork on any 
building construction operations where the de- 
tail is not drawn to the scale clear enough to 
permit estimates to be made without possibility 
of error. 

Members of the bureau have agreed to file such 
notice, but action will be delayed until an at- 
tempt has been made to enroll all woodwork- 
ing mills in the East in the movement. Wil- 
liam Lucas, secretary of the Eastern bureau, 
says the proposition will be put up to all the 
woodworking establishments within the next 
few weeks. Thereafter a definite date will be 
set on which the new conditions will be effec- 
tive. 

The decision is in line with that taken by 
the Structural Steel Board of Trade, when, 
two years ago, the steel erectors of New York 
City and vicinity decided that they would set 
a deadline date beyond which they would not 
make any estimates on plans for structural 
steel that were not properly dimensioned. The 
date was duly set and the plan has been rig- 
idly enforced. 

In commenting on the proposed action of the 
wood trim manufacturers, an official of the 
Eastern Millwork Bureau said: 

The millworkers in the eastern district, that 
is between the Atlantic seaboard and Chicago, 
numbering some 550 mills, have decided to in- 
troduce a program that is designed to conserve 
the best interests of the builder and of the 
owner and architect at one and the same time, 
and, incidentally, give the millman at least a 
fair chance to figure the job at something be- 
sides the chronic loss he has had to contend 
with in recent years. 

The fault lies with the practice on the part 
of the general contractors in expecting the 
millworker to survey quantities and prices on 
such an important item as millwork from a \%- 
inch scale drawing without giving him an op- 
portunity before contract is signed for re- 
survey and careful analysis of the job on 
which he is expected to submit an accurate 
estimate. 

It has been found by. long years of experi- 
ence that it is humanly impossible for mill- 
workers to take an all-inclusive contract from 
a %-inch scale drawing with complete accu- 
racy. Differences and hard feeling frequently 
arise from this cause, to say nothing of losses, 
which, in the aggregate, have run into large 
sums. 


The action of the millworkers would affect 
all woodworking estimates in every kind of 
building. 
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Poor Lumber 
Never Made a Friend 
for a Lumberman 


The selling of good lumber is one of 
the finest ways in the world to make 
friends as well as profit 


GOOD \umber is more easily handled, 
it means less carpenter work, and it 
means, above all, less cost in the end, 
as good materials seldom need repairs. 
Sell them good lumber—hold the cus- 
tomers who appreciate quality— 


Sell them Peavy Pine 
Products and Satisfaction. 


PEAVY-WILSON 


LUMBER COMPANY, INC. 


Manufacturers Of : 
Virgin Long Leaf and ShortLeaf Southern Pine“Hardwoods 


Shreveport, La. 


. SALES AGENTS FOR: 
Peavy-Byrnes Lumber Co. Peavy-Wilson Lbr. Co., Ine. Peavy-Moore Lumber Co., Ine. Peavy-Meore Lumber Co., Ine, 
Emad, Louisiana Peason, Louisiana Deweyville, Texas Texia, Texas 


BRANCH OFFICES: . 
NEW ORLEANS: 


FORT WORTH: 
209 Texas Nat’! Bank Bidg. 1826 New Canal Bank Bidg. 
1203-04 National Bank of North Philadelphia Bidg., 370! N. Broad St. 


CHICAGO: 
1966 Conway Bidg. 


PHILADELPHIA: 


Every stick of 1” and 2” lumber that we manufacture 
is scientifically steam kiln dried 
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Advertisements will be inserted in 
this department at the following rates: 


30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consécutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be oe 
under heading Too Late to Classify. 























Are looking for the opportunity to 
sell what they don’t want and others 
- trying to get what you have for 
sale. 

Many are looking for employment 
and others want employees. 

A little advertisement has the possi- 
bilities of making the proper contact. 


MEN MEET HERE 
Place your advertisement in the 
} aaa and For Sale department of 
the 
AMERICAN LUMBERMAN 
431 S. Dearborn 8&t., 
Chicago, Illinois. 





WANTED— ASSISTANT SUPERINTENDENT 
By large wholesale and retail general woodworking 
plant, rated AAAI, located in the Middle Atlantic 


States, in good section. Applicant must qualify 
with sufficient practical experience in general mill 
work, experience in reading blue prints and details, 
piece billing into shop, sufficient executive ability 
to efficiently handle employees. Must be of clean 
habits, strictly sober, married, and preferably 35 to 
45 years of age. Definite advancement if you are 
right man. Enclose references with application. 
Also prefer snapshot if one available. Do not apply 
if you do not have present employment. 
Address “S. 22,” care American Lumberman. 


PLAN ESTIMATOR 

To qualify must be able to accurately compile com- 
plete lists of millwork from plans of ordinary 
character and possess a thorough knowledge of 
millwork values and familiar with the Standard 
Sash and Door Lists and discounts applying. Pre- 
fer man not over 40 having some knowledge of 
sales work. 

qnnerem HUTTIG SASH & DOOR CO., Dallas, 
exas. 


WANTED—EXPERIENCED, CAPABLE 
Energetic and trustworthy manager and good col- 
lector, between the ages of 25 and 35 years for 
retail lumber yard in northwest Arkansas, good 
town and healthful location. Reply in own hand- 
writing, giving references, details concerning self, 
experience, and salary expected. 

Address “M. 3," care American Lumberman. 


ASSISTANT SALES MANAGER 
Large Louisiana Manufacturer with pine and hard- 
wood mills has opening for a young, aggressive 
and experienced assistant sales manager. State 
age, salary expected. Give full references and state 
when could report for duty. 
Address “W. 23,” care American Lumberman. 











WANTED: COMPETENT AND RELIABLE 
Estimator on special millwork; experienced in 
New York State. 

Address “R. 3,” care American Lumberman. 





WANTED TO HIRE MANAGER 
For retail yard. Give experience. Location near 
Chicago. 
Address “T. 29,” care American Lumberman. 


WANTED YOUNG MAN AS SALES MANAGER 
With wholesale lumber experience. 
Address ‘“‘S. 31,” care American Lumberman. 














WANTED 
One R. H. and one L. H. Sawyer, must be able to 


saw for highest grades and value. State fully ex- 
perience, by whom have been employed and wages 
expected. Unless you are one of the best do not 
reply. 


Address “‘W. 37," care American Lumberman. 





GET A JOB 


By advertising in the AMERICAN LUMBERMAN. 
Best, quickest and cheapest way to get employ- 
ment. Others do—why not you? 
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SALESMAN WANTED 
In No. Dak., Wisc., Mich., Ind., Penn. and Kana., 
to represent long established shipper of Fir Lum- 
ber. Exclusive territory and liberal commissions. 
Proud of our record for prompt shipments and 
satisfactory lumber. Not a quality complaint in 
over six months. Want only salesmen of integrity, 
acquaintance in their territory and experience 
selling West Coast Lumber. 
Address “S. 4,’ care American Lumberman. 








ESTIMATOR AND SALESMAN 
Of wide experience, naw employed by large mill, 
would like to represent a good mill desiring the 
services of a man who is capable of handling any 
size job and closing with the contractor. Thor- 
oughly acquainted with plans, details, estimating 
and sales. 7 
Address “W. 3,” care American Lumberman. 


ACCOUNTANT—AUDITOR 
With eight yéars’ experience with manufacturer 
and retailer, is open to overtures for a new cop. 
nection. Well qualified to assume responsibilities 
of Comptroller. Connection desired with firm where 
man with initiative is needed, 
Address “S. 16,” care American Lumberman. 


ACCOUNT-BOOKKEEPER 
Five years’ bookkeeping and general office experi- 
ence, including selling, buying and collecting. Age, 
26; single. Now employed. Go anywhere. Ref. 
erences on request. 
Address “W. 1,” @¢are American Lumberman. 


FOREMAN LUMBER OR MATERIAL YARD 
In Chicago preferred, but job in a good town in 
adjacent states acceptable. Successful experience 
handling men, sober, reliable, married, 39. Best 
references. $ 

Address “‘T. 25,’ care American Lumberman. 


CHAS. S. ASH, 1235 ARTER. AVE. 
Topeka, Kans., has the ability to fill any position 
in your sales department, from salesman to sales 
manager. Experienced in Pacific Coast, Southern 
Pine and Southern Hardwood products. Write for 
best trade, bank and character references. 


EXPERIENCED ALIVE, YOUNG SALESMAN 
Living in Canada wants a line of walnut, oak, 
gum, for Ontario furniture trade. Good connection 
and references. Salary or commission, 

Address “W. 7,” care American Lumberman. 


EXPERIENCED LUMBER STENOGRAPHER 
Wants position immediately. Good _ reference. 
State salary. 

Address “W. 8,” care American Lumberman. 


TRAVELING SALESMAN 
Of 20 years’ experience in northern Illinois and 
Wisconsin selling both Northern and Southern 
woods desires to make a change after March 20. 
Address “‘W. 9,” care American Lumberman. 
































WANTED—SALESMAN FOR OHIO 
One who knows retail and industrial trade in 
northern portion and has thorough knowledge of 
Southern Pine, West Coast and Inland Empire 
products. Salary and profit sharing basis. State 
age, experience, salary expected. 
Address “‘K. 20,” care American Lumberman. 


WANTED—AI1 SALESMAN 
for excellent New England territory by large In- 
tercoastal shipper handling Pacific Coast Lumber 
exclusively. Give references, age, salary expected 
in first letter. All replies confidential. Our sales- 
men have been advised of this advertisement. 
Address ‘‘W. 32,’’ care American Lumberman. 


WANTED—WHITE PINE SALESMAN 
For large established firm. Must have thorough 
knowledge Inland Empire and California woods. 
Location Chicago. State age, experience, salary 
expected. 
Address “R. 31,” care American Lumberman. 


WANTED SALESMAN 
To sell industrial and other direct users of South- 
ern Pine, Hardwoods and West Coast products on 
commission basis. Liberal commission and good 
open territory. 
Address ‘“‘M. 15,” care American Lumberman, 














LUMBER SALESMAN, 
EIGHT YEARS EXPERIENCE 


desires connection with large manufacturer or 
wholesaler. Eastern Ohio, Western Penna. Estab- 
lished trade, wide acquaintance among industrials 
and retailers. References. Married. Age 38. Sal- 
ary basis. Available at once. 

Address “‘T. 15," care American -‘Lumberman. 


EXPERIENCED AUDITOR AND ACCOUNTANT 
10 years in the lumber manufacturing industry. 
31 years of age and married. At present with con- 
cern operating three large mills and common car- 
rier railroad. Specialized in lumber accounting 
and cost systems. Prefer location in the South. 

Address ‘“‘W. 17,”’ care American Lumberman. 


GEN’L OFFICE MAN, SALESMAN, ACC’T 
With Chicago Wholesaler or Retailer. Know 
H’wood & Bidg. lbr., sash, door line. Can handle 
all books, prepare profit and loss and other finan- 
cial statements. Know Chicago conditions. Com- 
petent to call on trade. 

Address “‘T. 24," care American Lumberman. 


WHITE PINE AND COAST WOODS SALESMAN 
Wants a position cover Pittsburgh, Pa., territory, 
twenty-five years’ experience, best of reference, 
either salary or commission basis. Married and 
can produce the orders. 

Address “W. 30,” care American Lumberman. 














WANTED—OPERATOR FOR 
Elliott-Fisher Billing Machine. Lumber, sash and 
door experience preferred. 

CHICAGO AND RIVERDALE LUMBER CoO., 
Riverdale, Chicago, Ill. Phone Pullman 0304. 


WANTED TO HIRE AN EXPERIENCED 
Bookkeeper for small chain of yards. Give experi- 
ence. Location near Chicago. 





Address “T. 30." care American Lumberman. 








POSITION WANTED 
As Auditor or Buyer for Line Yard Company, or 


Manager large Yard. Twenty years’ experience 
Retail business. Hard worker and honest. Salary 
open. References. 


Address ““W. 14,” care American Lumberman. 


BAND RESAW AND 
Log Saw Filer wants situation. 18 yrs. experi- 
ence. Address ‘““W. 15,’ care American Lumberman. 








BAND SAW FILER 
Twenty years’ experience in fast Canadian mills, 
wants position, prefer one in Canada. Best of 
references. Can deliver the goods. 
Address ‘‘W. 10,’ care American Lumberman. 


EXPERIENCED SALESMAN 
With an established trade with yards and indus- 
trial trade in Chicago and vicinity for California 
and Inland Empire White Pine and West Coast 
Products, desires making a change. 
Address “T. 28," care American Lumberman. 


EXPERIENCED LUMBER SALESMAN 
Two years’ experince calling on contractors and 
industrial trade. Married, 26 years of age, college 
education. At present in U. S. Indian Services, 
wishes change this spring. 
Address ‘‘W. 24,” care American Lumberman. 


POSITION WANTED IN CUSTOM MILL 
By practical millman as foreman, capable of listing, 
billing and detailing. 

X, 600 CANTIGRAL Street, Dallas, Texas. 


EXPERIENCED OFFICE MAN AND SALESMAN 
Wants situation in New York or New Jersey. 13 
years lumber experience; married. Reliable and a 
hustler. Best of references. 

Address “W. 4,” care American Lumberman. 


POSITION WANTED BY FIRST CLASS MAN 
On stairwork of all descriptions, hand railing. 
copying from rails, measuring, billing, detailing 
and layout in all its branches. 

Address “W. 6,” care American Lumberman. 


WANTED—SAW FILING 
15 years’ experience, hard and soft wood. Married 
and 35 years old. Strictly sober, give reference. 
Mill shut down reason. 
Address “W. 21,” care American Lumberman. 


RETAIL YARD MANAGER, WANTS POSITION 
Has had 25 years’ experience in lumber and build- 
ing material. Knows his work from A to Z. What 
have you? Reference Al. 

Address “T. 12,” care American Lumberman. 


RETAIL YARD MANAGER 
29 years’ experience, very good, with contractors 
and collecting; guarantee to make yard pay; like 
to start at once. 
Address “S. 25,” care American Lumberman. 


THOROUGH LUMBERMAN 


Position wanted as manager of retail yard, by 4 
real lumberman who can produce results, good 


references. 
“T, 7,”% care American Lumberman. 


Address 
EXPERT DRAUGHTSMAN 
Detailer and biller, store, bank, office fixtures and 
millwork. 
Address “W. 18,’’ care American Lumberman. 


WANTED POSITION FILING BAND SAWS 
Can come at once and guarantee strictly first class 
results. Address J. G. GRANBERY, Room 219, 
Mutual B. & L. Assn., Charlotte, N. C. 


Al BAND SAW FILER WANTS A POSITION 
15 years experience; can come on short notice. 
1028 SEVENTH AVE., BOX 835, St. Albans, W. Va 









































DO YOU WANT EMPLOYMENT 


Or a better job? Advertise in the Wanted—Em- 
ployment columns of the AMERICAN LUMBER- 
M 
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